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Silver Worker of the Near East; a Photograph Taken in a Silversmith’s Shop in Jubeil, Syria 
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THE MASTER CRAFTSMAN’S 
NEXT APPEARANCE 








COLFAX — By the Master Craftsmen 


H| He Edward Pendergast WITH its simple outline and fine pearl and bead 
ij ’ Bunke 1, for 35 years a 

i Gorham Master Crafts- borders, COLFAX stands out as a truly represent- 
if Pe man, drawing decora- ‘ é 

ee eee Coes ative pattern of pure Colonial design. Your 
fl compote 

in jeweler will be proud to show you COLFAX and 


other equally distinguished Gorham patterns. 


‘ COLFAX PATTERN 
: Tea spoons 6 for $ 9.50 
B Dessert knives 6 for 19.00 
B Dessert forks 6 for 21.50 

. PROVIDENCE NEW YORK 


<AMERICA’S LEADING SILVERSMITHS FOR OVER 90 YEARS 








In the November issues of 


ARTS AND DECORATION HOUSE BEAUTIFUL TOWN & COUNTRY 
ASIA LIFE VOGUE 

COUNTRY LIFE TIME HOUSE & GARDEN 
GOOD HOUSEKEEPING WORLD TRAVELER’ VANITY FAIR 


—and in forty leading newspapers 
November 15 
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A Forecast of Winter Fashion Points of Interest to Jewelers 








By Isabelle M. Archer 














HERE is a decided magnificence seen 
in the gown materials for the coming 
Winter, The general aspect of all fashions 
gives a panorama of elegance, glitter and 
grace. There is a picturesqueness in the 
formal costumes and the splendor added to 














tih materials by an abundance of beading, 
brocading and embroidery. 

The tailored clothes are smarter than ever 
with a difference now very marked between 
sports clothes and the tailored gown, suit or 
‘oat. Clothes for sports are quite separately 
grouped with everything from color and 
material to the minor finishing details en- 
rely different from the same points in the 
tailored clothes for wear in town or for 
travel, 

The particular characteristics of the new 
ashions are to be found in the use of 


certain colors, (those blends ranging from 
the blue and purple tones to warmer orange 
and red), in the materials noted for their 
richness of patterning and fine textures; im 
the extreme lines and contours which mark 
the season as quite distinctive from last 








Fic. 1—THE NEW GOWN CONTOURS AND DETAILS 


year and above all in the extremely clever 
use of the gown line to form and take the 
place of trimming. 

The gown contours and the definitely new 
types are shown in the first illustration. 
The first figure wears an overblouse of 
striking patented material in blended tones 
of blue and red. Velvet makes the skirt 
and the velvet and silk brocade the long 
blouse. A brooch and a necklace could be 
worn with this but the design must take 
into consideration the bold character of the 
blouse material. The overblouse in various 


forms appears as well on evening gowns 
but then it is sleevelesse and its material 
blends more directly with the material of 
the skirt. 

The sleeves on this blouse of the new 
peasant type is full and long with a tight 


fitting cut. Bracelets to match in bangle 
form are appropriate to wear with this 
sleeve. The hat is one of the tight-fitting 
soft velours, with the upturned brim that 
demands a gem studded ornament. The 
slippers have the new buckles and the vanity 
case is a long narrow form typical of the 
latest designs in these pieces. 

















The hat on the second figure is one of the 
new glorified tam-o-shanters, with an em- 
broidered band across the front and a full 
soft crown. The hair is cut in the “vam- 
pire” style with long points curled upward 
on either cheek. This cut is used in many 
cases, even when the hair is long, the front 
bangs being clipped to imitate the finish for 
the bobbed head. The coat dress is a prin- 
cess model with jabots of metal embroidery 
used down the front and as godets for the 
skirt The new idea in fur trimming ap- 
pears here where patches of fur are used on 
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he sleeves, collar and skirt of the coat. 
“4 jabot runs from below neckline three- 
warters of the way down the dress on the 
jird model and the godets appear again 
s insets for the skirt. The cuffs at the 
grist give the new sleeve line and make for 
jcturesqueness without interfering with the 
waring Of bracelet. Bangles are preferred 
with the long sleeve. Brooches in place of 
ing chains and a begemmed pin or two in 
ie hair makes it difficult to tell whether 
he hair is long or bobbed. 

Futuristic patterns in metal cloths and 
irocaded tissues vie with one another in bril- 
jane of color for evening wear. One of 
hese rich textiles in a gold net brocaded in 
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Fic, 2—STRIKING EVENING JEWELRY 


alarge geometric pattern in black and white, 
volet, green and orange makes a most 
sartling gown, at least when the lines fol- 
low those shown in this fourth model. There 
ae bracelets and armlets to be worn with 
these evening gowns this Winter and the 
low head-dress matches these other jewels 
color scheme if not precisely in form or 
pattern, 

Pendant tassels trim both the gown and 
the pearl necklace shown on the last figure 
nthe first illustration. The hair is dressed 
igh at the back of the head and a large 
comb used to top the gradated roll. The 
anity box used for evening wear is a duplex 
model with a larger box topped by a smaller 
“se. The bouffant is always longer than 
the narrower models and this one although 
‘arrow at the hips shows the added length. 
The day clothes start with the tailored 
dress of cloth and go to the dressier clothes 
for the luncheon hour with velveteen and 
‘atin as the main material, then for the 
‘ltetnoon chiffon velvet and handsome em- 
moidered silks to the evening when the 
Meerest net and the brocaded metal tissues 
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are used. The darker blues, plum, the new 
egg-plant color called aubergene, bottle green 
and maroon are the colors used for the cloth 
dresses. Black has its place for tailored 
suits and coats, but it is augmented this fall 
with the deepest tones of blue, green and 
purple. 

Coats are fur trimmed with splashes and 
spots of furs in place of the borders and 
straight cut cuffs and collars of last year. 
Fur coats are tailored after the most man- 
nish style or as a distinct contrast, cut very 
full, hung straight from the shoulders and 
trimmed with a second fur. Evening cloaks 
are made of the richest obtainable materials 
and trimmed with huge collar of the longer 
furs. 

Evening gowns are picturesque in the 
extreme. They have adopted drapes, 
flounces and godets, shoulder trimmings and 
flared lines. The favored colors include all 
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rings, in these evening sets and when color 
is chosen instead, the necklace pendant and 
earrings will match in form as the second 
illustration shows. 

Head-dresses and the coifs are especially 
interesting from the jeweler’s point of view, 
for they have combined at last and the new 
coiffeurs demand these new jeweled head- 
dresses. | These ornaments can be called 
filets or bandeaux no longer, for they are 
more than either name would denote. These 
new jewels are formed of broad bands, or a 
series of gem studded strands form the 
main section while on either side may be 
rosettes, tassels or fringes or loops of pearls 
reaching in some cases to the wearer’s 
shoulder. Even the simplest of these new 
ornaments has some added motif, as well 
as the usual band across the brow. Sap- 
phires and emeralds are used with diamonds 
or pearls and a single colored gem will form 





Fic. 3—THE NEWER TAILORED PIECES FOR DAY WEAR 


white, canary yellow, gold and silver and 
peacock colors for the beaded gowns as well 
as the metal tissues. All black—black and 
white—and all the warmer tones of red and 
purple. 

A summary of the jewels appropriate for 
wear with these new Winter fashions in- 
clude pearls used in masses together and 
with little variation of color or faceted gem 
for relief. Pearls are used for head-dress, 
necklace, earrings and bracelets and finger- 


the jewel. It is not often that these hand- 
some pieces are made to match precisely 
the necklace or bracelets but when the gown 
is in one of the more striking patented ma- 
terials and it is necessary to have the jewels 
especially distinct, then as we see in the 
second illustraton the jewels may be de- 
signed with a very distinctive character to 
make a complete parure. 

Finger-rings are distinctly new in design, 
the solitaires taking upon themselves all 
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er of forms and the clusters being 
elongated into extreme lengths. With these 
new rings, bracelets are chosen to carry out 
the same particular feature. And the motif 
of the finger-ring is repeated in the bracelet 

Day-time jewels comprise groups of pins 
and brooches, neck chains, watches and util- 
ity pieces. Bracelets and finger-rings are 
added to the assortment according to the 
occasion. 

The third illustration (page 65) shows ex- 
amples in these tailored pieces, Ata glance it 
can be seen that they differ entirely from the 
former jewels appropriate for sport wear. 
Here we have odd cuttings but in smaller 
groupings and a variety in texture that is 
designed especially to contrast with the 
smooth cloths and the dark colors of the 
more severe tailored gown and coat. At the 
top of each sketch is an ornament for the 
hat which may also be worn as a brooch 
at the top of the jabot or for the less man- 
nish high stock or crush color. There is an 
ear stud at the left and below that one of 
the new bar pins in tiers of three sections. 
A long earring hangs below this, taking for 
its form the same idea as the earrings shown 
in the second illustration. It is an elongated 
prism barred across in black onyx—pearls 
and diamonds. 

At the center of the illustration is a sau- 
toir made rugged in texture by the plac- 
ing of the alternate gems on a raised tier 
so that some are sunk and scme are raised 
in the neck chain as well as in the pendant 
drop. One of the latest brooch pendants 
appears below this sautoir in this sketch. 
It is formed of bars of gems, cut across 
with a futuristic pattern in the new seem- 
ingly disregardful line giving a finish of 
masked black and white in triangles. Masses 
of gems and sharp lines carried out in the 
faceted gems as well as the opaque stones 
give character to all of these tailored jewels. 
A watch is shown at the right hand side of 
the sketch and below it a scarf pin and a 
finger-ring representative of this new jewel 
group. 

Evening jewels as we have seen must be 
distinctive to make their mark and hold 
their own upon the new figured textiles 
wed for many of the evening gowns, some 
of which measure half a yard across for the 
repeat in the design. Sheerest nets, chif- 
fons and laces in white and the paler tints 
of yellow, pink and lavender make a con- 
rast to those other vivid toned gowns and 
then of course pearls are supreme and the 
faceted gems are used with diamonds to 
follow the new patterns, but without any 
attempt at a display of color masses or ex- 
'reme in either contour or design. 

There is a effort this Fall on the part 
of the Jewelry designer to meet these trying 
aan < the new costume fashions. This 
many as lor its outcome an entirely new 

n jewelry designing, a massing of 
gems and a proclaiming of distinct line that 


“’ fever been approached before in any 
Jewelry, 
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m Leland Rice, for five years manager of 


a, and diamond sections of the M. A. 
De ut Jewelry store, Fort Dodge, Ia., has 
ae and is preparing to open his own 
Bncta. stock later in the month in the 

Gand drug store, 


‘tr 


THE JEWELERW’ 


A Monument to Maimonides: Philos- 
opher, Physician, and Gem 
Merchant 
By CLementT W. CouMBE 


A MONUMENT is to be raised on the 
shore of Lake Tiberias to the memo- 
ry of the 12th-century modernist Maimon- 
ides, the great philosopher and physician, 
so eminent in Jewish history. His breadth 
of mind, learning and the universality of 
his disciples and patrons make him cos- 
mopolitan. One phase of his brilliant and 
philantrophic career is generally over- 
looked, but is of interest to readers of THE 
JeweLers’ CircuLtar—for he was during 
some years a dealer in precious ‘stones. 

To Jewry he was Moses Ben Maimon 
Ben Joseph; the learned Greek world 
knew him as Maimonides; to the Saracen 
he .was Abou Imran Musa ben Maimon 
ibn Abd Allah. Born in Cordova, Spain, 
in 1135, of a scholarly father, highly 
honored by the Moorish citizens of his city 
of palaces as a member of the Sephardim 
community, the fanatic tribe of Almohades 
(the Puritans of Mohammedanism) drove 
the Jews from their homes, and Moses, 
then 13, with his parents fled the persecu- 
tion. After years of aimless wandering as 
chased fugitives, they reached the City of 
Fez, Morocco. His prominence as a lead- 
er and writer of such works as “Letter 
on Apostasy” brought down’ displeasure of 
the authorities and, escaping on a ship at 
night, the family arrived at Palestine, then 
soon to Cairo. His great learning, gained 
under such trials, brought scholars and 
students to him, but Maimonides claimed 
it discreditable for a man to live by his 
learning. He considered profound knowl- 
edge must be spread out to the people 
free from all thought of payment. 

Maimonides went into commerce in 





partnership with his brother David as 
dealers in precious stones. They soon 
reaped prosperity, and the sage’s future 


seemed definitely connected with commer- 
cial enterprise in gem stones. Then came 
the sad news that his brother David, to 
whom he was closely attached, had been 
drowned in a storm in the Indian Ocean in 
which the ship was wrecked and all the 
stock of gems lost. He was disconsolate 
over his brother’s sad death and abandoned 
commerce for medicine (which science, 
among others, he had _ studied deeply). 
Quickly his fame spread through Egypt, 
and he was appointed Court Physician to 
the great Saladin. His further noted 
actions, his great philantrophy in medically 
treating the crowd of sick beings awaiting 
him on his return home from long hours 
of strenuous work at Court; his great 
literary work found in his ‘Moreh Nebu- 
chim” (Guide to the Perplexed), and his 
monumental Mishneth Torah, which sys- 
tematized the whole accumulated mass of 
Jewish traditional law, besides his phil- 
osophical teachings on the rationalization of 
interpretation of the Bible’s text; all place 
him in similar religious juxtaposition to 
our present Modernist and Fundamentalist 
controversy; these all make most interest- 
ing and stimulating reading, but scarcely 
matter fitting THe JEweLers’ CIRCULAR’S 
columns. 

The so very appropriate erection of a 


CIRCULAR 


67 


monument in Palestine to Jewry’s great 
Main.onides, if the subscriptions reach pro- 
portions assuring an imposing structure, 
would stimulate aspirations needed by 
dwellers in the Holy Land. ‘ 








Blue and White in Jewelry 


NDER the above title Deutsche Uhr- 

macher-Zeitung has an article from the 
pen of Claire Patek. We quote several of 
her statements hereunder : 

“We can only again confirm that the 
artistic work coming from the jewelers are 
to be much admired, No piece of jewelry, 
be it a ring or bracelet, an earpendant or 
a diadem is worked smooth; all are artis- 
tically furnished with fine chased work and 
attention is paid to make each stone and 
pearl count. Quite wonderfully made are 
the diadems these days, in far the most 
cases consisting only of brilliants, which, 
of course, are set in platinum. The hair 
is held back smoothly with the diadem and 
the form of the diadem is either leaning 
or, through the mounting in small crescents, 
somewhat upright. Commonly, the diadem 
is so made that it can be utilized as a wide 
armband, thus fulfilling two purposes. With 
these diadems, which are worn only in full 
dress, the fashion gives long ear pendants 
with brilliants set in chased work, which 
look like large drops. The same form, also 





carried out with pearls, belongs also 
to the most distinguished and modern 
jewelry. 


“Alongside this white- jewelry comes, im- 
mediately, the ‘white-blue’ jewelry in favor. 
The preference therefor is not least due to 
its becomingness. Blue-white is uncom- 
monly elegant, and the size of the sapphires 
which one sees these days, specially in 
rings, is prominent. Such a_ sapphire, 
mounted in platinum or white gold effective 
only on account of its size is the loveliest 
of jewelry pieces. Alongside are 
to be mentioned the bracelets, which are not 
so costly as to the value of material, but 
corresponds only to the color effect of the 


style. Small sapphires beside diamond 
chips represent little value, but they are 
modish in the first rank. The 


rings are nearly always made from large 
stones; the ear pendants become ever longer. 
This is the chief point in the jewelry 
fashion, which now brings novelties one 
after another.” 








Tiffany & Co, filed notice of appeal, on 
Oct. 2, from the decision of the San Fran- 
cisco Superior Court which held that the 
$80,000 necklace of the former Mrs. John 
D. Spreckels, Jr., is not chargeable to the 
estate of the late John D. Spreckles, Jr. 
The jewels were mysteriously “stolen” from 
the former Mrs. John D. Spreckels, Jr., who 
is now Princess Suad Chakir. She bought 
the necklace from Tiffany’s in London and 
the present suit has been dragging along for 
nearly three years. She was to have paid 
for the necklace in monthly installments. 
The case involves divorce proceedings of the 
couple, and an alleged agreement by the 
ex-husband, now deceased, to pay. The de- 
fendants in Tiffany’s suit are John D. 
Spreckels, Sr., well-known California mil- 
lionaire, and D. K. Gibson. They are 
executors of young Spreckels’ estate. 
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The Production of Precious Stones for the Year 1924* 
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By George Frederick Kunz, Sc.D. Ph.D. A.M. 

















(Continued from issue of October 7) 
DIAMOND MINING AND PRODUCTION 


Union of South Africa-—The Union’s total 
production (mines and alluvial) amounted to 
2440,397 carats, valued at £8,033,406. The 
sales, however, amounted to only 2,040,655 
carats, valued at £6,752,499. The figures for 
the previous year were: 2,053,094 carats, 
valued at £6,038,207; sales, 2,584,269 carats, 
yalued at £7,733,368. The value per carat 
last year was 66s. 2d., as against 59s. 10d. 
in 1923. 

There were 13 producing mines, and their 
aggregate output was 2,152,843 carats, valued 
at £5,883,033, or 54s. 10d. per carat. This 
is the largest output and value since 1920, 
when the figures were 2,485,177 carats, val- 
ued at £12,221,459, or 103s. 7d. per carat. 

The alluvial production reached the record 
figure of 287,555 carats, valued at £2,150,373, 
or 149s. 7d. per carat. In 1923 the alluvial 
production was 244,406 carats, valued at £1,- 
657,839, or 135s. 8d. per carat. The 1920 
production was 227,333 carats, valued at 
42,441,440, or 214s. 9d. per carat, but in 1919, 
although the alluvial production was 12,000 
carats less, the value per carat was no less 


than 254s. 9d. 


67s. 4d. for mined stones); the Free State 
average price per carat was 66s. 10d. (150s. 
for alluvials and 63s. 10d. for mixed stones) : 
Transvaal stones averaged 51s. 9d. per carat 
(139s. 3d. alluvials and 30s. 2d. mines). 
Klerksdrop district was the principal source 
of alluvial diamonds, the production totaling 
147,104 carats, valued at £1,081,504 (147s. 
per carat). 

Salaries and wages paid to white employes 
in 1924 amounted to £878,978. The mines in 
the Transvaal were responsible for £137,892 
of this total, those in the Cape Colony for 
£554,178 and those in the Orange Free State 
for £186,908. Total salaries and wages paid 
to white employes during 1924 were slightly 
in excess of the 1923 totals, which amounted 
to £841,320. 

Wages paid to natives and colored per- 
sons during 1924 amounted to £151,991 in the 
Transvaal, £259,958 in the Cape Colony and 
£158,180 in the Orange Free State; for the 
entire Union to £570,066, or an increase of 
£116,379 over the 1923 total. With the ex- 
ception of the diamond mines in the Trans- 
vaal and the Cape Colony, where natives are 
housed only, it is general for mining com- 
panies to provide their colored employes with 
free quarters and food, which is estimated 











PRODUCTION OF DIAMONDS IN SOUTH AFRICA 








Production from Mines Alluvial Diamonds 
pees ae = ‘ an ea = 

Estimated Value Per Estimated Value Per 
Year Carats Value Carat Carats Value Carat 
ee 4,944,946 £10,254,203 41s. 6d. 206,049 £1,120,227 108s. 9d. 
1914 . 2,653,089 4,906,342 37s. Od. 143,924 576,729 80s. 2d. 
WE Giese Os-s20w's 2,131 3,887 36s. 6d. 97,678 392,196 80s. 4d. 
1916 .- 2,170,348 4,769,479 43s. 11d. 167,620 948,571 113s. 2d. 
1917 soe pf 10 e 6,659,721 49s. 2d. 182,992 1,041,776 113s. 10d. 
ee . 2,385,361 6,137,283 51s. 5d. 143,438 964,574 134s. 6d. 
ee 2,366,744 8,960,614 75s. 9d. 209,589 2,740,548 261s. 6d. 
a re . 2,312,436 12,289,602 106s. 3d. 221,460 2,441,440 220s. 6d. 
. 671,483 2,308,758 68s. 9d. 151,§52 894,690 118s. 1d. 
1922 465,634 907,003 39s. Od. 203,925 1,359,628 133s. 4d. 
ee 1,808,692 6,375,567 70s. 6d. 244,406 1,657,839 135s. 8d. 
ks Se ee 2,152,243 5,883,033 54s. 10d. 287,555 2,150,373 149s. 7d. 








The statistics of production and sale of 
diamonds in South Africa for the past eight 
years are as follows: 


to cost approximately 24s. per native 
month. 
From a Johannesburg writer comes a gen- 


per 








Total Production 
Sea 












P 
Year Carats 

aoc 65.5:5.5,0% s'y aieroevo ainedie ere 2,979,388 
NS ne AV pineee Faveisesaletes 2,604,650 
Eo bb asso sienaievanre evomritedss 2,656,651 
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eit tks Goriuenacasaas 823,035 
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Renae 2,053,094 
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Total Sales 
a -* ae. 

Value Carats Value 
£7,713.810 2,481,287 £6,170,906 

7,114,867 2,718,996 7,232,744 
11,734,495 2,719,180 13,379,662 
14,762,899 1,812,827 10,328,405 

3,103,448 544,165 2,161,796 

2,266,631 1,231,373 3,765,601 

6,038,207 2,584,269 7,733,368 

8,033,406 2,640,655 6,752,499 
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The Cape Province is of course the largest 
of the three Provinces which yield the pre- 
Clous stones. Kimberley alone provides near- 
ly half the total production. The Cape dia- 
monds sold for the highest price per carat— 
77s. 10d. (163s. per carat for alluvials and 
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Reprinted from Mineral Industry, Vol. 
XXXIIT, by permission of the publishers, theteaw- 
ill Book Co., New York.” 
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erally unfavorable view of the status of al- 
luvial diamond mining in South Africa. Al- 
though the alluvial diggings of the Trans- 
vaal, the Cape and the Orange Free State 
make an annual contribution amounting to 
over £2,000,000 in value, he considers it a 
doubtful point whether the country would not 
be far better off without them. The state of 
the world’s diamond markets being such a 
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delicate one, it requires the most careful 
study and handling by the large producers to 
secure the best results from the sale of their 
product, and it has been asserted that the 
diamond output of the country as a whole 
would still produce as good a net return 
were the output of the diggings to be sus- 
pended altogether. Again, the damage done 
to vast areas of good land along the dig- 
gings is immeasurable, and most of this is 
rendered permanently unfit for agricultural 
purposes. In the opinion of this writer, 
however, the most serious evil of all is that 
represented by the injury done to the morale 
of the diggers and their families. The daily 
papers recently contained some pitiful word- 
pictures by a clergyman who had visited the 
diggings, portraying the awful conditions of 
life in some of the districts.” 

The 36th annual report of the directors 
of the De Beers Consolidated Mines, Ltd., 
for the year ended June 30, 1924, reflects 
in a pleasing way the notable improvement 
in the diamond market since the preceding 
year. As compared with that year, the dia- 
mond sales reached £3,452,541, an increase 
of £634,103. The undistributed balance June 
30, 1923, amounted to £422,584 11s. Interest 
and dividends on investments, and sundry 
profits, totaled £326,616 18s., giving a credit 
total of £4,201,742. From this must be de- 
ducted charges amounting to £2,337,222, 
leaving a balance of £1,864,220, which has 
been distributed thus: 


Unien of South Africa income 
tax and provincial tax..... 
Preference shareholders’ divi- 
dend after deduction of in- 


£191,280 


COTE TUNE oicciaidn a dia avian 740,000 
Deferred shareholders’ divi- 
dend free of dividend tax.. 525,722 
———— £1,,457,002 
Balance undistributed carried to next 
year: 
Suspense profit account—diamonds 
unsold “Fune 30, 1926. ccc ciceees £333,365 
Balance unappropriated ............ 73,853 
£407,218 


The accounts for last year disclosed the 
fact that there was an unissued balance of 
48,556 shares of the 100,000 new deferred 
shares credited in accordance with the reso- 
lution passed by the shareholders of the gen- 
eral meeting of the company held on Dec. 29, 
1922. On June 30 the directors issued a 
notice to deferred shareholders of the com- 
pany offering to sell them these unissued 
shares at £10 per share at the rate of one 
new share for every 25 shares held. A total 
of 38,695 new deferred shares has been taken 
up by the shareholders, leaving a balance of © 
9,861 shares still unissued. 


Quantity of Biue Grounp REpPorTED IN SIGHT 
IN THE De Beers MINES, AS OF JUNE 30, 1924 
Wesselton mine, in sight above 980-ft. Loads 
level 8,000,000 
Estimated between 980 ft. and 1,600 ft. 24,000,000 
Bultfontein, in sight above 1,000-ft. level 4,000.000 
Estimated between 1,000 ft. and 1,600 ft. 22,000,000 
Dutoitspan, in sight above 750-ft. level. 9,500,000 
Estimated between 750 ft. and 1,350 ft. 25,000,000 





Total 92,500,000 
The stock of blue ground and lumps on 
the floors June 30, 1924, decreased about 50 
per cent. from preceding years; the decrease 
ranged from 85 per cent. for Bultfontein to 
13 per cent. for Dutoitspan, while De Beers 
remained the same. (See tables on next 
page.) 


1$0, Afr, Min. Eng. Jour., Oct. 18, 1924. 
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: , 1921-- 1922 - 1923 1924 
Mine Number of Loads Number of Loads Number of Loads Number of Loads 
De Beers .. esses eeeeeceeeeeee 48,396 48,356 48,396 48,396 
Wesselton ..--eeeee cece eeeeees 2,683,871 2,683,871 1,735,251 415,289 
Bultfontein ...-. 6. eee eee eees 3,022,659 3,022,659 2,748,945 425,004 
Dutoitspan ..-+ee ee eee eee eeees 3,173,226 3,173,561 3,173,561 2,769,772 
er ery 8,928,487 8,928,487 7,706,153 3,678,461 
DE BEERS AND KIMBERLEY MINES 
Loads of Blue Loads of Blue Carats of Diamonds Selling Value 
Ground Hoisted. Ground Washed. Found. per Carat. 
1919-1920 None None 242 Not Stated 
1920-1921 None None 955 Not Stated 
1921-1922 None None 157% Not Stated 
1922-1923 None None 395 Not Stated 
1923-1924 None eh ae ee, 2. UC aaa 
WESSELTON MINE 
1919-1920 1,927,178 1,646,895 401,531% 119s. 1.25d. 
1920-1921 845,295 832,442 217,761 136s. 0.54d. 
1921-1922 None Nene a, a 
1922-1923 12,496 961,116 240,786% 57s. 5.66d. 
923-19e4 £8 = 4. Wesson Se a Mae «ree 
BULTFONTEIN MINE 
1919-1920 2,021,026 2,251,257 663,419% 102s. 10.29d. 
1920-1921 934,537 670,907 233,924% 109s. 4.26d. 
1921-1922 None None Peer | | A eae 
1922-1923 None 273,714 72,406% 53s. 5.15d. 
e2ereee 00——C' Cte eee DS ie a ate 6 ||! A yc teenenanee 
DUTOITSPAN MINE 
1919-1920 1,796,573 1,892,558 305,587 221s. 2.36d. 
1920-1921 861,651 830,424 132,497 248s. 4.68d. 
1921-1922 335 None eee Se pdeteeees 
1922-1923 None None et eo te 
1923-1924 ! ses. eee Naito ,  aieeareaeledce 
GRAND TOTALS FOR ALL MINES 
1915-1916 104,583 1,857,983 es Semen 
1916-1917 4,042,310 5,358,195 ee 
1917-1918 6,595,078 5,843,099 Leone is” a Riewsieeeie'e 
1918-1919 3,688,136 4,352,809 See. |} ‘cane Saeees 
1919-1920 5,744,777 5,790,710 Sse Cig eR Rees 
1920-1921 2,641,483 2,333,773 See. ke eee 
1921-1922 i re ee ee 
1922-1923 12,496 1,234,830 Sere. Cs aed aeeen 
B9S3-1926 0 £8 = =§ beeen Seca (Ul Smee.) o-” 2 - oeewetns 
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In his address to the shareholders of the 
De Beers Co. at the 36th general meeting 
at Kimberley, Dec. 12, 1924, the chairman, 
P..Ross Frames, Esq., took occasion to quote 
the following from remarks made by the 
Secretary for Mines and Industries in a let- 
ter sent June 15, 1924, to the Minister of 
Mines : 


Another cause of fluctuation in the diamond 
market is that the benefits of the control of output 
maintained by the big producers in the Union 
and Southwest Africa are largely negatived by the 
uncontrolled production in other countries, such as 
Angola, British Guiana, and the Congo, and also 
by the continued increase in the uncontrolled pro- 
duction of alluvial diamonds in the Union. 

In this connection the government has been 

criticized on the grounds that by proclaiming further 
alluvial fields in the Union it is competing against 
its own interests in the Premier mine and in the 
mines of Southwest Africa and increasing the diffi- 
culties of control. 
_ It is, of course, true that the continued increase 
in the output of “uncontrolled” diamonds is a 
serious embarrassment to those producers who have 
voluntarily placed a limit on their output, and 
unless some scheme can be formulated which will 
control the production of the world, it is doubtful 
whether the present limitation of output on the 
Part of the hig Union and Southwest Africa pro- 
ducers can be maintained, and the resultant over 
Production of this article of luxury would no doubt 
naturally reduce the market price. 

To control the output of some 7,000 licensed 
workers of alluvial diamonds, employing, no doubt, 
a further 7,000 Europeans and over 18,000 natives, 
'§ manifestly an extremely difficult if not impossible 
matter. It is said that the government could do 
this by declining to proclaim further alluvial fields, 
z* little consideration of the matter will show 
a even if a policy restricting the alluvial output 
tage many desirable, the refusal to proclaim 
apy diggings would in any case not take us 

in that direction, but, on the contrary, would 
Probably have the opposite effect. It must be re- 


membered that the right of prospecting for precious 
stones on private land is vested in the owner. 
Tf he prospects and finds diamonds in payable 
quantities, the government steps in, and after the 
discoverer’s and owner’s claims have been selected, 
the ground is proclaimed open for public pegging. 
There can be no doubt that many owners hesitate to 
prospect their farms for alluvial diamonds, simply 
because of the fear of having their farms ruthlessly 
dug out by hundreds of diggers over whom they 
have no control. The removal of this detergent 
would, therefore, greatly encourage prospecting by 
owners, who, employing diggers on tribute com- 
pletely under their control, would establish private 
diggings everywhere, much to their advantage. 

There may be something to be said for the view 
that alluvial diamond diggings should be placed 
under the control of the owners of farms, under 
strict regulations as to tribute money, sanitary con- 
ditions, housing and water-supply, and, indeed, such 
a course not only might improve the lot of the 
digger, who might also facilitate some scheme of 
limitation of output, but as the law stands it is 
clear that the government is bound to proclaim 
new fields when diamonds are found, and that 
failure to do so would not result in a diminution 
of the output. 


Concerning the diamond demand, Mr. 
Frames said that with more settled condi- 
tions following the adoption of the Dawes 
Report a further improvement was evident, 
and he thought it safe to predict a continua- 
tion of expansion, provided effective steps 
were taken to limit the production, which 
threatens to become larger than ever before 
from sources outside of the four conference 
producers. Of this he spoke as follows: 


We have been told that certain producers outside 
of the “Big Four” have determined voluntarily to 
restrict their outputs and to limit the quantity of 
diamonds to be put upon the market. This may be 
their expressed intentions, but to my mind these 
expressions are not worth anything at all, and only 
deceive those who do not want to face the menaces 
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of. the. diamond. .industry—-which-.are observable 
the horizon, 






The annual meeting of the Premier 
(Transvaal) Diamond Mining Co. Ltd, 
was held Feb. 27, 1925, in ‘Johannesburg. 
The chairman referred to the agreements 
between the four producers and the syndi- 
cate, stating that the inter-producers agree- 
ment having come to an end on Dec. 31, 
1924, ultimately, after several conferences, 
the four producers concluded a contract,’ fix- 
ing their quotas for the current year and the 
vclume of the trade for the period: ending 
Tune 30, 1925. After a preliminary agree- 
ment with the syndicate and the withdrawal 
of certain members of the old syndicate, the 
Union of Producers had concluded a con- 
tract for one year with the remaining mem- 
bers of the syndicate on terms more satis- 
factory than those originally offered and ‘also 
better than those originally asked for by the 
producers. The government had taken a 
lively interest in the negotiations, and the 
result was the bill for the control of the 
production and sale of diamonds now before 
the Union Parliament. They could only 
hope to have the bill amended so as to inter- 
fere as little as possible with the freedom of 
the producers. 

It should be borne in mind that the powers 
under the bill were permissive, not obliga- 
tory. If producers arranged for the disposal 
of their product on terms approved. by, the 
government, the enactment would not really 
come into operation. The government! ap- 
parently concluded that the controllers of 
the diamond industry in the Union required 
protection, and that its intervention would 
secure for the producers something more 
than the controllers of the industry were 
able to get. ; 

Table showing output of the Premier mine 
appears on page 73. 

Although production was greater, there 
was a distinct falling-off in the value of: the 
diamonds ‘sold by the Premiet mine in, the 
year ending October, 1924, as compared with 
the year ending October, 1923, the sales. for 
the former period being but £1,027,100, as 
against £1,340,000.4or 1923. For the past 
year the Premier shareholders’ proportion of 
the realized profit came to £226,000, against 
£401,400 in 1922-2%° Development of the 
510-ft. level is proceeding, but practically 
the whole of the material treated last year 
came from the existing reserves of blue 
ground above’the 460-ft. level, reducing) the 

quantity to 31,850,000 loads. 

A controlling interest in the deferred 
shares is held by the De Beers company. 
At the current price of 67%, the 2s. 6d. pref- 
erence shares—40 per cent. cumulative—give 
a yield of about 7% per cent. 

Presiding at the annual meeting of the 
New Jagersfontein Co., Sir David Harris 
stated that diamond sales during the year 
totaled £495,958, an increase of £40,202 over 
the preceding 12 months. An interim divi- 
dend would be declared at the end of Sep- 
tember and a final dividend on Mar.. 3}. 
There was a balance in» hand on Mar. 31 
of £147,085, which was not too large, as 
within the next two years they would have 
to provide about £100,000 for a new power- 
plant and the erection of additional washing 
and crushing machinery. 

The result of the year’s work was not at 
all unsatisfactory taking into .¢onsideration 
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the large increase of diamonds from new 
sources outside the Union which compelled 
them to reduce their output. The diamond 
market had been fairly steady during the 
The output from the newly discovered 
felds of British Guiana and Angola, to- 
gether with South-West Africa and the Bel- 
gian Congo, has created a new situation in 
the Union. Before 1902 the De Beers and 
Jagersfontein mines, excluding the alluvial 
diggings, produced approximately 85 per 
cent. of the world’s output. The De Beers 
and Jagersfontein proportion of the world’s 





THE JEWELERS” CIRCULAR 


73. 








Gems of Russian Czar Put on Exhibition stg fi 7 
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Soviets Admit Sale of Part of Crown Jewels—Valuables of No Historical. 
Significance Disposed Of, Foreign Scientists Are Told 














The Moscow daily, Izvestia, of Sept. 15 
reports that on Sept. 13 a group of foreign 
scientists, who came to Russia to participate 
in the celebration of the 200th anniversary 
of the Academy of Sciences, visited the 





= 
DIAMOND OUTPUT OF PREMIER MINE 
Year No. of No. of Yield per Value Value Costof Profit 
Ended Loads Carats Valueof Loadin ‘per per Production per 
Oct. 31 Washed Found Diamonds ‘Carats Carat Load per Load Lead 
£ a s 4. s. d. 8. d, 
1904 939,265 749,653% 866,030 0.798 2 1.20 @ 5.20 62 =(7462 «(OS 9.68 
1905 1,388,071 845,6$2 994,687 0.609 23 6.29 .14 3.98 3 3.44 11 0.55 
1906 2,988,471 899,746 1,277,740 0.301 28 4.82 8 6.61 3 5.71 5 0.90. 
1907 6,538,669  1,889,986% 1,702,631 @.290 18 6.20 5 2.49 2 4.14 2 10.35 
1908 8,058,844 2,078,8253%4 1,536,720 0.258 14 9.40 3 9.75 1 10.24 Y th 
1909 7,517,793 1,872,136% 1,172,379 0.249 12 6.29 3 1.43 1 11.42 1 2.01 
1910 9,331,882  2,145,8323%4 1,496,641 0.230 13 11.39 3 249 2 0.56 1 1.93 
1911 8,325,272 1,774,206 1,433,971 0.213 16 1.97 3 5.34 2 2.02 1 3.32 
1912 9,707,098 1,992,474 2,004,943 0.205 20 1.50 4 1.57 2 4.79 1 8.78 
1913 10,434,680 2,107,983 2,336,828 0.202 22 2.05 4 5.74 2 6.67 1 11.07 
1914 7,683,943 1,417,755 1,259,643 0.185 17 9.23 3 3.34 2 5.89 9.45 
1915 Mining operations 
1916 1,572,521 419,947 475,856 0.267 22 7.95 6 0.63 2 7.62 3 5.01 
1917 4,928,629 906,341 1,198,923 0.184 26 5.48 410.38 2 2.68 2 7.60 
1918 4,805,851 851,573 1,203,904 0.177 28 3.29 § 0.12 2 2.89 2 9.73 
1919 4,529,261 814,577 1,961,259 0.180 48 1.84 8 7.92 2 10.68 5 9.24 
1920 4,660,498 820,564 2,098,483 0.176 RD Sg 9 0.06 3 2.59 5 9.47 
1921 1,954,230 411,981 439,626 0.211 21 4.11 4 5.99 3 4.43 1 1.56 
1922 1,279,548 299,239 253,934 Ce... idlanbee stan a ieebun a” mee 0 4.30 
1923 2,233,024 477,059 1,340,014 Sn.  ieBaabemiy | otole as oS Bee +. wdamaes 
1924 3,544,576 694,880 1,027,110 ae” ©=— ss heater aerews a see Se otate 
’ Total since beginning of operation in 1903: 
Punter GE BROOM ooo oS nae oc CCS Sea oe cane 06d %enes 102,499,057 
Carats of diamonds found. i... ccc ce cece reves ccvcscccceseonw 23,569,620 
Value Of didMonds......ccccccccccccersorercetcscsesccccccvce £26,218,766 








purchases of diamonds today does not ex- 
ceed 35 per cent. 
(To be continued) 








Necklaces of the Middle Ages 





N boiled down form, Burgess, in his “An- 

tique Jewelry and Trinkets,” covers the 

topic of the above title in the following 
words : 

“As time went on the revival of art in 
this country [England] and on the Continent 
of Europe, chiefly due to the greater use of 
chains and ornaments for civic pomp and 
to the richness of ecclesiastical ornament, 
and to some extent regal splendor, brought 
with it a change in the style of necklaces. 

ds were no longer thought to be sitfficient, 
and the goldsmith wrought much fing work 
which when linked together made necklaces 
for the women and collars of gold and en- 
amels and many rare jewels for men and 
women of all positions. Some of the jewels 
set as necklaces were very large and cum- 

rsome; many of the enameled ornaments 
Were clumsy although very gich in work- 
manship and in the coloring of the enamels. 
s€ were then worn high up close round 
€neck. In this way double rows of pearls 
ee necklets and of pearls and jewels were 
Midat in profusion. The pictures of the 
le ¢ Ages show the grande 
les of the Court‘ in the days of the Tu- 


dors, ‘ ° f ; 
bn a4 especially durige: the .Elizabeghan 


, off, thé 


State Treasury in Moscow, where they 


were shown the so-called “Russian Diamond. 


Fund,” the former Czar’s jewels. 

The guests,‘accompanied by some Rus- 
sian scientists and representatives of the 
Soviet government, were shown only a part 
of the Fund, “the part,” to quote the Rus- 
sian newspaper, “‘which has a decided his- 
torical significance,” Among the treasures 
displayed were crowns, sceptres, colliers, 
necklaces .an@ loose. diamonds. “All this 
immense wealth; taid out on the table, blinded 
everybody’s eyes,” writes the Soviet re- 
porter. 

Explanations were given by Mr. Fersman, 
a Russian savant and member of the Acad- 
emy. The foreign guests were greatly in- 
terested in every detail and asked many 
questions. Especial attention was) drawn by 
the celebrated golden staff of the 18th cen- 
tury with the famous “Orloff” diamond 
weighing 185 carats. 

When the inspection was over, Mr. Schlei- 
fer, a high official in the Soviet Treasury, 
addressed the professors with the following 
words: 

“The Soviet Treasury is glad to see and 
greet within its walls the foreign repre- 
sentatives of the scientific world. Many lies 
are circulated abroad about the Russian 
revolution. It is often said there that the 
Russian revolution ‘stole and destroyed the 
jewels of the former Czar. But here is the 


‘Diamond Fund’ before. ygu, preserved, in- 
tact by the revolutionary. government. The 
people’s tahon was transformed into’ precious 
stones by the Czar and ‘nobility, and now 


these: Stones .are returned to their rightful 
owner-—the people. 

“You are jrepresentatives of the science. 
The science is always striving to find the 
truth. Tell ,abroad this truth about the 
Russian revolution, that the diamonds, which 
have. historical value, are preserved by the 
people in: their complete integrity. Other 
valuables, which lacked any historical] sig- 
nificance, had been transformed by us into 
agricultural machinery, in which our cown- 
try feels an acute need. Tell all this when 
you will return to your respective countries.” 

‘The guests were conducted by the acad- 
emician Fersman, who has been investi- 
gating these treasures for two years, and: is 
preparing a large work on them for the 
press. The guests were shown that portion 
of treasures which exhibits the greatest ar- 
tistic or historical value. The impression 
produced on the foreigners by this collection 
of valuables was exceptionally deep. When 
Mr. Schleifer addressed the pragfessors : in 
a speech in which he emphasized the ab- 
surdity of the reports circulated in the st 
on the theft and general ruin of the Czar’s 
jewel collection, Mr, Fersman translated 
the speech into French for the benefit of the 
visitors, who responded with applause. e 
visitors subsequently in conversation: ¢x- 
pressed their admiration of what they had 
seen, “AN 

This, it is said, is the first time that the 
sale of any part of the crown jewels, is 
officially confirmed by the Soviet govern- 
ment. The Soviet reports of last June esti- 
mated the total value of the crown jewels 
on hand:at about’ 600,000,000 rubles (about 
$300,000,000). It is evident, therefore, ae 
the jewels sald: represented a comparatively 
small part of thé Czar’s whilom treasures. 





a 





j . ~~. “i | 
Valuable Jewéls Stolen from Russian 


Museum 


A speciat wireless dispatch to the New 
York Times from Moscow, Oct. 5, copy- 
righted by that jpurnal, stated that jewels 
worth about 250,000 roubles had been stdlen 
from the imperial collection in the Hermi- 
‘tage Museum at Leningrad. The Hermitige 
treasure has an estimated value of $100,000,- 
000 and is distinct from the “crown jewel” 
regalia, which is stored in Moscow. | It 
has been recently arranged in five large 
rooms in the rear wing of the Leningrad 
Museum. - ' 

The treasure naa a magnificent ¢ol- 
lection belonging’-to the Empress Cathetine 
and most of the jewels were presented to 
the Czars by Eastern potentates. { 

According to the report the robbery 
occurred on Sept. 23, but the Moscow police 
were not informed for four days. About 
Oct. 3 a snuffbox and a number of diamonds 
were, retpvered ffom a Moscow jeweler, 
who, said he had beyght them from /an 
unkgyfwn man for 4,500 rubles. Other: of 
the jewels have been found in Leningrad. 
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Platinum Diamond Bracelets lf 


No article of jewelry adornment is more appealing to the | : 
average woman of refinement than an elegant Platinum Diamond mc 
Bracelet. | ie 

; a _ BB 

Wheeler designs are original and beautiful—diamonds artisti- " 
cally arranged with sapphires, emeralds or onyx, combining regular @ th 
and odd shape stones. Such jewelry gives life-long delight to the S .. 
wearer. pe 

As a leading jeweler in your locality you should be catering to " 
this class of trade, otherwise you are losing your best opportunity | 
for prestige and profit. Should your prospective customer request ss 
a new design exclusively her own, let us be your special order depart- | 
ment. Sketches promptly sent for your approval. One sale of a | fs 
piece of quality jewelry like this bracelet will lead to other inquiries. B ita 
You can depend on Wheeler Quality and Workmanship to satisfy | - 
the most fastidious demands. Ss 4 

re ma 
ESTABLISHED 1852 ° 
m 4 
The Wheeler Trade Mark is H of Quality, Service | “ 
Your Guarantee and Satisfaction nes 
TRADE MARK dor 
REGISTERED alt! 
eig 
; wer? | Th 
“a mai 
~frayden W), Wheeler G? C0, SNe. ; 
OFFICE AND FACTORY ! 


- 58 West 40th Street + New York: a 


Telephone Longacre 7300 fan 
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The News from England 
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Lonpon, Oct. 2.—A much firmer tone is 
developing in the diamond markets of 
Europe, and in some qualities of the finished 
goods prices are on the up-grade, this being 
attributed in some degree to the demand for 
certain stones that are used in the construc- 
tion of the type of bracelet that is now 
fashionable in Europe. Fall business is 
likely to be quite good and is most probably 
a precursor of a satisfactory Winter busi- 
ness. Buyers of polished goods have been 
focking to the chief diamond marts this 
side—a pretty good augury of _increased 
activity in the industry. Commenting on the 
brighter outlook Backes & Strauss, the dia- 
mond merchants of Holborn Viaduct, inform 
Tue JewELERS’ CiRCULAR that there has 
been a great influx of buyers to Antwerp 
and Amsterdam within the last month. 
Merchants from practically every country, 
said the firm, have been represented. It is 
not surprising, therefore, that a very firm 
tone has been imparted to the market, as 
every quality and size in brilliants has been 
in demand. Certain goods have risen quite 
a lot, especially those which have been some- 
what neglected, and this is very noticeable 
in some of the better class mélées and 
smalls. No doubt the present fashion in 
bracelets has created a demand for these 
goods and straight sizes sieved from quarter 
carats down to sixteenth are very salable. 
Better quality four to eight grainers are at 
present scarce and prices ruling high, but 
there is every likelihood of a further in- 
crease now that second-hand goods have 
been eliminated from the market. The pros- 
pects of the Autumn are distinctly brighter, 
and business is once more showing an ex- 
panding tendency in some of the European 
markets, which for the last few years had 
heen a negligible factor. 

* * * 


Business the past- week with the Bir- 
mingham silver and electroplate firms also 
has been better. The volume of orders from 
the jobbers has increased and now compares 
favorably with those of 12 months ago. Brit- 
ish houses turning out safety razors have 
made a mighty effort and are now compet- 
ing successfully with Germany and other 
foreign countries exporting razors here in 
large quantities. There, too, is more busi- 
ness passing among the manufacturers of 
domestic clocks and high-class timepieces, 
although prices have been raised by some 
eight per cent. on the pre-July quotation. 
This increase, the manufacturers say, was 
made necessary by the payment of higher 
wages to employes. 


x* * 


A remand has been ordered in the case of 
a jeweler of North London, who is facing a 
charge of alleged coining. Barnet Schaver- 
lan, aged 31, was originally charged with 
obtaining credit without disclosing the fact 
that he was an undischarged bankrupt. The 
coming charges came later. Detectives said 


they found in his possession a mold for 
counterfeiting current coins and 16 pieces of 
counterfeit coin. In a safe in a back room 
detectives said that a counterfeit half-crown 
and 12 florins in course of manufacture 
were discovered. 

* * * 

At the wedding of Miss Pamela Paget to 
Lord Clenconner the other day some of the 
newer fashions in jewelry were emphasized. 
The bride wore a double string of pearls 
which passed under the chin like a strap and 
were attached to the ears. Her close-fitting 
bonnet of Anne Boleyn style has across the 
top (like the band of radio earphones) a 
twist of the material itself, which is richly 
encrusted with pearls. On either side of 
this bonnet hang “curtains” widening out at 
the foot. 

x *k * 

A new clock and an umbrella in Turkish 
style are the newest additions to the shops 
here. The clock is a facsimile of the globe. 
It is suspended by a ribbon on which the 
hours are marked in gold. The hours are 
marked off by “Father Time” by means of 
his scythe, the old gentleman standing on 
the globe to accomplish this. The handle of 
the new type umbrella is a carved Turk’s 
head with fez, the tassel of which makes a 
loop for the arm. The ferrule takes the 
form of two bare yellow feet very finely 
carved with toe nails and red slippers com- 
plete. 

* * * 

According to the Weekly Dispatch the 
newest garters are very rare and expensive 
articles, some costing $75 a pair. Besides 
the jeweled and monogrammed varieties 
there are garters made of sea otter, sable 
and chinchilla fur. 

* * * 

Scotland Yard has an idea that the $1,200.- 
000 worth of gold, diamonds and other gems 
recently stolen from a monastery néaf 
Vienna is in London awaiting disposal by 
the thieves. The treasury chamber of the 
monastery was ransacked while the monks 
were asleep, the stolen articles including a 
baroque monstrance decorated with 665 dia- 
monds, 34 pearls, 179 emeralds, 38 garnets 
and 571 amethysts, several gold rings and 
a number of ecclesiastical items. The Yard 
thinks the stones and pearls will be placed 
on the London market in small parcels and a 
strict watch is being kept on known gem 
and jewelry intermediaries here. An inter- 
national gang of church robbers, it is 
thought, has its headquarters here. 

x * * 


Wonderfully carved brooches stated to be 
of real Parisian jet are now being featured 
by the suburban jewelers. They take the 
form of flower and bird designs mostly and 
are very neat and compact. 


* * * 
Cut crystal earrings of elongated Indian 
club shape with gold suspension chains are 
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stated to be the latest frem Paris. and are 
now on display here. The jeweled initial 
wristlet with gold or platinum handkerchief 
ring attached also is prominently displayed. 
This wristlet is used. mostly by women en- 
gaged in outdoor sports such as tennis, bas- 
ketball, hockey and the like, it thus being 
possible to keep a handkerchief at the wrist 
for immediate use. Some women, of course, 
utilize the ring attachment to add color by 
pulling through it a silk handkerchief in 
every conceivable tint, from silver gray to 
crimson and mauve. 
* * * 


Some of the latest designs in utility china 
and silverware for the table have embossed 
decorations in color on the lid piece. In 
the case of a sardine container, for instance, 
or a covered dish for ordinary fish salads 
the handles and feet are of silver and the 
remainder of finest china. Embossed on 
the lid is a fish in realistic colors that evi- 
dently are applied under the glaze. Jewelers 
make a good display with such tableware. 

* * * 


Birth month stones mounted in gold or 
platinum brooches of restrained and chaste 
design are displayed in and around the 
metropolis. There is a range of 12 styles, 
each month being represented by a stone 
from the garnet for January to the turquoise 
for December. Each brooch is identified 
according to the stone it contains, and the 
purchaser who is not sure what particular 
gem goes with her birth month can quickly 
discover this by studying a chart that sets 
out each of the 12 gems for the 12 months 
of the year. 

a 

Under the provisions of the new Postal 
Union Convention concluded at Stockholm 
last year and now in force the transmission 
of coin, bank and currency notes, precious 
stones and jewels can be mailed only in reg- 
istered packages. Unregistered communica- 
tions containing gems and jewelry between 
countries in‘ the Postal Union are, from 
now on, prohibited. 

x * * 

Sheffield cutlery manufacturers are out to 
counteract the foreign cutlery-dumping 
bogey by working for a duty on imported 
cutlery. _They are seeking to impress the 


~Board of Trade with the urgent necessity of 


including their industry in the Safeguard- 
ing of Industries Act. The Board of Trade 
has promised an inquiry into the status of 
the home cutlery industry and the swamp- 
ing of the United Kingdom with cheaply 
produced cutlery mostly from Central 
Europe. The Board has appointed a com- 
mittee to inquire into and report upon the 
Sheffield cutler’s application for inclusion 
under the protective Act, and Sir James L. 
Devonshire, a director of London subways, 
has been appointed its chairman. Industrial 
Court and trade union officials also will sit 
on the committee. 








The front show window in the store of 
Marvin L. Truby at Independence, Kans., 
was broken into early one morning recently 
and articles and watches worth $1,000 were 
taken. The robbery was discovered shortly 
after 7 o’clock. The same store was held 
up and robbed on Aug. 15 and $3,500 in 
jewelry taken. 
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DEATH OF LEO HAMMEL 





Founder of New York Importing Concern 
Passes Away at Strasbourg, France 


A cablegram received in New York last 
Wednesday contained the news of the death 
ef Leo Hammel, founder of the firm of 
Hammel, Riglander & Co., 209-211 W. 14th 
St. Mr. Hammel died suddenly on Tuesday, 
Oct. 6, at Strasbourg, France. Although 
Mr. Hammel’s health had not been good for 
many years, his death was unexpected and 
was a shock to his family and friends. The 
body was cremated at Strasbourg last Fri- 
day, and out of respect for Mr. Hammel the 
concern’s headquarters in this country were 
closed on that day. 








THE 


LATE LEO HAMMEL 


Mr. Hammel was born in Heddernheim- 
by-Frankfort, Germany, on April 18, 1849. 
He was educated abroad and came to this 
country in 1866. After a short time in this 

, country, he entered the employ of Lissauer 
& Sondheim, well known in the trade at that 
time. In 1873 the firm of L. Hammel & 
Co. was established and continued until with 
Jacob he organized the present firm of 
Hammel, Riglander & Co. Until three 
years ago, the original firm of L. Hammel 
& Co., and its successor, the present con- 
cern, were located on Maiden Lane. The 
firm then moved to its own building at 209- 
211 W. 14th St., New York, where it is 
now located. 

Some years ago, Mr. Hammel moved to 
Europe, where he took up his residence and 
established a foreign office and supervised 
the Watch glass factory of the concern at 
Trois Fontaines, France. Until 1917, Mr. 
Hammel had lived in Frankfort, Germany, 
but since then, owing to failing health, he 
had been doing a great deal of traveling, 
Particularly through Switzerland, France 
and Germany. He was in Strasbourg on a 
visit when he was stricken and death finally. 
The funeral was held at Strasbourg, 
‘rance, 

Mr. Hammel was one of the pioneers in 
the business, and is. well known in the trade 

| throughout the country. He formerly trav- 

éd in the interest of his concern and as a 
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result gained a host of friends who regret 
his passing. 

Deceased is survived by his widow and 
three sons, ‘Monroe, Haroid and Seymour 
Hammel. who are all connected with the 
business. 








Can You Identify the Scratch Mark in 


This Watch Case? 


CuAMPAIGN, IIl., Oct. 7—An unidentified 
man was killed in the local railroad yards 
and on his person was found a 16-size San- 
goma special Illinois watch, movement No. 
3524372 and case No. 4749885. There is a 
scratch number in the case which is No. 
5577B. The case is engraved “ECC” in 
diamond shaped monogram, 

The local authorities are trying to identify 
the body and if any retail jeweler recog- 
niizes the scratch mark on the case or can 
identify the watch from the movement and 
case numbers, he is requested to write to 
the Chief of Police of this city. 








James A. Drain Trophy Presented at 
American Legion Convention in 


Omaha 


A WORK of silver that came prominently 
in the public eye last week was the 
James A. Drain Trophy presented at the 




















AWARDED AT 
AMERICAN 


JAMES A. 
NATIONAL 


DRAIN TROPHY, 
CONVENTION OF 
LEGION IN OMAHA 


national convention of the American Legion 
which was held in Omaha. 

The trophy, as can be seen from the illus- 
tration, is a tall, slender vase of crystal 
outline and chased decoration. It is to be 
awarded annually to that department of the 
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American Legion which shows the most 
consistent’ service to the community, State: 
and nation. | 








OLD EMPLOYE HONORED 
Joseph W. Halberstadt Rounds Out Forty 


Years of Service with Philadelphia 
Concern 





PHILADELPHIA, Pa., Oct. 9.—Forty years, 
of loyal and faithful service has brought its: 
reward to Joseph W. Halberstadt, who in 
1885 entered the employ of S. Kind & Sons, 
and has been “on the job” ever since. Last 
Saturday night he was the guest of honor at 
a banquet tendered by the firm to its 150 





HALBERSTADT 


JOSEPH W. 


employes, the affair taking place at the 
Hotel Adelphia with heads of the firm 
present to honor their veteran employe. 

The affair, while not exactly a surprise 
to Mr. Halberstadt, was marked by two 
things he did not expect. One was the 
presentation to him on behalf of the firm of 
a check for a substantiai sum, the other the 
gift of a solid gold wrist watch from his 
fellow employes. The menu cards bore 
photographs of Mr. Halberstadt as he looked 
when a youth in 1885 and as he appears 
today after 40 years of work. Inside was 
the inscription, “1885-1925. Celebrating four 
decades of mutually pleasant business and 
personal association of Joseph W. Halber- 
stadt and S. Kind & Sons.” 

Philip Kind officiated as toastmaster and 
kept things moving in a lively fashion after 
the menu had been disposed of. Oscar Kind 
expressed the congratulations of the firm to 
Mr. Halberstadt and spoke of the pleasant 
relations existing between the firm and its 
staff of workers. Herbert Wendler took 
pleasure in introducing the guest of honor 
to the new employes as an “example.” Frank 
Kind, for the firm, made the presentation 
of the check to Mr. Halberstadt and Max 
Kantor, of the Employes Association, pre- 
sented the watch and told of the association's 
activities. The affair was one of the 
pleasantest in the long history of the Kind 
organization and instanced some of the 


Teasons for the loyalty of the staff. 
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Fine Displays of Silverware Seen at Geneva 





By L. Reid 

















ENEVA sells great quantities of silver- 
ware. It suits the character of the 
houses, villas on the lake and mansions sur- 
rounded by parks, inhabited by well-to-do 
retired business people generally. The lake- 
side villa has a sideboard that creaks under 
the weight of the silver sets, most of them 
purchased 30 or 40 years ago. People who 
are setting up house today, however, go in 
for something very much smaller, lighter and 
on the whole more carefully made. . The 
silver sets now sold are very, very small, 
and the high prices are rather justified by 
the amount of work put into them than by 
the precious metal contents. 

The coffee or tea set is the fashionable 
thing for presents. It consists for the most 
part simply of a coffee or tea pot, a milk- 
jug and a sugar basin. Sometimes the three 
articles are seen on a silver tray to match, 
sometimes not. But in any case they are 
small, but bulky to take the quantity liquid 
that is required. The sugar basin, however, 
is too small for use almost, taking perhaps 
a dozen lumps of sugar in all. 

Some tea and coffee pots have silver han- 
dies, others have black or brown wooden 
handles, It is merely a matter of taste, but 
they are often of fantastic shape. The 
sugar basin, however, is often handleless. 
It is here that the animal and flower fashion 
comes in. A stork, bent over to make a 
handle, is seen on the two sides of the basin. 
A conventional flower, with leaves, suffices 
to lift the basin, or a shell is arranged on 
either side. On one basin, a stork stood on 
the lid to facilitate the lifting of the top, 
while the same bird made the handles. On 
another a frog was seen, fulfilling the same 
functions. Sometimes the animal or shell is 
repeated in the legs that support the sugar 
basin, or pots to go with it, for everywhere 
rudimentary, scarcely visible, legs are mak- 
ing their appearance for silverware articles. 

The pots are often fluted, but the fluting 
is not straight, to reduce apparent size, but 
rounded in order to give width. In many 
cases the fluting is so curved in the thick- 
ness of the silver as to produce an impres- 
sion that the basin is much broader than it 
really is, and the one ambition of the de- 
signed appears to be to produce the effect 
of a broad, somewhat heavy utensil. 

In other cases the silverware has a bead 
pattern. In some cases again the Empire 
wreath, coiling itself around the utensil, 
fives the needed breadth. These patterns 
are very delicate indeed and there is a tend- 
ency to design a special pattern for each 
set, which is of course repeated in the tray, 
all in high relief. 

The tray as a rule has an embossed pat- 
tern, or a pattern in slight high relief, not 
enough to imperil the safety of the utensils: 
and if the utensils are decorated with 
wreaths of roses, the tray will also be deco- 
tated with roses in high relief. The silver 
tray, needless to say, has a bolder and larger 
Pattern than the silverware. The rim of the 
tray runs small, excepting when it is in open- 
work. In this case there is a flower pattern, 





in open-work, and this type of tray is sold 
with the very severe, almost unornamented 
silver, or with a set with an engraved pat- 
tern. 

* ok * 

Geneva is essentially a sporting center. 
Yacht races take place on the lake with 
great frequency and there are motoring and 
cycling events to be provided for, thus it is 
not surprising to see whole rows of cups de- 
signed for prizes in the shops. They are 
small but massive as a rule. Some stand on 
thick, heavy bases, with a short stem hold- 
ing the cup. If plain, these cups take some 
extraordinary form, not being round, but 
with corners that taper off of course at the 
top into the circle which forms the top of 
the cup. In some cases it might be thought 
that the base of the cup had been pinched 
by the fingers to form a queer shape, for 
if a presentation cup be undecorated it must 
be out of the ordinary. Some cups have an 
open-work pattern of some depth at the top, 
but this only in the case in which they are 
evidently too large to serve as drinking gob- 
lets and are merely ornamental. Others 
stand on discs, with open-work sides that 
look almost like lace. Sometimes there is 
a high-relief pattern running around the cup, 
but as a general thing they are severely 
plain. 

Sets of tiny liquor cups, in silver, gilt 
lined, are very popular. Placed on a tiny 
tray, they make a very pretty gift. Some- 
times they are quite plain, short, with a con- 
siderable cubic content; sometimes they 
have a small Empire wreath straggling 
around the top of the cup, or the very popu- 
lar beading, both in high relief. Then again 
a rose-and-leaf pattern, in bas-relief, is also 
seen, very small and dainty. Serviette rings, 
in silver, are in open-work or in the Empire 
pattern. 

For gifts, small silver dishes, circular, 
with raised sides, are very much used. The 
dish holds a glass dish for fruit or jam. 
The edge is often in open-work, a lace pat- 
tern being used, while some Empire patterns 
and beading designs are seen here as else- 
where. But open-work is decidedly more 
popular than these last designs. 

Dishes divided into compartments for hors 
d’oeuvres are also seen, usually in open- 
work. The handles, above the basket-formed 
dish, are curved into fantastic shapes, for 
nothing must be regular just now. Some- 
times they take the form of a swan’s neck, 
for instance, the remainder of the bird be- 
ing absorbed into the pattern of the dish and 
so flattened out as not to disturb the sym- 
metry of the whole. Everywhere animal and 
flower patterns are seen, whether highly con- 
ventionalized or very life-like. 








Chester, Pa. Pawnbroker Beaten by Three 
Thugs Who Are Captured While 
Attempting to Escape 
PHILADELPHIA, Pa., Oct. 9.—Chester, Pa., 
a few miles from this city, was the scene 


’ of a lively chase last Wednesday when three 
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negro bandits, one of whom had beaten a 
pawnbroker into insensibility, were captured 
and are held pending the result of his- in- 
juries. It is believed his skull is fractured, 
The victim is Louis Myerson, of 643 N. 53d 
St., this city, who has an establishment at 
126 W. 3rd St., Chester. He was alone in 
his store when the negroes entered and asked 
to be shown some dice. As he came from 
behind the counter to get them, one of the 
men struck him over the head with a black- 
jack and as Myerson fell, the others began 
to ransack the show cases. *#*’ 

But for a passer-by who happened to look 
in as Myerson fell, it is believed the thieves 
would have obtained a large amount of 
jewelry but they heard the passer-by’s cry 
of alarm and bolted with what loot they had 
seized. One man was arrested by police 
who saw him run from the store and the 
other two were caught after a chase of a 
mile through the streets. 








NOTORIOUS CROOKS CAUGHT 





Harry Harris and Louis Stone, Arrested in 
Detroit, Will Be Extradited to Answer 
Charges Lodged in Buffalo 


BurFaLo, N. Y., Oct. 7.—With the arrest 
in Detroit of two nationally known crimi- 
nals, the holdup of Sol L. Levy’s jewelry 
store at 483 Main St., on the morning of 
June 1, as well as several other daring pay- 
roll robberies in this city have been solved, 
according to an announcement made today 
by Detective Chief James W. Higgins. The 
men in custody are: Harry Harris, alias 
“Polonski” and “Garfield,” 25 years old, who 
has been sought since June for a jewelry 
store robbery in Boston, Mass., in which 
$75,000 in diamonds were carried off and 
Lovis Stone, alias “Abe Stein,” a pal of 
Harris, and also known to police as a des- 
perate holdup man. Stone is 27 years old. 

At 9 o’clock Monday morning, June 1, 
one of the clerks in Levy’s store was asked 
by a person he thought to be a prospective 
customer to show a ring in the window. 
When he produced the ring the stranger 
covered him with a revolver. Three other 
employes, together with two customers who 
were in the store at the time, found them- 
selves covered by revolvers in the hands of 
four other bandits who had entered after the 
first one. 

They were backed into the rear of the 
store and handcuffed to fixtures. The 
bandits then ransacked the place and escaped 
with jewelry valued at $50,000, which they 
piled into a number of suitcases which they 
had brought along for the purpose. They 
escaped in a car. 

Several days later a minor portion of the 
loot was found in a rooming house on 
Ellicott St., by a lardlady who searched the 
belongings of two of her lodgers who had 
departed without returning the keys to their 
room. Still later some of the discarded 
jewelry cases were found in a ditch along 
the Niagara Falls boulevard, indicating the 
direction taken by the robbers in their flight. 

Extradition papers will be signed by Gov- 
ernor Smith requesting the return of the 
two prisoners from Michigan but Buffalo 
police look for a fight before obtaining 
custody of their. men, as both have money 
and have hired legal counsel to defend them. 
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GOLDEN WEDDING aoe business and joined his sons, Scott Bros. 


Co., wholesale jewelers. A few years ago 
Sgmuel L. Scott of Scott & Barger, Chicago, Robert Barger, son of M. F. Barger, joined 
and Wife Celebrate Fiftfeth Anniver- the company, and the name was changed to 


/ of Their Marriage Scott & Barger. 
Ps Mr. Scott has never lost time from busi- 


Cuicaco, Oct. 7.—Friends in the trade ness on account of sickness, and is as active 
have just learned that Samuel L. Scott, of today as at any time. He is an enthusiastic 
Scott & Barger, wholesale watch hous, lo- golfer and returns from a 36-hole play as 
ated in the Heyworth building, celebrated fresh as any of the younger players. 
his 0th marriage anniversary on Sept. 28, 
and congratulations have been in order. It 
was a surprise to-learn that Mr. Scott was BANDIT KILLS HIMSELF 
72 years old on May 8 fast. 

The 50th anniversary service was at the youth Who Had Been Convicted of Jewelry 


er Se ee Se ctremny Store Robbery Ends Life With 
and congratulations 26 relatives and mem- 
a Revolver 


bers of the immediate family enjoyed the 
wedding dinner. MILWAUKEE, Wis., Oct. 8.—A moment 
Samuel L. Scott, who -was born in Rock- after the cell door in the Milwaukee jail 
ford, Il., and Leonora E. Barger were mar-- was closed on him, Robert Lee Myron, 19- 





























MR. AND MRS. S. L. SCOTT AND FAMILY 


ried on Sept. 28, 1875, at her home in Vin- year-old bandit, wanted in Omaha, Nebr., 
ton, Ia. The honeymoon was spent-in Chi- in connection with a $10,000 jewelry rob- 
cago at the Palmer House, that being con- bery committed on Sept. 28, fatally shot 
sidered in those days equal to a Eurepean himself and died before he could be brought 
trip today. to the Milwaukee Emergency Hospital. He 
To this union were born four children, thus made his boast come true that he never 
Samuel Frank, Walter M., Miriam E. and would face trial on a charge of holding up 
Helene A. All seside in Chicago except the jewelry store in Omaha. 
Miriam, who lives in Porto Rico, where she He was thoroughly searched before being 
went immediately after being married. There placed in the cell but he had so cleverly 
has not been a death in the family or in the concealed a pistol on his body that the 
families of any of the children. officers who did the searching overlooked 
_ Mr. Scott has had a long career in the it. After the shot was heard, the jailers 
Jewelry business. He started as watch- rushed in to find him lying on the floor 
maker for Gen. Charles Mount at Vinton, with blood rushing from a wound in his 
lowa, in 1868. Later he was in business chest. When the body was examined in 
for himself at Red Oak, Iowa, then Wichita, the morgue the secret hiding place of the 
ans. From Wichita he went to Kansas 38 calibre pistol was discovered. He carried 
City, Mo., and became a member of the it in a holster strapped about his body 
wholesale house, Woodstock, Barger & -under his underwear. It Jay closely, against 
Hoefer. From Kansas City he: tame to his body. + 
eng yith M..F. Barger and bégatt busi- Myron was arrested in a room at 746 
ness 4° M. F. Barge#’& Co. whblesale Wan” Burenw’St., by two detectives of the 
Mitwaukee police force who found him in 








Watches. In -1904 he‘ withdrew from this 








’ 


Si 


bed at the time: © The -ofhcers found-a-re4 
volver in the room which they took. At 
the central police station Myron admitted 
that he had been the leader of three bandits 
who held up the. P. A. Peterson jewelry 
store in Omaha on Sept. 28 and escaped 
with. $10,000 in. jewelry and $1,000 in cash, 

When he was taken out of the office im 
the station to be confined in a cell he smiled} 
probably congratulating himself, the police 
concluded later, that the hidden gun had 
not been discovered. 





Omana, Nebr., Oct. 10—Robert Lee 
Myron, aged 19, self-confessed bandit whe 
held up E. A. Petersen, of the P. A. Peteg- 
son & Co. jewelry store in Omaha, recently, 
and took nearly $5,000 worth of diamonda, 
jewelry and money, committed suicide in a 
jail cell in Milwaukee, Oct. 7, according te 
dispatches from there. 

Myron was arrested in Milwaukee as ‘a 
suspect, and when questioned about various 
robberies throughout the country, he con- 
fessed to the Petersen robbery in Omaha; 
according to Milwaukee police. 

Police are still looking for the two ae- 
complices, as the man who did the robbing 
of the Petersen place was not alone, but 
had a confederate standing guard on the 
sidewalk outside the store, while stifl an- 
other was at the wheel of a waiting auto- 
mobile across the street, in which car the 
trio escaped after the robbery. 


BANDITS STAGE HOLD-UP 


Racine, Wis., Jewelry Store Visited by 
Crooks Who Escape With Loot 
Valued at Over $4,000 


Racine, Wis., Oct. 8—While crowds 
passed along the street, two youthful 
bandits staged a bold hold-up in the jewelry 
store of Leo Cohn, 407 6th St. last 
Friday morning and procured diamonds, 
cash and other jewelry valued at between 
$4,000 and $5,000. Mrs. Leon Cohn was 
alone in the store at the time of the rob- 
bery. Mr. Cohn is in a hospital in Mil- 
waukee. Another woman was in the rear 
of the store cleaning a stairway but she 
knew nothing of the holdup until Mrs. 
Cohn’s screams attracted her attention. 

The two men asked to look at some 
diamond rings when they came into the 
store, saying they wanted a stone of about 
a carat and a half. They asked for some 
loose diamonds after examining several trays 
of rings and Mrs. Cohn procured the 
loose stones in a wallet from the safe. 
When the wallet was placed on the counter 
one of the bandits grabbed it and the other 
pointed a revolver at her. She was forced 
to the rear end of the counter and held at 
bay until the two gathered up what they 
wanted from the safe, the tray, and the 
cash register. According to Mrs. Cohn 
they went at the job leisurely. 

Mrs. Cohn described the men as being 
about 24 years of age and both wore gray 
caps. The tall man was of dark complexion 
and the shorter one was light compl 
and wore a cravanette over his suit. 
was the boldest hold-up staged i 
for several years and it itred in the 
heart “of the downtown. business section. 

“busiest time of the day was selected 
for the robbery. 
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Artificial Pearl Necklaces 


J 
| A Superior Reproduction 





of the Genuine 


| Direct from France 
Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 





GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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CONVICTED OF LARCENY 





Former Salesman: for Baltimore Jewelry 
Concern Sentenced to Seven Years 
in Penitentiary 
BattimorE, Md., Oct. 10.—Convicted in 
Criminal Court here of the larceny of 
jewelry valued at $1,000 from Rankin & 


Fox, jewelers, Arthur Fraiden, 22‘years old,’ 


a salesman formerly employed by the jewel- 

firm, was sentenced to seven years in the 
Penitentiary by Judge Henry Duffy. Four 
months ago Fraiden “faked” a hold-up, ac- 
cording to Detective-Captain Charles H. 
Burns, at which time he told police and de- 
tectives he was robbed of his sample case 
containing the jewelry which had been en- 
trusted to him by his employers. 

Fraiden was first tried by a jury on the 
charge of complicity in the theft of an auto- 
mobile and accessories valued at hundreds of 
dollars. The jury convicted Fraiden, and 
when the second indictment was called in- 
volving the theft of the jewelry, Fraiden 
pleaded guilty. Fraiden served a previous 
term in the penitentiary, but the jewelry 
firm where Fraiden was employed did not 
know of his criminal record. Early in July, 
Fraiden was found bound hand and foot in 
the woods near Baltimore. He told the po- 
lice that he had been attacked, beaten and 
robbed of his sample case containing the 
jewelry. 

Detective-Lieutenants C. F. Roche, James 
Manning and A. S. Parr began an investi- 
gation and they learned that Fraiden had de- 
livered most of the jewelry to a man, with 
instructions to sell the jewelry in pawn- 
shops. The jewelry was recovered from the 
pawnshops and Fraiden was arrested and 
accused of theft. Two weeks later detec- 
tives learned that Fraiden was implicated in 
the theft of an automobile and accessories. 

When the case was brought to the atten- 
tion of State’s Attorney Herbert R. O’Conor 
he directed that a thorough investigation be 
made to determine all facts surrounding 
Fraiden’s double-dealing with the firm which 
employed him. In court the case was prose- 
cuted by Assistant State’s Attorneys Eugene 
A. Edgett and Herman Moser. David Ran- 
kin, a member of the firm, co-operated with 
the police in prosecuting the case. 








CHARGED WITH CONSPIRACY 





Warrants Issued for Four Men Connected 
With Los Angeles Auction Against 
Which a Number of Charges Have 
Been Lodged 


Los ANGELES, Oct. 3.—Warrants have 
been issued for the arrest of M. S. Robbins, 
Benjamin Samuels, Harry Levin and John 
V. Jackson, who are charged with criminal 
conspiracy, grand larceny, obtaining money 
under false pretenses, and conspiracy to 
commit grand larceny as the result of a 
Jewelry auction at 751 S. Broadway. 

It is alleged that on June 8 Carl Shultz 
Was passing the jewelry store and was look- 
Ing in the window when one of the men, he 
Said, showed him a ring containing a dia- 

ond. He said the man stated the ring was 
Worth $1,500 and had been left by a Shriner 
ho, needed money on account of his trip 

The salesman said that he could not 
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“bid on the ring, but that 7f- Shultz -bought 


it for $900 and did not want it he woula 
buy it back for $600. 

Shultz said he gave them three checks, 
and then gave the ring to an expert, who 
said it was worth only $80 wholesale. He 
went to the bank to stop the checks and 
found that the jewelers had already secured 
money on two of the three checks, a total of 
$322. As a result he made his complaint to 


‘the district attorney’s office, and warrants 


were issued. 

This auction has been in opcration most 
of the time since last November, .when| an 
effort to close it and prevent others similar 
in character was made by securing the 
passage of a city ordinance, but the ordi- 
nance was declared void. 








BOARDWALK AUCTIONS 





Atlantic County Grand Jury in Special Pre- 
sentment Signed by Foreman Decries 
Methods Used by Auctioneers 


Mays Lanning, N. J., Oct. 15.—Discharged 
on the eve of the Fall court term after 
rendering more continuous and prolonged 
service than any previous grand inquisition 
in the history of Atlantic County, the May 
Grand Jury made its final work an effort 
toward providing a remedy for the “dis- 
honorable transactions” of Atlantic City 
Boardwalk auctioneers. 

In a special presentment, signed by the 
foreman, Martin M. Harris, himself a 
Boardwalk business man, the Grand Jury 
declares its belief that “these auctioneers 
do, in a great number of cases, deal un- 
fairly with their patrons,” but points out 
that “as the law now stands, they cannot, 
in the judgment of the Grand Jury, be 
prosecuted.” 

Regretting that it could not return more 
indictments against the auctioneers, the 
grand inquest stressed the point that it “is 
not placing its stamp of approval upon the 
methods used by any auctioneers and owners 
of the auction houses,” but that “circum- 
stances connected with particular cases did 
not amount to a legal violation, though a 
dishonorable transaction was clear.” 

The presentment ends with a resolution 
calling upon “the authorities of this State 
and county, and to the Legislature to be 
hereafter assembled, that certain laws should 
be amended and certain legislative acts put 
on the statute books that would prohibit 
a continuation of such unfair treatment 
and regulate the operation of auction shops 
in such a way as to insure the very fairest 
dealings between the auctioneers and the 
public,” and “this Grand Jury does recom- 
mend that a penalty be attached as a 
punishment for all who might violate the 
remedial laws this Grand Jury has asked 
for.” 








Jewelry worth $370 was recently stolen 
from the Mohawk Jewelry Co., 789 Albany 
St., Schenectady, N. Y., of which Peter W. 
McCloskey is the manager. Entrance was 
gained by jimmying a window in an alley 
east of the building. Seven rings, three 
watches, and a chain comprised the loot. The 
safe was not tampered with. The robbery 
was discovered by a policeman at 2 o’clock 
in the morning. 
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‘LATEST CUSTOMS RULENGS © 





Board of Appraisers Pass Upon the Tariff : 


Classification of Various Kinds 
of Beads 


In overruling protests of the Dragon Co., 


Onocoro Co., Saji & Kariya Co. K. %. 
Uyeno, and the Dragon Trading Co., all jof 


‘Los Angeles, the Board of United States 


General Appraisers rules that certain beads 
in chief value of celluloid, in imitation of 
precious or semi-precious stones, were cor- 
rectly classified for duty by the collector 
under Par. 31, Act of 1922, at the rate of 
60 per cent. ad valorem. The importers 
protested this assessment, claiming duty. at 
35 or 45 per cent. ad valorem under Par. 
1403 of the said act. This claim, however, 
is denied by Judge Sullivan, who points out 
that by reason of the proviso to Par. 31, the 
protests are overruled. Yry¢ 


LOOSE BEADS IN BOXES 


Without acquiescing in the collector’s de- ; 
cision, the Customs Board overrules protests : 
of Adams, Fleming & Heinert, Inc., of New 
York. According to the record, the beads ; 


in question, invoiced as bracelets in boxes, 
were assessed with duty as toys under Par. 
1414, Act of 1922, at the rate of 70 per cent. 
ad valorem. Judge Sullivan, in ruling 


against the importers in this instance, writes : 


in conclusion as follows: 


“The loose beads in boxes covered by pro-! 
test 976216 (invoiced as bracelets in boxes) ' 
are properly dutiable, in view of Abstract: 
46558, supra, at 45 per cent. ad valorem’ 
under Par. 1403. This claim, however, is: 
We are therefore: 


not made in the protest. 
unable to grant relief to the protestants, 
although we do not acquiesce in the col- 
lector’s classification of these beads as toys.” 


BEADED ARTICLES 


B. Altman & Co. and the Ufland Mil- 
linery Co. win before the Board of Ap- 
praisers in a ruling reducing the rate of 
duty on certain beads classified by the col- 
lector as beaded articles. 
beads were returned for duty at 60 per cent. 
ad valorem under Par. 1403, Tariff Act, 
1922, as beaded articles. The protestants 
contended for duty at but 45 per cent. under 
the same paragraph, and this contention is 
upheld by Judge Sullivan. 


TEMPORARILY STRUNG BEADS 


A number of decisions have been handed 
down by the Customs Board having to do 
with the correct tariff classification of tem- 
porarily strung beads. In all of these cases 
the beads involved were assessed with duty 
at the rate of 60 per cent. ad valorem under 
Par. 1403, Act of 1922, as beaded articles. 
The Board now fixes duty at only 35 per 
cent. ad valorem under the same paragraph, 
as claimed by the importers. Protests of 
the following firms are therefore upheld: 
American Excelsior Trading Co., Nelson 
3ead Co., Inc., Hattie Carnegie, P. C. 
Kuyper & Co., Rosenberg & Co., A. Smith 
Co., Walter A. Yokel, Rietman & Pilcer 
Co., and Theo. L. Stérn & Co., all of New 
York. 








In order to turn all available merchandise 
into cash for outside investment, the entire 
stock of jewelry in J. C. Denniston’s store, 
Dansville, N. Y., is being sold at auction. 


On entry the 
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LOOK OUT FOR HIM ~ 





Swindler Uses Stationery: Similar to That 
of Reputable Houses and Forges Names 
of Jewelers to Obtain Express Ship- 
ments of Jewelry and Silverware 


PirtspurGH, Pa., Oct. 9.—One of the 
latest swindling schemes yet unearthed by 
the authorities came to light today, when of- 
fcials of the American Express Co, an- 
nounced that a clever swindler is at large 
in the country, ordering merchandise on the 
stationery of jewelers, to be delivered under 
seemingly proper circumstances, but which 
amounts to only a ruse to obtain the goods. 
Several wholesale concerns already have 
been cheated by the plan. 

One of these, it is reported, is the house 
of John H. Detrich of 37 S. Wabash Ave., 
Chicago, and another is that of Alter & Co., 
165 W. Madison Ave., Chicago. In both 
instances, it is believed the same man per- 
petrated the fraud. 

According to statements made here, the 
name of H. W. Dickinson, 8 Seneca St., 
Oil City, was used to obtain goods -from the 
Detrich house. Recently Mr. Detrich re- 
ceived a letter, supposedly signed by Mr. 
Dickinson, stating that he was opening up 
a store in Tiffin, O., and needed goods 
rushed immediately and placed an order for 
flat silverware. 

The man who wrote the letter and be- 
lieved to be a man giving the names of 
“Aaron Levin’ afid “Jack Perlin,” aged 
about 42 and described as having heavy 
black hair, about 5 feet 6 inches in height 
and weighs 120 pounds. 

The man went to the American Express 
Co. in Tiffin and told them a package was 
coming to him from Chicago; that he was 
at the hotel (giving the name), and when 
it arrived to send it to him immediately. 
Nothing unusual was thought about the 
transaction, and when the goods arrived 
they were delivered to the hotel. The man 
received them and later paid his hotel bill 
and checked out. 


He was next heard from in Madison, Fla., 
where apparently the same man used the 
name of “R. Davis,” and in that case wrote 
the letter on Mr. Davis’ stationery to the 
Alter house placing an order for a bill of 
goods with the Davis house, using a scheme 
similar to that perpetrated on Detrich. 

Of course the express company, it is 
stated, is in no way liable for these, trans- 
actions, but the company desires to have the 
man apprehended, if it is possible to do so. 

When the swindler was in Oil City, it is 
claimed that he called on Ben Rosenberg 
and wanted to conduct an auction for him, 
and among others gave as references the 
name of the Samuel Weinhaus Co. of Pitts- 
burgh and other concerns, with which he 
said he was well acquainted, but, of course, 
Mr. Rosenberg was not interested. “Levin” 
or “Perlin” is not known here. 

However, in making an investigation of 
this case, the American Express Co. man- 
aged, by going into the thing carefully at 
Oil City to get a line on “Levin” or “Per- 
lin,” and the description of the map answers 


ito that of the man who was in Tiffin. 


None of the Pittsburgh houses had any 


‘knowledge whatever of “Levin” or “Perlin,” 
and it is expected that the man will try the 
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same scheme on other wholesale houses. 
How the man managed to obtain the letter 
heads and envelope from the Dickinson 
store is a mystery which has not been 
solved, but the chances are that the man 
knowing the color used—a light blue—had 
some stationary printed himself, if Mr. Dick- 
inson’s stationery was not stolen. Whole- 
sale houses are warned to be on the ‘ookout 
for “Levin” or ‘“Perlin,” and if their sus- 
picions are aroused the express company 
or the authorities should be notified. 








MASTER FORGER CONVICTED 





Man Wanted in Twenty-Eight Cities Sen- 
tenced at Denver, Colo., to Serve 
from Twelve to Fourteen Years 


Denver, Colo., Oct. 7—Leonard Kaczki, 
also known as “Edward W. Tillian,” master 
forger who has swindled merchants, includ- 
ing jewelers, in 28 cities in the United States 
will not pass any more worthless checks 
for a number of years. He was convicted 
by a jury in the west side criminal court in 
Denver a few days ago on a forgery charge 
and Judge Charles C. Sackman sent him to 
the Colorado State Penitentiary at Canon 
City, Colo., for a term of from 12 to 14 
years. 

Kaczki was arrested three months ago 
in St. Louis, Mo., by an operative of the 
Leonard DeLue Detective Agency of Den- 
ver, who had trailed him for months. Ex- 
tradition papers were granted by the Gov- 
ernor of Missouri and he was brought back 
here for trial. When the authorities in other 
localities learned of his arrest, the Denver 
Police received 33 warrants for the man 
from 28 other cities, according to Chief of 
Police Washington Rinker. If Kaczki had 
not been convicted in Denver one of the 
other cities would have claimed him and 
placed him on trial. 

Among cities 
him were: Vancouver, B. C.; Chicago, IIL, 
two warrants; St. Louis, Mo., two warrants; 
Galveston, Tex.; El Paso, Tex.; Dallas, 
Tex.; Detroit, Mich.; Cleveland, O.; Cin- 
cinnati, O.; Buffalo, N. Y.; Memphis, 
Tenn.; Miami, Fla.; Jacksonville, Fla.; 
Cairo, Ill.; Carbondale, O.: Austin, Tex.; 
Syracuse, N. Y.; Elmira, N. Y., two war- 
rants; Troy, N. Y.; Santa Fe, N. Mex.; 
Patterson, N. J., two warrants; Englewood, 
Il].; Joliet, Ill; Kansas City, Mo.; Joplin, 
Mo.; Utica, N. Y., two warrants; Wash- 
ineton, D. C., and Green Bay, Wis. 


Japanese Cook Charged With Swindling 
Denver Jewelers by an Old Trick 


Denver, Colo., Oct. 7.—Just after he had 
successfully tried out on a Denver jeweler 
a scheme which police believe would have 
led to the swindling of local merchants out 
of thousands of dollars, Joseph Okata, 37 
years old, a Japanese cook, was arrested 
by the Denver police and operatives of the 
Leonard DeLue Detective Agency and 








lodged in the Denver city jail last week. 
Authorities have not determined whether 
the Jap will be charged with the operation 
of a confidence game or with issuing fic- 
titious drafts for more than $40,000. 
“The scheme which he attempted to put 
into operation in Denver was a new one 


which sent warrants for 


\ 
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locally, but had been worked: elsewhere for 
many years. In one of the Denver banks 
he deposited three drafts, one for $28,000, 
another for $6,877 and a third for $5,477. 
They were on a Pocatello, Idaho, bank, and 
were deposited for collection. 

The local bank issued to, the Japanese 
three deposit books showing he had left the 
drafts with the bank for collection. Full 
cash credit was to have been given when 
the drafts were paid. 

With his three books, the Japanese visited 
a local installment jewelry store and estab- 
lished his credit. Then he bought a dia- 
mond ring, according to Detective DeLue 
and the police, and charged it. A few days 
later word came back from the Pocatello 
bank that the three drafts were worthless 
and a search for Okata was instituted. 

He was taken into custody in his room 
in the lower section of the city last Satur- 
day morning. Given a few more hours of 
freedom, the police say they believe he 
would have visited a number of local mer- 
chants on Saturday afternoon, after the 
banks had closed, use the same trick he 
had successfully worked on the jeweler, 
and leave Denver before any of them were 
able to find out that his bank account was 
bogus. 








DEATH OF EDMUND BATES 





Oldest Retail Jeweler at Alliance, O.,.Passes 
On at the Age of Sixty-Eight Years 


ALLIANCE, O.; Oct. 9.—Edmund Bates, 
68, oldest local retail jewelry merchant, 
died suddenly at his home here Wednes- 
day. He was the oldest retail merchant on 
Main St. 

Born in Oshaburg, July 5, 1857, he moved 
to Louisville in 1864. Twelve years later 
he came to Alliance and engaged in the re- 
tail jewelry business, associating himself 
with the late Julius Zang to learn the busi- 
ness. 

After learning the trade, Mr. Bates opened 
his own store in a Main St. location, later 
moving to another larger location. He was 
engaged in retail jewelry merchandising for 
almost 30 years. 

In 1904 Mr. Bates associated with Silas 
Williams, Frank and O. F. Transue in the 
manufacture of an auto jack, with a fac- 
tory at Louisville. He was active in af- 
fairs of this concern until a year ago, when 
ill-health forced him to retire. 

Mr. Bates was one of the oldest active 
Masons in this district, and was affiliated. 
with all the bodies, as well as being a mem: 
ber of the Elks and Rotary clubs. 

His widow and three children survive the 
deceased. 

Funeral services were conducted from the 
late home on Friday with Masons in charge. 
Burial was made in Alliance. 








In an article published in THE JEWELERS’ 
CircULAR on Sept. 9 about the Flower 
Show which was held at St. Joseph, Mo., 
recently, at which time more than 75 silver 
cups were donated by merchants as specfal 
prizes for the Flower Show, it should have 
beén Stated that all of the cups were pur- 
chased from jewelers in St. Joseph. The 
Rohwedder-Freymann Jewelry Co. furnished 
eight of them. 
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“TOD” WOODBURY HONORED 


Prominent Kansas City Jeweler Elected 
President of the Co-Operative Club, © 
International 

Kansas City, Mo., Oct. 9—Few more 
dective honors will be needed to establish C. 
Pp. “Tod” Woodbury as a “born leader.” 
Mr. Woodbury, is president of Cady & Olm- 
stead’s Jewelry Co., Kansas City, has just 
heen elected president of the Co-Operative 
Club, International, an honor which he deems 
perhaps the topmost yet accorded him, al- 
though he has been president of numerous 
pysiness and civic organizations in the last 
few years. 

Mr. Woodbury began acquiring his collec- 
tion of distinctive honors very early in his 
career. He was born in Kansas City—the 
frst honor—in 1889; he was president of his 
Junior and Senior classes at Central High 
School, Kansas City, and had the unusual 
distinction, while attending the University 
of Kansas, of winning four track letters and 
four football letters; he was the first fresh- 
man to whom the university had ever award- 
eda “K” for football honors; he graduated 
in 1912, with the degree of L. L. B. 

On April 17, 1916, Mr. Woodbury married 
Miss Thelma Robertson. They are right- 
fully proud of their four very fine children: 
Thelma, Charles, Jr., Dorothy and Nan. 

Mr. Woodbury practiced law for seven 
years preceding his appointment to the pres- 
idency of Cady & Olmstead’s, in which latter 
position he has become very well known 
throughout the world and in all of the retail 
associations in the country. He is regional 
vice president of the American National Re- 
tail Jewelers’ Association, in which position 
he is now serving his second term, and just 
recently ended two years’ service as president 
of the Retail Jewelers’ Association of Mis- 
souri. 

In addition he is a past president of the 
Kansas University Alumni Association, past 
president of the Sigma Chi Fraternity, is a 
member of the University Club of Kansas 
City; the Mission Hills Golf and Country 
Club; the Orient Lodge and Commandery 
and of Ararat Temple, N. M. S. He is a 
director of the Good Roads Association, vice 
president of the Advertising Club of Kansas 
City, a member of the Chamber of Com- 
merce and of the Independence Boulevard 
Christian Church. 

Mr. Woodbury has been very active in the 
work of the Co-Operative Club, Interna- 
tional, for the past several years. He was 
the designer of the emblem used by the 
Clubs and has himself been a vital factor in 
putting the problem and the purposes of the 
organization before the public throughout 
the world. It is but typical of Mr. Wood- 
bury to work to his utmost ability in any 
organization of which he happens to become 
affiliated. Consequently, there was very little 
‘urprise expressed when his election to his 
latest honor was announced. 

He was on the executive committee ap- 
— to arrange the details of the Girls’ 
08 celebration, held here last week and 
ons pte by the Co-Operative Club, and 
Pe gee the prizes committee for 
this city . wl ich proved such a success in 
eight A at it is already being sponsored by 
din, er clubs in as many Cities and, at a 

g of the board of directors of the or- 
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ganization, Oct. 6, it was ,decided :to. spread 
this event to.every city in the country and 
make it an annual affair for the girls. Mr. 
Woodbury was partly responsible. for this 
decision. The co-operation of more than 
50,000 federated club-women has been en- 
listed in sponsoring Girls’ Week as a national 
annual event. 








TAX HEARING OCT. 26 





Ways and Means Committee to Hear Ralph 


Roessler’s Plea to Abolish Jewelry 
Tax on That Date 


WASHINGTON, D. C., Oct. 9%—Ralph 
Roessler, of Marion, Ind., chairman of the 
Special Excise Tax Elimination Committee 
of the American National Retail Jewelers’ 
Association, has been assigned time before 
the Ways & Means Committee of the House 
on Oct. 26 in which to present for the con- 
sideration cf the committee arguments for 
the repeal of Section 604(a) of the 1922 
Revenue Act, known as the jewelry tax 
paragraph. 

To date Mr. Roessler is the only repre- 
sentative of the jewelry trade that is sched- 
uled to appear before the committee. 





PAYS WITH HIS LIFE 








Reading, Pa., Jewelry Store Robber Victim 
in Shooting Duel With City Detective 


PHILADELPHIA, Pa., Oct. 9.—“One jewelry 
store robber less,” is the view of the police 
and local jewelers in the fatal shooting at 
Reading, Pa., of a Philadelphian while 
breaking into a jewelry store in that city. 
One of his confederates was captured while 
a third man escaped. The prisoner gave 
his name as Samuel Rocci of this city and 
said he knew the dead man only as “Frank.” 
The victim has been identified as Frank L. 
Puionson, of 2636 South Beulah St., a war 
veteran. 

The burglar was shot by a city detective 
who was summoned by a taxicab driver to 
an alleyway in rear of the jewelry store of 
Frank Tyack. Edward J. Harper is the 
detective. He entered the alley and saw a 
man, evidently a “look-out” for the burglars, 
who ran as Harper appeared. Then Harper 
saw a man peering out of a window in rear 
of the jewelry store and called on him to 
surrender. Instead the robber opened fire 
on the detective. 

Harper, who is an overseas veteran, drew 
his own gun and returned the fire, while at 
the same time a bullet whizzed by him from 
the rear. Meantime the burglar he had 
surprised at the window advanced toward 
him firing as he came and Harper, crouch- 
ing low, sent three bullets at him. All 
three hit and the man dropped. All this 
titre Rocci had been firing at Harper from 
the rear but his aim was bad. He had re- 
loaded his gun and was about to fire again 
when a policeman attracted by the firing 
came up from behind and overpowered him. 

The dead burglar was well dressed and 
in his pockets were found a $500 diamond 
ring he had taken from the store. Evidently 


he had only begun to loot the store when 
Harper arrived. Police say there were four 
men in the band and that the dead man was 
an expert jewelry thief. 
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Supreme Court Will Not Reopen Case on 
Which Decision Known as “Trade Asso- 
ciations’ Bill of Rights” Was 
Rendered 


WasuinctTon, D. C., Oct. 9—The trade 
associations’ “bill of rights” finally was af- 
firmed on Monday, when the Supreme Court 
denied the petition of the Department of 
Justice for a rehearing of the government’s 
cases against the Maple Flooring Manufac- 
turers’ Association and the Cement Manu- 
facturers’ Protective Association. In de- 
cisions on these cases at the last term the 
court enunciated the rights which trade as- 
sociations generally may enjoy. Associa- 
tions are permitted to carry on statistical 
services and their members are permitted to 
meet and discuss such information provided 
that they do not attempt to reach any agree- 
ment or concerted action with respect to 
prices or production or restricting competi- 
tion. 

In seeking a rehearing the Department of 
Justice did not challenge the principle upon 
which the cases were decided, but contended 
that the privileges thus granted are particu- 
larly susceptible of abuse, and actually were 
abused by the defendants, thus bringing the 
cases not only within the prior decisions of 
the court but within the very principle laid 
down by the court in the present cases. 














Man Who Swindled Denver Jewelers to Be 
Tried on Federal Charge 


Denver, Colo., Oct. 7.—Robert B. Mc- 
Lean, who also answers to a string of 
aliases, and who is alleged to have swindled 
a number of Denyer jewelers and hotels 
when he was here in February, 1924, was 
arrested last week in Detroit, Mich. and 
will be brought back to Denver to face trial 
on a charge of impersonating a federal 
officer in carrying out a scheme to de- 
fraud. 

The specific allegation against him is that 
he obtained board and lodging at the Al- 
bany Hotel of Denver through representa- 
tions that he was a federal internal revenue 
officer here on an _ investigation “under 
cover,” and it was on this evidence that the 
Federal Grand Jury indicted him Oct, 15, 
1924. 

In his. dealings with Denver jewelers, 
McLean did not pose as a federal officer, 
but, government officials claim, he was suc- 
cessful in obtaining diamonds and jewelry 
running into thousands of dollars. He is 
suspected of having carried on similar op- 
erations in various other of the 
country. 

For operations in Kansas he was con- 
victed in the United States District Court 
and sentenced to an 18 months’ term in the 
federal prison at Leavenworth, Kan. He 
was released on Aug. 31, and two days later 
local federal officials received word that a 
man answering his description was again 
operating. McLean was traced to Detroit, 
where he was arrested. 

In various parts of the country he has 
been known as “L. P. Lawrence,” “Robert 
H. Meredith,” “Robert H. Muller,” “Bruce 
Meeker,” Robert H. Lamps” and a score 
or more of other names. 
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CIRCULAR 


You any lot or single piece of mounted diamond 
jewelry —large or smal]l—do not turn him 
down absolutely, send the goods to me for a 


SPOT CASH OFFER 


and save all trouble and worry. I pay all 
express charges and insure the goods in transit. 
I have been in the business right here over 19 
years, and can give the very best references as 
to responsibility on application. Offers and valu- 
ations furnished promptly. 

Write for further information. 


J.J. COHEN 


1011 Chestnut St., PHILADELPHIA, PA. 


Established 1391 


Amsterdam, London, 
Sarphatistraat 53-55 Audrey House, Ely Place 
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The Jewelers’ Circular, 11 John St., New York 


Price $1.00 


DIRECTORY 








Manual of Diseases of 


the Kye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 360 original illustra- 
tions, including 21 plates with 60 colored figures. 


. Eighth edition, revised. Cloth. 390 pages. Price, $3.50. 





The Optical Publishing Company 
11 John Street : : : : New York 

















No. 40-S 


14Kt. Hand Made, Filigree Mounting 


$6.50 


Phone Cortlandt 5486 


CARLONE &s VITIELLO 


21 Maiden Lane 


New York 


Importers of 


CAMEOS 








Loose and Mounted 


Always in Stock 
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HOLD-UP MAN KILLED: 


ietor of Indianapolis Jewelry and 
Pawn Shop Grabs Revolver from Negro 
Assailant and Shoots Him 


InpIANAPOLIS, Ind., Oct. 9.—After being 
beaten to the floor with the butt end of a 
revolver in the hands of a negro bandit, 
Samuel Dorfman, 34 years old, proprietor 
of a jewelry and pawn shop at 361 Indiana 
Ave, grabbed the revolver, pulled the trig- 
ger and fatally wounded the hold-up man 
the afternoon of Oct. 7 in his store. -\n 
accomplice of the dead bandit, who fled with 
some loot from the store, was captured 
about an hour later. He was said to have 
confessed to police and leot taken from the 
store was found on him. Both the bandits 
were parolled Oct. 1 from the Ohio State 
prison at Mansfield, O., police records 
show. 

Dorfman received severe lacerations on 
his head and was taken to the city hospital 
where eight stitches were necessary to close 
his wounds. Later he was taken to police 
headquarters, where he identified the other 
bandit. 

The dead man is believed to be Sam 
Langford of New Orleans, La. “His ac- 
complice gave the name of Lucious West, 
alias “John Green,” 19 years old, of Bir- 
mingham, Ala. West said he met. Langford 
at the Ohio prison. He is being held on 
charges of robbery and grand larceny. 

In the afternoon, Dorfman said, Langford 
entered the store and asked to be shown 
some merchandise he had inspected during 
the morning. As Dorfman reached for the 
merchandise, West entered the store. Dorf- 
man turned his back a moment and Lang- 
ford commanded him to stick up his hands. 
Dorfman put them up then turned and faced 
the negro who was pointing the revolver 
at him. 

“IT told him not to shoot, but to take what 
he wanted,” Dorfman said, “but he struck 
me over the head with his gun. Again I 
begged him not to hit me, but he struck me 
again and I fell to the floor. 

“The negro then told me to get on my 
knees and get behind a partition in the rear 
of the store. I did as ordered and the 
negro kept on beating me over the head. 

“Finally he got on top of me and said, 
‘I am going to kill you.’ Then I realized 
he would not listen to reason and began 
fighting with him. I grabbed the revolver, 
turned it about so the muzzle was against 
the negro’s stomach. Then I heard a shot. 
I guess I pulled the trigger, though I am 
not sure,” 


As the shot was fired, the negro jumped 
up and flet to the door, where he fell. Dorf- 
man followed and was standing over the 
man when a detective and two patrolmen, 
attracted by the shot, ran to the store. 

In the meantime West was said to have 
opened the cash register and to have taken 
the money and some merchandise out of the 
showcase. He then grabbed a heavy over- 
Coat from a hanger and fled. He later asked 
two patrolmen, who had not heard the shoot- 
ing, the way out of the city. They be- 
came suspicious and took him, to headquar- 
ters after they ‘found two revolves on him. 

en Dorfman, after being sewn up at the 
hospital, went to headquarters he immedi- 
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ately identified his overcoat and the negro. 
West then confessed, police say. 

Further que§tiaing showed both men left 
the Ohio prison the same day. The dead 
negro had been sentenced to three years for 
burglary and West had received one to 15 
years for a job in Cincinnati. On being re- 
leased from Ohio prison they came to In- 
dianapolis immediately and began plans for 
a robbery. 

When the revolver was inspected at police 
headquarters, it was found covered with 
blood. The trigger guard was bent out of 
shape due to the punishing blows rained 
on Dorfman’s head. 

Dorfman was complimented personally 
by Chief Rikhoff of the police department 
and Jerry Kinney, supervisor of detectives. 
He appeared at headquarters with his head 
bandaged. Blood streaked his face and cov- 
ered his clothing. 

It was recalled by police that Samuel 
Thon, father-in-law of Dorfman, was held 
up, shot and injured by a hold-up man in 
the same store in 1921. Thon was alone in 
the store at the time, but Dorfman appeared 
just as the bandit was fleeing. Dorfman 
gave chase, but the bandit, who was a white 
man, escaped. Dorfman has been in business 
for several years. 








ANOTHER SALESMAN ROBBED 


Band of Expert Thieves Operating in 
Philadelphia Defy Police and Get Away 
With Sample Cases 


PHILADELPHIA, Pa., Oct. 9.—Aisenstein & 
Gordon, 712 Sansom St., wholesale jewelers, 
are the lastest victims of the gang of ex- 
pert jewelry robbers who make a specialty of 
trailing salesmen on their trips to customers 
about this city and looting their automobiles. 
Within the present year there have been 
almost a dozen. such thefts, in several of 
which the loot amounted to a high figure. 
Thus far the police have made no headway 
in checkmating this gang and jewelers are at 
a loss as to how: to protect their salesmen 
and goods. 

In the latest case, the salesman, Harry 
Gram of 4739 Hutchinson St., was the victim 
of a band who all the evidence shows, had 
trailed him from the time he left the Aisen- 
stein & Gordon store in his car to make his 
usual rounds. The thieves found no oppor- 
tunity to get at his car until he parked it 
late in the afternoon in front of the retail 
store of John D. Enright at 3020 Kensing- 
ton Ave. Here Mr. Gram had an appoint- 
ment to show Mr. Enright some samples of 
diamond rings and he left the car directly 
in front of the store, leaving the automobile 
locked as is his.custom when away from it if 
only for a mofnent. As the appointment was 
to show rings only, Mr. Gram took one 
sample case with him, leaving three others in 
the car. He was in the Enright store some 
15 minutes, occasionally glancing through one 
of the windows to see that the car was all 
right. Then Mr. Enright having examined 
the rings expressed a desire to see some 
watches which the salesman had left in the 
car and Mr. Gram went out to get them. 
As he reached the car he saw the rear 
window had been broken and his sample 
cases taken. The thieves apparently had 





tried to open the doors with keys as marks 
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around the keyholes made in their -haste 
showed, and failing in this, had smashed ‘the 
rear window and reaching in had got away 
with the cases. ; 

The firm estimates its loss at about $15,000 
but is as yet unable to give the exact amount. 
While the loss is covered by insurance 
through Lloyds, it is greater than the figures 
indicate as it is practically impossible to 
duplicate the samples for the trade at this 
time. The local Lloyd’s agent has offered a 
reward of $1,000 for the arrest and convic- 
tion of the thieves. 

Wholesale jewelers here are bitter over 
the failure of the police to give their sales- 
men proper protection. About all the sym- 
pathy the police give them is advice to hire 
an armed guard to accompany salesmen on 
their trips throughout the city and vicinity. 
As one jeweler puts it: “A guard of this 
kind would cost from $1,500 to $2,000 yearly 
alone for salary, not to speak of his ex- 
penses when outside the city. Add that. to 
our expenses every time we send out a man 
and figure how we can keep on doing busi- 
ness with the margin of profit there now is. 
We think we are entitled to real police pro- 
tection but our bluecoats are too busy ferret- 
ing out half-pint sales of liquor and raiding 
breweries to devote much time to thwarting 
robbers.” 

Mr. Gram is a brother-in-law of Max E. 
Gordon of the firm and has been with it for 
several years. He was upset by his ex- 
perience and the rough treatment he received 
at first from alleged detectives who pro- 
ceeded on the assumption that it was a 
“frame-up.” This treatment, however, 
stopped when Mr. Gordon expressed himself 
forcibly at detective headquarters. 

That the “auto gang” has spies on Sansom 
St. and the wholesale jewelry district, who 
watch the departures of salesmen and notify 
the robbers is now generally accepted by the 
jewelers. They are at sea, however, as to . 
what protection they can devise but it is 


possible that from informal discussions now 


going on some plan of action to balk the 
thieves may be devised. 








GOES INTO BANKRUPTCY 
Jewelcrafters, Inc., Albany, N. Y., Fails 
With Liabilities of $7,974 and Assets 
of $1,431 

Utica, N. Y., Oct. 9—The Jewelcrafters, 
Inc., of Albany, filed a petition in bankruptcy 
in United States District Court here today 
with liabilities of $7,974 and assets of $1,431, 
including personal property of $1,222; ac- 
counts $180 and stock $25. The schedules 
were ‘signed by Walter E. Berges, as pres- 
ident and Mildred L. Berges as secretary. 

The creditors include the National Com- 
mercial Trust Co., $550; Universal Insignia 
Corp., $505; Juilus Gernsbach, $145; Hein- 
rich, Hermann & Weiss, $370; N. Simmons, 
$255; Havens & Co., $218; Evans Case Co., 
$164; Charles K. Crouse & Co. $155; 
Brooklyn Emblem Co., $198; E. J. Wilkins 
Co., $223; State Co., $322; Williams Co., 
$103; F. C. Miller & Co., $103, Southworths’, 
$110; Metal Arts Co., $150; Beacon Engrav- 
ing Co., $582 and H. W. Peters Co., $1,594. 

The assets include metal discs valued’ at 
$1,200 in possession of H. W. Peters Co., 


_Boston. 
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RUBIES 
SAPPHIRES 
AQUAMARINES 
CHINESE JADE 
and other 
PRECIOUS and 
SEMI-PRECIOUS 
STONES 
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AMERICAN GEM & 
PEARL COMPANY 


6 West 48th Street 
NEW YORK 











SBATPHIRES 





Gashmere. «+ The color of: this 
variety is generally known as corn- 
flower blue and is noted for its vivid 
color and velvety appearance, shading 
from light to fairly dark blue without 
the slightest trace of black or green. 


Burma. ++ or Oriental Sa >phire 
is the trade name for the darker vari- 
ety of blue corundum which is sup- 
posed to come from Burma, but most 
of which aétually comes from the 
neighboring country of Siam. 


Geylon +++ The Island of Ceylon 
produces the lighter colored Sap- 
phires, ranging from the delicate, 
pale gray blue to purplish blue and 
occurring in larger sizes than those 
Sapphires that are generally found in 
other localities. (No. 3 of a Series) 
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“Jewelers Block”. 


ee 
Policies 
We have specialized since 1907 in 


catering to the insurance needs of 
the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 


Barnett Berger Josiah Berger 
President Secretary 


Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Broad 3027 











Members, National Jewelers Board of Trade 











Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed, 


for unpierced ears. 


SAFETY CATCH 
for Brooches, ete, 
=) used. 




















THE WASHBURN 


SECURITY MAGIC NUT 


for ear studs, scarf-pins, 
etc. 





EAR WIRES BH + 





Can be applied to any 
work where pin tongues 


Py 


Open. Closed. “= Closed. 


Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.¥, 


























large or small. 


71 Nassau St. 








Everything in the 
Stone Line 


NO WAITING when you send us your orders. 
Our complete stocks insure prompt service on all 
t "your stone requirements, whether the order is 
Lowest market prices consistent 


with quality. OPALS FOR OCTOBER. 


S. NATHAN & Co. 


Importers and Cutters 


New York 











Buy Direct 
We import 
Cuckoo, 
400-Day 
Kitchen, 
Wall and 
Other 
Novelty 
Clocks. 
Illustrations and 


prices sent 
upon request. 


Sokol, son & Co. 4 oe 








Attention — Manufacturer 


ONYX RING STONES 
Furnished for Any Sie 
Diamond 
ONYX aed AMBER. BEADS 


THE DOUBRAVA CO. 
61 Beekman St. 4 














Indestructible Pearls 


Chokers in the Latest Pastel 
Highest Quality. Lowest ee 
Made in Brooklyn. 
158 Harman St. 


Aurora Pearl Co, s-osuire.  ¥: 
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HELD FOR HEARING ~ 





Fifth Avenue Precious Stone Dealer, 

Charged With Grand Larceny, Is Alleged 

to Have Pawned Articles Obtained 
from New York Concerns 


Pawn tickets representing approximately 
$60,000 in jewelry, diamonds and watches, 
were found on Duval De Navarre, in bus- 
iness at 665 Fifth Ave, New York, when 
he was arrested last Thursday by Detective 
John Barron ‘of the Fifth Ave. Squad. De 
Navarre who is young and made a good im- 
pression wherever he went, started in the 
precious stones business several months ago 
and during that time it is alleged that he 
has defrauded a number of New York 
jewelers of thousands of dollars’ worth of 
merchandise. The complaint on which De 
Navarre was arrested was lodged by 
Powers & Mayer, 58 W. 40th St., who 
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"$4,000; the Mueller-Merke Co., watch, $690; 


Jacques Kreisler & Co., chain worth $545; 
Charles Holl, brooch, pendant and several 
vracelets valued at about $9,500; J. A. 
Stromelly, diamond wrist. watches worth 
$3,875; Walter Dreicer, diamond wrist 
watches and diamond rings valued at several 
thousand dollars; Otto May, two diamond 
rings value unknown; R. A. Breidenbach, 
a number of lose diamonds worth about 
$2,500, and Henry Menges, six pieces of 
merchandise valued at. several hundred 
dollars. 








PASSED WORTHLESS CHECKS 


R. C. Odom Sent to Prison After He Had 
Swindled Winston-Salem, N. C., Jewelers 
WINSTON-SALEM, N. C., Oct. 9.—R. C. 

Odom has been seritenced to serve three to 

five years in the State prison by Judge 








R. S. ODOM SENT TO PRISON AT WINSTON-SALEM, N. C., FOR SWINDLING JEWELERS. 


charge that they gave the prisoner a brace- 
let some time ago worth $3,675. This brace- 
let, it is claimed, was pawned on Aug. 13 
for $1,400. 

The arrest was made in the office of a 
Fifth Ave. dealer in precious stones, who is 
also said to be one of De Navarre’s victims. 

Most of the jewelry which it is claimed 
this man got from a number of concerns 
was pawned in four different shops of the 
Provident Loan Society. Detective Barron 
when he took the prisoner into custody, re- 
ported that he found the pawn tickets on 
his person. 

De Navarre was arraigned in the West 
Side Court before Magistrate Dreyer on the 
charge of grand larceny last Thursday and 
was held in $10,000 bail for further hearing 
today {Wednesday ). 

The prisoner, it is claimed, started in bus- 
iness as a dealer in precious stones only a 
lew months ago and presented a number of 
excellent references. He always made a 
good impression but when it is claimed he 
tailed to make returns on merchandise which 
it is alleged he obtained on memorandum 
while others were charged, the suspicions of 
the jewelers were aroused and his arrest 
followed. The following, it is said, are 
some of the concerns from which: De Na- 
Yatre obtained merchandise and which, it is 
claimed, were lat€} pawnéd: Powers & 
Mayer, Inc., a bracelet “and bar pin worth 


‘ Phillips in the Superior Court on charges 


of giving worthless checks, larceny, receiv- 
ing and embezzlement. Odom, through his 
attorney, entered a plea of nolo contendere 
which was accepted by the solicitor for the 
State. 

It will be remembered that Odom gave 
two checks of large denomination to two 
Winston-Salem jewelers, Fred. N. Day and 
A. Cohn Co., in payment for diamond rings. 
He then went to the U-Drive-It Co, and 
rented an automobile and left the city. 
When the checks were presented at the bank 
by the jewelers it was found that they 
were no good and warrants were drawn for 
Odom. Then when the time came for Odom 
to return the automobile he failed to show 
up and the renting company also swore 
out a warrant for him. 

Due to the persistent efforts of the 
Winston-Salem police Odom was arrested in 
Oklahoma City and brought back to this 
city by Captain Whiteheart of the local 
force. He was given a preliminary hear- 
ing in municipal court and bound over to 
superior under a heavy bond which he failed 
to give. 








The opening of John D. Enright’s new 
jewelry store. at 3000-08 Kensington Ave., 
Frankford, Pa., will be announced -by hav- 
ing two aeroplanes fly over the city and 
drop circulars. 
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TO PAY -25 PER CENT 





Creditors of ‘Boyajian Bros. Jewelry Corp., 
New York, Accept Offer Made at 
Meeting Held Last Week 


Creditors of the Boyajian Bros. Jewelry 
Corp, held a meeting last Friday afternoon 
at the rooms of the National Jewelers Board * 
of Trade, at which time an offer of settle- 
ment was made on the basis of 25 cents on 
the dollar. This offer, which was accepted, 
is payable 10 cents in cash and the balance 
of 15 cents in notes made by the corporation 
and endorsed by individuals. The notes are 
payable in four, eight and_ twelve 
months. 

The corporation, it is~said;-has~ tiabilities 
of approximately $265,000 while the assets 
have a book value of $84,000 and an actual 
value of about $40,000. 














Denver Watchmaker Claims to Have Shot 
Mexican in Self Defense 


Denver, Colo., Oct. 8.—Ralph Charlton, 
railroad watch inspector for the K. C. Cosley 
Jewelry Co., is in the Adams county jail at 
Brighton, Colo., charged with having shot 
and killed a Mexican section hand for the 
Colorado and Southern railroad at Semper, 
a small station ten miles north of Denver, 
last Saturday. While the Denver police and 
Sheriffs of virtually every Colorado county 
were looking for Charlton, Monday, he 
walked into the office of District Attorney 
Joel E. Stone, and surrendered. 

Charlton, according to a statement given 
out by District Attorney Stone, admitted the 
shooting, but declared he had shot the Mex- 
ican in self defense as he rushed at him with 
a knife after making a number of threats. 
After the altercation, during which Charlton 
is alleged to have sent five shots into the 
body of the Mexican, he fled in an automo- 
bile with a friend and is said to have told 
District Attorney Stone that he tramped the 
streets of Denver and Edgewater, a suburb, 
where he lived, for two days before he 
surrendered. 

Charlton has been in the employ of the 
Cosley Jewelry Co., only a short time. He 
has always borne a good reputation among 
the Denver jewelers and railroad men who 
knew him. Friends say they haye never 
known him to be quarrelsome and insist that 
had it been possible he would not have shot 
the Mexican. 








Geo. T. Springer, Portland, Me., Retires 
After Fifty-Nine Years in Jewelry Trade 
PortLAND, ‘Me., Oct. 10.—George_ T. 

Springer, for the past 25 years in the jewelry 

business on Congress St., has sold out to 

E. J. Beaulieu, of Rumford, who has already 

taken possession of the store. Mr. Beau- 

lieu will continue the firm name of George 

T. Springer Co. Mr. Springer retires from 

the jewelry business after 59 years in Port- 

land and Westbrook. He started in West- 
brook, and after four years as a clerk opened 

his own store there, conducting it until 1900 

when he came to Portland. For 25 yearsjhe 

has occupied two stores in the same block 
on Congress St. 

Mr. Beaulieu, the new proprietor, has been 
in the, jewelry -business in Rumford for the 
past five or six years. 
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What better sign of assent from Fashion than that predomi- 
nating choice among smart hostesses and society brides for 
the Mary II and William and Mary patterns ? 
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Maede to meet the demands of the most exclusive trade, they 
are strikingly advertised in those magazines that cover your 
bon ton popuiation. 
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The season’s early sales of these Treasure patterns are decid- 
edly flattering, and point the advisability of substantial stocks 
for the Fall season. 


Treasure ROGERS, LUNT & BOWLEN CO. 
ae Silversmiths ~, Creators of Distinctive Tableware 
Be GREENFIELD ™\ MASSACHUSETTS 
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The Drive for the $2,000,000 Fund 





National Jewelers’ Publicity Association Receiving Requests from Jewelers 
for Their Quotas That They May Subscribe in Advance of the Work in 
Their Districts—First Ten Days’ Drive Brings Fund to Ovgr $50,000 

















Newark, N. J., Oct, 10.—Leaders in the 
industry have given great impetus to the 
nationwide drive for the $2,000,000 adver- 
tising and publicity fund being collected by 
the National Jewelers Publicity Committee, 
by sending to national headquarters requests 
for their quotas, so that they could get their 
names on the Honor Roll at once. 

‘This sort of thing is typical of the en- 
thusiasm far seeing members of the industry 
have shown our enlarged program was an- 
nounced,” declared P. J. Coffey, head of the 
executive committee. “And it is a certain 
sign that greatest success will mark our 
efforts in reaching the first million dollars 
of our goal by the first of the new year.” 

Among those who are most wholehearted 
in their support of the four year advertising 
program to teach the American people the 
way back to the jewelry store is Fred G. 
Gruen, president of the Gruen Watch Co., 
who said in a letter to headquarters : 

“You certainly will have my full co- 
operation in every way possible to see that 
the matter is a great success. The only way 
publicity in advertising can be a success is 
to have a continuous program backed by 
sufficient funds to do a worthwhile job. I 
also think your acceptance system is a clever 
and highly beneficial one. It avoids wasting 
a lot of money in collection chagges and 
you have something definite to work on.” 

Mr. Gruen’s letter is but one of hemndreds 
which are reaching fund headquarters: every 
week, It bespeaks the intense interest of 
the entire industry in this huge project. 

Of special interest is the co-operation 
which has been advanced by those in the in- 
dustry who subscribed to the old fund of 
$300,000. These have met their quotas in 
the new drive with enthusiasm, and the gen- 
eral expression is one of intense satisfac- 
tion that the new campaign is on so large 
and so important a scale. 

The close of a 10 days’ campaign in part 
of Indiana Illinois, Michigan, Ohio and 
Missouri, according to Charles J. Pettinger, 
campaign director, showed the surprising 
total of $51,000 from retailers in these 
States, Work is continuing in this locality 
with increasing vigor, and with general 
trade support, according to Mr. Pettinger, 
will show a much greater total within the 
next week, 

Collection activities, he said, all over the 
country were being aided by the steady 
support of state and local organizations. 

‘We are rapidly reaching the stage where 
tational subscriptions will average $10,000 
& more a day,” he declared. “This is but 
anormal daily collection if early success is 
desired. We expect now to start actual ad- 


Vertising in magazines and other publications 
not later than Feb, 14th, St. Valentine’s Day, 
» John Drake, executive secretary of 
Association says. 

-xecutives at headquarters emphasized 


tir advice not to give cash in payment of 
quotas, 


the 





“Each subscriber should give the ac- 
credited collector who calls on him a check 
for his first year’s quota,” it was said. 
“These men are under bond; and upon solici- 
tation the dealer need have no reluctance in 
giving them his check.” 

The names of the field workers under 
N. J. Henrickson, Eastern divisional direc- 
tor, are: Randall Watkins, C. W. Small, 
A. C. Tuteur, J. S. Talbott, A. J. Lynch, 
C. R. Little, N. E. Darby, D. J. Steeg and 
Walter Sormane, a 

Those under@the leadership of E. R. 
Sweeney, Western divisional director, are: 
G. L. DeCamp,.L.. V. Gardner, Hardin 
Hewitt, F. F. Barker, D. H. Cochran, S. R. 
Bollenbacher, H. E. Hall and L. C. Neid- 
linger. 

Michigan Committee 


The committee in charge of the campaign 
in Michigan is composed of: Herman Hiss, 
Herman Hiss & Co., Bay City,Chairman; 
William Arnold, Arnold & Co., Ann Arbor; 
H. A. Bromberg, Battle Creek; Edmund 
Guilbault, E. Guilbault & Son, Calumet; 
H. H. Wright, Wright, Kay & Co., .Detroit ; 
William H. Horton;Flint; Roy Taft, J. C. 
Herkner Co., Grand Rapids; Clarence M. 
Bean, Ironwood; Wm. W. Bugg, Jackson; 
William A. Tall, Kalamazoo; Dwight Mor- 
gan, Morgan’s, Lansing; E. H. Pudrith, 
E. H. Pudrith Co., Detroit; A, J. Hamel, 
Ludington; “A. Krautheim, Muskegon; 
Schaefer Jewelry Co., Pontiac; Meyer Bros., 
Saginaw; William Green, Carr & Green, 
Benton Harbor; W. B. and E. T. Webb, 
Jackson; John K. Godfrey, Battle Creek 
and Archie Hill, John P. Ryan Co., Flint, 
Michigan, are Associate Chairmen. 

The following men have been appointed 
to assist the general Michigan committee in 
Detroit: J. H. Garlick; Joseph Segal of 
Joseph Segal & Co.; H. T. Monroe of Wal- 
lace Monroe Co.; Percy Loud of Wright 
Kay & Co.; Ed Wright of Wright, Kay 
&Co.; Earle D. Miller of Square Deal Mil- 
ler; Ray Connolly of Hugh Connolly & Co.; 
M. Friedberg of Friedberg’s; Clarence Eng- 
grass of Enggrass Jewelry Co.; L. A. Gaul- 
hurst of E. H. Pudrith Co.; C. W. Warren 
of C. W. Warren Co.; Sol. Sallant of Sal- 
lant, Inc.; Alva Hunn; H. Sydman; Wm. 
Traub of Traub Bros. & Co: and J. H. 
Ehrlick. 

The following concerns additional to 
those published in the Jewerers’ CrrcuLAR 
last week are among those who have placed 
their names on the Honor Roll by accepting 
their quotas: 


Additional Subscribers to Publicity Fund 


Herman H. Kaesser, Charles Hellwig, St. Louis 
Jewelry, Clock & Silver Co., Walter P. Gummer- 
heimer, William Huning, John S. Bunting, Zeitler 
Jewelry Co., Drosten Jewelry Co., Selle Jewelry Co., 
Wm. Knight & Co., Robert P. Wiggins, Oscar A. 
BRoellner, Jefferson Jewelry (Co., Emil H. Blust, 
Roy M. Dixon, Clarence Verner, F. Courvoisier, 
Fred Halter, Joe Lowenstein, all of St. Louis. 

Speicher Bros., H. E. Yolkmans’ Sons, The 
Cy K. P. Jewelers, Huff & Wolf Jewelry Co., all 
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of Kankakee, Ill.; Wendell D. Linn and N. P. 
Jensen, Momence, Ill.; Wolff Bros., Murphysboro, 
Ill.; George D. Casper and Clarence E, Gum, Car- 
bondale, Ill.; James L. Wahl & Son, Anna, IIl.; 
O.. A. Kroehnke, Marseilles, Ill.;. William T. 
Ostrem and John C. Horrie, Norris, Ill. 

Fred H. Sanders, Fred S. Keeler’ & Co., Birger 
Larsen, W. H. Law, all of Ottawa, Ill, 

Michigan Jewelers—H. T. Blank, Fowlerville; 
Leon R. Mix, Birmingham; Neil E. Ford, Pontiac; 
Harris & McDermott, Royal Oak; Raymond E. 
Boyer, Mt. Clemens; C. J. Billmeier and The 
Marshall Cc., Saginaw; Leah Ogusky and Wethered 
Rice Co., Flint; Chester A. Crane, Big Rapids; 
Young & Francis, Mount Pleasant; Alexander 
Kahn and Herman Hiss & Co., Bay City; Dennis 
E. Holland & Son, Lapeer; W. M. Sheldon, Henry 
M. Judge & Son and G. M. Tripp Co., Inc., Adrian; 
John W. Taylor, Midland; Frank <A. Schulze, 
Holly; Charles Scheurman, Saginaw. 

Etta Beresh, Harry Sydnam, Harold L. Forth, 
H. W. Himelhoch Co., Mrs. Libbie J. Mills, J. D. 
Murray, E. H. Gesmer, Ray J. Hamel, Frank 
Schneider, J. B. Wagoner, Louis Peters, Freedman 
Bros., Benj. J. Blumberg, Charles Anish, Louis 
Axelrod, J. H. Gelbart, E. H. Fud?ith’Co., ‘Charles 
W. Warren & Co., Joseph H. Ehrlich, Wallace 
Monroe. Mfg. Co., J. Gmeiner €o., Inc., W. R. 
Grainger, Sallan Jly. Co., Inc., James H. Garlick, 
Arnold Neiss, Diamond Shop, American Watch 
Imp; Co., J. B. Johnson, Liesemer Bros., Weyhing 
Bros. Mfg. Co., Wachler & Horwitz, Frank J. 
Bischof, A. H. Middleman. Robert’s, W. Vernon 
Glendening, Arthur H. Reiche, Z. Schrebnick & Co., 
M. J. Furstenberg. Sol P. Lackman, Wright & Kay 
Co., John F. Melczek, Burr-Patterson Co., Harrison- 
Smith Co., Ezra N. Griffin, Nathan Goldman, all} 
of Detroit. 

P. W. Bailentine, Heath’s Jewelry Store, Alva 
G. Ruff, Joel H. Burnett, E. J. Crawford, Sallan 
Jewelry Co., all of Lansing, Mich. 

Jewelers in other Illinois towns and cities in- 
cude: H. H. Smith, Pontiac; J. Frank Goudy, 
Fairbury; William H. Carew, Streator; Walter 
H. Kerr, Streator; Roy May,. Oglesby; Higgins 
Jewelry Store, Duquoin; Duquoin Jewelry Co., 
Duquoin; F. W. Keim Drug.& Jly. Store, Mariesa; 
J. W. Van Doren, Minonk; Otto Q. Wilson, 
Berton; O. A. ‘[hurmond, Johnson City; Ross G. 
Putnam, Eldorado; Bainbridge Jewelry Store, 
Marion; Norris-Alister-Ball: Co., Chicago. 

Moseley & Heggie and Kassell Jewelry Store, 
Cape Girardeau, Mo. 

C. H. Yanson and Johnson & Johnson, Sikeston, 
Mo. 

Garnet Jewelry Co., Lebanon; E. P. Burman, 
Hawkins & Miller, Theo. Danielson, Springfield, Ill. 

Conrad J. Brotherly, Newark, N. J. ; 

Gruen Watch Co. and Gruen National Watch 
Case Co., Cincinnati, O. 

Edward H. Hufnagel, Inc., Mount Vernon, N. Y. 


Total subscriptions previously reported 
were $43,295.15. Subscriptions reported 
Oct. 10 were $3,535. 
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A. Grody, Syracuse, N. Y., Files Bankruptey 
Petition at Utica 


Utica, N.'Y., Oct. 9.—Abraham Grody, a 
jeweler of 224 W. Fayette St., Syracuse, 
filed a voluntary petition in bankruptcy in 
Federal Court today here with liabilities of 
$16,486 and assets of $12,800, of which stock 
and fixtures are valued at $12,500. 

Among 80 creditors the larger ones are as 
follows: Syracuse—Abel Co., $495; A. H. 
Pond Co., $336; T. Prigoff, $124; Syracuse 
Supply Co., $2,541; C. Goldstein, $2,800; J. 
L. Marks & Son, $428; S. A. Liberman, 
$853; Harry Cohn, $400; M. J. Faran, $3,- 
750; O’Malleys, $448; E. W. Edwards, $126; 
Fitzer Amusement Co., $470 and Charles 
Goldstein, $450; L. S. Knock & Co., Hart- 
ford, Conn., $227; Edward K. Tryon Co., 
Philadelphia, $174; Samuel Bersson, Bos- 
ton, $172, and M. M. Bernstein, New York, 
$731. The petition was filed through At- 
totheys Byrne and Byrné. ~« & 

— 

Frank S. McKee, Aspen, Colo.,-has been 

sucéeeded by Wayne Young. 
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—a specialty for Holiday Trade 
A. & Z. Combination Sets 


oe. Ran ; BRACELETS: 
- : | ees ye Expansion, 
Dickens, Flexible 


Belt and 
Vex. and Baby. 


CUFF LINKS: 
Lever and 
Separable. 


KNIVES: 


Corkscrew, 
Scissor. 


ROSARIES 


COMPACTS BANGLES 


RETAIL JEWELERS: To meet your Holiday require- 
ments, we have made up some exceptionally attractive 
Combination Sets in white or green gold-filled and 
in, sterling silver. Put up in handsome, individual, 
display boxes. . 


It will be greatly to the advantage of every Retail 
Jeweler to see our new lines before placing Fall orders. 


If the A. & Z. Salesman is not already calling on you, please send us your name. 
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WITNESSES RECANT 


Collapse of Case Against Man Charged 
With Robbing Chicago Jeweler Due 
to Change in Attitude of Witnesses 

Who Are Now Held on Perjury 
Charge 


Cuicaco, Oct. 9—A subject of general 
discussion in the trade here this week was 
the collapse of the case against George 
(Rabbit ) Connell, notorious police character 
who was identified and indicted as one of 
the men who conducted a daring hold-up in 
the store of Adolph Gastman at 20 N. Dear- 
porn St. on the morning of May 26 and se- 
cured diamonds and jewelry worth approxi- 
nately $75,000. 

Julius Gunther, manager of the store, and 
Irving Ablin, clerk, both positively identified 
Connell as one of the bandits. As the re- 
sult of their positive identification in police 
court and their testimony before the Grand 
Jury, Connell was indicted and charged with 
robbery, with a gun, carrying with it upon 
conviction a sentence of-from 10 years to 
life. 


The Lloyds’ adjuster, the Chicago Crime’ 


Commission, and the Chicago Jewelers’ As- 
sociation became interested in the prosecu- 
tion of Connell, and Louis Goldman, of 
Krauss, Goldman & Allshouse, and E. J. 
Raber, former first assistant State’s attorney 
in Cook county, were employed to assist the 
prosecuting attorney in preparing the case 
and making the necessary investigations -or 
presentation in court. It was believed that 
a positive case had been made out and with 
this conviction the jewelers of Ghicago would 
score their first success in their efforts to 
break up crime against jewelers in this city. 
When interviewed today Albert Ellbogen, 
chairman of the Good and Welfare Com- 
mittee of the Chicago Jewelers’ Association, 
said: 

“The Gastman witnesses up until the eve- 

ning preceding the date of trial constantly 
repeated and reiterated their statements of 
their positive identification of Connell. 
They reinacted the hold-up several times, 
and the case was prepared in minute detail. 
On the morning of the trial, which occurred 
on Tuesday, Oct. 6, it developed that Adolph 
Gastman, owner of the jewelry store, had 
mexpectedly left Chicago, and it was re- 
ported that he would be gone for two or 
three weeks. Both of the Gastman wit- 
nesses on the morning of the trial also de- 
veloped a sudden lapse of memory, and with- 
mt previous notice or warning, they stated 
that if called to the witness stand they would 
not identify Connell as one of the hold-up 
men. Julius Gunther stated that he did not 
want to be a party to a conviction, and 
Irving Ablin took a determined position that 
his previous statements of identification, al- 
though they had been made dozens of 
times under oath and otherwise were 
meorrect,” 
On behalf of the State, the case was be- 
mg prosecuted by Louis Blumenthal, assist- 
ant State’s attorney, and at his request 
Judge Gemmill, who presided at the trial, 
upon heing advised of the sudden and unex- 
ected turn of events, agreed to call Gunther 
and\Ablin as the court’s witnesses. 

i commenting on the testimony of Gun- 
thet and. Ablin. both of whom denied their 
Previous identification of Connell, Mr. Ell- 
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bogen said: ‘“The.manner .of. their .denial 
and the fact that they had previously identi- 
fied the defendant under oath greatly in- 
censed Judge Gemmill, and although he held 
that there was insufficient evidence of identi- 
fication to sustain a verdict against the de- 
fendant, he did entertain a motion to issue 
bench warrants against both Gunther and 
Ablin, and the judge, on motion of Louis 
Goldman, held both of those witnesses under 
bonds of $5,000 each, on charges of perjury, 
for further Grand Jury action. Strangely 
enough, the attorneys who were represent- 
ing Connell were also employed as the at- 
torneys for the Gastman witnesses.” 

Mr. Ellbogen also said that the witnesses 
failed to give any reason for the complete 
change and reversal of their attitude and 
testimony, ‘‘and speculation is rife and abun- 
dant relative to the many probable reasons 
which may have. caused the sudden and over-- 
night change. The entire trade was disap- 
pointed at the unexpected and unfortunate 
turn of events, and it is felt that an imposi- 
tion has been practiced which has created 
not only the thwarting of justice but a’ feel- 
ing that the good graces and funds of the 
parties interested in the prosecution have 
been sadly abused.” 

Mr. Ellbogen states that conscientious sup- 
port was given by the State’s attorney’s of- 
fice and much credit and praise is due Louis 
Blumenthal, of that office, who conducted the 


prosecution and devoted many. days to the . 


preparation of the case. 

Some satisfaction was felt by thase imter- 
ested when Judge Gemmill today denied a 
new trial and sentenced Connell to serve in 
the Penitentiary for from one to 20 years 
for burglary last January. It was also an- 
nounced that Connell will be tried Nov. 17 
on a charge of stealing ballot -boxes from a 
polling place during the election last 
Spring. 








Charles H. Schlacks Elected Presidens of 
Keystone Watch Case Co. 


PHILADELPHIA, Pa., Oct. 9.—Important 
changes in the personnel of the Keystone 
Watch Case Co. were made at a meeting of 
the board of directors last Tuesday, when 
Charles H. Schlacks. was elected president 
of the corporation, while Fred E. Hyatt, 
who has held the office of president, was 
made vice-president. Mr. Schlacks also was 
elected chairman of the board of directors 
of the Riverside Metals Co., a subsidiary of 
the Watch Case company. 

Mr. Schlacks has been a member of the 
board of directors of the Keystone company 
for several years, is well known in the busi- 
ness world as an executive of force and a 
high-class organizer. During the World 
War he organized and managed the rifle 
manufacturing plants of the Midville Steel 
Co. at Eddystone, Pa., and before the w~ 
was a vice-president of the Denver & Rio 
Grande Railroad and of the Western Pa- 
cific Railroad. 

The company, in addition to its large pla“ 
at Riverside, N. J., owns and operates the 
Howard watch plant at Waltham, Mass., and 
the Standard Watch Co. at Jersey City. No 
reasons for the change in officials was given 
out by the directors and it was not an- 
nounced whether any changes in policy 
would be made. 
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‘BEWARE OF THIS CROOK 


Man Who Fits Description of Notorious 
Swindler Visits New York Jewelry Store 


Following the visit to a Fifth Avenue 
jewelry store of a man who answers the 
description of a notorious check swindler; 
jewelers in New York city, particularly; 
and throughout the country are warned to 
beware of a swindler who uses the name 
“W. Caleb,” “W. E. Chambers,” “W. E. 
Harworth,” “Hunter” and other aliases, as 
it is believed that he may visit other stores 
and attempt to either steal articles of 
jewelry or cash fictitious checks. 

A man who answers Caleb’s description 
in every particular, visited the establishment 


SWINDLER BELIEVED TO BE WORKING» IN 
NEW YORK 


of Theo. A. Kohn & Son, 321 Fifth Ave., 
New York, Monday, Oct. 5, and while look- 
ing at some diamond rings, picked one from 
the counter and placed it in his pocket. The 
fact that the clerk: who was waiting on him 
was alert enough to immediately notice 
that the ring was missing, and sharply de- 
manded that it be produced, resulted in the 
ring being given back. 

This man, as has previously been reported 
in THE JEWELERS’ CIRCULAR, is described as 
about five feet 11 inches in height, weighing 
about 200 pounds and is apparently about 
55 or 60 years old. He has a high fore- 
head, blue eyes, a large nose, round face 
and chin. His hair is gray but has fre- 
quently been dyed brown or black. He is 
said to be of Dutch-French descent and 
speaks with a foreign accent. 

Recent reports to the Department of 
Justice state that during the early part of 
September he was working in the vicinity 
of Norfolk, Va. It was: reported last week 
that a man answering his description had 
been arrested in Moncton, New Brunswick. 

Should the man be apprehended or should 
any dealer learn of his working in his 
neighborhood, the nearest offices of the 
Department of Justice should be notified or 
a telegram sent to the Bureau of Investiga- 
tion of that department at Washington, 
D. C. 








Elijah Y. Stinson, Denver, Colo., has 


moved to Little Rock, Ark. 
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Ws. L. Kinc Ernest L, Gitmore 
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€.D. Gilmore & Co. 


(Established 1891) 


Ernest D, GILmMorE 


14K and 10K 
GOLD JEWELRY 


Scarf Pins a Specialty 
We Sell to Wholesalers Only 
ATTLEBORO, MASS. 


New York Representative, Myron P. Greenz, 15 Maiden Lane 
Middle West, Ernest L. GiLmMore 
San Francisco, Wm. S. Futtron, 704 Market Street 
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E wish to announce to 

the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 
Ring. 





To Jobbers and Manufacturers Only 


Gemart Jewelry Mfg. Co., Inc. 


121 Canal St. New York City 


Just Out 


1925-1926 Edition 





The Jewelers’ Circular 
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I Wish I Could Set 


How many of us have made this wish, knowing we could 
have filled an order or a good paying position. 


My Friend, Don’t Waste Time Wishing 


Take this opportunity to prepare yourself, ‘‘NOW’’ and the future 
will reward you generously. ‘‘It has been proven,’’ setting can be 
accomplished in a very short time with 


PRACTICAL DIAMOND SETTING 
By ROBERT GRANT 


Five separate lessons written so you can understand them. Tools, how 
they are prepared, Style charts, working methods and designs, raising 
the beads, bright cutting, carving, millgraining, etc., all cleverly 


illustrated. 
It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 
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Fall Tournament of Manufacturing Jewelers’ Golf 
Association 





An Enjoyable Day on the Agawam Hunt Club Course at Rumford, East 
Providence, Is Followed by a Dinner and Awarding of Prizes 

















ProvipeNcE, R. I., Oct. 10.—The annual 
Fall tournament of the Manufacturing Jew- 
ders’ Golf Association was held last Tues- 
day afternoon over the links of the Agawam 
Hunt Club at Rumford, East Providence, 
where the members were guests through the 
courtesy of Harold W. Ostby, president of 
the Ostby & Barton Co. Mr. Ostby was 
unable to be present but his brother, Erling 
C, Ostby, acting in his stead, made a very 
pleasing host. There were 42 members and 
four guests entered to’ play, but 10 of the 
players failed to turn in cards, the last four- 
some giving up their game after vain at- 
tempts to finish with the caddies holding 
lighted matches over the holes. 

Although not eligible for the regular Asso- 
dation prizes, Orville P. Richardson of At- 
tleboro, one of the guests, turned in the best 
gross of the day—79—beating Guy Mayer, of 
the Powers & Mayer Mfg. Co. Inc. of this 
city, who, by the way holds this year’s Rhode 
Island State golf championship, by one point. 
With his handicap of eight as opposed to 
Mayer's five, Mr. Robinson had a net of 71, 
which was four better than his rival’s. 

Announcement was made that the second 
contest of the year for the Walter B. Frost 
team trophy will be played at the grounds of 
the Highland Country Club in Attleboro on 
Tuesday, Oct. 20 with Albert S. Vennerbeck 
as captain of the Providence players and 
Lloyd G. Balfour -of the Attleboro team. 
The cup is at present in the possession of the 
Attleboro team which won it at the High- 
land Club match last Fall, and then took it 
on the cut after a tie finish at the Metacomet 
Club at East Providence, this Summer. 

The players began to assemble at the club 
house shortly after midday and numerous 
small parties took advantage of the occasion 
to have luncheon at the club. The officers 
and committees of the association were at 
hand to welcome each newcomer, the Attle- 
boro contingent putting in an early appear- 
ance in full strength, with an apparent de- 
termination to clean up everything in sight, 
as has been their wont at the previous 
tournaments. President Samuel Levy was 
the busiest on the reception committee, and 
saw to it that everyone had a good time and 
was well taken care of. 

The members played in two divisions, 
those whose handicaps were less than 20 
being rated in Class A, while those with 
handicaps of 20 or more were listed in Class 
B, The first foursome teed off shortly after 
12:30 o'clock and the field went out in groups 
ve minutes apart until all the players were 
off the first green. The conditions were 
Satisfactory, ideal Autumnal weather prevail- 
ing while the course was all that could be 
desired, and some good cards were turned in 
at the conclusion of the afternoon. 

Dinner, following which the prizes were 
distributed, was served in the clubhouse after 
the game but was not called untit 6:30 
clock, In the meanwhile the members 
gathé¥éd in the locker rooms and sang songs, 





or formed groups on the veranda and in the 
lounge for quiet talks. But all “shop” was 
tabooed, and was rigidly enforced. Others 
made up tables at bridge and some snappy 
rubbers resulted. 

About 60 partook of the excellent steak 
dinner, during the serving of which Jack 
Clark presided at the piano and Tom Mul- 
grew led in the singing. Solos were rend- 
ered by Jimmy Wiggmore and Bill Gow, 
and everyone joined in the choruses, while 
Ed Cummings essayed a piano solo that was 
well received. Seated at the head table with 
President Samuel B. Levy, were Vice Pres- 
idents Albert S. Vennerbeck, Gustave 
Strandberg and James O. Otis, Secretary 
Horace M. Peck, Charles B. Coppen, Erling 
C. Ostby, Howard K. Clery and William 
H. Mason of THe JEweters’ Circurar; H. 
T. Pierrik and Arthur W. Davis of The 
Keystone and Robert B. Carr of The Manu- 
facturing Jeweler. 

After the cigars had been lighted, Pres- 
ident Levy called the gatheering to order and 
said he was thankful to see so many of the 
members at the dinner. “Do you know,” he 
said, “we have a lot of things to be thankful 
for? We should be thankful that we are 
here, and we should be thankful it isn’t rain- 
ing as it did last Saturday. Then we should 
be thankful that the jewelry business is 
good,” (interruptions of laughter and jeers) 
“Well, it’s better than it was, and that’s 
something to be thankful for,” he continued. 

“Let me tell you fellows, the Manufactur- 
ing Jewelers’ Golf Association is not to be 
laughed at. We have got a number of 
things not only to be thankful for, but to be 
proud of from a golf standpoint, at least. 
Have you given it a thought that at the 
present time our Vice President, Al Venner- 
beck, is president of the Rhode Island State 
Golf Association; that one of our members, 
Guy Mayer, is the present Rhode Island 
State champion, and that one of our hon- 
orary members, Miss Glenna Collette, is the 
women’s champion at golf not only for 
Amereica but also for France? The Manu- 
facturing Jewelers’ Golf Association has a 
right to swell up with pride. We are also 
thankful that we have a good speaker to fol- 
low this good supper we have had, and I’m 
going to call on the veteran golf writer and 
authority, ‘Jeff’ Davis, to introduce him.” 

Mr. Davis, in a facetious manner, intro- 
duced Charles B. Coppen, sporting editor of 
the Providence Journal, whose subject was 
“Rhode Island’s standing in the world of 
sports,” prefacing his remarks by saying that 
the reference by President Levy to what the 
association had to be thankful for fitted in 
very nicely with what he had outlined to 
talk about, although he did not know that 
the Manufacturing Jewelers’ Golf Associa- 
tion laid any claim to the membership of the 
golfing celebrities named by the’ president. 
He then enumerated ‘a long list of other 
features in.connection with sports that Rhede 
Islanders should glory in, and told some in- 
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teresting anecdotes and incidents of a sport- 
ing editor’s experience. He concluded by ex- 
tending a blanket invitation to all those pres- 
ent to be his personal guests at the opening 
game of football between the local “Steam 
Rollers” and the “Yellowjackets. 

Following Mr. Coppen’s interesting talk, 
Vice President Vennerbeck in his inimitable. 
manner distributed the prizes to the several 
winners, his continuous flow of pleasantries 
and witticisms keeping the crowd in roars of 
laughter. The winner in Class A were as 
follows: First gross—Guy Mayer, of Pow- 
ers & Mayer Mfg. Co.; Second gross—Law- 
rence P. Keeler, of McRae & Keeler Co., 
Attleboro; Third gross—Albert S. Venner- 
beck, of Vennerbeck & Clase Co., Providence; 
First net and Bartley Doyle cup—Louis F. 
Rosenberg of Providence; Second net— 
Herbert K. Sturdy Jr., of J. F. Sturdy’s 
Sons of Attleboro Falls; Third net—William 
C. Foster, of Theodore 'W. Foster & Bro. 
Co., Providence, who tied James O. Otis, of 
Harvey & Otis, Providence and won on the 
cut. 

Class B winners were: First gross— 
Reginald G, White of J. J. White Mfg. Co., 
Providence; Second gross—Frederick B. 
White, of J. J. White Mfg. Co., Providence; 
Third gross—Ellis W. MacAllister, of Irons 
& Russell Co., Providence; First net—Frank 
R. Budlong of William C. Greene & Co., 
Providence; Second net—Chris W. O’Brien, 
Providence; Third net—Russell A. Talbot, 
president of Talbot Mfg. Co., Providence. - 
Orville P. Richardson and Charles P. Cop- 
pen were the winners of the guests’. prizes. 
The score is as follows: 


CLASS A 

Player Gross H’é’p Net 
Se 80 5 75 
ie A ar egee: 84 & 76 
A. F. Vannerbeck......... 89 8 81 
a aa 90 18 72 
Se ee Sa eee 90 17 73 
WH Bis. WOMEN oss ccc. klo'e noice 94 aa. Oe 
Famee: To Os ccs. < censeak 91 14 77 
G. B, WCINtgees ook cc cece 90 18 81 
| ee Ae | eee 90 8 82 
prén F Wilde... ...cccccs 94 12 82 
G. L. Shepardson.......... 100 18 82 
Pe Oe ae 94 10 
i Se oe ere ae 101 ''~' °46 85 

Eee 105 16 89 
F, P. Daughaday.......... 11 15 96 


1 
No cards—Erling C, Ostby, H. A. Boss, W. ‘J. 
Gow, Alton H. Riley, F. B. Brigham, E. H. Cum- 


mings. F. A. Howard. 
CLASS B 
ee a, re 92 20 72 
i See 93 20 73 
E. W. MacAllister......... 96 20 76 
ee a OO ee 102 25 77 
Chris. W. O’Brien......... 103 25 78 
eS eee 110 30 80 
eS Oe ee 112 30 82 
ia SO ®.. aa 106 22 84 
Te eee 114 30 84 
George H. Sykes.......... 114 30 84 
a See 105 20 85 
Bk Di. BOGOR onc 6d wicca 106 21 85 
A a: eee 116 30 
G. W. Standherg.......... 108 20 88 
ee ae 115 27 88 
L. Mi Flanders. ....ccccccs 111 20 91 
ee ea 117 25 92 
Pe 2 ee 117 20 97 
| ee Mele a ene 128 0 98 
No cards—S. B. Levy. 
GUESTS 
O. P.: Richardson.......... 79 8 71 
C._ Be CONOR oak ea ancgnas 120 25 95 
No cards—R. B. Carr, H. T. Pierrik. 
—_—— ; 
; 


Charles Szabd;’a jeweler at Sharop, Pa., 
has ‘moved his stock from 919° Broadway 
to. 744 Broadway in that city.’ "Mr. Szabo 
wil] have a more modern establishment and 
tends to greatly improve his‘ stock. 
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A Simple Test for Pearls Discovered 





How the Japanese Spherical Culture Pearl May Now Be Easily Distinguished 


from the Natural Gem 
By Paul F. Kerr* 























N the last few years some people have 

been carried away by the seeming perfec- 
tion of the Japanese “culture” pearl, with 
the result that many statements have been 
made which would lead the casual observer 
to conclude that these pearls cannot be dis- 
tinguished with certainty from the genuine. 
It should be freely admitted that this pearl 
is a scientific achievement of interest, but a 
misconception is being fostered when the im- 
pression’ is conveyed that it cannot possibly 














Fic. 1—Section of a genuine pearl magnified about 
16 times. The concentric structure persists all of 
the way from the surface to the small parasite in 
the center, -which was the criginal irritant that 
caused the oyster to form the pearl. 


be distinguished from the genuine without 
either damaging the specimen or resorting 
to a great amount of labor. These state- 
ments, of course, apply to the spherical cul- 
ture pearl with the mother-of-pearl core de- 
veloped within the last few years, because 
there has never been any difficulty about 
identifying the old types of culture pearls. 

The diagnosis of a pearl based upon sight 
examination with the unaided eye or with 
the eye aided with a hand lens is the most 
convenient, and in the case of an expert, 
sufficient. In fact, the ability to make such 
distinctions may be acquired even by the in- 
experienced at the expense of a little time 
and patience, and the culture pearl is indeed 
rare that cannot be quickly detected with a 
good lens. 

Identification, however, in which the per- 
sonal equation enters, as it must in an iden- 
tification based upon inspection alone, may 
at times lead to argument, and on such oc- 
casions it is a decided advantage to have 
recourse to some definite scientific test about 
which there can be no dispute. It is the 
purpose of the present paper, therefore, to 


*Instructor in Mineralogy in the Department 


of Geology and Mineralogy at Columbia University, 
New York. 





suggest a definite scientific procedure that is 
at once simple and definite which may be 
employed in such cases. Another aim is to 
make the identification of the culture pearl 
so evident, even to the inexperienced, that 
it will be impossible for it to masquerade 
as a genuine pearl. 

If the culture pearl were as perfect in 
quality as the genuine pearl, the aforesaid 





Editor’s Note.—A simple test for de- 
termining generally whether a pearl is 
a natural gem or a Japanese cultured 
product was perfected for the Ameri- 
can pearl trade many. months ago, and 
is described in the accompanying arti- 
cle. The author, who has been testing 
culture pearls in co-operation with the 
leading importers of New York, 
worked out this test the early part of 
the year and it has been successfully 
employed here since last May. Public 
announcement of this important 
fact was delayed in order to allow. a 
complete trial under working condi- 
tions. But dispatches from Europe, 
last week, indicated that a_ similar 
method of determining the Japanese 
culture pearls had been brought out 
by French scientists and was hailed 
as a new discovery. 

It is a coincidence that the same work 
should be done and the same results 
accomplished on both sides of the 
Atlantic. But though the credit for 
priority in accomplishing the result 
must be given to the author and to the 
American pearl dealers that have been 
using his methods, it does not detract 
from the original work of their trade 
and scientific associates in France, who 
have reached a similar result by sim- 
ilar means. 











object would not be necessary. However, 
there are decided differences in the compara- 
tive qualities of culture pearls and genuine 
pearls which necessitate a distinction in iden- 
tity. In the first place, the culture pearl as 
usually sold is composed of a dull white 
sphere of mother-of-pearl coated with a com- 
paratively thin Jayer of nacre, while the gen- 
uine pearl is composed of iridescent nacre 
layers that reach from the surface to the 
skeleton of a small sponge-like parasite in 
the center. 

The difference in structure is illustrated in 
Fig. 1 and Fig. 2. Fig. 1 is a microphoto- 
graph of a section of an Oriental pear], while 
the microphotograph, Fig. 2, shows a sec- 
tion cut from one of the best culture pearls 
that could be obtained. The magnifications 
are the same in each case, and it would re- 
quire only a simple computation to deter- 
mine the superior amount of nacre contained 
in the genuine pearl. 





The second element of inferiority usually 
present in the culture pearl is a tendency 
to cleavage along the line of weakness which 
exists where the nacre joins the mother-of. 
pearl core. This is shown by a crack com- 
pletely surrounding the core of the pearl il- 
lustrated in Fig. 2. The same weakness js 
indicated in Fig. 3, by the way the shelf of 
nacre has broken away from the inner 
sphere of the culture pearl. The latter is a 
photograph of a drilled culture pearl that: 














Fic. 2—Sectior of a culture pearl magnified about 
16 times. The picture shows the lack of concenfric 
structure in the core and the line of cleavage 
which commonly separates the mother-of-pearl of 
the core from the outside layer of nacre. 


was later sawed in two, the shell having: 
broken away during the cutting. 

If culture pearls were grown on a very 
small nucleus, it is doubtful if any harm 
would result through their sale as genuitie 
pearls, for then they would be composed al- 
most entirely of nacre and, aside from their 
origin, would be the same. The matter of 
origin, however, might be of importance even 
in such an idealized case, since it is doubt- 
ful whether the man-cultivated article ‘could 
ever possess the charm that gives it value i 
the eyes of the gem collector which is at- 
tached to the pearl growing by chance ™ 
the uncultivated oyster. Even with the usual 
thin shell of nacre as grown at present, no 
injustice would happen to the purchaser 4 
long as the culture pearl is sold on its ow® 
merits and there is no attempt at deception. 
The point of selling this pearl for what tt 15. 
however, is a matter that can hardly be over- 
emphasized. 

Pearl Illuminators 

Dr. F. E. Wright, of the Geophysical 
Laboratory in Washington, has described af 
illuminating. instrument which he used 1 


study culture pearls. M. B. Szilard, in 4 
recent issue of Le Perle, described an mstri- 
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ment similar in principle but more elaborate 
in design, which he called the “Lucidoscope.” 
A leading gem expert on the Pacific Coast 
has had such an illuminating device in op- 
eration in his store for several years. An 
outfit has been specially constructed accord- 
ing to the author’s specifications for use in 
connection with a course in gems and pre- 
cious stones at Columbia University by a 
well-known optical firm in New York city. 
(See Fig. 4.)- The outfit employs the beam 
of a small arc lamp focused by means of a 
condensing lens. The pearl rests upon a per- 
forated metal tray in the bottom of a small 

















Fic. 3—Photograph of a drilled culture pearl that 
has been sawed in half, part of the nacre shell 
having broken away during cutting. 


cup containing olive oil or clove oil. The 
intense beam brought to a focus on the pearl 
through one of the perforations illuminates 
the interior of the gem and renders visible 
internal structures that cannot ordinarily be 
seen. The tray is arranged to hold six or 
more pearls, and two or three can be placed 
in the field of illumination at the same time, 
thus enabling comparisons to be made be- 
tween a suspected pearl and other pearls of 
known character. 

The criteria for the recognition of culture 
pearls with such a device are two in num- 
ber: the observation of a spherical orange- 
tinted core with a peculiar regularity which 
distinguishes it from the genuine pearl; the 
appearance of parallel cross streaks due to 
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the parallel structure of the mother-of-pearl 
used to make the pearl. In order to observe 
these points properly the illumination should 
be as intense as possible; the room in which 
the test is being made should not be too 
bright; the pearl should be immersed in oil 
and the specimen turned with tweezers until 
in the proper position to show the internal 
structure to the best advantage. Fig. 5 
shows the striated core exhibited by culture 
pearls in the illuminator. 
Some of the best culture pearls produced 
today have cores in which the striations are 
very faint or are entirely absent, so one must 
not depend entirely upon the presence of 
striations for the detection of this type of 
pearl. This condition is probably due to ac- 
cident, however, rather than to special de- 
velopment on the part of the grower. In 


cutting cores for 100 pearls, for instance, it 


is entirely probable that a few may be cut 


-from mother-of-pearl in which the parallel 


structure is not well developed. In distin- 
guishing such pearls a little practice is neces- 
sary with the apparatus, and the worker 
should accustom himself to recognizing the 
fine distinctions which exist between the il- 
lumination of the cores of Oriental, Vene- 
zuelan and Japanese culture pearls showing 
even absorption of light. The brilliant trans- 
parent core of the Venezuelan pearl contain- 
ing a greenish spherical band is easily dis- 
tinguished, but the Oriental pearl requires 
closer study. 


The Simple Specific Gravity Test 


Specific gravity may be employed to ad- 
vantage in detecting cultured pearls where: 
large numbers are to be handled. The ordi- 
nary diamond balance is useless for such de- 
terminations, but specially diluted oily liquids 
with a high specific gravity are sensitive in- 
dicators. The method of applying such 
liquids is illustrated in Fig. 6: Such liquids 
are not expensive, may be-readily standard- 
ized, and when used with suitable indicators 
will give very accurate results in a short 
time. Their chief disadvantage lies in the 
fact that they evaporate on standing, with a 
consequent increase in specific gravity. This 
necessitates occasional restandardization. Af- 
ter a little practice, however, one should 
be able to bring the liquid back to the cor- 
rect specific gravity in a few minutes. 

In examining 140 culture pearls, the au- 


Fearls observed from above 


99 


thor found that all but four could--besepa- 
rated from any group of genuine pearls by 
means of specific gravity liquids. Oriental 
pearls of varying sizes and purity were tried 
in large numbers, but with four exceptions 
the culture pearls were heavier and would 
sink in the special heavy liquid, while nat- 
ural pearls would float. The four exceptions 
were proved to be culture pearls by exami- 
nation of the drill hole with a binocular 
microscope, and one of the specimens was 
sliced in half in order to further confirm the 
binocular identification, 

It is apparent from the above that specific 
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Fic. 5—Two_ spherical culture- pearls showing 
streaked cores as they appear on the tray of the 
illuminating apparatus. 


gravity separation is not 100 per cent. re- 
liable, but if one dilutes a solution of acety- 
lene tetrabromide with commercial bromo- 
form until at ordinary room temperature a 
specific gravity of 2.713 is reached; it will 
be found that only occasional genuine pearls 
will sink in the liquid, while Japanese cul- 
ture pearls will immediately sink and stay 
on the bottom of the containing vessel. In 
examining a large number of genuine pearls 
in order to ascertain whether a few culture 
pearls might be mixed in the lot, all but a 
few heavy ones can be quickly verified as 
true pearls, while along with the few heavy 
genuine pearls that sink in the liquid will 
be such culture pearls as may be mixed in 
the lot. The pearls that sink in the liquid 
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Fic. 4—SECTION OF PEARL ILLUMINATOR SHOWING THE PEARLS IN“POSITION FOR AN EXAMINATION 
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We have been granted a patent, No. 1,542,345, by the U. S. Patent Office 
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covering the Gos principle in the construction of Ring Mountings. 


To Manufacturers let this serve as a warning that all 
infringements will be vigorously prosecuted. 


To Retailers, we call your attention to the fact that we are the originators 


of this practical feature embodied in fies mountings which permits 
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the wedding ring to fit snugly as shown above. Each ring bears the 
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Trade-Mark tf inside the shank for the protection of yourself as 
well as of “=< the consumer. 


Our rings are manufactured in 10% Iridio Platinum and 18K White 
Gold and are Masterpieces of the Craftsmen’s Art. We have many crea- 
tions to choose from. These mountings are also furnished jeweled with 
diamonds of finest quality. 


Every Jeweler will find it profitable to carry a series of ((g 


mountings in his stock. Our Trade-Mark is your guarantee 
of Standard Merit in both metal and workmanship. 


DAVID G. HAY COMPANY, Inc. 
18 CRAWFORD ST. NEWARK, N. J. 
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can then be removed and tested with the 
luminating outfit. With a combination of 
the two methods the identification becomes 
at once convenient and accurate. 

It makes no difference in either of the 
methods of examination whether the pearl 
has been drilled or not. In case the pearl 
tas been drilled, one should be careful on 
examination with the heavy liquids to shake 
the bottle in order to jar air bubbles out 
of the drill holes. A proper specific gravity 
figuid may be obtained by adding commercial 
peamoform to acetylene tetrabromide until a 
gmall cleavage of. Iceland spar will .remain 
suspended in the liquid and will be almost at 
the point of sinking. The specific gravity of 
Iceland spar is 2.713, and if pure material is 
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plete. A convenient procedure in identifica- 
tion would be as follows: 


1. TRY THE PEARL IN A DILUTED SOLUTION 
OF ACETYLENE TETRABROMIDE, SP. GR. 2.713. 


a. If the pearl floats, it is genuine. 

b. If it sinks rapidly, it is a culture 
pearl, but if it sinks very slowly it 
may still be genuine, although it 
should be regarded with suspicion. 
In the latter case it should be tested 
in the illuminated cup. 


2. PEARLS THAT SINK SLOWLY IN A 
LIQUID HAVING A SP. GR. 2.713 SHOULD BE 
STUDIED WITH AN ILLUMINATING OUTFIT. 


a. Peculiarly regular spherical cores, 




















<— Genvine pearls 


— Lceland spar 
Sear. 2. VIG 





K—— Culture pearis 


Fig. 6—A DESCRIPTIVE DIAGRAM, ILLUSTRATING THE WAY IN WHiCH CULTURE PEARLS MAY 
BE DISTINGUISHED FROM GENUINE PEARLS BY FLOATING IN THE LIQUID 


employed, few, if any, culture pearls will be 
found that have a lower specific gravity. 

The liquid does not damage the pearl, but 
a slight oily film may remain on the surface 
which can be removed by immersing it in 
alcohol. Acetylene tetrabromide is the best 
liquid yet found for such work, although 
pure bromoform diluted with olive oil, xylol 
or benzine has been found to give satisfac- 
tory results, 


The Binocular Microscope 


The ordinary commercial type of binocular 
microscope may be employed in the exami- 
nation of drilled pearls. If the pearl has 
been drilled it is possible to look into the 
drill hole with this type of microscope and 
observe a sharp difference in transparency 
and tint which exists between the inner core 
ot the culture pearl and the outer rim of 
pearly nacre. The examination of the cores 
of a large number of pearls with this micro- 
‘ope would become tedious, but as a method 
of last resort in the case of drilled pearls 
it has many points to commend it. 


An Identification Procedure 


Three methods of identification have been 
given for the culture pearl. All of the meth- 


ods are what might bé called positive ‘meth- 


ysl the results are definite and there 
: wd never be any question in the mind of 
“observer when -his identification is.¢om- 





or cores with parallel streaks, indi- 
cate culture pearls. These should 
be compared with known specimens 
of culture, Oriental, or Venezuelan 
pearls. 


3. IN CASE THERE 1S STILL DOUBT, AND THE 
PEARL IS DRILLED, IT CAN BE EXAMINED WITH 
A BINOCULAR MICROSCOPE. 


a. The penetrating power of the bi- 
nocular microscope renders the dif- 
ference in structure of the culture 
pearl visible along the drill hole. 





Mr. Kerr’s attention was drawn to an 
article in a recent issue of a metropolitan 
daily in which attention had been called to 
a floating test for pearls developed by a 
French scientist. And he was asked if the 
method mentioned was the same, and if it 
antedated his work. He said: 

“The method mentioned we discovered in 
this country last May, and it has been suc- 
cessfully employed since then, although no 
public announcement of the fact has yet been 
made. The publication of the success of 
this test had been delayed in ‘order to allow 
a complete trial under working conditions. 

ticl¥ a trial is now practically coinffleted, 
and in view of the report of the French in- 
vestigation about to be published, such re- 
sults.as we-have obtained should “be “made 
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available to all, in order to avoid. needless 
duplication of effort. 

“Experiments. were started last.Spring in 
the attempt to place the identification of the 
culture pearl upon a more firmly fixed scien- 
tific basis. It becamé apparent at an early 
stage in the work that methods of identifica- 
tion employing strong lights and illuminating 
the interior of the pearl, while satisfactory 
in many cases, could not always be relied on. 
In order to supplement such methods, ‘spe- 
cific gravity tests were tried, and it was 
found that culture pearls have greater spe- 
cific gravity than genuine ‘pearls, even’ when 
the cores are composed of mother-of-pearl. 
Heavy liquids were used to determine ‘the 
relative specific gravities, several combina- 
tions of organic liquids being found suitable 
for such work. 

“Private demonstrations were conducted 
during the course of which a considerable 
number of both genuine and culture pearls 
were satisfactorily tested in the presence of 
a number of prominent pearl dealers. 

“Experimental work with heavy liquids 
established the fact that, although in a few 
extreme cases ‘genuine pearls may have the 
same specific gravity as a culture ‘pearl, the 
latter is almost always higher in specific 
gravity, and in ‘the comparatively few cases 
in which the genuine pearl has the same 
specific gravity it has been possible to dis- 
tinguish it definitely by other methods. The 
other methods, with a few slight changes in 
application, involve the same principles of 
illumination that have been employed ‘since 
spherical culture pearls first appeared. 

“The chief advantage of the new methods 
does not lie in the fact that they furnish a 
better procedure of identification, for it is 
unustial to’ find the culture pearl that cannot 
be quickly identified with a hand lens. How- 
ever, in the comparatively few cases in which 
such a simple inspection is not sufficient, it 
is now possible through the employment of 
specific gravity liquids, supplemented by a 
special illuminating device, to identify spher- 
ical culture pearls quickly and definitely. It 
must be remembered, however, that this can- 
not always be accomplished by one single 
method, but in a few cases co-operating 
methods must be employed in order to be 
sure of identification.” 








Providence Jewelry Manufacturing Con- 
cerns Suffer from Water and Smoke 
Damage as Result of Fire 


Provipence, R. I., Oct. 10—A number 
of small manufacturing jewelry concerns in 
the Callender building at 9 Callender St., 
were damaged to an aggregate of several 
thousand dollars by water and smoke last 
Monday night during a fire which occurred 
on the fifth floor. An automatic sprinkler 
system, checked the spread of the blaze but 
was responsible for considerable water 
damage on the other floors. 

The fire started in the plant of the New 
England Braid Mfg. Co,, and caused slight 
damage before being quenched by water 
from the sprinkler system. Smoke, pene- 
trating to the plant of the De Angelis 
Jewelry Co., on tht sixth floor, also caused 
damage, while Johm J. Stroble Co., manu- 
facuting fewders on the folirth floor, the 
Fred H. Cottam Co., third floor, and Frank 
Flynn,_Inc., manufacturing jewelers on ‘the 
second floor, also ‘suffered’ water damage. 
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New York Jewelry Firms May Lose Over $1,000,000 











Bankrupt Public Accountant, Held on Larceny Charge, Is Said to Have Obtained 
Vast Fortune in Gems from Prominent Metropolitan Concerns—Prisoner 
Is Allowed Liberty Under $15,000 Bail Bond 














Behind the arrest of Harry Cohn, a pub- 
lic accountant, who also bought and sold 
_ jewelry and precious stones, with an office 

at 1457 Broadway, New York, is, it is 
' claimed, one of the most gigantic swindles 

involving losses to jewelers, which has oc- 
_ curred in the trade for many years. Cohn, 
who had been sought for several days, was 
finally trailed to Newark, N. J., by Pinkerton 
detectives where he was arrested last Sun- 
_ day on the complaint of Arresting Officer 

Foley of the 30th St. Police Station. The 
- prisoner is charged with larceny and on 
Monday was brought to New York where 
_ he was arraigned before Magistrate Levine 
and released in $15,000 bail. 

That the total amount of merchandise lost 
by a number of large concerns in the trade 
_as the result of the alleged hypothecating 
methods of the public accountant, will total 
_over $1,000,000 is indicated by information 
brought to light several days ago. Rumors 
of this alleged swindle have been afloat for 
a week or more but it was not until a peti- 
tion in bankruptcy was filed against Cohn, 
_who,. it is claimed, disappeared with the 
jewelry, that any definite information was 
. forthcoming. i 

The bankruptcy action was brought in the 
United States. District Court, New. York, 
last Thursday against Harry Cohn, a pub- 
lic accountant, who also bought and sold 
jewelry and precious stones with an office 
at 1457 Broadway. The petition was -filed 
by Greenbaum, Wolff & Ernst on behalf of 
Felix. B. Vollman, who holds a promissory 
note against Cohn for $1,000. While the 
petition merely mentions the $1,000 owed to 
Mr. Vollman it is understood that he lost 

nearly $500,000 as the result of Cohn’s al- 
leged hypothecating operations. 

The petition charges that the alleged bank- 
rupt has disappeared and that large quanti- 
ties of jewelry and precious stones have been 
hypothecated. The public accountant, it is 
‘also charged in the petition, has assets of 
about $5,000, consisting of office furniture, 
fixtures and jewelry, while the liabilities are 
approximated at $500,000. On Friday, 
Judge Thomas D. Thacher appointed Ken- 
neth E. Walser, receiver under a bond of 
$2,500. Cohn, it is alleged, was introduced 
to a number of New. York jewelers, and 
through these acquaintances induced the 
jewelers to give him thousands of dollars’ 
worth of merchandise. A great amourt of 
this jewelry was obtained by brokers from 
various concerns and as a result of Cohn’s 
alleged operations many well known houses 
in the trade are interested. Owing to the 
.huge amount involved and the fact that an 
investigation is now in progress the names 
of firms suffering losses cannot be divulged 
until the investigation is completed. 

On Tuesday, Oct. 6, when it was dis- 
.covered that Cohn had disappeared, a-num- 
ber of jewelers who had _ given several 
brokers large amounts of jewelry, which, 
it is claimed, were turned over to the pub- 





lic accountant, held a meeting at the rooms 
of the National Jewelers Board of Trade 
for the purpose of applying for money from 
the. Board’s Fighting Fund to fight. this 
case. P. J. Coffey presided at the meeting 
and the Board took immediate action and 
granted an appropriation. They also in- 
structed the Board’s counsel, Greenbaum, 
Wolff & Ernst, to “go the limit” in an 
effort to apprehend and prosecute Cohn 
and to recover the jewelry. The Pinker- 
ton National Detective Agency was engaged 
by the Board to do the detective work and 
as a result Cohn’s trail was picked up and 
he was located in Newark. 

It was while a parade was passing through 
Newark that Cohn with two lawyers ap- 
peared from the Kinney building on Broad 
and Market Sts. Owing to the crowds 
which gathered to watch the parade, the 
detectives took no chances of losing their 
man and immediately directed a policeman 
to place Cohn under arrest: The attorneys 
protested but he was nevertheless taken to 
the police station where arrangements were 
made to bring him back to New York. 

Cohn has refused to talk and is now out 
on bail pending the action of District At- 
torney Banton, 

Two of. the brokers who suffered heavy 
losses are Mr. Vollman, who instituted the 
bankruptcy action, and D. I. Rogow, of 65 
Nassau St. who, it is claimed, lost 
more than $200,000 in merchandise as a re- 
sult of Cohn’s alleged hypothecating opera- 
tions. 

Newman Levy, of Greenbaum, Wolff & 
Ernst, counsel for the National Jewelers 
Board of Trade, which organization has 
already appropriated a large sum of money 
from its fighting fund to prosecute Cohn, is 
conferring with District Attorney Banton 
and stated that he believes an indictment will 
be filed against Cohn this week. Not until 
after the case is presented to the grand jury 
will the actual circumstances be known. 

Cohn, it is charged, has been carrying on 
his alleged operations for over a year, and 
during that time has, it is reported, obtained 
thousands of dollars worth of jewelry on 
memorandum and -has also issued checks in 
payment for some of the jewelry, many of 
which, it is charged, were worthless. He 
maintained an office in the Brokaw building, 
Broadway and 42nd St. He was last seen 
there on Monday, Oct. 5. He told the 
brokers with whom he did business that he 
did accounting work for many well con- 
nected and influential people who were al- 
ways in the market for high priced jewelry. 
The merchandise he ordered was always of 
the finest and usually worth thousands of 
dollars. 

Since this case “broke” several days ago 
the National: Jewelers Board of Trade has 
been active in running down Cohn and en- 
deavoring to locate the missing gems. The 
Jewelers Co-operative Bureau has also been 


. busy in the search for the gems and at the 


-confidentially to Fred C. Backus, secretary 





October 14, 1995 








present time Captain “Matt” Stratton ; 
combing the records of the Police Depar, 
ment and conducting a diligent hunt for thy 
missing jewelry. 

Those handling this case are Searching {yy 
the missing jewelry, and in order to assig 
in locating this merchandise it jis Urgent) 
requested that anyone who has any informy, 
tion in regard to any of the following ag, 
cles should communicate the  informatig 












National Jewelers Board of Trade, 2 Wj 
48th St. or Greenbaum, Wolff & Ernst, 7 


_ Dey St., attorneys for the Board. Any ip. 


formation will be deemed confidential: 
One emerald and diamond bar pin. 
One round diamond 5.22 cts., white, very slighty 
imperfect. , 


One pearl necklace, with. a marquise diame 
snap, weighing .71 cts., as follows: 


Weight Average Six 

Pearls . in Grains in Grains 
NM isasseserese nese sy 25.88 25.88 
ae 35.56 17.78 
DS ssGsake eves eens 29.64 14,82 
Cee oS ets aaee ee 25.52 12.76 
2 veviecns....e 10.10 
Sitss skieesac ane aers 31.36 7.84 
er ie 49.12 6.14 
5 SOE RO eee ele 67.96 4.85 
Oe on cipeasaucares 80.24 4.01 
OER, Te Toe 87.08 3.11 

BS sss hedaeae ease ees 452.56 a 


follows: 


Weight Average Siz 
Pearls in Grains in Grains 

Spa eao se seeeeenos 18.64 18.64 

Danes sep ea ee wow 24.28 12.14 

Be iG set wes caaaeawes 17.96 8.98 

Bey wen wisles seeaa ees 57.96 7.14 
ie. Saeed eee eases 66.52 6.04 
eee re 75.32 3.76 
rE ONT Tre 103.80 2.20 
Bn) ain ewes se tena s 364.48 


One pearl necklace, with a marquise diamond 


snap weighing .61 ct. 


Weight * Avérage Siz 

Pearls in Grains in Grains 
BI scree Gina hte eee ae 21.08 21.08 
D Fi ateawineeeeeewas 28.92 14.46 
o> Sts sauebaweeen da 22.52 11.26 
S Giciewis ee kweeelete ioe 22.24 11.12 
Ps Aktien ais oy owes 19.24 9.62 
Pr encase ae esteeke 14.92 7.46 
Sess ees ces waa 24.56 6.14 
A 2encuginsk aunties 18.16 4.54 
BY No arg aise Oras ake 13.56 3.39 
BO Nth Sas eked eaee ees 98.44 274 
Loe erence ree 59.32 1,98 
Bly mtcien winrar 24.40 1.53 

hee ihe adicm ees Gaderer. 367.36 


One square diamond,- 6.50 cts. 

One marquise diamond, 2.17 cts. 

One pear-shaped diamond, 4.27 cts. 

One blue agate. 

One coral mask. 

One pair engraved onyx. 

One green onyx and diamond pendant; 9 bs. 
71 cts. ue 

One moonstone and diamond pendant, consisti 
of 1. moonstone, 1 marq. br., .12 ct.; 1 pH 
shaped br., 80 ct.; 1 pear-shaped br., 1.27 & 
152 brs., 2.70 cts.; 12 onyx. a 

One crystal, diamond and onyx pendant; ” 
brs., .51 ct.; 1 crystal and 1. onyx. 


One diamond and sapphire brooch; 1 saph., a 
cts.; 66 brs., 1.79 cts. Pi 
One topaz and diamond pendant: 68 brs., ’ 


ct.; 1 topaz. 

One coral and diamond pendant; 1 coral ma% 
1 coral butten and 26-diamonds, .23 cts. “ 

One opal and diamond and onyx pendast) ° 
brs., .60 cts.; 1 matrix and one onyx. * 

One diamond brooch; 1 br., .84 ct, and 1? 
brs., 3.34 cts. 

One diamond and onyx 
cts.; 69 onyx. 

One diamond jade and onyx bracel 
1.16 cts.; 4 jades, 4 onyx. 


brooch; 56 brs 1) 
et; 116 bs 
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October 14, 1925 


One coral and diamond brooch; 1 cameo; 72 brs., 
77 ct.; 18 onyx. 
“One diamond and emerald brooch—3 
diamonds, 68 diamonds, 12 calibre emeralds. 

One diamond pendant; 24” platinum chain, 66 
brs., 2.26 cts.; 6 sq. brs., 1.38 cts. 

One diamond and sapphire bracelet; 203 brs., 
945 cts.; 35 call. sapphires. 

“Qne diamond brooch; i marq. br., 1.10 cts.; 8 
brs., 2.02 cts.; 226 brs., 2.53 cts. : 

One gent’s marquise diamond gypsy ring; 1 marq. 


center 


br., 1.99 cts. ; 

One diamond ring; 1 br., 10.92 cts.; 122 brs., 
49 ct. 

“One diamond ring; 5 sq. brs., .82 ct.; 24 brs., 
Ag ct. 


One diamond and amethyst pendant brooch; 136 
brs, .98 ct.; 75 emeralds, 1.25 cts.; 1 amethyst. 

One diamond and crystal bar pin; 66 brs., .93 
cs.; 1 crystal and onyx, 8 onyx. 

One diamond lavalliere; 2 brs., .38 ct.; 58 brs., 
1ct.; 8 rubies, .48 ct. 

One diamond, pearl and savphire brooch; 1 
pearl, 16.24 grs.; 61 brs., 1.51 cts.; 35 sapphires. 

One diamond brooch; center 1 br., .88 ct.; 154 
brs., 2.37 cts. 

One diamond and emerald bracelet; 17 
$32 cts.: 442 brs., 7.53 cts. 

One diamond bracelet; 1 br., 1.37 cts.; 2 square 
brs. .45 ct.; 347 brs., 17.97 cts. 

One emerald bracelet—31 emeralds, 30.09 cts. 

One crystal and diamond pendant; 30 brs., .20 
ct: 1 erystal, 1 tassel. 

One diamond pendant and chain—pendant con- 
taining 1 pear-shaped br., 5.74 cts.; 1 br., 1.08 
cts.: 241 brs., 2.48 cts.; chain containing 256 brs., 
3.07 cts. 

One emerald and diamond pendant and chain— 
pendant containing 179 brs., 2.72 cts.; 8 sq. brs., 
2.32 cts.; 21 emeralds, .97 ct.; 1 cushion br., 
1.67 cts.; 1 pear-shaped emerald, 1.66 cts.; 1 br., 
26 ct.: chain containing 296 brs., 4.13 cts. 

One diamond and sapphire brooch; 36 brs., 31 
cal. sapphires. 

One solitaire diamond ring (very fine color) 
diamond shape, about 6 cts. 

One selitaire diamond ring, round, about 4.35 
cts, 10 smali diamonds in shank in platinum. 

One wide sapphire and diamond bracelet, 7 ins. 
long, about 54 in. wide. 

One pearl and diamond bracelet, with 5 diamond 
bars and two diamond ornaments; 69 pearl 
oriental pearls, about 314 grs. each, 5 bars of small 
dias. two diamond ornaments. 

One emerald cut diamond 13.40 cts., very fine 
color, contains carbon spots. Mounted in platinum 
ting with small diamonds. 

One pair of pear-shaped diamonds, 28.61 cts., 
with loose earring mountings containing 2 mar- 
quise diamonds weighing .86 ct., and 2 round dia 
monds weighing .89 ct. and mele. 

One marquise shaped diamond, 14.07 cts., small 
mark on stone on girdle. This stone mounted in 
platinum and diamond ring. 

One wide fancy sapphire and diamond bracelet 
containing 5 large sapphires weighing 12.18 cts.; 
90 small sapphires and approximately 511 diamonds 
weighing 8.35 cts. 

One pearl necklace, as follows: 1 pearl, 13.92 
grs.; 2 pearls, 22.32 grs.; 2 pearls, 18.88 grs.; 
2 pearls, 14.68 grs.; 2 pearls, 12.68 grs.; 4 pearls, 
20.24 grs.; 8 pearls, 33.12 grs.; 18 pearls, 59.20 
grs.; 34 pearls, 78.68 grs.; 20 pearls, 31.80 grs., 
with platinum mounted marquise snap, 1.51 cts. 


brs., 


One marquise diamond, very fine color, 5.56, 
mounted in ring. 

One marquise diamond, very fine color, 6.90, 
mounted in ring. 

One square cut diamond, 6.50 cts. 


One square cut diamond, 6.77 cts. 

One square cut diamond, 5.17 cts. 

One pear-shaped diamond, 7.90 cts. 

One square emerald cut stone, 5.70 cts. 
One square emerald cut stone, 4.12 cts. 
One round stone, 2.07 cts. 

Oue round diamond, 2.94 cts. 








R. H. Brabb is opening a store in the 
Ten Eyck Hotel building, Albany, N. Y., 
on Nov. 1, Mr. Brabb has been in Albany 
for 17 years. He was for 10 years buyer 
lor James Mix and for the past seven years 
as been with the Vanheusen Charles Co. 
He will open his store with an entirely new 


and fixtures and cater to a high class 
rade, 
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FAILED TO PAY TAXES 





New York Silverware and Cutlery Dealer 
Pleads Guilty to Wilful Evasion of 
Taxes and Is Fined $1,500 
A fine of $1,500 was imposed last Wednes- 
day in the United States District Court 
against Jacob Busch, a dealer in silverware 
and cutlery, 588 Broadway, New York, who 
pleaded guilty to the misdemeanor counts in 
two indictments charging him with wilful 
evasion of taxes. The plea to these indict- 
ments was made before Federal Judge 

Bondy, who imposed the fine. 

In one of the indictments Mr. Busch was 
accused of having made a return in which 
he stated that his business yielded no profit 
in 1921, and that in 1922 his profits amount- 
ed to only $8,045.62, on which he paid a tax 
of $344.11. It was also charged in the in- 
dictments that Mr. Busch’s profits for 1921 
totaled $134,395.74, and for the year 1922, 
$159,325.06. The government claimed a to- 
tal tax of $115,211 on these amounts. 

In addition to paying the $1,500 fine im- 
posed by Judge Bondy, Mr. Busch also was 
compelled to pay the amount of taxes claimed 
by the government along with penalties of 
approximately $50,000. 

In a statement made by Treasury officials, 
it is claimed that the agents of the Intelli- 
gence Unit of the Internal Revenue Bureau 
examined the business affairs of Mr. Busch 
in 1924 for the four years from 1919 to 1922, 
inclusive, and discovered that he “had con- 
cealed from them and had failed to report 
in his tax returns; that he had secretly with- 
drawn large sums of money from the cash 
sales of his business and had deposited same 
in a separate account in the East River Na- 
tional Bank. The total of these deposits is 
said to be $665,322.60.” 

The outcome of this investigation was that 
taxes were levied against Mr. Busch fe 
amounts totaling $232,990.60, together with 


penalties amounting to $116,495.32. In other 
words, the government hoped to collect 
$349,485.92. It is charged that Mr. Busch 


neglected to pay any attention to a notice 
for payment and liens were thereupon served 
on 16 banks and business concerns where he 
had any financial interests. The government 
also seized his safe deposit in the Bowery 
Bank. The Federal Grand Jury returned 
indictments against Mr. Busch on March 12 
last, but these only related to the defaults 
for 1921 and 1922, because the alleged viola- 
tions for the two preceding years were out- 
lawed by the statute of limitations. It is 
further claimed that when the government 
endeavored to place Mr. Busch on trial, doc- 
tors’ certificates were produced stating that 
he was suffering from heart trouble and 
other ailments that might prove fatal if 
placed on the witness stand. 








GETS LOOT WORTH $5,000 


Lone Bandit Binds Denver, Colo., Jewelry 
Store Clerk and Loots Show Cases 


Denver, Colo., Oct. 9—A lone armed 
bandit walked into the store of S. E. Arscott 
& Son here at 12:15 o’clock today, held up 
Fred Olson, a clerk, who was alone in the 
store, and escaped with watches, diamonds 
and other jewelry worth $5,000. 

The man helped himself to the valuables 
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in the show cases after escorting Olson’ to 
the rear of the store where he bound him 
with a rope. 

Noonday crowds were passing in the 
street as the bandit worked. 








CHARGED WITH LARCENY 


Woman Held in $10,000 Bail on Complaint 
of New York Diamond Setter 


Charged with the larceny of a bracelet 
worth $4,400, Bertha Paley, of W. 164th St., 
New York, was arraigned recently before 
Judge Allen in the Court of General Ses- 
sions and pleaded not guilty. Mrs. Paley, 
who is said to be the mother of four chil- 
dren, was released in $10,000 bail. 

According to the indictment, which 
charges grand larceny in the first degree, 
the defendant obtained a bracelet worth 
$4,400 on Sept. 9 from Nathaniel F. Kramer, 
who is a diamond setter at 71 Nassau St., 
New York. It is claimed by Mr. Kramer 
that the woman was permitted to take a 
diamond bracelet on memorandum after she 
told him she had a customer. Mr. Kramer 
charges that he later learned that she pawned 
the diamond bracelet on the same day. 

Mrs. Paley, during the past eight months, 
according to Mr. Kramer, secured from him 
jewelry worth $40,450 by “pyramiding the 
payments.” The prisoner is also charged 
with using the same method to secure 
jewelry from many other jewelers in New 
York in the past few years. In every in- 
stance, it is charged, she pawned the jewelry 
and used the money to continue her pay- 
ments for other articles. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Oct. 10, 1925 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,313,373.51 
Gold bars paid depositors.......... 85,872.60 


WH cisticenccevsneaeaatten $1,399,246.11 
Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
CMS wot candsabewnwannielamtabacmes $480,070.77 
on By OTC EE PE ee 206,735.00 
CREE «ts: enmerncatakon ws Ww emaen 199,975.14 
RD pase araciwaars p aeearalaa aaa ee Tae 177,663.61 
is he Me eC oe 191,259.31 
CR RO eacismmnpnaacdialxanedtetae eee 57,669.68 

TEE 6 ccurigmweaseiease sae $1,313,373.51 








In the series of various historical and art 
exhibitions arranged lately in Russia, a 
very interesting display planned by the Mos- 
cow State Museum of History deserves a 
special mention. The show is organized in 
connection with the approaching 100th an- 
niversary of the so-called Decembrist Up- 
rising (December 14-26, 1825, a revolt of 
liberal aristocrats-officers against the Czar). 
In was the first Russian rising since the 
famous Pugacheff insurrection of 1775, and 
the intervening epoch of 50 years between 
the two movements will be represented at 
the exhibition by contemporary documents, 
paintings, statues and rare pieces of jewelry. 
Among the latter are listed snuff-boxes or- 
namented with diamonds, fans of wonderful 
designs and porcelain ware of the 18th and 
early 19th centuries. 
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Moderately Priced Novelties in Earrings and Other Jewelry 
Seen in the London Shops 














































(THE demand for moderately priced orna- 

mental jewelry suitable for general oc- 
casions and intended for hair, neck, arm 
and ear adornment has prompted the ma- 
jority of suburban London jewelers to stock 
the various personal lines made up mostly 
of the semi-precious stones and materials and 
imitation gems, and suitable to the pocket 
of the average woman who likes something 
attractive but cannot afford to pay the prices 











demanded for the real goods. Paris has 
fashioned a lot of new jewelry pieces for 
popular wear this Fall and Winter and much 
of this jewelry is now on view in the local 
retail shop windows. Particular attention 
has been paid to earrings which, of course, 
are having a good inning owing to the 
present day vogue of wearing the hair. 
Most of the new earring designs emanate 
from the French capital and, although sim- 
plicity is the keynote of most of them they 
are rather attractive due to the care bestowed 
in the selection of precious and semi-precious 
material of the necessary harmonizing calibre. 
Whitby jet and onyx are used with rather 
good effect in conjunction with silver or 
gold, while jade, amber, tortoise shell and 
ivory are attractively grouped with onyx 









and jet in the composition of earrings, most- 
ly of the screw-on variety. 

One type of earring of very elongated 
swinging pattern is the ivory ball suspended 
on a very fine gold chain which has its 
source in a precious or semi-precious ear- 
lobe stone. Erinoid is used with good effect 
where ivory is not desired. This by-product 
of milk can be utilized in any color and in 
any shape and restmbles jade, ivory, tortoise 
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shell, amber and the rest of the semi-precious 
materials. 

Your correspondent made sketches of 
some of the most noticeable of these Parisian 
designed earrings as displayed in the sub- 
urban jewelry shops. - The sketches give a 
rough idea of the general design and the 
materials incorporated in their construction. 
Most of the earrings shown here are being 
handled ‘by small jewelers. Similar designs 
are displayed by the more exclusive jewelry 
shops of west London but then the materiais 
used are high-quality gold, silver and plati- 
num, with real diamonds, pearls and other 
gems in place of the semi-precious goods. 

In the cheaper grade of earrings mentioned 
here each is mounted on a small white card 
with the price inked in very plainly. Where 
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Whitby jet is utilized the price is higher, 
Whitby jet (the real thing) is becoming in. 
creasingly scarce and prices naturally are 
higher. Some time ago the medium erinoiq 
was mentioned in THE JEWELERS’ Circutag. 
Fashioned by a secret process from a milk 
by-product, formerly the exclusive patent of 
the Germans, erinoid is made in the slab under 
powerful pressure. It can be dyed any color 
and some really wonderful imitations of 
tortoise shell, jade, amber, ivory, celluloid 
and so on can be obtained with it. Being 
wonderfully hard, and durable it is being 
used for knife handles, umbrella handles, 
earring, bracelet and brooch designs, ¢ 
cetera. It is by no means expensive, Sup- 
plied in sheets and rods of all colors it can 
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be readily turned into piano keys, orga 
stops, buttons, beads, combs, cigarette 
holders, hat pins, and can be made into €x- 
cellent imitations of bone, amber, coral, jet, 
turquoise, fibre, vulcanite and horn articles. 
Erinoid is odorless and, in its natural state, 
represents horn rather closely, but is much 
more inexpensive. Of unlimited application 
it is a product that is now being supplied 
to all the world from the Stroud, Gloster, 
mills, 

This material is being incorporated very 
successfully in the manufacture of the 
cheaper grades of jewelry nowadays. Some 
of the earring designs reproduced here are 
made of erinoid in various colors to repre 
sent the semi-precious materials, ivory 
and club pendant designs being represented. 
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“Gem and Gem Materials,” by Eowarp Henry 
Kraus, Ph. D., Sc. D., and Epwarp FULLER 
Hoven, Ph. D., Cloth, 222 pages, 9 x 6.—Copi- 
ously illustrated with diagrams, line cuts and half 
tones. Published by the McGraw-Hill Book Co., 
New York. Price $3.00. Postage Extra. 


HE unusual: interest throughout the 

jewelry trade in the subject of precious 
stones and gem material generally and the 
great demand that has been evinced in the 
last year for text books on the subject, as- 
sures a hearty welcome to any work of merit 
that will prove a valuable addition to the 
jeweler’s library covering the subject of gem- 
ology. Though we have had many good 
books published within the last few years 
dealing with precious stones and gems, the 
subject has been by no means exhausted as 
different authors take the subject up from 
different angles. Therefore, the new work, 
“Gems and Gem Materials” by Edward 
Henry Kraus, Ph.D., Sc.D., and Edward 
Fuller Holden, Ph.D., just published by the 
McGraw-Hill Book Co., will naturally be 
of interest to jewelers generally, as it is 
essentially a text book on the subject of 
precicus stones which differs materially both 
in treatment and substance from nearly all 
other books that have heretofore come to 
the trade. 

The authors are both eminent mineralog- 
ists. Dr. Kraus is the Professor of Crystal- 
lography anr Mineralogy and director of the 
Mineralogical Laboratory of the University 
of Michigan, and the late Dr. Holden, the 
junior author, was formerly an instructor in 
mineralogy at that university before his 
tragic death, Aug. 5 of this year. The em- 
inence of both men assures for absolute ac- 
curacy on the scientific side of the subject 
treated. 

For a number of years, the gem trade had 
two kinds of works offered them, neither of 
which was satisfactory. Some of these were 
the works of jewelers who understood the 
trade side of the subject thoroughly but were 
very weak on the scientific and mineralogical 
side. On the other hand, there were works 
of eminent scientists on the subject of gems, 
which proved uninteresting and, to an extent, 
valueless to the trade, because the authors 
were not up on the business side of gem- 
ology and had no knowledge of, or gave 
little attention to, points of very great im- 
portance to the gem dealer which had no 
significance scientifically. On the other 
hand, they stressed and dilated on matters 
of interest to the mineralogist and student 
of crystallography which in no way effected 
the jeweler in his business. Happily the 
text books of later years have been able to 
harmonize the two angles of approach to 
some degree, this being more due to the fact 
that the scientist has studied the jeweler’s 
angle than the fact that the jeweler has 
become a scientist. Such works as “Gem 
Stones” by G. F. Herbert Smith or “A Text 
Book of Precious Stones” by Frank B. 
Wade, indicate that the authors were not 
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only well grounded on the scientific side but 
realized the needs of the jeweler and under- 
stood the conditions and points which come 
up through a study of the gems on the com- 
mercial side. 

Now, the work of Drs. Kraus and Holden, 
while distinctly a scientific treatise and in 
one or two points weak on the commercial 
side of gems, is a text book that every 
jeweler of intelligence can understand and 
is written in such a way that the educated 
dealer can get the facts that he desires 
without wading through a mass of other 
scientific data in which he has no particular 
interest. The work to a large extent is the 
result of the establishment of a regular 
course of lectures dealing with the subject 
of precious stones that was inaugurated a 
decade ago at the University of Michigan. 
It was to make the content of these lectures 
available to a wider circle and especially to 
those engaged in the sale of gem materials 
that the book was prepared by those who 
delivered the course. 

Part 1 of the volume deals with those 
properties of gems and gem minerals which 
it is necessary to understand in order to get 
a complete knowledge of the subject, and in 
the work the authors attempted and (suc- 
cessfully) to present this phase of gem- 
ology in as untechnical a manner as possible 
that the work may be of value to those who 
have had no previous training in mineralogy. 
Following the general introduction on the 
subject of minerals and gems, the work 
begins with a chapter on crystal forms illus- 
trating the different systems in which gem 
minerals crystallize, this being followed by 
an article on the physical properties of gems, 
the fourth chapter being devoted to optical 
properties, particularly the reflection and re- 
fraction of light with the means used to 
detect these and an illustration and descrip- 
tion of the instruments by which they are 
determined. A short discussion of the chem- 
ical properties of gems is followed by a 
chapter cn the formation and occurrence of 
gem materials, with some statistics as to the 
production of the different gems. 

Chapter 7 will be of distinct interest to 
many of the jewelers, for it is a discourse 
on the cutting and polishing of gems with 
a discussion on the different kinds of cutting 
and how this is done. After a brief discus- 
sion of the names of gems (Chapter 8) the 
first part ends with a very important chapter 
under the title of “Manufactured Gems” 
describing the various imitations including 
the different kinds of “doublets,” “triplets” 
and artificial stones, with a description of 
the manufacture of synthetic rubies and 
sapphires, their properties and distinguishing 
characteristics. 

Descriptions of the various minerals and 
materials used as gems are given in the 
second part of the volume. This part as 
usual begins with the diamond, telling of 
the conditions under which it is found, 
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source of supply, a few words on the great 
diamonds of the world and their charac- 
teristics and a final word on bort and car- 
bonado used for commercial purposes. Then, 
of course, follows a brief word on the corun- 
dum gems (ruby and sapphire), on the beryl 
gems (emerald, aquamarine, etc.) and the 
topaz. 

Under garnet is discussed the various 
kinds of garnet that come in the jewelry 
business and this, in turn, is followed by a 
discussion of tourmaline, olivine, spinel, 
chrysoberyl, zircon and opal. The discus- 
sion of quartz and quartz gems is very much 
larger in proportion to their importance than 
those of others, but this is where the min- 
eralogical training of the authors is mani- 
fest as it is in the discussion of a large 
variety of gem materials which, though they 
occasionally come in the jewelry trade, are 
seen so seldom that very few jewelers are 
familiar with them or care much about them. 

From the standpoint of the jeweler who 
is collecting a good gem library, some of the 
most valuable features of the book are the 
comparative tables in the back giving the 
classification of gem materials according to 
various properties, i. e., crystal form, hard- 
ness, specific gravity, color, mean index of 
refraction and birefringence, of light dis- 
persicn, pleochroism, composition, etc. Very 
important also is the long table giving a 
summary of the properties of gem materials 
described in the text and arranged alpha- 
betically for ready reference. This table, 
which begins with “amber” and goes alpha- 
betically right down to “zircon” and “zois- 
ite,” concludes the book, taking from pages 
196 to 213, inclusive. In addition to this 
table, an alphabetical index at the back forms 
a ready reference to the entire contents. 

On the whole, the work is a valuable addi- 
tion to the literature now extant on the 
subject of gems, although it is not a work 
that one would recommend as the only text 
book to study ; but supplementing such works 
on the subject as those of Smith, Cattelle, 
Wade, etc., it has a most important place. 

Like other works on the subject, it is not 
without its errors on the commercial side 
and typographical as well. For instance, the 
inference that topaz is rarer than beryl in 
the quctation “frequently beryl with a hard- 
ness of 7%4 to 8 is substituted for topaz 
because of its greater abundance.” The au- 
thors do not seem to be aware of the fact 
that there are thousands of tons of colorless 
topaz of little or no value which might be 
easily and cheaply used. But such errors 
are so few and so unimportant as to in no 
way detract from the value of the book to 
the jeweler and his clerk who wishes to per- 
fect his knowledge of gems in general. The 
work has a real place in the literature of 
the industry and the thanks of the trade are 
due to Dr. Kraus and his late associate 
for their efforts in arranging the information 
in a way to make it understandable to the 


layman as well as to the scientist. 
T. E. W. 








The jewelry store of H. Britzius, Gilroy, 
Cal., is being torn down with the building 
of which it is a part. Mr. Britzius has 
moved across the street, temporarily, while 
a handsome new building is being erected on 
the old site. When completed, he will have 
his store in it. 
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Buy Advertising As You Buy Goods 





It is a sane suggestion that advertising space be bought as 


merchandise is bought. 


In purchasing goods—such as stones, materials, findings and 
so on—one places his order with the house offering the best 
quality at the lowest price. That is both natural and the 


custom of the world. 


Apply the same principle to buying advertising that you 
use in buying merchandise. Compare cost with cost, quality 
with quality, quantity with quantity with quantity always 
guaranteed in the contract—and the result will give you the 








right answer. 


Judge the cost of advertising space by the price per thousand 
sworn and guaranteed circulation. If you will do so it will 
prove beyond the shadow of a doubt that The Jewelers’ 


Circular offers the greatest advertising value procurable at 





the lowest known rate. 





THE JEWELERS’ CIRCULAR PUBLISHING CO. 
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HAT men can do 

collectively what 

is impossible for 
them to do _individ- 
ually is a truth realized by most intelligent 
merchants though many of them appre- 
ciate it more as an abstract theory without 
attempting to apply it in concrete form to 
organization. But the proof of this state- 
ment is constantly borne out as business 
organizations are formed and work together 
for mutual good of an industry. The man 
who can look back even 25 years in the 
jewelry trade and see the abuses which 
formerly existed but which have been cor- 
rected as a result of the work of the 
American National Retail Jewelers Associa- 
tion in its negotiations with manufacturers 
and wholesalers, as well as its establishment 
of principles on which the retailer should 
work, cannot fail to realize that without 
such an organization as this, the retail 
jewelry trade would have been today under 
handicaps that would be almost insurmount- 
able. For abuses and discouraging practices 
continue to grow from year to year if they 
are not constantly checked. But an organi- 
zation in one branch of the industry can 
do the most effective work for the trade 
only when it has an opportunity to deal 
with strong organizations in other branches 
that are working for the common good. 
And for this reason, we feel that a strong 
organization of the manufacturers in each 
of the different lines of trade as well as 
of the wholesalers is essential if our industry 
is to develop along proper and progressive 
lines. 

One such strong organization of manu- 
facturers that has grown up in _ recent 
years is that among the makers of sterling 
silverware and already the negotiations be- 
tween the various silversmiths and the re- 
tailers through their mutual organizations 
has proved of incalcuable benefit to the 
American jewelry trade. There was a time 
not so very long ago when the retailers of 
the country were constantly complaining 
of the conditions under which they had to 
suffer in the sale of sterling silverware to 
the public and at the same time the sterling 
silverware manufacturers were complaining, 
and justly, that the sale of their product by 
jewelers was not at all adequate, the profits 
were too small, and the condition of the 
trade almost demoralized. But the change 
wrought as a result of the working together 
of the officials of the American National 
Retail Jewelers’ Association and the Sterling 
Silverware Manufacturers Association has 
been remarkable. Today, silver is a_ lin 
which means a real profit to the jeweler 
and the co-operation he now gets in selling, 
advertising and displaying such ware, is 
thoroughly appreciated. At the same time, 
the manufacturers of silverware are doing 
a bigger business than ever before and silver 
is coming into its own with the people of 
the United States. 

But one of the greatest examples of co- 
operation between the silversmiths and the 
retailers is the movement made by the 
Sterling Silverware Manufacturers’ Asso- 
ciation with regard to the limitation of pat- 
terns, whereby all members pledge them- 
selves to use their best efforts to establish 
a standard practice, so that no one company 
will market a new sterling paftern at more 
frequent intervals than every tw< years. The 


Co-operation Be- 
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announcement of this policy (which was 
made at the annual convention of the 
American National Retail Jewelers’ Asso- 
ciation at Richmond, as reported in full in 
THE JEWELERS’ CIRCULAR of Sept. 23) was 
one of the great events at that gathering, 
and so thoroughly was it appreciated by 
the jewelers attending, that when they heard 
this proposal to limit the number of new 
patterns, they fairly stood up and cheered. 
The silversmiths’ proposal to reduce the 
standard list of articles and the future 
advertising plans are considered by the trade 
at large a great step in the right direction. 
It means that the retail jewelers of the 
country will be able to concentrate their 
efforts more thoroughly on a few patterns, 
and develop the sales instead of scattering 
their efforts over many lines. On the other 
hand, it means less expense to the manu- 
facturers, less annoying and useless com- 
petition and a greater reason for the public 
at large to buy silverware. 

The silversmiths and the retailers have 
been able to get together to the mutual ad- 
vantage of both because each element has a 
great organization that can speak for its 
own part of the industry and can, therefore, 
work together for the good of the trade at 
large. It is reasonable to suppose that when 
other branches of our industry are similarly 
organized, equally good results will ensue. 





HE number of 
That Induces ey MBE 2 
reported in the pas 
Robberies few weeks have been 
simply appalling and the losses to the 
jewelry trade are reaching a figure ‘that 
they will make a critical condition in the 
industry if something is not done at once to 
stop them. It is silly to say that these 
losses fall on the insurance companies, be- 
cause every dollar paid by an insurance 
company is collected in premiums from the 
assured with a profit besides. The balance on 
the wrong side of the insurance company’s 
ledger one year is made up by increased 
premiums paid by the jewelers the next. 
But losses are growing so great that in- 
creasing rates will have to reach a figure 
that will be almost impossible for the 
ordinary jeweler to pay them or insurance 
contracts will have to be safeguarded by 
such strict conditions that, to comply with 
them, jewelers will have to completely 
change their method of doing business as 
it is now conducted. 

It is a matter ef deep regret to know 
that despite all the robberies and _ losses 
which the trade has sustained during the 
past year or more, jewelers as a class 
seem to have learned little from the mis- 
fortunes that have overtaken the victims 
of the crooks and it is noteable in most 
of the robberies reported in THE ‘EWELERS’ 
CIRCULAR in recent weeks, there have been 
evidences of contributory carelessness on the 
part of the jeweler which has assured the 
success of the operations of the thieves. 
To go into detail as to these robberies would 
require much more space than can he 
afforded in a single editorial, but one point 
that stands out in many of the robberies 
of the retail jewelry stores has been the 
fact that the robbery was almost invited 
by the laxness of the jewelers and his 
clerks. 

For instance, robbery after robbery has 
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occurred either in the early morning whep 
the jewelers have been opening their stores 
and the clerks have been busy taking the 
merchandise from the safes or dressing the 
windows, or on the other hand, in the eye. 
ning when the employes were putting the 
valuables away. The opportunity offered to 
thieves at such a time is so great that it js 
recognized by every intelligent jeweler, and 
the trade has been warned time and time 
again that to admit customers: into their 
stores at such a time or to attempt to do 
business until the propfietor and employes 
were in a position to give all their attention 
to guarding their goods, was flying in the 
face of Providence. 

For years the Jewelers Security Alliance 
has been warning its members to keep their 
stores shut until their merchandise was jn 
place and this journal has sounded the same 
note again and again, as have our trade off- 
cers. Ina letter to THE JEweLeErs’ Circutar, 
published Aug. 5, Emil W. Kohn, president 
of the Retail Jewelers’ Association of 
Greater New York, called particular atten- 
tion to the danger of such a practice, sug- 
gesting that the store door be kept locked 
until all the merchandise was removed from 
the safe and put in the showcase and until 
the window was dressed, and that the same 
‘precautions be taken when the merchandise 
was packed up in the evening. Despite this 
warning, many retail jewelers of New York, 
at least, have continued in this careless way 
and instance after instance has come to our 
attention where customers are admitted to 
the store from the time the proprietor or 
the first clerks arrive to the time that the 
last clerk leaves and all during the time ot 
the taking out and the putting back of stock. 
How the thieves have taken advantage of 
this is clearly shown in the reports of some 
of the New York robberies that have been 
noted in recent issues of THE JEWELERS’ 
CircuLar, and the wonder is, not that so 
many robberies of this kind have occurred 
but that the number was not far greater; 
for, for every jeweler who has been caught 
by thieves there have been hund:eds who were 
offering the robbers a similar opportunity. 

Most of the larger jewelry stores have a 
fixed opening and closing time and the in- 
telligent proprietors admit no visitors be- 
fore the opening or after the closing of the 
doors, and the opening does not take place 
until the stock is out in the showcase and 
the windows, and the store is closed before 
the stock is started on its way to the safe. 
This practice should be a rule in every 
store and particularly the small stores of 
the country which are the greatest offenders. 
We understand that the Retail Jewelers’ 
Association of Greater New York is to 
issue a warning to its members insisting 
that such a custom prevail in all their stores, 
and we suggest that every retail jeweler 
association of the country do likewise. 

It is more than probable that if the jewelers 
do not change this practice at once of their 
own accord that they will be forced to do 
so by the insurance companies because the 
underwriters will soon realize that they cat 
not afford to issue a policy that will make 
them liable to loss during the transfer of 
property from the safe in the morning and 
at night. 








Earl Shiels has purchased the Marsland 
jewelry store at Cass Lake, Minn. 
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Edgar Engelsman will be located on Oct. 
15 in room 38 at 65 Nassau St., where he 
has-taken an office. 

Reuben Salzman, representing Aisenstein- 
Woronock & Sons, Inc., 20 Eldridge St., 
will call on the New England trade next 
week. 

B. N. Nelson, of the D. & N. Mfg. Co., 
Providence, R. I., was a visitor at the con- 
cern’s New York offices last week and while 
here called on the trade. 

Monroe Block, of Monroe Block & Co., 
Providence, sailed yesterday (Tuesday) on 
the Mauretania for Europe, where he will 
visit the diamond markets. 

C. Friedrich Loch, dealer in precious and 
semi-precious stones and pearls, 35 Maiden 
Lane, returned from Germany last Thurs- 
day on the steamship Berlin. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, this city, has just completed 
a successful reduction sale for Hodnett & 
Speer, Danville, Va., previous to their 
femoval to a new location. 

\The creditors of the American Watch & 
Diamond Co., Inc., 6 Maiden Lane, were to 
hold a meeting yesterday (Tuesday) after- 
noon at 2:30 o’clock at the rooms of the 
New York Board of Transportation, 41 Park 
Row. 

S..Marvin Daus, formerly with E. A. 
Solky’s Sons, has started in business on his 
own account at 142 Fulton St., where he 
has an office in Room 64. Mr. Daus will 
deal in diamonds, watches, jewelry and sil- 
verware. 

The Eleder-Hickok Co., 23 Prospect St., 
Newark, N. J. is making a display of silver- 
hollow-ware and holiday novelties this week 
in room 1421 at the Hotel Pennsylvania in 
this city. The trade is invited to attend the 
exhibition. 

Milton Rosenberg, of M. & A. Rosen- 
berg, diamond importers, 37 Maiden Lane, 
returned to this country on Tuesday, Oct. 
6, aboard the Olympic. Mr. Rosenberg 
spent two months in the diamond markets 
of Europe. 

Sam L. Hochaus, a diamond broker of 
Paris, France, announced last week that he 
has severed his connections with Henry 
Rothkrug and will continue his brokerage 
business at his old address, 61 Rue du fau- 
bourg Montomarte, Paris. 

H. L. Terry, a well-known jeweler of 
Sayville, L. I., has purchased the old Ken- 
sington Hotel at that place. This hotel is 
a landmark on Long Island and is the ren- 
dezvous of thousands of city vacationists 
- Mr. Terry will take possession 
an, 2, 

H. Stupack, formerly of 93 Nassau St., 
and J. Stupack, a former member of the Rex 
Jewelry Co., 121 Canal St., have formed a 
Partnership under the style of H. & J. Stu- 
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pack. They have engaged offices at 39-41 
Eldridge St., where they will do a whole- 
sale jewelry business. 

The many friends of Robert Reinhart, son 
of Rudolph Reinhart, diamond dealer, 35 
Maiden Lane, will be pleased to know that 
he has been admitted to Harvard University. 
Young Mr. Reinhart has a iarge circle of 
friends in the trade, as he often accompanied 
his father on his business visits. He was 
formerly with the First National Bank in 
Boston. 

Morse Hirsch, attorney for Joseph Israel, 
receiver for Rudolph Kassler, jeweler, 1028 
I. 163rd St., who was petitioned into bank- 
ruptcy in the United States District Court, 
this city, on Aug. 18, is endeavoring to com- 
pile a complete list of creditors. Kassler, 
it is said, disappeared shortly before the 
bankruptcy proceedings were started and all 
efforts have failed to locate him. The attor- 
ney for the receiver has a partial list of the 
creditors and is anxious to get a complete 
list. Mr. Hirsch is located at 49 Wall St. 

Esther Baldinger was walking along Fifth 
Ave., with her brother one day last week 
when the latter picked up a diamond brooch 
said to be worth about $3,000. Miss 
Baldinger is employed by Joseph Rosenberg, 
a diamond merchant at 527 Fifth Ave. When 
the piece of jewelry was found a taxicab 
driver endeavored to claim it but the finder 
refused to give it up and instead turned it 
over to the police at the 47th St. Station. 
A jeweler friend of the police captain, it is 
reported, estimated the brooch to be worth 
$3,000. 

The rapid growth of the newly organized 
Brooklyn Jewelers’ Association is reflected 
in a statement made last week by the organ- 
ization. This association was founded three 
months ago by David Barnett, 465 Fulton 
St., Brooklyn, with six members and at the 
present time boasts of a membership of 85. 
The officers are: Charles Feldman, pres- 
ident; Charles Peters, vice president; P. 
Peters, treasurer and M. Malvin, secretary. 
The association meets every second Wednes- 
day of each month at the St. George Hotel. 

Walter H. Keese, who conducts stores at 
Anderson and Greenville, S. C., is on a busi- 
ness trip to New York buying stock for both 
his establishments. Mr. Keese is accom- 
panied by his wife and daughter. The latter, 
Miss Ruth Keese, will remain here to attend 
the Semple Finishing School on Riverside 
Drive. Mr. and Mrs. Keese are stopping 
at the Woodstock Hotel. While on a visit 
to the offices of THE JEWELERS’ CIRCULAR 
last week, Mr. Keese explained that business 
conditions both in the vicinity of Anderson 
and Greenville were very good and that he 
expected a wonderful Fall and _ holiday 
business. 

Supreme Court Justice Tierney has signed 





an order preferring for, trial a suit by 
Harry Rosenberg against Harry Hecker, in 
the jewelry business at 64 Fulton St., to 
recover $2,750. Rosenberg alleges he was 
engaged as general manager for the de- 
fendant and was required to deposit $3,000, 
and that he was subsequently discharged 
wrongfully and has been unable to get back 
more than $300 of this amount. Hecker’s 
answer alleges that the plaintiff made a 
loan of the amount stated. Hecker also 
alleges that he was discharged of the debt 
by a composition with his creditors after a 
bankruptcy petition had been filed. 

The directors of the Jewelers’ Co-opera- 
tive Bureau held a meeting on Tuesday, 
Oct. 6, at the rooms of the Jewelers’ 24 
Karat Club, 15 Maiden Lane. At this meet- 
ing, the board of managers accepted, with 
regret, the resignation of Fred L. Goddard,’ 
secretary-treasurer and member of the board 
of managers. Due to the fact that Mr. 
‘Goddard’s office is now uptown and his time: 
is so actively engaged in the work of the 
Jewelers’ Safety Fund Society and the 
Jewelers’ Protective Union. Captain E. M. 
Sellen, of the Jewelers’ Survey Bureau, was 
elected as secretary-treasurer of the Jewel- 
ers’ Co-operative Bureau and will maintain 
headquarters in the offices of the Survey 
Bureau on the 19th floor at 15 Maiden 
Lane, where all communications should be 
sent, : 

William Grubb, who, as reported in these 
columns last week, was sentenced to serve 
15 years in prison on Tuesday morning, Oct. 
6, will be compelled to serve a much longer 
term than was meted out by the court. 
Grubb it was learned was convicted some 
years ago on a charge of manslaughter and 
sentenced to serve 20 years in prison. After 
serving four years of this term, he was 
paroled but when he was last arrested and 
convicted he broke his parole and must now 
give back to the State 16 years of the 20 
years which he did not serve on the man- 
slaughter charge. After serving this 16 
years he must start on the 15-year term 
which was given him last week. Grubb. 
was convicted sometime ago of being impli- 
cated in the hold-up and robbery of the: 
office of Sobel & Kaleko, 49 Maiden Lane. 
The Jewelers Co-operative Bureau took a 
leading part in causing the arrest of Grubb 
and proved of great service to Detective Fay 
of the Old Slip Station, who made the actual 
arrest. One other man, who is under arrest, 
has been identified as one of the bandits in 
the Sobel & Kaleko robbery but the police 
are still searching for the other thieves. 

Jewelers are warned to beware of a check 
swindler who has been visiting Brooklyn 
jewelers and giving bogus checks on the 
Corn Exchange Bank. He called at the 
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Over One Hundred Years the Jewelers’ Bank 








CHATHAM 
eo NIx A Bank’s Best Friend 
wr Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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Banking Service for the Jewelry Trade 


\ \ JE offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 
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a 
gore of Groverman & Son, 4314 Thirteenth 
Aye, Brooklyn, Monday, and selected a 
garf pin valued at $110. He was accom- 
panied by a young woman. He offered a 
check for $75 in part payment, which was 
accepted. The man is described as of stocky 
puild, weighing about 155 pounds, Three 
fingers are missing from his left hand. He 
is about 28 years old and of’ dark com- 
plexion with dark hair and eyes. He wore 
4 dark suit, patent leather shoes and a tan 
colored overcoat and hat. 

H. Gelb, 41 W. 46th St., has moved to 
larger quarters at 36 W. 47th St. 

A. A. Weiss is now connected with 
Samuel Teitelbaum, manufacturing jeweler, 
154 Delancy St., and will call on the trade 
shortly. 

The will of the late Richard A. Porter, 
a jeweler, at Patchogue, N. Y., who passed 
away suddenly in New York recently has 
been filed for probate at Riverhead, dis- 
posed of his estate. 

A. L. Reed, A. L. Reed Co., importers 
and manufacturers of leather goods, 373 
Fifth Ave. will sail for the European 
leather markets Friday on the Homeric. 
Mr. Reed expects to be abroad six weeks. 

A meeting of the officers of a number of 
local retail jewelers’ associations was held 
Friday evening, Oct. 2, at the Astor Hotel. 
The associations represented were the Bronx, 
the Metropolitan Retail Jewelers’ Associa- 
tion, the Williamsburg Retail Jewelers’ As- 
sociation, the Brooklyn Retail Jewelers’ As- 
sociation and the New York State Retail 
Jewelers’ Association. The meeting was ar- 
ranged by Wm. S. Hughes, Jr., field secre- 
tary of the New York State Retail Jewelers’ 
Association. Mr. Hughes presided. He out- 
lined his reasons for calling the meeting, and 
spoke of the advantages to be gained from 
membership in the State and national asso- 
cations. At the conclusion of his remarks 
Mr. Hughes called on Mr. Korsunsky, a 
member of the executive committee of the 
N.Y. S. R. J. A., who discussed the activ- 
ities. of the State association and the need of 
a fie'd secretary in New York city. Jacques 
LeRoy, who has recently been appointed a 
supervisor of the Horological Institute of 
America informed those present of the need 
of such an institute to help elevate the watch- 
making profession. A. Landau, president of 
the Bronx association, discussed a co-oper- 
ative advertising plan which is being inaugu- 
rated in the Bronx. Those present voted 
‘0 meet at least once a month. 








Market Prices for Silver Bars 
The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 


London U.S. Gov't New York 

Date OMm-ial Assay Bars Official 
met. 6 0... 3203 73% 70% 
Ae? 1... 32% 731% 71% 
oS ..,.... 3748 73% 70%, 
es... 327% 7344 71 

re = 32% 73% 71 

12.4... 33 Holiday Holiday 


TRADE CONDITIONS 

Louisville jewelers report that Fall business is 
sumewhat better than it was a year ago and that 
general outlook is for good business right through 
the holidzy seascen. Louisville is very prosperous 
and money is plentiful. Wholesalers, retailers and 
manufacturers in most lines are fairly active, 
and everything points to a good Fall. 

G. F. Geiger, of G. F. Geiger & Son, has 
recently returned after a few days spent in 
Chicago on business. 

Raymond Tafel, of R. G. Tafel & Sons, 
Market St. retailers, has returned, after a 
vacation at French Lick, Ind. 

Brainard Lemon, of Lemon & Son, and 
the Lemon Silver Galleries, is back at his 
office, after some months in Europe. 

George P. Kendrick, of William Ken- 
drick’s Sons, has recently returned from a 
vacation spent at French Lick Springs, Ind. 

W. C. Hollinger, of W. C. Hollinger & 
Son, Madisonville, Ky., and S. S. Van Hoy, 
of Shelbyville, Ky., were recent visitors to 
Louisville. 

The George Katzman Co. has _ recently 
added two district salesmen, including James 
I‘lattau at Memphis, Tenn., and D. B. Gor- 
don at Asheville, N. C. 

The new Hartenstein & Moore store in 
the Kentucky Hotel building is being pre- 
pared for an opening, and if possible it is 
planned to open it on Oct. 20. 

Mitchel! T. Roth, of David Roth’s Sons 
and the house of Lewis & Mutchell, jewelers, 
spent the week of Oct. 5 in Pittsburgh and 
Washington, taking in the World’s Series. 

The Dempsey Jewelry & Optical Co., re- 
cently incorporated but operating for some 
time previous to the incorporation at 18th 
and Market Sts., recently announced that 
the King Optical Co. had moved with the 
concern. 

Thomas H. Martin, who has been in the 
jewelry business at Athens, Ala., has sold 
his store there to J. W. Sommers, who has 
another store at Florence, Ala., and who 
will now operate two stores. Mr. Martin 
has come to Louisville, where he is asso- 
ciated with the George Katzman Co., jewel- 
ty supply handlers. 

A special exhibit is being staged by the 
Lemon Silver Galleries of fine old antiques 
purchased by Brainard Lemon on his last 
trip to Europe, including a set of 13 Apostle 
spoons made in London in 1617. The set 
included the master spoon, which is a fig- 
ure of Christ holding a small cross in His 


hand. The other spoons bear the figures of 
the Apostles. It is claimed that there are 
hut five such sets in the world, one in 


America being at the Metropolitan Museum 
in New York. The set of spoons is valued 
at $10,000. Mr. Lemon stated that he had 
been trying to locate such a set for several 
years, 

Among recent visitors to Louisville were: 
A. E. J. Winter, Krementz & Co., Newark, 
N. J.; J. M. Lissauer, Arnstein Bros. & Co., 
New York; M. J. Harrison, of Mabie, Todd 
& Co., New York; George A. Schuetz, of 
the Traub Mfe. Co., Detroit: Harry Hoff- 
man, of the Hoffman Watch Co., New York; 
Joe Hyman, of Hvman, Platinumsmiths, 


Inc., New York; Ernest A. Rose, of the 
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Weigle & Rose Co., Newark; C. F. Bier- 
man, Hamilton & Hamilton, Jr., Inc., Provi- 
dence; Walter Lampl, Newark, N. J.; Law- 
rence H. Smith; of the O. J. Somers Co., 
New York; Hugo H. Adrian, Adolphe 
Schwob, Inc., New York; W. H. Gregory, 
Link & Angell, Newark; Frank A. Spies, 
Wilcox & Evertsen division, International 
Silver Co., Meriden; George A. Jochum, 
Maurice Tishman, New York, and G. O. 
Penn, Wm. Scheer, Inc., New York. 











TRADE CONDITIONS 
Business fer the past week has heen very satis- 
factory, according to a number of retail jewelers 


of Birmingham. However, the continued warm 
weather has kept many people off the streets and 
out of the shops, it is claimed. There has been but 
little Fall weather here as yet. During the past week 
the thermometer registered in the 80’s and 90’s, 
while cold weather has heen reported in the north 
and west. Thus far this has been the warmest 
October for a number of years. During the week 
several jewelers reported an unusually good business 
on the sale of class pins and class rings to students 
in schocls and colleges. 





James A. Nelson, of Decatur, one of the 
oldest jewelers in Alabama and mayor of his 
home city for the past 12 years, is at present 
one of the leaders in a movement there to 
erect a handsome and costly monument to 
the memory of five physicians who lost their 
lives in that city during a yellow fever epi- 
demic during the Summer of 1888. 

The Birmingham News loving cup, valued 
at $500, has been selected by Reid Lawson, 
of Reid Lawson, Inc., well-known Birming- 
ham jewelers, and is now on display at his 
store on 20th St. This 1925 cup is one of 
the most. beautiful of any of the five-al- 
ready awarded. For the past five years it 
has been the custom of the Birmingham 
News to award a handsome silver loving cup 
each year to that man or woman who ac- 
complished the most unselfish good for the 
city of Birmingham during the preceding 
year. The selection of the person to whom 
the cup is awarded is made by a committee 
composed of the membership of the civic as- 
sociations, woman clubs, etc. This is an 
annual event in Birmingham, always looked 
forward to with much interest. The award 
will be made at the close of the year. 

Several retail merchants of Cullman, in- 
cluding at least one jeweler, were recently 
fleeced by a slick stranger who stole a num- 
ber of blank checks from the West Cullman 
Gin Co. The man appeared to have been a 
hard-working farmer, tanned from exposure 
in the fields. He talked to merchants about 
his cotton crop, and said he had some cot- 
ton to be ginned at the West Cullman Gin 
Co., but it would probably be late when his 
turn came. He told a number of merchants 
that he wished to purchase goods from them, 
and that he would do so if they could cash 
some checks from him when he got the 
checks, giving as his excuse for this that the 
banks would be closed. After banking 
hours the “farmer” called upon several of 
these merchants with whom he had talked 
before. hoveht goods and got them to cash 
a check, The checks were stolen from the 
West Cullman Gin Co. and forged. 
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The banking service of The ice founded upon experience 
Nationa] Park Bank is a § andachievement.one thatis 
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Jewelers are participating in the “Pay 
Your Bills Promptly” week which is to be 
observed here Oct. 25: to Si. 

Ike DeRoy, head of Louis DeRoy & Bro., 
fell off a horse and fractured his 
collar bone. Regardless of the accident he 
has been able to give his attention to his 


recently 


business. - 

A man who gave a fictitious name, 
i; endeavoring to have some checks 
cashed, which have been drawn on the Third 
National Bank and jewelers are warned to 
te careful in dealing with him. 

Henry Landau of Landau Bros. who has 
heen making a business trip through the 
central west States, has been sending back 
some nice business to his house and finds 
4 much better felling all along the line, so 
he writes. 

The members of the Retail Credit Men’s 
Association will tender the newly elected 
president, H. E, Wilson and the officers of 
the association a reception in the Fort Pitt 
Hotel, Thursday night, Nov. 5, and prepara- 
tions are being made for a large crowd. 

From all accounts the baseball series did 
not bring any retail business to amount to 
anything to the jewelry stores. As a mat- 
ter of fact, most jewelers declare that it was 
a detriment to business, for during the 
afternoons of the games, business was 
nearly at a standstill in most business estab- 
lishments. 

Pittsburgh was baseball crazy last week 
and as a result many out-of-town jewelers 
were here to witness the opening series be- 
tween Pittsburgh and Washington. A few 
of those who came here were M. J. Nus- 
baum, Canton; Abe Art, Alliance; A. C. 
Guth, Brookville; C. L. Synder, New 
Castle: L. C. Traver, New Kensington and 
others. 
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Arthur J, Block, president of T. C. Tanke, 
Inc, who has gained considerable promi- 
nence in recent months through his realty 
transactions, has just acquired a three-story 
building at 625-627 Main St. for an esti- 
mated consideration of $350,000. The pur- 
chase was purely for investment purposes. 

A man who gave his name as Louis Reed, 
and who gave Brooklyn as his place of resi- 
dence, was arrested by police of the Frank- 
lin St. station on Oct. 4, after he is alleged 
to have tossed a brick through a plate glass 
window in Harry Lazar’s jewelry store at 
21 Main St. Police say Reed evidently 
intended robbing the display window but 
was frightened away by the crash of shat- 
tered glass. Two patrolmen who heard the 
crash ran towards the store from opposite 
directions and captured Reed after a short 
chase. He is charged with attempted 
burglary. 

At a meeting of the bord of directors of 
the Twenty-Four Karat Club of Buffalo, 
held on Oct. 8, it was decided to hold the 
club's annual meeting on Oct. 27, probably 
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in one of the private dining rooms of the 
Buffalo Catering Co., Burton and Wash- 
ington Sts. A program of addresses by 
local speakers upon timely topics, musical 
and vocal entertainment, to be followed by 
a buffet luncheon, was tentatively outlined. 
Completion of the details was left to the 
entertainment committee. The club will 
elect four new directors and the new board 
will select the executive officers. Charles 
G. Oelheim is the present presiding officer. 








Allentown, Pa. 





Dr. R. S. Au Rand, the Slatington optom- 


etrist, spent the early part of the week on 
a hunting expedition. 

Max Gorin, Lansford jeweler and optom- 
etrist, and wife returned from a short vaca- 
tion spent in New York city. 

The funeral of Oscar M. Lowrie, 716 Lin- 
den St., who died suddenly Friday evening, 
Oct. 2, took place from his late residence 
on N. 12th St., Monday afternoon, and was 
largely attended by jewelers and friends of 
his in the trade, several of them officiating 
as pall-bearers. 

Frank D. Beary, a former Hamilton S¢. 
jeweler, was reappointed Adjutant General 
of Pennsylvania by Governor Pinchot. He 
has been at the head of the State Depart- 
ment of Military Affairs since October, 
1917, when he was first appointed Adjutant 
General by former Governor Brumbaugh. 

The following traveling men are calling on 
the trade in this locality: Herman B. Os- 
trowe, with Bernard West; W. I. Nourse, 
with International Silver Co.; G. W. 
Schaefer, with Enos Richardson & Co.; 
John H. Kenefick, with Manning, Bowman 
& Co.; Mr. Wilson, with E. I. du Pont de 
Nemours & Co. 








Richmond, Va. 


Schneer’s, 6th and Broad Sts., may dis- 
continue its optical department, according to 
D. Kapiloff, manager. Dr. Frederick Harold 
Fisher, in charge of the department for the 
past year or so, recently withdrew and 
opened offices of his own in the Methodist 
Publishing House building at 5th and Grace 
Sts. No one to succeed him has been se- 
lected, the firm having deferred action in 
the matter pending a definite decision as to 
whether the department is to be continued 
or not. In the opinion of Mr. Kapiloff, the 
space can probably be utilized better and 
more profitably for other purposes. At 
present the credit man of the store is oc- 
cupying the space. D. Kapiloff, manager of 
Schneer’s, has been elected vice-president of 
the Richmond Credit Protective Association, 
whose purpose is to supply credit informa- 
tion to members and help educate their cus- 
tomers to make purchases within income. 

M. & H. Silver will soon move from their 
present stand at 710 E. Broad St. to 700 FE. 
3road St. The new site is at the northeast 
corner of Broad and 7th St., and in the 
opinion of members of the firm is one of 
the best locations in the city for a jewelry 
store. The store at this site, which forms 
the extreme western front of the New Na- 
tional Theater building, has a frontage of 
20 feet and depth of approximately the same 
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length. It has display windows the entire 
length of each side. The floor area is more 
than double that of the present shop. The 
firm has been located at its present stand for 
the past year. Previously it was located at 
806 E. Broad St. According to members of 
the firm, it is planned to do a cash business 
on a considerably larger scale at the new 
stand than heretofore. The New National 
Theater is a high-class motion picture house. 
This, in the opinion of the firm, will help to 
boost sales in no small degree. Patrons of 
the theater, they point out, spend no little 
time in front of the theater between shows 
and thus have opportunity to look into the 
display windows along the theater front. A 
number of sales made during the past year 
at the present stand, which is located a few 
doors to the east of the entrance of the thea- 
ter, have been traced directly to the pulling 
power of show-window displays, they say. 


@BOSLON 


Raymond F. Muir and Howard Walker 
have returned from a hunting expedition in 
Fredericton, N. B., where they bagged sev- 
eral deer. 

Allen Davidson, son of F. F. Davidson, 
treasurer of the Thomas Long Co., has 
entered the company’s service in the whole- 
sale and retail departments. He is a gradu- 
ate of the Harvard Law School. 

A new store is being opened in Central 
Square, Lynn, by Ramsdell & Bisette, who 
already have a store in West Lynn. The 
new premises are being fitted up in the latest 
style with mahogany fixtures, electric light- 
ing and showcases. 

The bowling match between Hodgson 
Kennard & Co. and M. S. Page Co.- pro- 
duced the highest scoring Oct. 8 in the Bos- 
ton Jewelers’ League. Hodgson Kennard, 
winning three points, was the only team to 


break 1,400. M. S. Page Co. had the high 











single, 510, aided by Austin’s string of 131. ° 


The score: Harkins Murphy 1,369, Smith 
Patterson 1,367; D. C. Percival 1,359, 
Lenox 1,278; A. Stowell 1,377, I. Alberts 
1,323; Hodgson Kennard 1,407, M. S. Page 
1,353; Shreve Crump & Low 1,387, Bigelow 
Kennard 1,301; J. M. Kirby 1,335, E. B. 
Horn 1,294; Thomas Long 1,292, Ripley 
Howland 1,294, 

Harry Polonski, alias “Harry Harris,” 
who is alleged to have been one of the ring- 
leaders in the $110,000 daylight robbery of 
the Carl Skinner, 300 Boylston St., and a 
$12,000 jewel robbery in the Smith-Patter- 
son store on Summer St., will have to stand 
trial in Buffalo on a payroll hold-up charge 
before he is released to the Boston police, 
it is announced from the police headquar- 
ters in this city. Polonski, who is believed 
to be a pal of Louis Weiner, now under 
stayed sentence of 18 to 20 years in State 
prison in connection with the Skinner rob- 
bery, was arrested in Detroit through the 
activities of the Boston police and operatives 
of the Pinkerton Detective Agency, repre- 
senting the Jewelers’ Security Alliance. He 
was taken to Buffalo to stand trial there, 
together with seven other men and women 
who have been implicated in a series of 
hold-ups. 
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The jewelry department of John Wana- 
maker’s celebrated its 28th anniversary last 
week but with no special observance. 


Ralph Seaman, wholesale and_ retail 
jeweler of Frankford Ave., is back from a 
successful business trip through western 
Pennsylvania. 

Helen R. Johnson, Lansdowne, Pa., has 
registered herself as entering business here 
under the name of Ye Historic Gift Shoppe 
at 535 Chestnut St. 

Charles Oleschlager, in business for many 
years as a jewelry engraver at 715 Sansom 
St., has sold out his business and equipment 
and will tour the middle west for pleasure. 

A. G. Melgin, jobber in diamonds and 
jewelry, has moved to new offices in the 
Washington Square building which are much 
more conveniently located and better adapted 
for the trade. 

Creditors of Herman Spivak, retailer at 
133 S. 60th St., now in bankruptcy, will hold 
their first meeting on Oct. 15 at the office 
of Joseph Mellors, appointed referee, in 
rooms 1033-35 Drexel building. 

Fire, in an adjoining store caused con- 
siderable damage, principally by smoke and 
water, to the jewelry store formerly con- 
ducted by J. Greenberg and since his death 
operated by his widow at Vineland, N. J. 

I, Allez, active retail jeweler at Millville, 
N. J., has announced the formal opening of 
an enlarged and remodelled store for Oct. 20, 
when old customers and residents generally 
will be greeted. The alterations and im- 
provements have been on an extensive scale. 

H. Wagenheim, retailer at 1937. W. 
Columbia Ave., is now the possessor of one 
of the finest jewelry stores in the city, hav- 
ing completed extensive alterations and im- 
provements which include a new front. The 
changes give Mr. Wagenheim more room for 
display both in the bulk windows and the 
store interior. 

The household goods of the late Samuel 
Deutsch, one of the deans of the Philadel- 
phia jewelry trade, will be sold at auction 
next week at the Freeman galleries by or- 
der of Mrs. Deutsch. It has not yet been 
decided what disposition will be made of 
Mr. Deutsch’s prosperous jewelry business 
on Sansom St. 

J. Hans Krutzki, a veteran employe of Ira 
1). Garman, retail jeweler at 110 S. 11th St., 
for whom he had been watchmaker for 18 
years, died in Misercordia hospital following 
the effects of an operation. Mr. Krutzki, 
who lived in Darby, a suburb, was one of the 
best known men in the local trade. He is 
survived by a widow and daughter. 

Philadelphia jewelers mourn the passing of 
G. William Beck, who had been in the retail 
business for almost 30 years at Vineland, 
N. J., and was one of the best known jewel- 
ers in southern New Jersey. He died from 
a hemorrhage of the brain and the end came 
suddenly. He leaves a widow who has an- 
nounced that she will continue the business 
for the present. 

Samuel Dantworth, traveling for John F. 
Blisard & Bro., of S. 8th St., has returned 
from a three weeks’ tour of the industrial 
regions of central and western Pennsylvania 
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with good reports. He found business good 
in the steel centers but a general belief that 
equipment of several new plants now build- 
ing, with labor-saving machinery, would not 
aid business in those sections. 

A. Hofstein, formerly associated in the 
manufacturing jewelry business with Hof- 
stein & Cohen, has dissolved that partner- 
ship and associated himself with S. Buslovich 
under the style of Buslovich & Hofstein, at 
721 Sansom St., where Mr. Hofstein had 
purchased the business and stock of M. 
Lomis. In addition to manufacturing 
jewelry and mountings the firm makes a 
specialty of repair work for the trade. 

John Duffy and John Cabot have been 
arrested here in General Butler’s crime 
round-up as suspicious characters and held 
without bail pending investigation of charges 
that they were involved in the attempted 
hold-up of Herman Dubrow’s jewelry store 
at 6th and South Sts. last year. The son 
of the proprietor fought off the five bandits 
at the time and was shot and_ severely 
wounded while closing the door of a safe 
in which was a large consignment of dia- 
monds just received from New York. These 
are the first arrests in the case. 

Window smashers at Atlantic City 
wrecked the bulk window of the jewelry 
store of Leonard E. Currie, Pacific Ave., 
near Delaware Ave., early in the morning 
and escaped with $1,000 worth of loot, 
consisting mostly of cheap goods, overlook- 
ing rings and other articles, valued in the 
aggregate at $12,000 further back. Mr. 
Currie, who had worked late in the store 
that night, had slept on a cot in the rear 
of the store, being too tired to go home, but 
the window smashers were such experts 
that the slight noise they made did not 
awake him, 


John D. Enright, the best known retailer 
in the Kensington section of this city, made 
the formal opening of his new store at 3020 
Kensington Ave., an occasion of great inter- 
est to residents of that locality. Last Fri- 
day and Saturday evenings were devoted to 
the affair and Mr. Enright featured the oc- 
casion with music and a reception to his old 
customers as well as prominent residents of 
the section. The visitors after inspection of 
the new store and complimenting Mr. En- 
right on its fine appearance and up-to-date- 
ness were escorted upstairs where a gaily 
decorated floor had been turned into a re- 
ception room. Refreshments were served 
and the opening took on the color of a social 
event. Mr. Enright, one of the best known 
merchants in the district. received many con- 
gratulations from civic leaders and old 
residents on his spirit of progress. 

General sympathy of the jewelry trade and 
his many friends outside that business has 
been extended to Bartley J. Doyle, president 
of the Philadelphia Jewelers Club and pres- 
ident of the Keystone Publishing Co. in the 
sudden death of his wife, Mrs. Louisa Lee 
Doyle, a lineal descendant of General Robert 
KE. Lee, leader of the Southern armies during 
the Confederate war, in 1861-65. Mrs. 
Doyle died suddenly at their home, 600 Phil- 
Ellena, St., Germantown, with scarcely any 
preliminary illness as reported last week in 
THE JEWELFRS’ CrircuLar. The funeral 
services at the home were private and the 
body was taken to Covington, Ky., her birth- 
place, for interment. Mr. and Mrs. Doyle 
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were married in Pittsburgh on Oct. 17, 1912 
Since that time, Mrs. Doyle had made scores 
of warm friends in this city and was inden- 
tified with charitable and welfare work. She 
was a member of the board of directors of 
the Germantown Hospital and of the similar 
board of the Children’s Homeopathic hos- 
pital. During the World War she was 
active in the work of the Emergency Aid 
here. 

















S. Kurtz Zook visited New York last 
week on business. 

Clifford W. Dudley, formerly with the 
Dudley Watch Co., and wife, have been on 
a two weeks’ motor trip, going over the 
same ground covered on their wedding 
tour. 

Fred A. Wheeler, of the Non-Retailing 
Co.’s traveling sales force, has started on an 
extended business trip to the west. He only 
recently returned from a long southern 
trip. 

Frank Olkus, formerly with the Hami- 
ton Watch Co., has taken a _ position as 
inspector with Saul L. Solomon, succeeding 
Horace Reichert, who has taken another 
position. 

Charles F. Reisner, a traveling salesman 
of the H. S. Meiskey Co., returned to Lan- 
caster last week from an _ extended trip 
through the south, and this week will leave 
again for his southern territory. 

The night of Oct. 6 the automobile of 
Percy L. Appel, of W. W. Appel & Son, 
was stolen from his garage. Two days 
later the police found it abandoned in an 
alley, having evidently been used by joy- 
riders. 

Frank K. Sener, a director of the Hamil- 
ton Watch Co., was last week elected a 
member of the board of directors of the 
Conestoga Traction Co., operating nearly 
200 miles of road in Lancaster and Chester 
counties. 

Local jewelers report the Fall trade as 
being about the same as the corresponding 
period last year, and they are quite opti- 
mistic regarding Winter business. The un- 
usual building operations of the Summer 
are continuing, and this affects general busi- 
ness conditions favorably, as it spreads 
money around pretty freely. 

Oscar Lowrey, Allentown, Pa., former) 
engaged in business in Lancaster with 
Eugene H. Keller, died recently, aged 50 
years. He was at one time engraver in the 
Frank A. Fon Dersmith jewelry store, and 
later was with S. Kurtz Zook, also of Lan- 
caster. He went from here to Faust & Co. 
Allentown, and finally engaged in the 
jewelry business for himself. His wife and 
a daughter survive. 

A. J. Owens, of the Hydrographic office, 
Washington, D. C., accompanied by D. H. 
Wager, of the same city, paid a visit last 
week to the Bowman Technical School. 
P. F. Risse, with Walter J. Yenney, Pitts 
burgh, and Roy Greenaway, brother-in-law 
of Mr. Yenney, visited the Bowman School 
lately. Mr. Risse was a former student 
there. Reese Upright, Altoona, Pa. has 
enrolled as a student in watchmaking. 
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Chicago Notes 


A. M. Dueber of Canton, O., spent sev- 
eral days in Chicago last week visiting with 
many of his friends in the trade. 

“Joe” Mazer, of the Jos. Mazer Co., New 
York, called on the trade in Chicago last 
week on his way to the middle west. 

Melvern Kansteiner, of Kansteiner & 
Nathanson, 5 N. Wabash Ave., is spending 
this week calling on their trade in Illinois. 

Percy Savory, of the New York office 
of the Wadsworth Watch Case Co., was in 
Chicago last week visiting at their local 
office. 

B. G. Anderson, representative of the Mart 
Mfg. Co., is calling on the trade on the 
Pacific Coast and reports business as good 
there, 

John K. Leiner, vice-president of Benj. 
Allen & Co., left last week for Atlanta, Ga., 
to spend a week there visiting at their office 
in that city. 

Fred Nielsen, retail jeweler at 1515 E. 
33rd St., has removed his business to 1549 
f. 53rd St., where he has acquired consid- 
erably more space. 

Nat Oppenheimer, of N. & L. Oppen- 
heimer, 7 W. Madison St., is making a 10 
days’ business trip through the south in the 
interest of this firm. 

L. W. Williams, Chicago manager for the 
Theodore W. Foster & Bro. Co., is spend- 
ing a few days this week at St. Louis, Mo, 
visiting With the trade. 

Alfred Moss, manager of the Chicago oif- 
fice for the J. J. White Mfg. Co., recently 
returned from a business trip to the Pacific 
coast and the northwest. 

Earl Stamm, representing the Dueber- 
Hampden Watch Co., left last week on a 
husiness trip through the west, and is ex- 
pected to return home in about 10 days. 

Kly Kantor, jewelry buyer for Klein & 
Son, Montgomery, Ala., was in Chicago lasi 
week for a few days on his way home from 
an extended buying trip in New York and 
the east. 

Edwin Jacoby, engraver to the trade, who 
has been located in suite 706, of the Chi- 
cago building, recently removed his shep 
mto more desirable quarters in suite 1716 
Heyworth building. 

George Boergerhoff, with offices on the 
llth floor of the Heyworth building, left 
last Saturday for New York, Attleboro and 
the east to visit the factories and make 
arrangements for the coming year. 

M. Y. Finkelman has again entered into 
the wholesale jewelry and fountain pen busi- 
ness in suite 1601 Heyworth building. Mr. 
Finkelman was in the wholesale jewelry 


business until two years ago, when he dis- 
continued business to enter into other fields. 

The Mart Mfg. Co., manufacturers ot 
mountings and wedding rings, located at 336 
W. 63rd St., have now opened an office and 
salesroom at 1601 Heyworth building. A. D. 
Wittgren is president of the firm. 

Paul H. Samuels, representing Katz & 
Ogush, with headquarters in the Masonic 
Temple Vaults, returned last week from a 
business trip to St. Louis, and expects to 
remain in Chicago for the balance of the 
year. 

A. E. Madsen, in charge of the Minne- 
apolis office of Rettig, Hess & Madsen, ac- 
companied by Mrs. Madsen, was in Chicago 
for a few days last week visiting at the 
home office in the Chicago building, replen- 
ishing his stock. 

W. R. Neuman, of W. R. Neuman & Co., 
Butler building, is making a two weeks’ 
business trip through Wisconsin. W. 
Neuman, of the same firm, will leave this 
week on a three weeks’ business trip 
through Indiana. 

Percy Mead, of the Barbour Silver Co. 
factory of the International Silver Co., 
Meridan, Conn., was a visitor at this com- 
pany’s Chicago office, which is located in 
the Kesner building. Mr. Mead only spent 
a few days of last week here. 

Fred Kline, representative for Juergens 
& Andersen Co., made a special trip to Ken- 
tucky last week to call on the trade. Ted 
Tracy, of the same firm, is calling on the 
trade in the south, and Richard D. Fleek, 
eastern representative, left last week for his 
territory. 

Ralph C. Winchester, retail jeweler and 
optometrist located at Mangum, Okla., re- 
turned to his home last week, after spend- 
ing several weeks in Chicago taking a post- 
graduate course in optics at the Northern 
Illinois College, and making Fall jewelry 
purchases. 

Clifford D. Olson and George W. Stephen 
have entered into the retail jewelry business 
under the name of Olson & Stephen at 1209 
Wilson Ave. Mr. Olson for many years 
was employed by the Elgin National Watch 
Co., and Mr. Stephen was in the watch re- 
pair business for himself. 

“Billy” Schumann, of the 
Schumann Co., Kesner building, returned 
last week from a seven weeks’ business 
trip through the southwest. He reports a 
favorable business. Steve Leubusher, of 
the same firm, is spending this week in 
calling on the Michigan trade. 

Frederick W. Rehder expects to open his 
new retail jewelry store for business about 
the end of this week. The new store is lo- 


Leubusher, 


cated at 1515 W. 79th St. Mr. Rehder for- 
merly operated a retail jewelry store at 356 
EK. 43rd St., and the first part of September 
sold the business to H. H. Nibbe. 

Carl L. Loeb, with I. Schwartz, 11th floor 
of the Heyworth building, returned recently 
from his long southern trip and reports con- 
ditions very good in the ertire south. Mr. 
Loeb leaves on the 15th of this month for 
the northwest and will return about Thanks- 
giving. 

M. Krause & Co., wholesale jewelers, 
located on the 17th floor of the Kesner 
building, found their space inadequate for 
their increasing business and have moved 
to room 1711 Kesner building. They have 
acquired about four times the amount of 
space they formerly occupied and are now 
in a better position than ever to take care 
of their customers’ wants. 

Tom Hoefer, formerly connected with 
M. A. Mead & Co., of Chicago, and Charles 
Hoefer, formerly of the Hoefer Jewelry 
Co., of Kansas City, and one of its found- 
ers, stopped off in Chicago last week to 
visit with their many friends in the trade 
here on their way to Kansas City. They 
will spend a month in Kansas City, then go 
to Florida to spend the Winter. 

H. B. Meader, connected with Samuel 
Rubenstein as watchmaker, returned to 
Chicago recently from a three weeks’ trip 
to Florida, where he visited with his sister 
and nieces. Mr. Meader ard his party took 
a trip through the entire State and is very 
enthusiastic about Hollywood of the Sea. 
Mr. Meader has been connected with Mr. 
Rubenstein for more than four years. 

Shirley Campbell, of the firm of Row- 
land & Campbell, Ltd., Winnipeg, Can., was 
in Chicago last week for a few days visiting 
with “Jack” Kelsey, Chicago manager for 
the Waltham Watch Co. Mr. Campbell 
was on his way home from a business trip 
to New York. This is the first time Mr. 
Campbell visited Chicago, and during the 
short time he was here took in many places 
of interest. 

Stock and fixtures for Lesch & Lewis, 5 
S. Wabash Ave., was sold at auction on 
Thursday by the S. W. Winternitz Co. The 
gross sum realized by the sale is $9,700. 
The best bid offered for bulk sale was $5,- 
600. The sale was well attended. Louis 
Goldman, cf Krauss, Goldman & Allshouse, 
trustee, expects to send out the first divi- 
dend of 15 per cent. within the next 10 days, 
and from present indications hopes to pay 
creditors approximately 75 per cent., which 
is an unusually high dividend in liquidation 
cases. The trustee is to be congratulated on 
his effeiency in handling the case. 
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Warrensburg, Mo., 
visited the local wholesale trade a few days 


J. A. Zimmerman, 


ago. 

Bob Pollock, of the Salina Diamond Shop, 
Salina, Kans., was recently a Kansas City 
visitor over the week-end. 

C. O. Chilson, Nebraska representative of 
the C. A. Kiger Co., was in the house dur- 
ing two days of last week while going over 
his new line and preparing for the last 
swing of the year through his territory. 

D. B. Ward, head of the wholesale firm 
of that name, spent last week-end at his 
home here, returning to the northern Mis- 
souri territory on Monday. He reported 
very good business in this section during the 
last two or three weeks, 

M. J. Kinkowitz, who until recently owned 
an interest in the Herschfield-Bernat Jewelry 
Co., local wholesale firm which was organ- 
ized not long ago, has announced that he 
is no longer associated with that company, 
having recently sold his holdings in the or- 
ganization. Mr. Binkowitz is well known 
in retail circles in Kansas City, where he 
has been a resident for several years. He is 
a native of Chicago. He has not yet an- 
nounced any definite plans for the future. 

The retail store of the Gordon Jewelry 
Co., known as Gordon’s, in the Hotel 
Muehlebach building, is undergoing rather 
extensive operations which are expected to 
be finished by Nov. 1. According to Meyer 
Gordon, full length wall cases and floor cases 
will be placed along the west wall of the 
room, which now has cases on one side only. 
In the extreme rear of the store room an 
enclosed office and a cashier’s cage will be 
installed. The appearance and efficiency of 
the shop will also be otherwise improved. 


Kenneth Sturgis, of the order department 
of the C. A. Kiger Co., was struck by a 
motor car traveling at 40 miles an hour on 
Sunday, Sept. 27, and narrowly escaped 
death. He sustained a fractured leg and is 
now in St. Joseph’s Hospital here. This 
was ‘the third such accident in which mem- 
bers of the Kiger organization have been 
seriously injured since February, this year. 
H. McKinney, Kansas _ representative, re- 
ceived a broken leg and minor injuries in 
a motor accident during last June, and Miss 
Ruth Dahlgren, of the diamond department, 
sustained similar injuries last March. 

The wholesale business, according to sev- 
eral in that phase of the business in this 
section, has shown quite a marked increase 
since the middle of September. H. F. Har- 
ris, of the C. A. Kiger Co., said the watch 
business is the most prosperous phase of 
the business, there being a strong, steady 
demand for all standard makes of American 
watches which is difficult to satisfy. Card 
numbers have also shown an improvement 
during the past two or three weeks, as have 
the smaller sizes, up to one carat, of dia- 
monds. Large stones are said to have en- 
joyed a brisk demand all year, but it has 
remained for the Christmas trade, which is 
just now beginning, to stimulate sales in 
the smaller stones. 

Krigel Bros., who have been in partner- 
ship for more than 19 years in their retail 
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store on 9th St., near Main, are dissolving 
partnership. E. Krigel, who founded the 
Krigel Bros.’ store, will open his new store 
in the Elsmere Hotel building, at the cor- 
ner of Linwood Boulevard and Troost Ave., 
in the south residential district of the city. 
A. Krigel will remain at the present loca- 
tion, using the old firm name and assuming 
the financial responsibility entirely. The 
new store was expected to be ready for oc- 
cupancy on Oct. 8. According to E. Kri- 
gel, the ‘change was considered necessary 
by virtue of the fact that the firm has ex- 
isted principally upon revenue from regu- 
lar trade acquired through years of per- 
sonal association. In recent years a great 
many of these regular customers have been 
gradually moving southward with the 
growth of the city in that direction. Mr. 
Krigel said that, in dissolving the partner- 
ship, they have paid all outstanding bills of 
the old firm and will start out, each in his 
own direction, with a clean slate. 











The jewelry firm of Wedyck & Rano, 
Waukesha, Wis., has been dissolved and the 
store is now being operated by W. Wedyck. 
Mr. Rano has not announced his future 
plans. 

William S. Triplett, Ironwood, Mich., and 
Mr. Huebsch, Charles City, Minn., both 
prominent retail jewelers in their respective 
towns, were among the callers at Kuesel 
Bros. Co., Milwaukee wholesale jewelers. 

L. A, Burmeister, Jr., who is associated 
with the E. H. Warnke Co., manufacturing 
jeweler, showed a part of his stamp col- 
lection at the Third Canadian Philatelic 
Exhibition at Montreal, Canada, from Oct. 
5 to 9. 

Ed Wals, of the Reliance Silver Co., 
wholesale Milwaukee jewelry house, recently 
sold his 67-acre farm at Fredonia, Wis. All 
of the cattle, equipment and land was sold 
at an auction on the farm to the highest 
bidders. 

Gordon Warnke, representative of the 
E. H. Warnke Co., manufacturing jeweler, 
has returned from his trip through the 
southern part of Wisconsin. He reports 
that business for the Fall and Winter 
season !ooks good from present indications 
and that it will be more favorable than last 
year. 

Henry Rank, of Rank & Motteram Co., 
has returned from an extended tour which 
took him through the northern part of Wis- 
consin, Minnesota, and into Canada. While 
at Pickerel Lake, Wis., Mr. Rank caught 
what is said to be the largest wall-eyed 
pike ever taken out of the lake. It weighed 
seven and one-half pounds. ; 

J. O. Cox, Jefferson, Wis., who operates 
a retail jewelry store in that city, has pur- 
chased the fixtures and taken over the lease 
of C. E. Masters, Fort Atkinson, Wis. The 
stock of Mr. Master’s store has been sold 
at public auction. Mr. Cox will manage 
the new store and one of his employes who 
will be announced later will operate the 
store at Jefferson. 

William Beck and Nick Sierras, who 
were convicted in Milwaukee last week of 
the hold-up and robbery of the jewelry 
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store of Edward Roeder, 1304 North Ave,, 
Milwaukee, have been taken to the Wis. 
consin State Prison at Waupun, Wis. Beck 
has been sentenced from one to 20 years 
and Sierras from one to five years for their 
part in the crime. 

Among the callers at the Milwaukee 
wholesale jewelry houses during the past 
week were William Endlich, Kewaskum; 
L. J. Crawford, Burlington; O. H. Brixon, 
Madison; A. J. Boden, Clinton; William 
Liulevich, Racine; William F. Notbohm, 
Oconomowoc; E. Starkey, Waterford; W, 
H. Dummer, Oconomowoc, and 4M. 
Schneider, Burlington. 

R. O. Winning, Beaver Dam, Wis., has 
opened an exclusive watch repair shop at 
his home, 218 4th St., in that city, and an- 
nounces that he is ready to repair watches 
for jewelers throughout the State who have 
no watch repairing department of their own, 
Mr. Winning has been connected with 
Ernst Wegener, retail jeweler at Beaver 
Dam, for the past 12 years. 

Plans for a credit bureau to protect its 
members from heavy losses are being formu- 
lated by the Cudahy Commercial Associa. 
tion, of which several of the retail jewelers 
at Cudahy, Wis., are members. This action 
is being taken as a result of $1,200 loss 
suffered by Cudahy merchants last year 
when one of the residents of this suburb of 
Milwaukee disappeared with his family 
leaving several bills behind. 

The Hiram J. Smith Jewelry and Music 
Co., Racine, Wis., the oldest retail jewelry 
establishment in Wisconsin, passed out of 


_ existence on Oct. 1 when E. F. Doering, 


Waupun, Wis., formally took possession 
of the store. The Smith jewelry firm has 
been doing business in Racine for the past 
82 years and last year observed its golden 
anniversary in its present building which 
it now has occupied for 51 years. The new 
firm which will take over the business is 
also a pioneer name among the jewelers in 
Wisconsin. It has 50 years of business 
experience to its credit and operates stores 
at Green Bay, Waupun, and Waterloo. Mr. 
Doering, who will manage the store here, 
has been in business at Waupun for many 
years and was a personal friend of the late 
Hiram J. Smith and will continue the same 
policies that have long been pursued by the 
Smith institution. The Hiram J. Smith Co. 
was established in Racine in 1843 and was 
known at that time as the Elkins store. 
The founder of the business was John 
Elkins, father-in-law of Hiram J. Smith, 
who later took over the business, which, 
up until the first of October, has carried 
his name. Mr. Smith died Oct. 7, 1921, 
but the business had been incorporated the 
year previous and has since been conducted 
as the Hiram J. Smith corporation. Officers 
of the corporation since the death of Mr. 
Smith were Mrs. Flora D. Smith Newell, 
president; Henry D, Keiser, vice-president 
and treasurer, and Charles  Kristerius, 
treasurer. Mr. Keiser was the store man- 
ager and has been with the concern for 
37 years. He will retire and leave Racine 
for an extended visit to California where 
he may decide to locate. A. P. Sorensen, 
who has a record of 21 years’ service, will 
remain in the employ of the Doering 
Jewelry Co. Mr. Kristerius, who has also 
been with the company for many years, 1S 
to remain with the new firm for some time. 
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A. C. McKay, of the Wagner-Gilger- 
Cohn Co., leaves for his territory in the 
middle west this week. 

L. B. Bach, of the Sigler Bros. Co., who 
has been down in Florida on a business 
trip, is back home again. 

Henry Freeman, retail jeweler of 9673 
Lorain Ave., is holding an auction sale and 
Bennie Glickman is the auctioneer. 

Frank Widman, well known among the 
trade, has joined the manufacturing depart- 
ment of the Cowell & Hubbard Co. 

H. W. Matalene, Newark, N. J., was a 
Cleveland visitor last week. He .sails on 
the Mauretania this week for Geneva. 

The Keller Jewelry Store has _ been 
opened for business on Superior Ave., near 
Addison Road. In addition to jewelry, other 
lines will also be carried. 

Sam Harris, who.was formerly in the 
optical business in the Hotel Cleveland build- 
ing, died this week at Mount Siani Hospital. 
He had been ill for some time past. 

C. J. Dooley, manager of the china de- 
partment of the Cowell & Hubbard Co., 
is on a buying trip to Pittsburgh, which 
gives him the opportunity to see the World 
Series. 

Work has been completed on the new 
front of the Sachs Jewelry Co. store at 
Ontario St. and Euclid Ave. It is a bronze 
job and adds much to the appearance of 
the store, 

The Rotbard Bros., who are putting in a 
new front on their store at Prospect and 
E. 9th St., have taken a lease on an ad- 
joining storeroom and will convert it into 
part of their store. 

Harry Bernon, diamond jobber, has left 
for a trip through his territory this week. 
He has received numerous congratulations 
on being elected chairman of the executive 
board of the 24-Karat Club. 

M. Rubinson, who has been operating a 
small jewelry store at St, Clair Ave., near 
E. 59th St., has sold out to L. Friedman, 
who will carry a larger stock. Mr. Fried- 
man was formerly in business in the Euclid 
Arcade. 


Among out-of-town jewelers in Cleveland 
latt week were: George High, Medina; 
August Toumi, Willoughby; A. R. Kimp- 
ton, Oberlin; Mr. Humiston, Dillingham & 
Humiston, Norwalk; L. W. Wyckoff, 
Chagrin Falls, and D. L. Auckerman, 
Norwalk. 

A new branch store has been opened by 
Mandelthord & Friedman at 6017 Quincy 
Ave. It will take the place of the Wood- 
land Ave. store recently closed on account 
of the property being sold. Mr. Mandel- 
thord will have charge of the new store. 

The Ohio State Optometric Association 
opened its extension course and clinic meet- 
ing on Sunday, Oct. 11, from 9 a. o. till 
5 P. M. at the rooms of the American Op- 
tical Co., 221 Rose building. Dr. Davis, 
of the Ohio State University, will have 
charge, 

Cleveland jewelers are warned to be on 
the lookout for three new counterfeit bills. 
One is a $20 Federal Reserve note on a 
New York bank, another a $20 note on a 
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St. Louis bank and the third a $20 gold 
certificate. According to J. C. Nevins, 
cashier of the Cleveland Federal Reserve 
bank, all three notes are poorly executed. 

The Cleveland Credit Stores Association 
at their last meeting adopted a uniform 
application blank which embodies a number 
of new features which are particularly 
valuable if the account ever has to be traced. 
Many jewelers who have music depart- 
ments are to be invited to join, and the 
association admitted the Wuriitzer Co. at 
their last meeting. 

George Nelson, Hayden Ave., East Cleve- 
land, now has an optometrist in constant at- 
tendance at his store. He has engaged Dr. 
Meyers, who was formerly connected with 
the American Optical Co. for a number of 
years, to take care of his rapidly growing 
number of patients. Dr. Meyers is well 
known among the profession and is very 
active in work of the Better Vision Society. 

The Cleveland Better Business Commis- 
sion is planning to send out a bulletin to 
all jewelers in Cleveland by the end of 
October in reference to Christmas shopping. 
At the same time advertisements will appear 
in local papers calling consumers attention 
to jewelry advertisements. There are few 
cities the size of Cleveland whose jewelry 
advertising is any cleaner, and it is under- 
stood that it is a matter of routine to a 
great extent with the commission that the 
above program is being put through. 


Otto T. Loehr, of the Scribner & Loehr 
Co., has a number of fish to his credit 
among which are some exceptionally large 
ones. During the past week, however, he 
received from a friend in Florida the largest 
big mouth bass ever seen in Cleveland. 
Only the head was sent. Its outstretched 
jaws allow an ordinary sized man to place 
his arm between them right up to the 
shoulder. The bass weighed 1614 pounds 
and was caught by a friend of Mr. Loehr’s 
in Okahamtka, Fla. The head has been 
mounted and is on exhibition in the store. 

E. A. Schaedel’s retail jewelry store was 
entered by thieves on Wednesday night, 
Oct. 7, and about $600 worth of merchan- 
dise taken. The robbery is believed to have 
been committed by boys on account of the 
manner entrance was effected and also by 
the goods taken. Police believe that if the 
culprits were not all boys at least one was. 
Four doors were broken through to gain 
an entrance. The lower panel of each one 
was smashed with a sledge hammer, which 
was found lying in the store. The back 
door was the first one forced, then the 
doors of two storerooms. The front of the 
store is well lighted and whoever did the 
job crawled along the side of the show- 
cases and reached in without attaining an 
upright position. This enabled them to 
escape detection from the street. A num- 
ber of watches were taken and card jewelry 
from the cases. The safe was not molested. 
A private night watchman is employed by 
Mr. Schaedel and neighboring storekeepers 
and how the panels of the door were 
smashed in without attracting his atten- 
tion has not been explained. He discovered 
the theft about 2 o’clock in the morning 
and immediately notified police. The rob- 
bery is similar to one perpetrated on the 
Flowers jewelry store on Woodland Ave. 
last Winter by boys. 
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George Detmering,-of Joseph Noterman 
& Co., is traveling through Indiana, Illinois 
and Michigan, 

George Brown and John Gerwin, of Froh- 
man & Co., have returned to Cincinnati, the 
former from the Virginias and the latter 
from the south, where they have been mak- 
ing extensive trips. 

Mrs. Workum, wife of A. S. Workum, 
diamond cutter in the Schmidt building has 
been appointed a director of the Jewish 
Consumptive Relief in the Cincinnati dis- 
trict. 

E. J. Fox has resigned from the Linden- 
berg & Fox Co. and his entire interest in 
this long established business has been pur- 
chased by H. A. Lindenberg and E. C. 
Poage. 

B. S. Newman, former member of Froh- 
man & Co., made one of his semi-annual 
visits to Philip Horr, Aurora, Ind., near 
Cincinnati, last week. Mr. Newman was 
with the firm when it was’ incorporated 
under the name of Frohman, Wise & New- 
mati years ago and just to keep himself 
informed of what is going on in the jewelry 
line he makes a visit twice a year to the 
Aurora jeweler’s place of business and 
always enjoys the visit very much, 

The Gruen Watch Co. team lost the rub- 
ber game to the Credit Men in a hotly 
contested scuffle 2 to 1, Saturday. The 
teams had won a game each and went into 
the third game on even terms. The watch- 
makers could not get to the opposing pitcher 
until the ninth inning when they scored one 
run and had the tying run on third base 
with two out but the next batsman made the 
final out giving the Credit Men the victory. 
The Guild Men were taking vicious swings 
at the ball and 11 of them were unable to 
hit it and fanned much to the delight of 
their opponents. 

Funeral services for Mrs. Louise Lee 
Doyle, wife of B. J. Doyle, president of the 
Philadelphia Jewelers’ Club were held at 
Highland Cemetery, Covington, Ky., opposite 
Cincinnati, O., Wednesday. Mrs. Doyle 
died suddenly from a stroke of apoplexy at 
Philadelphia, Pa. The body was brought to 
Covington. Short services were conducted by 
the Rev. Frank Cooley, of Christ Church, 
Covington, at the grave. Mr. Doyle left 
immediately after the services for Philadel- 
phia. 








The opening of the new jewelry store of 
Dan Levin, at 16 E. San Fernando St., San 
Jose, Cal., was largely attended. An artistic 
arrangement of flowers converted the store 
into a veritable bower. The flowers were 
received from New York and Chicago, as 
well as from numerous local friends of the 
jeweler. The new establishment is next 
door to the former location, but is consider- 
ably larger, with a complete stock of high 
quality jewelry and silverware. The watch 
making department is situated on a balcony 
in the rear. The exterior of the store is 
beautifully finished with verde antico. The 
interior is finished in mahogany. Indirect 
lighting is used in the fixtures on the walls, 
while those on the ceiling’.are ‘made in at- 
tractive designs. i 
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After Oct. 15 Edward R. Roehm, now at 
335 Macomb St., will be located in the Lig- 
gett building, 42 Gratiot Ave. 

W. R. Hurchclift, retail jeweler on Fort 


St., has returned from a _ vacation trip 
passed at Quebec and other Canadian cities. 

H. W. Baxter, Birmingham, was in De- 
troit last week calling on the wholesalers 
and manufacturers in the Jewelers’ Court. 

A. B. Milkins, Wyandotte, was in Detroit 
last week buying new stock and making 
preparations for a still greater increase in 
business. 

I. Fredland, wholesaler in the Jewelers’ 
Court, is entertaining this week M. Pollock, 
Jamesville, O., and M. Fredland, of East 
Liverpool, O. Both operate large retail 
jewelry store in their respective cities. 

Charles E. Wallace, of the Wallace Mon- 
roe Mig. Co., in the Jewelers’ Court, has 
returned from a business trip to a number 
ot the more populous communities in the 


lower Peninsula. He reports business ex- 
ceedingly encouraging at every place he 
visited. 


W. Hurry, who for a considerable time, 
has been with the branch retail jewelry 
store of Hugh Connolly & Son, Pontiac, has 
been transferred to the main store at De- 
troit, where he will have charge of the 
watch repair department. Mr. Hurry is 
well known in this territory and is welcomed 
back to Detroit by many friends. 


E. W. Berg, of FE. H. Pudrith & Co., in 
the Jewelers’ Court, passed the week-end 
at the home office and then departed for an 
extended sales trip through Ohio. For the 
last several weeks he has been in northern 
Michigan, a territory bountifully blessed 
with crops this season, resulting in unusually 
good business for the retail jewelers. 

Kreedberg Bros., who recently opened a 
new retail jewelry store on the upper end 
of Joseph Campau Ave., held a formal open- 
ing on Oct. 8. The store is equipped with 
new fixtures, the latest in the way of 
jewelry merchandise and in every way is in 
a position to handle a large business. This 
firm, until a short time ago, was in business 
several blocks below the present location 
and is well known in that section of Detroit. 

Retail merchants, on Gratiot Ave., includ- 
ing those engaged in the jewelry business, 
held a celebration on a recent evening. The 
principal feature, outside of beautifully 
trimmed show windows, was a_ parade in 
which there were 200 floats and a number 
of bands. The line extended for many 
blocks and proved to be a fine sales feature 
that filled the stores in that section which is 
thickly populated and prosperous. Although 
the streets were wet and not at their best, 
the event was declared a success. 

Rk. E. Masschelein, at one time engaged 
in the retail jewelry business on Mack Ave., 
is making a short visit in Detroit. Mr. 
Masschelein, a number of years ago, sold 
“ut his Detroit interests and returned to 
his old home in Belgium where he has since 
res ded. He is back in the United States 


temporarily and while in Detroit is having 
a good time looking up old acquaintances. 
He reports business conditions steadily im- 
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proving in Belgium and that sales relation- 
ship with Germany are assuming more 
extensive proportions. 

Jacob Segal, of the Jacob Segal & Co., 
diamond importers in the Jewelers’ Court, 
reports that in the near future he, with 
others engaged in the wholesale jewelry 
bus.ness, will revive interest in the Whole- 
sale and Manufacturing Jewelers’ Associa- 
tion. ‘Lhis organization has been dormant 
for a considerable time, and many of the 
wholesalers and manufacturers believe it is 
now time to get it to functioning aga.n. It 
has a considerable membership, and in the 
past has been active in promoting the :nter- 
ests of the jewelry business in Detroit and 
suburbs. 

The trials of Abe Whteman, Joseph 
Samuels and Milton D, Ginsberg, charged 
with violating the ordnance prohibiting 
jewelry auction sales, have been ad,ourned 
to Oct. 21, by Judge John Iaust, in the 
Recorder’s Court. The adjournment was 
asked by the defendants on the grovads that 
their attorney, Allan P. Cox, was busy in 
the Circuit Court. Whiteman operated a 
jewelry auction shop at 208 Monroe Ave.; 
Samuels at 630 Woodward Ave., and Gins- 
herg at 417 Woodward Ave. The campaign 
against the practice of auctioning jewelry in 
the downtown sections of Detreit has been 
pushed by the Retail Merchants’ Assoc.at.on, 
an organization made up of retailers engaged 
in practically every line of business. 

Retail jewelers at Flint, Miéch., report 
bus‘ness at the present time as exceedingly 
active with the probability that Fall and 


Winter buying will exceed anything ever- 


before experienced in that part of the State. 
Flint, as everybody knows, is an extensive 
automobile center. This industry is now 
experiencing the greatest boom in its history. 
Automobile workers are exceedingly liberal 
in their expenditures for jewelry. Further- 
more they buy the very best. Then the fine 
harvest in the surrounding farm‘ng section, 
also has added to the general prosperity. It 
is doubtful if there is any other section of 
the country enjoying a greater degree of 
business activity than in Flint. The Weth- 
eral-Rice Co. and W. H. Horton, two of 
the leading jewelry stores in the city, report 
a steady increase in business and are antici- 
pating an unusual rush during the weeks 
preceding the holidays. The credit jewelers 
also report extensive with business 
constantly on the increase. 
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Trade Gossip 

Beginning with a two-page spread in the 
Saturday Evening Post of Oct. 31 the In- 
ternational Silver Co. will inaugurate an 
extensive special advertising campaign. 
After the opening gun the campaign will 1x 
largely localized in 44 newspapers in 27 
principal cities of the country. This is one 
of the largest newspaper campaigns ever 
planned by a silverware company. It will 
extend over a period of three weeks, and 
is expected to reach 13,000,000 women read- 
ers. The campaign features the “Value 
Demonstration Event.” A typical value in 
1847 Rogers Bros. Silverplate has been se- 
lected to bring to the attention of this host 
of possible buyers. One of the 26-piece 
combinations in the well known utility tray, 
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retailing at $26.10, will be “spotlighteg” 
during the three weeks, and extensive plans 
have been made to enabie the retailer, wher- 
ever he may be doing business, to get his 
share of the sales that are expected to re. 
sult from this effort. \vhile it has beeg 
impossible to cover every city of the coyp- 
try the company be.ieves it has been sy. 
cessful in using papers in practically all of 
the key cities and also betieves that not only 
the retailers in the immediate and adjaceni 
territory directly covered by these papers 
will be the gainers by this campaign, but 
the dealers throughout the country ywilj 
profit by the awakened interest in silver. 
plate. The cities in which newspapers will 
carry this advertising are: Philadelphia, 
Pittsburgh, Cleveland, Detroit, Chicago, 
Kansas City, St. Paul, Minneapolis, San 
Francisco, Los Angeles, Indianapolis, Seat- 


tle, Portland, Denver, Atlanta, Dallas. 
Houston, Cincinnati, Buffalo, Baltimore, 
Memphis, Jacksonvil:e, Tampa, Miami, 


Oklahoma City, New Orleans, Louisville, 
* * * 


Bringing a large assortment of exquisite 
jewelry gathered from all over Europe, Ar- 
thur A. Everts, Dallas jeweler and former 
president of the American National Retail 
Jewelers’ Association, arrived in Dallas a 
short time ago after a three-months’ tour 
of Europe. He also attended the recent as- 
sociation convention in Richmond. As a 
result of his trip, Dallas women are shortly 
to be given an opportunity to wear jewelry 
designed by the court jeweler of Belgium 
for his queen. Mr. Everts while in Brussels 
was entertained by the court jeweler, and 
was presented with.several of the royal de- 
signs. They are to be reproduced in the 
Everts workshop. He also brought back 
exquisite samples of hand-made silverware 
from Switzerland; silver, gold and tortoise 
shell toilet sets from Naples; Italian pottery, 
French clocks, Italian and French bronzes, 
English silverware, and reproductions of old 
English brassware. While in Paris he at- 
tended the International Exhibition of Mod- 
ern Decorative Arts, and purchased jewelry 
in platinum, diamonds and pearls. Mr, and 
Mrs. Everts went abroad primarily on 4 
pleasure trip. They visited Scotland, Eng- 
land, the Rhineland, Switzerland, Italy. 
France and the fashionable seaside resorts 0! 
3elgium and Holland. During their visit to 
Naples, Mt. Vesuvius was spitting lava and 
clouds of yellow smoke. “Thouzh our hotel 
was eight miles from the mountain, we could 
smell brimstone burning, and hear the rum- 
bling of the volcano during the night,” he 
says. “And in the morning everything m 
the room would be covered with ashes.” 
He speaks with enthusiasm of his reception 
and entertainment in the various countries 
and cities visited. “As a Rotarian, particu- 
larly, I was beautifully entertained and ac- 
corded every courtesy,” he explains. “I 
found that in Europe men in the highest 
ranks of military and ‘social life are mem- 
bers of the Rotary Club.” 








C. J. Harman, manufacturing jeweler, 
diamond setter and engraver, who has been 
with Faust & Landes, Allentown, Pa., for 
the past 12 years, has engaged in business 
for himself, in roof 406, Guth building, 832 
Hamilton St., Allentown, Pa. 
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|. ¢. Updegraff is the new owner of the 
iewelry store at 2852 E. Washington St. 
“The Ladies’ Shop at Shelbyville, Ind., 
celebrated its first birthday anniversary from 


Oct. 3 to Oct. 10. Special prices featured 
al! merchandise. 

Harry A. Sebel, former wholesale jeweler 
of Indianapolis, was in this city recently. 
He is selling diamonds and watches and re- 
ports business very good. ; 

Virtually every member of the trade in 
Anderson, Ind., attended the annual fish din- 
ner of the Anderson Credit Bureau. Fifty 
pounds of fine lake trout were devoured. 
William |.. Balch, secretary of the Indianap- 
olis Merchants’ Association, was the princi- 
pal speaker a fter the dinner. He delivered 
a talk on the policy of credit and the meth- 
ods of operating the Indianapolis bureau, 
which is one of the most complete in_ the 
country. He said that the two foremost 
elements in granting credit to a customer 
were ability to pay and willingness to pay. 
He said the poor man sometimes was a much 
better risk than the man with means. He 
said, with the increase of instalment buying, 
it had been found that men rated as good 
risks financially were so overburdened with 
payments that they had become poor risks. 

lames English, held in Indianapolis in 
connection with the theft of registered mail 
containing jewelry, at Toledo, O., waived ar- 
raignment before the United States Com- 
missioner and was bound over to Tole«d: 
thorities for hearing in Federal Court there. 
His bond was fixed at $30,000, and unable 
to raise that amount, English was remanded 
to the Marion county jail awaiting approval 
of the removal order by the Federal judge. 
The amount of the loot believed to have 
heen taken in the Toledo job, according 
William C. Ela, postal inspector of In- 
dianapolis, was estimated at $80,000. This 
is $70,000 higher than was at first estimated. 
English, following his hearing before the 
commissioner, wore a bruised eye, received 
ina clash with deputy United States mar- 
shels as a result of his stubborn refusal to 
surrender his money and other valuables to 
the authorities. When a demand was made 
at the jail for his money, English refused i 
give it up and a second demand was made 
nthe marshal’s office. Eneglish refused and 
struck at Johnson when the fracas began. 
equired the efforts of both deputies te 
suhdue him and obtain his money, amountiry 
to $87 and a watch. 
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The latest famed personage, for which a 
special commission has been awarded to 
fady & Olmstead’s Jewelry Co., Kansas 
City’s firm of international jewelers, is the 
Hon, J. A. Almeida, known all over the 
world as the best rifle shot in Mexico, a 
‘amous general in Mexican armies and who 
now Governor of the state of Chihuahua, 
Mexico, The order was for a magnificent 
complete chest of “Virginia Lee” silverware 
consisting of 219 pieces which fill completely 
three drawers and a tray. The chest is of 
“ark hard wood, with sterling silver folding 
clasps on the drawers. The chest began its 
journey to Mexico about Oct. 1. 
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Minneapolis 


Ostbye & Anderson, manufacturing jewel- 
ers, 622 Nicollet Ave., are represented on 
the road by B. F. Simpson, who is spending 
two months in Minnesota, Montana and 
North Dakota. 

Representatives of out-of-town jewelry 
firms recently calling on Minneapolis retail- 
ers included Bert Harrison, La Pierre Mfg. 
Co., Newark; Mr. Shirley, Maddock & 
Miller, New York: and Mr. Wanzer of 
William Pitcairn & Co., New York. 

J. B. Hudson, of J. B. Hudson & Son, 
jewelers, Minneapolis, Minn., who recently 
returned home from a trip to New York and 
Chicago, reports that he found quite a bit 
of business activity in both places, and he 
was very much impressed with the business 
optimism in Chicago. He _ believes that 
prosperity is returning very speedily to the 
northwest. James D. Dougherty, manager 
of the store, in this connection says, “We've 
just closed one o: the best Septembers in 
the history of the business, without any ap 
parent reason other than that money is be- 
zinning to move from the crops. It is 
spent with us through the automobile 
dealérs with whom the farmers trade. 
Other features of the business conditions 
are the return of families after the Summer 
and the influx of new students at the Uni 
versity.” 








St. Paul. 


R. Saygol of R. Saygol Co., wholesale 
jewelers, 509 Ryan building, left Sept. 29 for 
an indefinite trip through the northwestern 
territory. 

Out-of-town jewelers recently calling on 
the St. Paul houses included H. J. Heram, 
Elbow Lake, Minn.; Dr. J. C. Jensen, 
Hendricks, Minn. and Kk. I. Mueller, Cen- 





_turia, Wis. 


A. A. Schaeppi of Esslinger & Schaeppi 
Co., wholesale jewelery supply firm, 501 
Ryan building, returned last week from a 
trip in western Minnesota and South 
Dakota, spending abeut a week on the 
road, 

Charles L. Beard of the Charles Beard Co., 
wholesale jewelers, 512 Ryan building, re 
turned last week from a_ five-week trip 
through southern Minnesota and northern 
lowa. He has been traveling for the com- 
pany since March. 








The national convention of the American 
legion at Omaha last week brought in a 
good many of the younger jewelers who are 
Legion men now in business for themselves. 
Among those who attended the Legion meet 
ing were: J. W. Coon, Red Oak, [a.; Ralph 
Hoatson, Chadron, Nebr.; Emil Kliment, 
Wilber, Nebr.; Leonard Fitch, Fullerton, 
Nebr.; Don Weber, Arlington, Nebr.: Don 
Porter, Madison, S. Dak.: W. E. Wick, 
Mitchell, S. Dak.; W. F. Willging, O’ Neill, 
Nebr.; FE. W. Willging, La Mars, Ta.: R 
W. Smith, Rockport, Mo.; A. L. Samson, 
Onawa, Ia.; Glenn Fennell, Deshler, Nebr. : 
Parker Ollermann, Blair, Nebr.; Chris Nel 
son, Leigh, Nebr.;: C. M. Proper, Nebraska 
City, Nebr., and Frank Murphy, Minneapo- 
lis, Minn., representative of Oneida Com- 
munity. 





TRADE CONDITIONS 


Lceal retail jewelers report that their trade has 
Leen quite satisfactory during the past week or 
two, and that in fact more business is coming in 
than during the month of .September, and they 
are of the opinion that trade will move along from 
now until the first ef the year. They say that 
indications point to a gocd Christmas holiday busi- 
ness. General business conditions continue to im- 
prove gradually and collections have picked up 
sume. Farmers new are in the midst of their 
wheat sowing and cern cathering, and with the 
harvesting of a large corn crop, it is_ believed 
business cciditicns in the rural communities will 
be much improved.’ Coal mines in southern In- 
diana <clse are getting ready to start up, and 
this is expected to mean an additional stimulant 
to business conditicns, Local wholesale jewelers 
report the trade outlock seme hetter than it has 
Leen for some time past. 


William Blackman, well known glassware 
dealer of this city, was a business visitor in 
Boonville, Ind., recently. 

William Scott, a mussel digger, found a 
pearl in White river near Portersville, Ind., 
a few days ago that was sold to a jeweler 
for $100. 

Charles Hebner, of the Hebner Jewelry 
Co., Boonville, Ind., gave a talk last meet- 
ing of the Boonville Kiwanis Club on the 
subject of “lvolution.” 

Local dealers in glass and cut ware say 
that trade has been very good for the past 
few weeks and that they are expecting a 
good trade the balance of the year. 

Miss Jane Artes, 80 years old, a sister of 
the late Charles F. Artes, Sr., one of the 
pioneer jewelers of Evansville, died at her 
home in Evansville a few days ago, death 
being due to the infirmities of age. She was 
born in Germany, but had spent most of her 
life in Evansville. She was an aunt of 
Charles F. Artes, Jr., and William Artes, 
of the Charles F. Artes Co., Ine., retail 
jewelers of Evansville. 

Moses Heilbronner, father of Herschel 
Heilbronner, well known retail jeweler ai 
Henderson, Ky., died a few days ago at the 
home of his daughter, Mrs. Sigfried Bern- 
heim, Pueblo, Colo., where he had recently 
gone for the benefit of his health. For 
many years he owned and managed a gen- 
eral store at Ilenderson, Ky., and was well 
and favorably known to the trade in western 
and northern Kentucky. 

The Boonville Advertising Club at Boon- 
ville, Ind., has been organized with L. 
O’Haver _ president. Floyd Nester, of 
Heinzle & Nester, retail jewelers, is one 
of the 13 directors chosen, and this board 
will be the business governing body of the 
organization. Mr. Nester is also one of the 
leading members of the Elks Lodge of that 
town, and is on the advertising committee 
to help arrange a big Elks Minstrel show 
early in November. 

Several mussel shell camps still are oper- 
ating along the lower Ohio, White and 
Wabash rivers, but most of them will close 
down by the middle of November or when 
the cold weather starts. This has been 1 
very good season for the operators and 
many shells have been gotten out, which 
were sold to the pearl button factories in 
southern Indiana and southern Illinois. 
Many of the button factories are being oper- 
ated on steady time. 
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Al M. Gilbert has just started out on a 
long northern trip. 

Good reports are being sent in from Mon- 
tana by J. H. Spiro. 

Billie Lamb, representing Geo. H. Fuller 
& Son Co., of Chicago, is here. 

R. Matteucci has had a successful open- 
ing at his new jewelry store, 229 Columbus 
Ave. 

J. J. Sommer, of J. J. Sommer & Co., 
North Attleboro, Mass., is staying here, and 
his friends in the trade say he tells them he 
would like to make the stay permanent, 

Billy Phillips, representing L. Heller 
& Son, Inc., New York, is here calling on 
the trade. He is accompanied by Samuel J. 
Baril, president of the Helbein-Stone Co. 

Harry Jones, Coast representative of the 
Wadsworth Watch Case Co., has returned 
from a pleasant motor trip to Los Angeles, 
with Mrs. Harry Jones. He called on the 
trade in the southern city. 

After an extended trip, east and west, 
Charles Hanni, representative of Sussfeld, 
Lorsch & Schimmel, New York city, has 
returned to his headquarters in the Jewelers’ 
building, and is visiting his friends in the 
trade. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., has just returned from an extended trip 
throughout the northwest where he found 
business conditions greatly improved over 
those of his previous trip in the Spring. 
Mr. Jeddis was accompanied by his wife. 

S. J. Hammond, S. J. Hammond & Co., is 
now thoroughly settled in his attractive 
new offices in the Jewelers’ building. Arthur 
A. Rude, one of his travelers, has just re- 
turned from a trip through the Pacific north- 
west and Thos. O’Neil is in Oregon where 
he is reporting good business. 

Visiting retail jewelers, calling on the 
trade recently include: George Jensen, of 
Boyd Park, Inc., jewelers of Salt Lake 
City; Iver Eriksen, of Eriksen & Co., 
Fresno; H. J. Kuechler, Stockton; George 
C. Wilkins, Red Bluff; Frank S. Mooney 
and wife, Marysville, and Max Noack, 
Sacramento, Cal. 

Business has been very brisk in the box 
line during the past six weeks, according to 
Val Molkenbuhr & Co., 704 Market St. 
This is especially noticeable in the interior 
towns and in the southern part of the State. 
Val Molkenbuhr thinks this is partly due to 
the stock on hand in San Francisco, for 
prompt deliveries. 

Shaw & Co., of the Jewelers’ building, 
have just signed a lease for a handsome 
new store at 2522 Bancroft Way, Berkeley, 
a location close to the Campus of the Uni- 
versity of California. Walter Shaw said the 
lease is for 10 years and the store will 
probably be ready for opening about Oct. 
20. The firm will carry general jewelry 
lines, specializing in fraternal jewelry. H. 
W. Smith is associated with Shaw & Co. 

The big baseball game for charity, be- 
tween the Elks and the Shriners, was man- 
aged by Henry Wurkheim, of S. Wurkheim 
& Bro. Arch, MacDonald, with the same 


firm, was in charge of the ushers. It was a 
big afiair. The current issue of the Islam 
Temple paper, commenting on it, says, in 
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part: “Henry Wurkheim, of the Elks’ Com- 
mittee, also a Noble of Islam Temple, has 
proven himself a ‘bear’ for work, as he has 
been going day and night, ever since the date 
was announced.” 

M. F. Deamont, prosperous diamond set- 
ter of 704 Market St., expects that Lieut. 
T. R. Frung will buckle down to diamond 
setting in the Deamont shop, at the close 
of the forest air patrol season, in the middle 
of October. The forest fire service of the 
United States Forest Department is not con- 
sidered in need of further air patrol during 
the rainy season. Lieut. Frung, who has 
been flying all Summer, recently flew to 
Los Angeles and back in three and one-half 
hours each way with Louis Burnett, of Bur- 
nett Bros., as passenger. 

Manufacturers’ representatives calling on 
the trade here at present, or who have re- 
cently left, include: Dan Child, of Bates & 
Bacon, Attleboro, Mass., and Payton & 
Kelly Co., Providence, R. I.; Jack Miller, 
of the Kalisher Mfg. Co., New York; Bert 
Ganz, of A. Suderov, New York; W. Un- 
derwood, of the E. L. Spencer Co., Provi- 
dence, R. I.; Alfred Moss, of the J. J. 
White Mfg. Co., Providence, R. I.; F. H. 
Dillingham, of Farrington Mfg. Co., Chi- 
cago; Nat R. Hirschborn, representing J. 
Gottlieb, New York, and Graham Shields, 
who is making his first trip for the Lyons 
Mfg. Co., of Providence, R. I. 

it is a significant fact that when a woman 
achieves sufficient notoriety along criminal 
lines, the daily newspapers affectionately 
allude to her by her given name. ‘This 
questionable distinction has been earned by 
a Mrs. Hammell, whose alleged gifts for 
annexing other people’s property has left 
many San Franciscans lamenting. ‘“Bar- 
bette,” as the papers call her, is charged 
with getting thousands of dollars worth of 
diamonds from San Francisco jewelers “on 
approval.” The warrant upon which this 
women’s arrest is sought was sworn to by 
Ralston Wilbur, jeweler, of 362 Post St., 
who alleges that he was defrauded through 
a check for $1,000 which he had accepted 
as partial payment for a bill of $1,700. He 
was given to understand that a wealthy 
society woman, was “Barbette’s” backer. It 
seems that the society woman, like several 
other prominent San Franciscans, had 
given the woman some money, out of charity. 
It is alleged that Mrs. Hammell worked 
from the basis of a recommendation, signed 
by a minister, and established credit with 
bankers and jewelers which, it is claimed, 
she did not deserve. 








Business Troubles 


A receiver has been appointed for the 
business of Leslie & Oakley, Logan, W. Va. 

An involuntary petition in bankruptcy has 
been filed against Gerald W. Morley, 
Toronto, Ont., Canada, 

C. W. Jorgenson, Crockett, Cal., has filed 
a voluntary petition in bankruptcy. The 
assets are listed at $200 and the liabilities, 
$1,684. 

An involuntary petition in bankruptcy 
has been filed against H. L. Hollander, San 
Antonio, Tex. The assets consist of mer- 
chandise, $5,000, fixtures, $750, stocks, $750, 
one piece of property, $8,000 and another 
claimed as exempt as homestead $10,000. 
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The liabilities consist of unsecured claims 
$12,349, taxes, $1,030 and mortgage on real 
estate, $4,681. 








Notes from Ohio 





Jack Moore, Akron, secretary Ohio Re. 
tail Jewelers’ Association, was a recent 
visitor in Cleveland, where he spoke at the 
September meeting of the Cleveland 2% 
Karat Club. 

The jewelry trade will be grieved to learn 
of the death recently at his home in Zanes. 
ville of Samuel A. Weller, 72, millionaire 
pottery manufacturer. The Weller potieries 
products are known all over the world 
especially in the jewelry trade, 

Herman J. Glass has opened a new 
jewelry store on 2nd St., N. W., Canton, 
Mr. Glass has for several years been identi- 
fied with retail jewelry shops of Canton, 
The store is located in the new business 
block recently completed at 2nd St. and 
Cleveland Ave., N. W. 

Seven retail jewelers of Alliance took 
part in the recent Fall style exposition 
held by some 50 Alliance retail mer- 
chants. The jewelers presented newest in 
jewelry merchandise in their windows which 
were bared to public gaze on Wednesday 
night, the opening of the exposition. 

A reward of $300 has been offered for 
information leading to the arrest of the per- 
sons who entered the J. A. Zang & Sons 
jewelry store, Alliance, recently, and secured 
$2,000 worth of diamond rings, wrist 
watches and brooches. The thieves gained 
entrance to the store by cutting a hole in 
the wall between the wall and back hallway. 

A collection of diamond rings said to be 
worth in excess of $250,000 were displayed 
recently in the window of the May Jewelry 
Co., Marion. They ranged from 10 to 2 
carat size. They were the property of 
Jacob Segal & Co., Detroit diamond im- 
porters, and were brought to Marion by 
A. A. Klinger. A guard was kept in front 
of the store during the showing. 

Dr. N. A. Jacobi, Canton optometrist, has 
been appointed county chairman for Stark 
County by Dr. R. C. Stedman, of Akron, 
governor of the Ohio zone of the Ohio State 
Optometric Association. Dr. Jacobi will 
assist in organizing the optometrists in the 
county to attend the lectures planned for 
this Fall as a part of the Ohio State 
University course. 

C. W. Chamberlain, Akron, president of 
the Ohio State Retail Jewelers’ Association, 
is making tour of the State in the interest 
of the association, and is enrolling many 
new members, it was announced from his 
offices in Akron this week. He recently 
attended a meeting of the Cleveland district 
24 Karat Club, where he spoke along get- 
eral jines of the present work of the 
association. 

Announcement is made that the October 
meeting of the Canton district 24 Karat 
Club, will be held Wednesday, Oct. 21, a 
the Courtland Hotel. ‘Floyd Bone, president 
of the organization, announces a general 
discussion of issues of interest to the jeweler. 
A dinner will precede the business session. 
Meetings of the Canton club were resum 
last month when one of the largest sessions 
in recent years was held by the club. Out- 
of-town jewelers will be invited to attend 
the session this month. 
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Dr. J. F. Reed, Miami, Ariz., is spending 
several days here on business. 

M. A. Furlong, Reedley, is spending a few 
days in Los Angeles on business. 

John Ernsting, of the Ernsting Co., San 
Diego, was a recent visitor in this city. 

Ray Vercler, president of the Jewelry 
Crafts Association, has been taking a short 
yacation at his ranch. 

Urie Mandel, representative of Cohn & 
Rosenberger, of New York, is calling on the 
trade in Los Angeles. 

I. B. Blake, formerly at 1405 E. 7th St., 
has opened a new store near Central Ave., 
not far from his old location. 

On Oct. 1, all the jewelry houses, whole- 
sale and retail, resumed the custom of keep- 
ing their doors open all day Saturday. 

S. Singer, manager of the jewelry de- 
partment of the Schubert-Kirby Co., has 
just returned from a six weeks’ vacation. 

Charles Marshall, of C. & E. Marshall 
Co., Chicago, has been visiting the Armer 
& Brown Co. in this city for a couple of 
weeks. 

Lynn Felch, who for a considerable time 
has been a salesman in the gold department 
of Feagans & Co., has retired from that 
position. 

A. S. Hughes has opened a jewelry and 
radio store at 5722 Melrose Ave. Mr. 
Hughes was formerly with Helgeson, of 
Western Ave. 

Gilbert Kinsey, of Kinsey & Elliott, manu- 
facturing and retail jewelers, 303 Jewelers’ 
building, is taking a vacation of a week at 
Catalina Island. 

E. C. McKeen, western representative of 
the Waltham Watch Co., with headquarters 
in San Francisco, has been here for several 
days calling on the trade. 

Friedman-Ullman & Co., 405 Jewelers 
building, wholesale dealers in jewelers’ sup- 
plies, have recently engaged the services of 
Mr. Magee as credit manager. 

Godfrey Eacret, president of Shreve, 
Treat & Eacret, San Francisco, was in Los 
Angeles a few days since on his way to New 
York and other eastern markets. 

Ira W. Smith, manufacturers’ representa- 
tive, has returned from a trip of several 
weeks’ duration calling on the trade 
throughout the west and northwest. 

C. F. Sischo, of C. F. Sischo & Sons, 
wholesalers of jewelers’ supplies in the 
Jewelers building, is again taking. a rest at 
Gilman Hot Springs, near San Jacinto. 

E. V. Saunders, western representative of 
the International Silver Co., with head- 
quarters in San Francisco, is expected to 
visit the company’s offices in this city soon. 

George C. Brock, son of George A. Brock, 
has been elected vice-president of the firm 
of Brock & Co., a position made vacant by 
the recent retirement of Louis S. Nordlinger. 

Merrill Kurson, formerly with the Berson, 
Measer Jewelry Co., has been called to Bar 
Harbor, Me., on account of the illness of 
his father. His place here has been taken 
by Wyeth Fisher. 

€ salesmen of the E. A. George whole- 
sale house in the Title Guarantee building 
are just making ready to start out on the 
‘ampaign for Fall business. They will 
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cover both northern and southern territory. 

Elbridge Dale, Bakersfield, was a visitor 
here recently. He reports that his father 
and he are moving into their new store and 
are going more extensively into the jewelry 
business than heretofore. 

Robert Mitchell, well-known watchmaker 
of this city, who recently made an extended 
trip to his old home in England and on the 
continent of Europe, is now located at 605 
Title Guarantee building. 

Matt Flynn, of the Paul D. Walsh Co., 
wholesalers, is taking a honeymoon trip in 
British Columbia, his marriage to Miss 
Frances Dolan having taken place in Los 
Angeles a few weeks since. 

Charles Schwenck, of the sales force of 
the Armer & Brown Co., is taking a vaca- 
tion and has gone to Portland, Ore., to at- 
tend a reunion of the regiment with which 
he fought in the great war in Europe. 

Ralph Herzog, traveling representative of 
the Paul D. Walsh Co., has returned from 
a trip to Arizona. Peter Flynn, of the same 
company, is about to leave for the north to 
be gone four or five weeks on a business 
trip. © 

H. W. Slaudt, of Koke, Slaudt & Co., 
has been making a tour of the north, north- 
west and middle west, and is now in El 
Paso. He is expected home about Oct. 10. 
H. A. Wood, of the same company, is in 
Denver. 

J. C. Hayne, who was formerly in busi- 
ness in Watts but has spent some time since 
in Michigan, has returned to California and 
purposes to open another jewelry business 
in this vicinity but has not yet definitely 
determined where it will be. 

H. L. Gruber, J. A. Apffel and Fred Sin- 
clair were delegates to the State convention 
of Elks at San Francisco, Oct. 8, 9 and 10. 
They went in a special train with delegations 
from Santa Monica, Glendale, and Pasadena, 
and were accompanied by two or three bands. 

Ben D. Howes, of B. D. Howes & Son, 
pearl merchants, 401 Brack Shops, has re- 
turned after a six weeks’ business and 
pleasure trip in the east. He traveled ex- 
tensively by automobile through the eastern 
States, including a tour on the coast of 
Maine. 

Leslie McClanahan, who has been with 
Feagans & Co. for some time past, has been 
made head of the gold jewelry department 
of this firm. Wm. Dineen, formerly a sales- 
man for S. Nordlinger & Sons, has taken a 
position with Mr. McClanahan in the de- 
partment. 

Carl E. Schultz, who was with Brock & 
Co. and later with Feagans & Co., for about 
13 years, has retired as an employe of 
Feagans & Co., where he has been recently, 
and has become associated with the James 
A. Apffel Co., manufacturing jewelers, as 
office manager. 

Stanley Jamieson, who, after serving in 
the war in Europe, returned here and opened 
a jewelry store on W. 8th St. between 
Grand Ave. and Hope St., has just re- 
turned to Los Angeles after spending two 
years in Europe, and has now opened a new 
store at 517 W. 8th St. 

Robert C. Anstead, of the diamond depart- 
ment of Brock & Co., is back behind the 
counter after a delightful tour through 
Europe. He returned on the Berengaria 
to New York and arrived in Los Angeles 
but a few days ago. He spent most of his 
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time while abroad touring by motor car with 
friends and visited England, France, Italy, 
Switzerland, Belgium and Holland. 

James A. Apffel, of the James A. Apffel 
Co., manufacturing jewelers in the Title 
Guarantee building, has moved from his 
beach home, where he spent the Summer, 
to his residence in Glendale. Arthur L. 
Sinclair, associated with the Apffel com- 
pany, has returned from a trip to the middle 
west and is soon to start through the Pacific 
northwest and return to Los Angeles by the 
way of Salt Lake City. 

The Donavan & Seamans Co. has opened 
a stationery department with Miss Marie 
Brown, formerly with Brock & Co. for sev- 
eral years, in charge. This company has 
also added George Gooden to its sales force. 
Mr. Gooden also is a former employe of 
Brock & Co. He is now assistant in the 
silver department with Clarence S. Cole- 
man, manager. James G. Donavan, presi- 
dent of the Donavan & Seamans Co., re- 
cently took a brief outing with his family 
and visited Santa Barbara, Ventura and 
Ojai. 

Miss Homar, who for the. past six or 
seven years has been an employe of Ham- 
burgers and their successor the May Co., 
was married recently to a young man of 
this city after retiring from her position 
with the May Co. Miss Helen Zilingar, 
of the jewelry repair department of the same 
company will be married, it is announced, in 
the immediate future, and will sever her 
connection with the company also. Miss 
West, assistant buyer in the jewelry de- 
partment, has not returned yet from her an- 
nual vacation. 

Jesse Measer, of the Berson, Measer 
Jewelry Co., in the Jewelers building, has 
just finished an extended trip through the 
south in which he visited Kentucky, Missis- 
sippi, Louisiana, Georgia, and is now in New 
York buying merchandise for the company’s 
Fall trade. He expects to take a northern 
trip on the way home, and will also visit 
Arizona and New Mexico en route. He 
reports that he considers the business out- 
look very good. His trip throughout the 
south has been one of the most successful 
he has ever taken. Mr. Berson, of the same 
company, has gone on a business trip to San 
Diego and the southern part of the State. 
He also looks for a good Fall business. The 
company’s office here reports that the busi- 
ness of September was the best the company 
has ever done. 

The following out-of-town jewelers have 
been here calling on the wholesale houses 
recently: M. Asher and Frank Hoffman, 
Santa Ana; M. A. Stalmer, Fullerton; E. 
C. Kendrick and A. J. Dutton, Anaheim; 
T. R. Canady, L. E. Hendrickson and John 
Parker, Huntington Beach; C. E. Ellis, 
Santa Monica; A. A, Goodyear, Santa 
Paula; J. M. Toby, Randsburg; John S. 
Parr, Torrance; M. A. Furlong, Reedley; 
L. J. Tindall, Owensmouth; M. Clark, of 
Miller & Clark, Van Nuys; V. B. Redmon 
and O. A. Dockham, Burbank; Mrs. C, J. 
McCormick, Redondo; Mrs. H. E. Fox, Jr., 
and Mrs. R. Croft, San Fernando; Mr. 
Little, of Dunham & Little, San Pedro; 
George W. Burzell, Sawtelle; C. O. Arnold, 
Pasadena; D, Van Wart and C. L. Runyon, 
Huntington Park; J. Posner, Ocean Park; 
James Funfar, Santa Monica; L. Asher, 
Alhambra. 
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The Pairpoint Corporation 


Manufacturers 





of 


Silver Plated Ware, 
Metal Electrolters, 
Decorated’Glass Shades, 
Cut and Engraved 
Crystal Glass, 
AW Fancy Colored 

i ni \y Blown Glass 


“BRILLIANT DESIGN” No. C07100. LUNCHEON TRAY 


Cut Glass . 12 inch 
No. 1032 Vase Butler Etched 


12 inch, 14 inch Electro Plated on Nickel Silver 














No. 0327. TEA SET. Plain Burnished or Butler Finish 
No. CO1116. 24 inch Waiter 
Inside dimensions for centre of Waiter 18 x 13 inches 
Electro Plated on Nickel Silver 


Langhorne Design 


The Pairpoint Corporation 
Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. 


SAN FRANCISCO 
Hammond Bldg., 278 Post St. 
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How the Gift 





Department 
Thanksgiving Trade 


sv Vivian Radcliffe Bowker 
By \ Radcliffe Bowl 


Can Attract 








HANKSGIVING DAY is a day of 

feast. To the jeweler it means less 
than to the butcher, the baker and_ the 
grocer, yet the jeweler can make it mean 
quite a little to himself if he will carefully 
go over all his stock and pick out such 
merchandise as is needed by the woman who 
is going to entertain all her relatives for 
the usual big feast. 

What may the woman need who is going 
to entertain? Well, she may need more 
silver to complete her set and handle the 
number she will entertain. She may need 
glassware, china, place cards or some odd 
piece of pottery or special dish or tray. 
The jeweler not having sufficient window 
space to set a Thanksgiving table—complete 
china and glassware—may 
make use of the front of his store, where 
it can be seen through the windows or front 
door from the street, 

The jeweler with the adequate window 
space who wishes to cash in on the Thanks 
giving season will set a table in his window, 
four places, 


in silverware, 


if he only sets it for two or 
everything which he can, 
stocking the table, which he 
and can supply upon demand. 
may be needed, or a pie knife, 


and will show 
without. over 
has in stce} 

Salad forks 
or additional 
hoat, or a pe ttery or silver nut bowl, or nut 
crackers in brass to match the brass bowl 
These things on 
table will remind Milady of what she 


Nas not and needs. 


serving spoons, or a gravy 


purchased while ago. 
the 

1 
The table set for dinner in the interior 
ol the stcre is more fruitful of ideas. The 
te r a side table can be drawn 
Rear and this may bear merchandise which 
will be out of place on the table. A bow! 
l artificial fruit, a vase of shell flowers, 
the nut bowl and crackers, a pie dish in 
‘liver receptacle and the pie knife, a bon 
bon dish, and many other articles from the 
china and novelty department 
courses of the 


4 Wagon < 


glass and 


Which go with the last 


Thanksgiving Day dinner should be shown. 

The man who has the small window 
where he is not able to set a table can place 
such articles as place cards appropriate for 
that dinner, which will give the Thanksgiv- 
ing atmosphere to his window; Thanksgiv- 
ing novelties in the way of individual 
thanksgiving nut baskets (of crepe paper, 
etc.) and individual candy dishes, with addi- 
tional novelties for the children who will 
be at the table; bowls, pie plates, pudding 
dishes, artificial fruit and flowers in appro- 
priate receptacles; in other words such 
articles from the Gift Department as_ will 
fit into the Thanksgiving dinner atmosphere 
and cause a desire for that article on the 
table of the beholder of your display. 

The jeweler net setting a table in his 
window can change the above idea in the 
middle of the week to one place, set so that 
the person looking in the w indow seems to 
he seated at the table with the silver before 
him, or her. and necessary china and glass 
ware ready for use, and the fruit, bon bons, 
nuts and other things at the back of the 
window. <A properly dressed window will 
suggest the entire meal without a speck of 
food being used. 

\ jeweler who wishes to dress a_ very 
window can obtain the best of 
and apparently serve 


expensive 
imitation turkey, etc., 
a real meal on his table. 

Other jewelers may think highly of the 
idea of setting a small Quaker village in 
their window, with Quaker dolls and a few 
Indian dolls and just place a couple of bowls 
of artificial fruit or nuts or both in the back- 
ground. 

A tinv card hearing the idea “Everything 
necessary to dress vour Thanksgiving table” 
can be placed in the window and on one of 
the front interior display counters. This 
can also be made into a very attractive dis- 
play card and also bear the message “We 
wish you a very happy Thanksgiving.” The 
card can be painted or the pen and ink 





sketch made by some of the local artists or 
aspiring artists in art school or in the last 
class of art study in high school. This will 
create a great deal of interest in your win- 
dow and also be a very reasonable way of 
making an attractive window of interest 
from the community standpoint as well as 
from the merchandise you can 
supply. . 
But, do not forget your stationery novel- 
ties! [Teature place cards and such other 
appropriate articles from that department as 
you may carry or order especially for 
Thanksgiving Day. Even feature your 
high grade engraved or illustrated, or hand 
painted greeting cards. Make the atmos- 
phere of your store radiate Thanksgiving 
just as much as the live turkey strutting in 
the bhutcher’s window, the pumpkins in the 
vegetable man’s window and the plum pud- 
dings in the grocer’s window. You have 
the merchandise with which the dinner is 
served, and served attractively, and make 
the women realize that and stop to think 
if there is anything more they need in your 
which will make their tables look 
better, or their meals be more easily served. 
The jeweler with a very small window 
can put in any of the suggestions above or 
just the simple one given here: A_ lovely 
pottery or china or brass bowl filled with 
artificial fruits and two candlesticks with 
candles in them, and the tiny message 
“Happy Thanksgiving” on a tiny card. 
Jewelers who carry hand dipped candles 
or the ordinary colored candles for candle- 
sticks should be sure to push them during 
Thanksgiving and Christmas 
of all times are when the candles are on the 
table, burning brightly and Milady needs a 
goodly supply—red for Christmas and yel- 
low or the color which blends with the trim- 
mings of her rooms for Thanksgiving Day. 
\ jeweler with a well stocked Gift De- 
partment has a wonderful opportunity to 
tempt Milady into his shop in addition to 
the produce dealer’s shops in preparation 
for this feast cf feasts if he will only avail 
himself of the opportunity and make his 
window create a desire in the receptive 
heart of woman, 


point. of 


stock 


this season 








The McCoy Jewelry Co. is now open in 
its new location at 4 N. Jefferson Ave., 
Battle Creek, Mich. 
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‘‘Decidedly a MAN’S Gift’’ 


Student’s COLONIAL SMOKER LAMP 








Radically New and Very Practical 


In the trend of Colonial type decoration, man’s needs have been looked after in the 
creation of the Student’s Colonial Smoker Lamp—a gift that is distinctly artistic as well as 
practical. Its purity of design and finish lend an additional touch of refinement to any 
home or business man’s desk. 


The Student’s Colonial Smoker Lamp is a patented combination lamp, ash tray and 
match box holder in antique pewter finish. 


It has electric attachment fitted out with a genuine, rare old parchment shade with 
a replica of a hand etched antique map of the original thirteen colonies. 


Packed % doz. to a carton. 15 inches high, individually and beautifully boxed. 
Retails for $12.00 


Patented and Manufactured by 


SAMUEL EDELMAN 


474 NORTH 6th STREET PHILADELPHIA, PA. 
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a musical novelties are being shown 
on the market. Almost every con- 
ceivable article is equipped with a music 
box. It is not necessary to turn a crank 
or wind these instruments, it is merely 
necessary to lift the lid of a box or pick a 
bowl up from the table to set the instru- 
ment in motion, thus causing a sweet tune 
or two to be played. In Group No. 621 a 
few of the many different articles are illus- 
trated. Among them are cigar and cigarette 
boxes, ash trays, candy jars and bowls. Be- 
sides these items there are savings banks, 
tea pots, bridge sets, water pitchers, jewelry 
cases, candle sticks, clothes brushes, earthen- 
ware plates for hot dishes and other things. 
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enjoying decided popularity as ornaments 
at the present time. 


* * * 


Decorative fruit baskets, made entirely of 
glass and for illuminating purposes, are 
shown in Group No. 624. The baskets are 
often of bead-like formation and are va- 
riously shaped. The fruit or flowers are 
of colored glass to correspond with the 
natural coloring. They are most attractive 
when lighted and serve for both illuminat- 
ing and decorative purposes and are most 

















Group No. 621—MUSICAL NOVELTIES FOR THE GIFT DEPARTMENT 
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Group No. 622—LAMPS DE LUXE WITH BASES OF BLACK GLAZED CHINESE POTTERY 


Items of this kind are well suited to the 
gift department and make splendid gifts for 
one desiring something a bit impersonal. 


* * x 


Lamps de luxe, in the most beautiful 
combinations, are illustrated in Groups Nos. 
622 and 623. The bases consist of hand- 
some Chinese vases of black glazed pottery 
with designs etched in silver or plain and 
mottled effects in gorgeous color combina- 
tions or quaint Chinese figures. The shades 
are most unusual and distinctive in style. 
The tightly drawn silk shades in neutral 
colors, and the plain, embroidered or bril- 
liantly colored printed silk with heavy deep 
fringe, possess decided character and indi- 
viduality. The fluted, flower bedecked 
shades are also lovely and are suitable for 
the room less formally furnished. The 
“paneled” shade is quite an innovation. 
The “ship” ornament, which is a reproduc- 
tion of an old style sailing vessel, is a copy 
from a solid silver model. It is of nickel 


silver, heavily plated and oxidized. It is 
entirely hand made. 


These ship models are 


suitable for buffet or dining-room table 
ornaments. 
x * 


One of the very newest variations in 
chinaware is the “platinum” china. We 
have had “gold” china and gold decorated 
as well as silver filigree, but now to keep 
pace with the jeweler, the importer and 
manufacturer of chinaware must put on 
the market something in keeping with the 
present fashion in jewelry, which, of course, 
is platinum. This “platinum” china has a 
real metal finish which cannot be washed 
off nor scratched. It has a mottled appear- 
ance and is charmingly decorated. For the 
jeweler interested in something new and 
up-to-the-minute, this merchandise will 
prove most satisfactory and sure to attract 
the holiday buying trade. Group No. 625 

















Group No. 


623—UNIQUE LAMPS FOR THE GIFT TRADE 
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This picture, in four colors, appears in one of 
the fom Fiberloid magazine advertise- 
ments this wae It tells the same message of 
Fiberloid’s beauty to your customers that we will 
tell them on your letterhead —at our expense. 


IMPANY 


wterker 13, 1926, 








Bb. W. SHANE COMPANY 


Septerver 11, 196. 











FREE letters to 


O five hundred of your best customers we will 

mail a letter featuring Fiberloid toiletware. This 
letter goes out on your letterhead. It comes from 
you. But its cost is borne by us on average size 
orders. 

In many other ways we are spending money to 
help you sell Fiberloid sets. With each set we 
supply free a beautiful purple and gold gift box 
that adds immensely to the display value of the 
goods. It also reduces your packing expense. 

And for the front of your store we will furnish 
a window display that attracts women like moths 
to a candle. No woman who is interested in the 
appearance of her home and her person (and what 
woman is not) can pass it by without stopping. 

The Fiberloid line this fall is bigger and better 
than ever, for it contains many 


distinctive new patterns and 


There are beautiful 


colors. 





featuring Fiberloid sets 


FIBERLOID 





a 










your customers 





shades of Azure, Coraline, Rose, Smoke Pearl, Alba 
and Golden —all new —that satisfy the great vogue 
for color that exists among women today. 

Behind the Fiberloid line and its liberal mark- 
up is a fall advertising campaign that reaches over 
three and a half million homes each month. Full- 
page four-color advertisements in Vogue, and large 
size rotogravure space in nineteen of the country’s 
largest newspapers, are carrying the story of 
Fiberloid’s beauty. 

Don’t wait any longer to stock a representative 
assortment of patterns and colors for your holiday 
trade. Only a small investment is needed. Write 
at once for prices and full particulars; also for a 
copy of our 1925 catalog if you have none. The 
Fiberloid Corporation, Indian Orchard, Mass. New 
York Display Rooms: 402 
Fifth Ave. Toronto Display 
Rooms: 145 Adelaide St. West 
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illustrates a very attractive assortment of 
this ware. 

e * * 
A varicd assortment of tooled and illu- 
minated leather goods are shown in Group 
No. 626. ‘These goods are artistically and 
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Novelties Are the Craze 





T seems very hard for the jeweler who 
understands the buying of silver and 
jewelry to realize that in the stocking of 
merchandise for his Gift Department that 
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Group No. 624—1LLUMINATED FRUIT BASKETS FOR TABLE DECORATION 
(See text on page 125) 


heautifully colored by hand. The desk set 
in the center consists of a blotter framed 
in leather, a double ink well with pen rest, 
stationery rack and paper knife. The humi- 
dor, unusual in character, is sure to appeal 
to the discriminating smoker. It is richly 
ornamented in appropriate designs. It is 
porcelain lined and may be had in various 
sizes. The photo books contain loose leaves 
for mounted photographs. These items are 
made in a combination of colors and make 


attractive stock for the gift department of 


the jewelry store. 


w~ 
——- 
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he should and must carry a full line of nov- 
elties if he wishes to gain the most from 
that department. 

To the jeweler the novelties seem cheap, 
gaudy, unappealing to his highly developed 
sense of things, but here he must put him- 
self in the other man’s and the other 
woman’s place and buy what will appeal to 
them and what they wiil buy for their 
friends. For instance, take ash trays. Metal 
trays in the numerous styles of the day, 
decorated with enamel do appeal to young 
men, to college man, to the middle aged 
sporting man, the golf.player, the man who 
has a den or a smoking corner which he 
calls his own. They might not appeal to 
the personal taste of the jeweler, but he is 
not buying those ash trays for his own use 
but to draw customers to his store and sell 
merchandise to make a profit. 

So, in the buying of novelties—which are 
all the craze—the jeweler must consider the 
taste of his customers and not his own. He 
may think they won't “take,” but because 
they do not appeal to him does not say they 
won’t take until he has tried them, in very 
small orders of a large assortment of styles 
and designs. 





Try Staging “Hostesses’ Week” in 
the Gift Department 


A GOOD proposition for the gift depart- 

ment of the jewelry store in pushing 
its business, is to put on a “Hostesses’ 
Week.” 

It can be announced that during this week 
the gift department will feature, at special 
prices perhaps, various sorts of articles that 
are particularly suited to the use of hostesses. 
Included in these articles can be objects that 


























-Group No. 625—“pLATINUM” 


CHINA IN VARICUS ATTRACTIVE DESIGNS 


(See text on page 125) 

















Groupe No. 626—HAND COLORED LEATHER GOODS IN A VARIETY OF DESIGNS 


are appropriate for use as favors, special 
articles for the adornment of card tables and 
dinner tables and other places in homes, 
score keeping articles and so on. 

In featuring these articles the gift depart- 
ment could have two or three card tables 
arranged with the gifts and could also have 
other tables arranged for lunch and dinner 
tables in the most artistic manner possible. 

Then, to give added zest and piquancy to 
the proposition, it would be a good stunt to 
clip out various entertainment suggestions 
from different magazines and paste these 
on cardboards, bind the cardboards attrac- 
tively, and then place the book on exhibi- 
tion in the department at some place where 
the feminine visitors could refer to it easily 
and gain worth while ideas for entertaining 
from it. This sort of a stunt wouldn’t take 
much effort and the expense would be noth- 
ing at all and it would help in boosting the 
sales of the department during the week. 
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HAWKES 





Vase for Large Flowers 
A Hawkes reproduction of an old 


aie = of the Period 
786 to 1810 


HAWKES WATERFORD GLASS 


PUT A FEW PIECES IN YOUR WINDOW TO 
ATTRACT PEOPLE WHO BUY GOOD THINGS 


The revival of the fashion for Waterford is creating 
a big market for Hawkes reproductions. Even 
owners of genuine antiques admire and buy Hawkes 
facsimiles of famous old patterns because they have 
the true characteristics and spirit of the original 
Irish pieces—the weight, the color, the hand cutting, 
and the humming, unforgettable ring that long ago 
gave birth to the description “Singing Waterford.” 
Put your store in the vanguard of those who can 
furnish Hawkes‘ Waterford. Made in stemware, 
bowls, vases, plates, celery trays, decanters, nappies, 


etc. 


Advertised nationally in “House and Garden” 
starting with the October issue. 


Send for photographs and prices 


T. G. Hawkes & Co. 


Corning, New York 


New York City Showroom: 542 Fifth Avenue 
Pacific Coast Office: 140 Geary St., San Francisco 
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Besides the well-known lines of 
Florentine Leather Wares, we 
are showing a great variety of 
beautifully tooled pieces of 
Venetian Hand-tooled leather. 
done in gilt mosaic, antique gilt 
and gold leaf. The leather col- 
ors are brilliant, warm or 
sombre to suit every taste. 




























es 


Hand-tooled Leather Goods, 
Majolicas, Ceramics, Faien- 
ces, Peasant Pottery, Vene- 
tian Glassware, Sienese and 
Florentine Gilt Woodware, 
Florentine Basketry and Ala- 
basters, Wrought Iron An- 
tiques, Ship Models and 


Christmas Card Selections. 


We always have on display a variety of ex- 
clusive articles, individually made. These are 
for the buyer of unusual pieces. Obviously 
they can be seen only at the showrooms. 





SEND FOR NEW CATALOGUE 


Simondetti & Company, Ine. 
STOCK AND SHOWROOMS 
71 West 23rd Street New York City 


Pacific Coast: H. J. Payne, Furniture Exchange Bldg. 
180 New Montgomery St., San Francisco 


In Italy, Simondetti & Co., S. A. Milano 
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Mid-Winter Chicago Show to Be Held by 
China, Glass and Gift Association 


Chicago is to have a mid-Winter show 
of china, glass, gift wares, and allied mer- 
chandise such as lamps, pictures, house 
furnishings, novelties, etc. 

The show will be held for one week 
period beginning February 1 at Hotel Sher- 
man. 

Announcement of this fact has just been 
made by the newly formed China, Glass & 
Gift Association, which was formed dur- 
ing August by those active in operating the 
Chicago Gift Show, in collaboration with 
some of the men active in operating the mid- 
Winter show formerly conducted in Chicago 
during February. 

The experience of these men is everywhere 
accepted as a guaranty of efficient manage- 
ment in the interest of both the buyer and 
the seller and merchants generally are in- 
terested at that period of the year. 

This show has been organized in response 
to innumerable requests from sellers of mer- 
chandise both inside and outside of Chicago, 
who have pointed out the fact that it was 
a distinct service to buyers to be given op- 
portunity to inspect and select merchandise 
in exhibits concentrated under a single roof 
and representing a wide variety of items. 

The soundness of this judgment has been 
thoroughly demonstrated by the various ex- 
hibits previously held in Chicago. 

The corporation organized as it is on a 
not for profit basis insures an unselfish plan 
of operation with first consideration given 
to the interest of the buyers and has been 
an impartial treatment given to all ex- 
hibitors. 

An invitation is extended to manufac- 
turers, jobbers, factory agents, importers, 
and others selling to retail merchants to 
make application for space in the exhibit. 

Three solid floors—total of about 300 
rooms—have been reserved in Hotel Sher- 
man for the period and the hotel promises 
the most complete and convenient service 
to insure successful operation of the show. 

An advertising campaign, similar to that 
adopted for the Chicago Gift Show, will 
shortly be inaugurated to reach the buyers 
m all of the various lines of merchandise 
included in the displays, 

The organization is headed by W. C. 
Owen, Inc., 17 N. Wabash Ave., Chicago, 
who has been elected president, and it will 
be recalled that Mr. Owen has been presi- 
dent for four years of the Gifts, Artwares 
and Novelties Association, which has con- 
ducted the Chicago Gift Show since 1922. 
Associated with him as officers are the fol- 
lowing : Earl W. Steinbeck, Chicago, first 
vice-president; Howard Selden, New York, 
second vice-president; E. M. Meder, Chi- 
ago, treasurer; Joseph S. Stein, Stein & 
Ellbogen Co., Chicago, secretary. 

_ The board of directors of the association 
includes in addition to the above officers, the 
following : John F. Bowman, business man- 
ager, Chicago Association of Commerce; 
Martin Carlstein, Martin’s Mercantile Co., 
Chicago; Charles M. Coopersmith, C. M. 
Coopersmith Co., Chicago; Walter Larson, 
Art Co., Chicago; Mrs. E. D. Leavitt, 

nufacturers’ Sales Service, Chicago; Ben 

arcuse, Industrial Trading Corporation, 
ep L. B. Reitman, Chicago Gift Mar- 

» Chicago; L. B. Tinker, Chicago; Wen- 
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dell Wilcox, Cowan Pottery Studio, Rocky 
River, O. 

Full information regarding exhibit space 
and other particulars may be had upon appli- 
cation to the China, Glass & Gift Associa- 
tion, at its headquarters, room 501, 10 South 
LaSalle St., Chicago. 





Eastern Manufacturers and Importers to 
Take Additional Space for Spring Exhi- 
bition at Chicago the First Two Weeks 
of February, 1926 
The success achieved at their Fall show 
at the Hotel Morrison, in Chicago, last 
August, and the numerous requests from the 
eastern manufacturers and importers for 
space at their Spring exhibition compel the 
officers of this organization to seek larger 
quarters for their Spring exhibition, which 
will be held at the Palmer House from Feb. 





A. STANLEY BRUSSEL, PRESIDENT 


1 to Feb. 15, 1926. The association will 
take over the sixth and seventh floors of the 
hotel for the exhibition. 

In a talk with the officers of this organi- 
zation, they said that a great measure of 
their success was due to a system which 
demands that all exhibitors must pass the 
board of censors before they are admitted 
to membership to display. This, it was 
pointed out, prevents duplication and mo- 
notony of merchandise, but gives to the 
buyers a wonderful variety of goods that 
far surpasses anything ever shown under 
one roof. 

This organization is composed of members 
of the leading china, glass, novelty, leather 
goods, pictures, lamps and many other 
artistic merchandise firms of the east. It is 
not built on a profit basis of operation, but 
with one idea in mind, viz., that of making 
the most interesting exhibition to buyers 
with impartial treatment to all exhibitors. 

Its members are as follows: Ferdinand 


3ing & Co.’s Successors, Bou Souers, Inc., 
Carbone, Inc., Cassidy Co., Inc., Day Craft, 
Du Bois Studio, Fulper Pottery Co., Green- 
wald Novelty Co., Charles Hall, Inc., Wil- 
liam Hayes Co., Hubley Mfg. Co., Japanese 
Fan Co., A. J. Fondeville, Inc, K. & O. 
Co., Inc., Koscherak Bros., Rudolph Lesch, 
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J. W. Levy Corporation, George F. Little, 
Mohr Art Co., Robert Phillips Co., Inc., 
Plaza Studios, S. Craig Preston & Co., 
Rehburger & Saul, Saul Mfg. Co, I. 
Shainin & Co. E. R. Thierler, White 
Studios, M. Wille, Mountain Community, 
A. L. Reed. 

All particulars and information may be 
had upon application to George F, Little, 
225 Fifth Ave., New York. 

The officers of the organization are as 
follows: A. Stanley Brussel, president; 





GEORGE F, LITTLE, EXHIBIT MANAGER 


Frank W. Jenkins, vice-president; Robert 
Stith, secretary; Robert EE. Parrish, 
treasurer; George F, Little, exhibit manager. 





Gifts for Children 





THE jeweler does not pay enough atten- 

tion to baby customers. Gifts for chil- 
dren from infancy to four or five years are 
not to be found in the jewelry store in the 
same abundance of styles and selection as in 
the modern and up-to-date gift store. Why? 
Because the jeweler hasn’t seemed to realize 
that they are in demand. 

In addition to the jewelry for children, 
and knife, fork and spoons, the silver mug 
and the silver dishes there are few articles 
in the jewelry store which can be given 
children. Yet, there are numerous other 
articles which can be stocked in the gift 
department and which will appeal to the 
seeker for children’s gifts. There are the 
lovely pottery and china ware for the young 
child; the glass bottles which can be ob- 
tained separately or in sets for the infants’ 
wardrobe top, very appealing wooden nov- 
elties and many other articles. 

Jewelers will find it beneficial to their 
gift departments if they will give more con- 
sideration to stocking gifts for the kiddies. 








Joseph Bernstein, of Cayuga St., Fulton, 
N. Y., well known jeweler, was knocked 
down by a truck while crossing the street 
near his shop recently, and sustained several 
bruises. The truck stopped and the driver 
assisted him to his store. 
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A Corner of One of Our Five Floors 


We specialize in the kind of Gift and Art Goods that 
high-class Jewelers show with pride and sell with profit. 


67-69 Irving Place FERDINAND BING & CO’S., Successors. New York City 
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Columbia—A New Pattern UR current advertising in national magazines is featur- 
i Chi ing this new pattern in Wedgwood Bone China. If you 
in one hina are not prepared to meet your customers’ requirements, we 


suggest prompt action. 


Posiah Wedgwood & Fons, Inc. \ 


OF AMERICA SA, 
255 FirTH AVENUE - New YorkK in 
WHOLESALE ONLY g 
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Potteries Etruria, Stoke-on-Trent, England A\P 
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Gift Suggestions Seen in 
Metropolitan Salesrooms 





























O. 207. A Durand glass 
vase in a popular size. This 
glass shows some very won- 
derful color effects and is 
particularly attractive in gold 
and blue. 


O. 210. Dresden china figure, finished in 
the new ivory and gold effect. 
ures are mostly used for lamp standards, 


but can be bought separately. 





0. 213. A piece of glass that must be 
seen to be appreciated, as the colorings and 





These fig- 


>) 











O. 208. This artistic O. 214. A wonderful example of 
vase is also of Durand ceramic art. It can be mountcd on a 
glass. It is hand-made base for one or two lights and pro- 
and the color effects, duces most pleasing effect when 
which are similar to the _ lighted. 

Tiffany glass, are ex- 
cellent. 





O. 212. A wonderful example of art 1s 
shown in this piece. The lustre effect has 
taken years of effort on the part of chem- 
ists to make it perfect. 


O. 209. 


workmanship are real works of art. lamp. 








O. 211. This type of 
glassware has been on the 
market for @ number of 
years and its known as 
Tiffany glass. Its color 
cfFects and designs are very 
brilliant. 





The pottery bird in Czecho- 
Slovak color effects has been in demand 
recently and this one has found favor be- 
cause of its adaptability for the boudoir 
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| TO SMALL SUCCESSFUL JEWELRY STORES 


@ Buy two Supé- 
rieur Limoges sets 
from us for $95.00. 
Buy one display 
stand showing 6 
additional beau- 





@ Do you want 
to turn the $1.00 
sales into $50.00 


sales? tiful' patterns— 
@ Go into the im- $5.00. 

ported open-stock @ Then offer your 
dinnerware busi- customers achoice 
ness. of a dinnerset in 


any one of the 8 
patterns. 





@ It requires a 
space in your 
store 3 ft. x 4 ft. 
and $100.00 of 


your money. 


@ We carry the 
stock for you. We 
fill your orders 
the day we re- 
ceive them. 


Manufacturers and Aion gigenhige eninge 
Importers of China, <3 + wend 19t 
Pottery and Glassware Pract - NEW YORK CITY 


inc 










































































Christmas Gift Sperialties 


HESE distinctive Italian Importations should be welcome in your Gift 
Department. Our exclusive clientele are finding each year that the 
Holiday Season requires a generous stock of Carbone Wares of all kinds to 
please a discriminating public. 
Catalogue on request. 


Florentine Calendars 
Florentine Leather 


Mosaic Jewelry 


Hand Illuminated 
Christmas Cards 


Christmas Plaques 


Varese Paper Novelties 





Special Offer ( Unusually Stieestive Assortment | 53 5 


to Jewelers - Core cme choice selections for ready sale. 
for Christmas | We invite your request for this sample group. | 


NEW YORK Y one BOSTON 
SHOWROOMS WAREHOUSE & OFFICE 
120 Fifth Avenue Importer of Italian Arts and hon 348 Congress seneet 


An unusual collection of Italian Antique Furniture may be seen in New York; also at our retail store, 342 Boylston St., Boston 
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Greek Vases 2,200 Years Old Bought 
in Second-Hand Shop in London 


HREE Greek kraters, or ancient vases 

believed to be 2,200 years old, have 
been bought from a second-hand shop by a 
well known London artist, who secured 
them for a few shillings each. 

An expert has examined them and states 
that they are genuine and of great value. 
They are made of Tarentine fabric and are 
known as Gnathia ware, having been manu- 
factured by the Green Colony in Apula 
Italy in the third century B. C. 

The photo shows Frank Goulding, the 
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business for the gift department of the 
jewelry store to run some newspaper adver- 
tising in which men were’ urged to ‘come to 
the store to buy such gifts as they wanted 
to purchase. This advertising could ham- 
mer hard on the thought that suitable 
articles for presentation to both sexes can 
be secured at the jewelry store’s gift depart- 
ment and emphasis should also be placed on 
the fact that the gift department already has 
a splendid number of prominent men of the 
city as patrons. 

In further striving to increase the male 
patronage of the gift department it would 
probably be a good plan to cite actual 





Pacific & Atlantic Photos, Ltd. 

GREEK VASES, BELIEVED TO BE 2,200 YEARS 
artist, photographed in his studio with the 
three ancient Greek vases. 

Advertising the Gift Department to 

Develop Masculine Trade 





HE average man feels much more at 

home in a jewelry store than he does 
in a department store or in an ordinary gift 
shop. This is due to the fact that the 
jewelry store seems to have less of a femi- 
nine air. At the jewelry store there are 
articles carried of distinct interest to men, 
such as watches, lodge emblems and so on. 
Also at the jewelry store the man will 
encounter more men, as a general thing, 
Proportionately speaking, than he will in 
the department store or an ordinary gift 
shop. 
In-view of this, then, it would be good 


OL PD, PURCHASED FOR A FEW SHILLINGS 


figures, giving the actual number of men 
among every average 100 of the gift depart- 
ment’s customers, for instance. Some data 
could be given, too, showing the sort of 
purchases made by the men patrons—how 
many of the men purchased gifts for presen- 
tation to the opposite sex, how many men 
visited the store, and so on. 

A definite effort of this sort to increase 
the male patronage accorded the gift depart- 
ment would, unquestionably, result in a good 
increase of such patronage for the depart- 


ment.—F, H. W. 








The Mommouth Jewelry Co., 719 Mom- 
mouth Ave., Newport, Ky., has added 29 
feet to its store, and considerable new shop 
equipment has been added. Morris Kirsh- 
ner, watchmaker, has been added to the me- 
chanical staff. 
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“Personality Week” in the Gift 


Department 


66 DERSONALITY WEEK” could be a 

new selling stunt for the gift depart- 
meiit of the jewelry store and it could, very 
easily, be put over to a big success. 

For “Personality Week” the gift depart- 
ment could feature all the different articles 
it carries which are designed for personal 
use instead of for use as articles of adorn- 
ment in homes or in some other impersonal 
way. Among the articles featured could be 
personal jewelry, articles for travelers, 
smokers’ equipment and so on. 

As a means of attracting attention to the 
store and to the department during the week 
it would be a good proposition to feature 
pictures in the show windows showing vari- 
ous prominent people wearing various 
articles of personal adornment of the sort 
carried by the department. For instance, 
the store might clip from various women’s 
magazines the pictures of prominent women 
which show these women wearing different 
articles of jewelry, etc., of the sort carried 
by the department. These pictures could 
be mounted on cardboard and placed in the 
show window of the store. With each of 
these cards could be a little inscription call- 
ing attention to the particular article worn 
by the woman pictured. And in front of the 
cardboard could be a sample of the article 
itself. ; 

Newspaper advertising could be used dur- 
ing the week in which the people of the city 
and territory were urged to enhance their 
own personalities by purchasing articles at 
the gift department which most successfully 
matched their own personalities. And the 
advertising could state that the gift depart- 
ment was a past master in helping people 
purchase such articles and in helping people 
make the utmost possible of their personali- 
ties. Most people realize the importance of 
personality so thoroughly that this week 
ought to go over big. 





Help Your Fall Sales of Flower 
Containers by Proper Displays 





RING out your vases and jardinieres and 

flower pots! Fall is here and plants are 
being brought into the house. Bay berries 
will soon be picked and demand their vases 
or jardinieres and so will the attractive Bit- 
tersweet which is now to be seen in the 
florist shops. 

The jeweler who obtains Fall shrubs and 
places them in appropriate receptacles about 
his shop and also in his window will increase 
the sale of vases and jardinieres. 

Cash in on the seasons by making mer- 
chandise create a desire. And the big jardi- 
niere filled with Autumn leaves, now in their 
glory of colors, will make your store very 
beautiful, and it will help in the sale of 
flower receptacles of all kinds. 








An abundance of water in the new gravity 
system installed at Whitehall, N. Y., enabled 
the Fire Department to save the Main St. 
business section from destruction early one 
morning recently. The fire was discovered 
at 3 a. m. and the “out” signal was sounded 
at 8 a. m. Among those who sustained 
losses was the Mahoney jewelry store. 
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ARTIFICIAL FLOWERS. sil DECORATIVE ACCESSORIES 


Nothing in the jewelry 
field makes a more fitting 
gift than Artificial Flow- 
ers. Each year sees more 
jewelers turning to artif- 
cial flowers, to give that 
inimitable touch of at- 
tractiveness to both their 
store and goods displayed. 


Marked success in meet- 
ing jewelers’ requirements 
has been a_ noteworthy 


feature of our efforts. 
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Exclusive shell flowers hand painted by Parisian artists 


Be sure and get our sup- 


plement of Christmas 


Decorations and Suitable 
Christmas Gifts put up ip 
Individual Boxes, and 
Don’t Forget our Supple- 
ment on Nature-Flowers. 


A complete line of China, 
Porcelain and Glassware 
receptacles and ornaments 
—our own imports. Novel- 
ties are features by “DECO. 
RATIVE” far in advance 


of seasons. 
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LOUIS XVI 
ANDIRONS 




















Established 1873 


San Francisco, 


Cal. 


There is as much 
brass; 


the skillful way each piece is handled; 
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Personality 


personality in fine BRASS as in great persons. 





the graceful lines; 


Incorporated 1907 


Los Angeles, 
Cal. 


The combination of solid 
the moulding; the 


ensemble designs,—all merge together, like characteristics in an important person, to give 
each of our brass pieces that priceless quality which sets it in a class apart,—personality. 


Brass - Bronze and Wrought Iron Goods 
Ash Trays Chestnut Roasters Fenders Lanterns Nut Bowls Toasting Forks 
rg Drapery Pins hey meme Lantern Brackets Paper Weights Trivets 
Candlesticks Door Knockers yay ea Mantel! Ornaments Paper Knives Tea Caddies 
Candelabras Door Porters Lamps Medallions Sun Dials Vases 
Coal Hods Fire Sets Table, Floor and Match Safes Screens Wood Carriers 
Cigarette Boxes Fire Lighters Boudoir Nut Crackers Sconces Wood Boxes 


Janusch Manufacturing Company 





282-290 East 135th Street, New York City 
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The Gift Department at Christmas Time 





By Marie H. Anderson 




















HE gift shop is comparatively a new 

idea with the jeweler, and so he can 
often find his best suggestions from the 
established and successful gift shops of other 
merchants, 

In all Los Angeles I know of no more 
fascinating a gift shop than the one which 
js found in a very large furniture store. 
It is difficult to imagine a more complete 
assortment of gifts arranged within one de- 
partment. Undoubtedly the success of this 
gift shop is largely due to the infinite variety 
of its unusual gifts, catering to the tastes 
and the pocketbook of many types of shop- 
pers. Yet, the advertising in the interests 
of this beautiful gift shop is just as dis- 
tinctive as the shop itself. 

The public has a very clear idea of the 
delightful gifts there to be found, simply 
from the descriptive advertising. Last year, 
the firm took for the basis of all its adver- 
tising about the gift section, the idea of a 
“Gift Highway” leading to the establishment 
and all gift suggestions were known as 
“Gift Guide Posts.” There was a quaint 
map called the “Map of the Gift Highway” 
on which a broad fine highway led directly 
to the big building of the concern. A sign 
post on the road read, Gift Highway—Keep 
Straight Ahead. Do Not Detour. Further 
down the well paved highway was a zig zag 
pathway leading through deep sand, over 28 
per cent. grade and dangerous curves out to 
what was labeled as “Unknown Country,” 
where a warning sign said, “Stay on the 
Highway.” This dreadful trail was given 
a sign post entitled, “To Useless Giving.” 
On the opposite side of the road was coun- 
try labeled as “Unsurveyed” and here an 
unfortunate motorist was endeavoring to 
rescue the auto stuck in the mud hole. The 
splendid highway was appropriately lined 
with Christmas trees on each side of the 
road. 

The various booklets and little leaflets of 
gift suggestions were mailed to thousands, 
and were called the Gift Guide Posts lead- 
ng straight ahead on the Christmas High- 
way to enduring Gifts and Better Homes. 
Not a single gift suggestion was left to the 
Imagination of the reader, but every item 
was clearly sketched, and priced, and com 
mented upon. | think no one could read 
these booklets without being possessed with 
a keen desire to go downtown immediately 
and see this wonderful gift department,—and 
yet one could have shopped successfully for 
every person on the Christmas list without 
‘ver entering the Gift Shop, aided solely 
by this clear “Gifts Guide.” 

The opening weeks of the gift shop for 
the holidays was designated as a Christmas 
Procession of Gifts, and also termed as the 
“Annual Parade of Gifts.” 


“Unusual! Small Gifts! Large Gifts! 
Hundreds in the Christmas Procession of 
\rt Wares 


oan is the tired gift seeker who says 
; ere is nothing new under the sun? Where 
are the shoppers who must find something 





‘different’ for the someone who has every- 
thing under the sun? Where are the hun- 
dreds of folks who are lying awake nights 
trying to think of just the right gift to be 
found at just the right price? Here is in- 
spiration! Here is everything new in art 
wares from both continents. Here is some- 
thing at any price you want to pay—from 
the least expensive to the costliest of lasting 
gifts.” 

Gifts Annual Parade at 


begin their 


' 

“What a parade it is! Sparkle, color, 
splendor is here—everything that makes the 
thrill of Christmas tingle in your veins and 
bring to light a thousand possibilities for 
gift list names. Exquisite imported wares 
and novelties rely on fragile beauty to capti- 
vate your Christmas eye—and next in line 
practically becomes the temptress—a chair 
perhaps, with great inviting depths—or a 
novel table—just the thing for some one on 
the list. A lamp, a shade, a candlestick, a 
mirror—the number mounts to thousands— 
parading here and now. And that’s not all 
—facilities of service have been planned by 

to further aid in early Christmas 
choosing. Now there are advantages of 
more competent service—leisurely selection 
—satisfaction of unhampered choice while 
Christmas arrays are fresh and new. It is 
a wonderful occasion—this Christmas Gift 
Parade at It is in full swing 
now. It is urging you to be an Early 
Christmas Shopper.” 

Another concern of Los Angeles, also an- 
nounced the arrival of the new gift wares 
for the Christmas buying in a striking ad- 
vertisement. Across the top of the news- 
paper advertisement was written in very 
large letters and heavy type “Christmas 
Gift Buying Is On!—at — —!” and be- 
vzinning right up there is the midst of the 
letters of the heading, was the sketch of an 
elephant laden with goods. On down the 
page, diagonally, came a long procession of 
camels and elephants with great packs 
strapped on their backs. Here and there 
amid the caravan were the Oriental drivers. 
The advertiser wrote beneath the title of the 
page: 











“They are here! The thousands of indi- 
vidually clever gift ideas which are permeat- 
ing every cranny and crevice of ! 
ior months they have been in the making 
and on the way—they are here, now, ready 
for you. The foreign merchandise is here 

-in the height of its fascination, and com- 
pleteness of selection. Everything—is at its 
best. Choose now!” 

One concern chose a very modern idea of 
motorists and highway signs to make a 
unique presentation of the vast treasures to 
be found by following their Map of the 
Christmas Gift Highway. The other chose 
the idea of the romance of foreign buying 
as symbolized by the caravan of animals 
laden with rare and beautiful gifts,—to make 
a striking presentation of their imported 
and American gifts abounding in the Gift 
Shop. 
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With all the gift shops that undoubtedly 
exist in your community, your plan of ad- 
vertising must be characterized with the 
decided individuality and originality which 
make these announcements so outstanding 
from others. Begin early to decide now 
how you are going to direct attention to 
your Gift Shop, or hundreds of shoppers 
will never think of seeking the delightful 
gifts to be found at the jeweler’s gift de- 
partment. 





Displaying New Merchandise in the 
Gift Department 





N interesting and effective method of 

increasing the public interest in the gift 
department of the jewelry store is the stunt, 
already used by some gift departments, of 
having a certain space in the department 
devoted to the display of goods that have 
most recently been received. 

People are always immensely interested in 
the very newest things and the very latest 
things and so they invariably pay particular 
attention to such a section of the gift de- 
partment and they purchase from such a 
section quite heavily and also tell their 
friends and relatives about the goods seen 
in this new arrival section with the result 
that the goods secure a splendid amount of 
word-of-mouth advertising. 

In having a new arrival section at the 
gift department it is a good plan to see to 
it that the articles on display in the section 
are changed every week or even twice a 
week. If the shipments do not arrive so 
that there are so many different new goods 
coming in all the time that the changes can 
be made direct from the shipments, then it 
is a good plan to keep back some of the 
latest arrivals for a while so that they can 
be used to replace the goods which have 
been on display for some little time. 

In advertising this section the gift de- 
partment can urge people to come to the 
department every week and see the new ar- 
rivals, whether they intend to purchase any- 
thing or not. It can be stated that the de- 
partment will be mighty glad to see all 
visitors and to explain about the new goods 
to visitors. 

All this arouses much interest among peo- 
ple and is extremely effective in bringing 
more people in to the gift department and in 
thus giving the department that many 
more chances to make sales. All of which 
increases business very  satisfactorily.— 


F. H. W. 








Kolding cigarette boxes, match box covers, 
boxes for single and double decks of cards 
made of beautiful hand-tooled Italian leather, 
are gifts suitable for men. All of the above 
items along with many others such as photo- 
graph holders, portfolios, book-ends, memo- 
randum books, diaries, desk sets, etc., can 
be had in red, green, tan or dark blue 
leather beautifully designed in gold leaf. 
One of the most popular numbers in this 
line is the collapsible book-end. This has a 
hinged base and when the book-ends are not 
in use they can be folded up and put away 
without taking up much space. These come 
in various sizes and are most reasonable in 
price, as are the other items in this line of 
imported Italian leather goods, 
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Start Your 
Novelty Line with 
these Proven 


Profit Makers 


Leading Shops throughout the 
Country are selling them rapidly 


we only in the holiday season 

but all year ’round the striking 
novelty, beauty and color appeal of 
these two Fondeville Innovations 
will prove to you that they have a 
right to head your novelty line. 


THE 
UTILITY JUG 


For Serving Tea, 
Coffee, Cocoa, Iced 
Drinks, Waffle Batter. 
etc. Will Not Drip! 


"THESE Jugs, making 
their appearance at 
the celebrated Ridgeway 
Tea Shops in London a 
little over a year ago, in- 
stantly became popular. ; ' 
Special patented features such as a drip-catching 
edge, a short, hard-to-chip spout, and a lid which 
stays locked on while the liquid is being poured, 
insure the safety of fine and costly table linens. 
These features have been highly instrumental in 
gaining widespread popularity for the Utility Jug. 
A special counter display card, containing an actual 
jug, and demonstrat- 
ing all of its many ad- 
vantages, comes free to 
you with your order. 


THE 
COSY SET 


ROM over seas, 

too, where it is 
highly popular, comes 
this three piece Cosy 
Set which is now be- 
ing sponsored by the country’s leading shops. Con- 
sisting of teapot, hotwater jug and tray, the Cosy 
Set is an ideal gift for the dainty and fastidious tea 
hostess. Beautifully mottled color effects, with 
gold trimmings, as well as glistening colors finely 
rimmed with black, present a most comprehensive 
selection. 











Circulars illustrating and describing both 
these items will be shipped free of charge. 
Merchandise ready for immediate shipment. 





A. J. FONDEVILLE & Co. 
24 West 23rd Street, New York City 


craftsmen, n 
Kach artisan p 


whole heart—his whole 


sense of beauty 
what he produces 


the artistic sensitiveness 


of skilled hands 


fine tools, results in art 
subjects which are as individ- 
ual as a great painting—so in- 
dividual, in fact, that, though 
such bronzes may apparently 
be imitated, they can never 
actually be duplicated, as our 
models prove. And our prices 
are no more than the imitators, 
so why not have the originals? 


Catalog and prices sent on request. 


an Bronze Co. 


Pompei 


Manufacturers of Artistic Bronzes 
225 Fifth Avenue Room 507 New York City 


Individuality 


UR bronzes are made by 
ot machines. 
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guiding 
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The Pottery Metallique 




















An Ideal Assortment for the Gift Table in the 
Jewelry Store, having Individuality in Design and 


Workmanship of the Worth While Kind. 


ART INDUSTRIES, Inc. 


Exclusive Manufacturers for U. 8. A. 


225 Fifth Avenue 


Chicago Representative: 
Los Angeles Representa 


vité] Dollar Special Group 


W. C. Owen, Inc., 17 No, Wabash Ave. 
tive: Shaw-Newell Co., 228 Stack Bldg. 
San Francisco Representative: F. C. Tuska, 150 Post St. 


New York 
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Practical Methods for Increasing Toiletware Sales During 
the Holiday Season 





By L. B. Steele 




















F course, every jeweler is interested in 
doing just as much business during the 
holiday gift buying season as possible. He 
js, therefore, interested in any line of mer- 
chandise which can be made a sales leader 
at this period. One such line is toiletware. 
Toiletware makes a splendid gift for this 
or any other occasion. It combines the 
essential qualities of exquisite beauty and 
lasting utility. Consequently, it appeals to 
the gift buyer who seeks a present having 
ihese attributes. 

Having determined that toiletware can be 
made a big Christmas profit maker, we next 
lay our plans for securing the maximum 
volume of business possible. How much 


showcase or in the wall cases. Doing this 
accomplishes two things—it presents a pic- 
ture of a complete set that ofttimes makes 
the prospective customer spend double the 
amount that he or she originally intended 
to pay for just a few loose pieces. It also 
adds a lot to the attractiveness, as there 
is no more suitable background for toilet 
articles than these attractive boxes. The 
gift buyer looks ahead to the time when the 
recipient of the gift will open up the box, 
and, consequently, his decision to take the 
complete set is often quickly made. In fact, 


many of the jewelers to whom we have 
talked state that it is just as easy, or even 
easier, to sell one of the boxed sets than it 





AN ATTRACTIVE TOILETWARE WINDOW DISPLAY 


this will be is determined by the merchan- 
dising effort we put in back of it. We 
know one large jewelry store expects to do 
$15,000 worth of business during the months 
of November and December. Some record! 
However, they will reach it because they 
utilize every tool possible in pushing its 
sale and “pass up no_ bets” whatever. 
Their every effort brings results. 

Of course, we realize that every jeweler 
cannot reach any such volume as this, but 
we do emphasize the fact that by aggressively 
pushing the line, we will see sales of $500 
instead of the usual $200, $1,000 instead of 
$500, etc. 

_ What methods shall we use to bring these 
increases? Well, they are many and vary. 
Here are a few of the best ones! 

An attractive window display featuring 
Various priced boxed sets, each with a 
Price card with some gift suggestion, “The 
Solution to Your Gift Problem—$10.50,” 
A Gift She Is Sure to Appreciate—$16.50,” 
What Better Gift Than This—$25.00.” 
Passers-by, seeing the sets in the window, 
Will visualize them as gifts for some friend 
or relative of theirs. They will carry away 
an impression that, in many cases, will re- 
sult in later sales. 

An attractive counter display is most 
a. A generous portion of toiletware 
‘ould be carried in boxed combinations, 
some of which can be shown on top of the 





is to sell a number of the loose pieces. Of 
course, the profit is larger! 

One live jeweler calls the attention of 
every customer who enters his store to 
his special toiletware display. Even if they 
have purchased a set of silverware for 
someone, or a watch for someone else, 
there is still the chance of selling them 
toiletware for another gift. It only takes 
a second or two to do this and the results 
are surprisingly good. 

Another jewelry store sent out sets to 
the leading furniture stores in town so 
that they could use them in their boudoir 
window displays. It was found that these 
caused some inquiries from furniture seekers 
which were, in turn, referred to the jeweler 
who had supplied the sets. 

Still another store, which stocked toilet- 
ware for the first time, sent out a circular 
to all the families in the vicinity, calling 
attention to the fact that the store had some 
very special gift bargains to offer and en- 
closed a coupon worth $1.00, which could 
be used for the purchase of any set. This 
slight discount was well worthwhile con- 
sidering the business that resulted. 

Dozens of jewelers make a special in- 
ducement by doing the monogramming 
without extra charge. If you have a com- 
petent engraver who can handle this work 
at a low cost so that you can absorb it in a 
fairly high mark-up for the merchandise, we 


retail jewelers. j 
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recommend that you adopt the plan. 

Several other stores have reported success 
by giving a set box without charge with the 
purchase of any of the larger sets. Of 
course, we realize that the policy of some 
establishments would not permit an offer 
of this character, but we cite it for those 
that can use it. 

A number of jewelers feature a special 
sale just as soon as their holiday shipment 
arrives, and send out invitations to their 
trade to stop in and see the merchandise 
in advance of the regular showing. They 
offer to reserve the sets until a few days 
before Christmas by placing a small deposit. 
This is very valuable because it not only 
gets a lot of early business, but it also en- 
ables the jeweler to determine rather accu- 
rately just which colors will be the best 
sellers and to reorder accordingly. 

Summing up the story—feature toiletware 
and it will become one of your best profit 
bringers during the Yuletide season. 





Cement for Stone, Glass, Metals, Ete. 





Q)NE of the greatest experts employed on 

museum and exploration repairs is ‘A. 
Lucas, O. B. E., F. I. C., formerly Director, 
Chemical Dept., Egypt. He writes, in 
“Antiques; their Restoration and Preserva- 


tion,” as follows: 
“Celluloid cement consists of celluloid 
dissolved in an appropriate solvent. A 


satisfactory cement may be prepared by dis- 
solving celluloid in amyl acetate or in ace- 
tone or in a mixture of the two. The 
celluloid is rasped or cut into small frag- 
ments and put into a bottle, which is then 
nearly filled with the solvent chosen and 
repeatedly shaken and finally left overnight. 
Sufficient celluloid should be used to make 
a syrupy solution, which is ensured if some 
is left at the bottom of the battle. For 
use a little of the solution is poured into a 
small dish or saucer, and is left exposed, 
preferably in a warm place, until sufficient 
of the solvent has evaporated to produce 
in the remainder the right consistency for use. 

“Celluloid cement is waterproof, and is 
admirably adapted for repairing faience, 
glass, inlay, pottery and small stone objects, 
but’ may also be used for wood and most 
other materials, including even metals. It 
is best applied with a small camel-hair 
brush or a small piece of pointed wood 
and, as it does not set very quickly, suffi- 
cient time must be allowed to soak well in 
before making the joint, or preferably, be- 
fore applying the cement. The broken sur- 
faces should be coated repeatedly with the 
celluloid solution. 

“For slightly porous or non-porous 
material like glass or metal, the two surfaces 
should be coated with the cement and fitted 
together, and ‘any surplus cement, which 
oozes out, wiped off. The pieces are then 
pulled apart, allowed to dry, and a second 
coat of cement applied and the join made 
again. When dry, excess cement is removed 
with a soft rag or soft brush dipped in 
amyl acetate or in acetone.” 








O. Staplefeld, salesmanager of the Ritz 
Import & Export Corporation, New York, 
is now making an extensive trip through 
the west visiting many of the prominent 


- ~é 
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Assortment of Artistically Hand Made, Engraved, Hammered and Etched 


Create 

an 

Oriental 
Nook 

in 

Your 

Gift . 
Department 


You wilt 
Easily 
Double 
Your 
Investment 
on This 


Assortment 


13 VARIETIES <& 








CHINESE BRASSWARE 





‘ Pe AGE 
vy f ane (ge 


Write for 

Our 1925 
Wholesale 
Price List 














Complete 








Assortment $25.00 > 31_PIECES 


Any article particularly appealing may be reorded in dozen or half-dozen lots from our New York or San Francisco stocks at special dozen prices. 


Western Office: 268 Market St. 
SAN FRANCISCO, CAL. 


Purchasing Offices in China at Shanghai and Peking 











WA 


7 
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Direct Importers of 
Chinese Art Wares 


“18 Years of Successful Merchandising” 


I. SHAININ & COMPANY 


Eastern Office: 139 Fifth Ave. 


NEW YORK, N. Y. 

















FOR GIFTS 


PICTURES 


There is no gift more appropriate 
than a fine picture. Everyone is 
glad to have a permanent addition 


to their collection of fine arts. If 
you are not featuring fine pictures, 
your gift department is not complete. 


SHIP MODELS 


The present popularity of ship 
models places them at the top of 
the gift list. Our fine woodcarved 
models are authentic reproductions 
and are reasonably priced. You 
need a ship model. 


RUDOLF LESCH 


FINE ARTS 


225 FIFTH AVE. 


NEW YORK 
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“New Bridge Favors Every Week” 





HIS could be a good slogan for the gift 
T department of the jewelry store in 


going aiter more business of the society 


women of the city who are, of course, just 
about the best prospects that the department 
has. : 
This would be a good slogan for the gift 
department because there are society women 
giving bridge parties in the store’s territory 
every week during the Winter months of the 
year and these women naturally want the 
newest things and the best things for use as 
favors. These women therefore, go 
to that store where they feel sure of always 
getting something new and interesting in the 
way of bridge favors, and this patronage 
will mean a lot to the store in the way of 
increased sales of bridge favors and in the 
way of increased sales for all the goods ‘t 


will, 


carries. ; 
In pushing this slogan it would be a good 


plan for the gift department to each week 
feature some new article in its show window 
which would be suitable for use as a bridge 
favor. With the article there could be a 
little card stating that it was a proposition 
of “first come, first served” and that the 
first person to secure that particular article 
for a bridge favor would be particularly for- 
tunate as she would be getting something 
that was really new and unique. 

It wouldn’t be a very difficult proposition 
for the gift department to get really new 
articles into the department each week which 
were suitable for bridge favors and to see 
to it that these articles weren't too greatly 
duplicated in the store’s stock, but were 
kept to a large extent in the exclusive class. 

Try this plan and notice what a big help 
it is in attracting the attention of society 
women and in building business. 





What Artificial Flowers Can Do to 
Make Sales 





LARGE percentage of the jewelry shops 

are using artificial flowers on the show 
cases in their stores for decorative purposes, 
and may even sell a few, but they seldom 
ever think that these imitations of nature’s 
blooms can be merchandised successfully in 
a big way. 

Live jewelers in various parts of the 

country have found there are big sales pos- 
sibilities in artificial flowers, and have been 
successful in selling such flowers that were 
hought for decorative purposes and then 
stocked and carried as regular sales items. 
At the same time the flowers lend a cheer- 
ful and colorful note to the entire store, 
and demonstrate the beauty of individual 
items in actual use, notably vases, bowls, 
and other items. 
_At this time of the year when every 
Jeweler is thinking of his holiday business 
would it not be a good idea to give a thought 
‘0 artificial flowers not only for their sale 
Value but for the fact that they add to the 
appearance of the store and help to dress up 
other merchandise. 

At a recent meeting of merchandising 
Managers they voiced the thought that it was 
the package that sold the article, so if that 
is the case why not a spray of holly on a 
package that is to be delivered as a gift? 
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Don’t you believe that would add to the 
selling of some of your other goods and 
bring the customer back to purchase more 
items just because of the appearance of 
your packages? 

Artificial flowers are being put up in 
handsome boxes as gifts. This idea is for 
you to take advantage of for how much 
handsomer a ring, bracelet or watch looks 
when placed in a handsome box and placed 
among a bunch of _ beautiful artificial 
flowers. 

Why not try a plan to merely display a 
bouquet here and there, where they would 
set off your gift department or the entire 
store to advantage—constituting just a 
small, attractive feature of the ensemble. 
Or would it be better to have a special 
exhibit arranging the flowers well up in 
front of the store, at the same time placing 
them in a fashion that would produce a 
gorgeous decorative effect rather than sug- 
gesting an exhibit of “merchandise.” Wis- 
teria and other blooming flowers can be sus- 
pended from the ceiling, ivy can be twined 
about the pillars in your store, but the real 
display would be bunches of flowers of 
a kind or in bouquets of assorted blooms, 
shown attractively in vases, jardinieres and 
other suitable receptacles. Autumn leaves 
may also be used at this time of the year 
to add to the attractiveness of your 
display. 





Keep a Clipping File of Articles 
Offering Suggestions for Your 
Gift Department 





ERE’S an idea that will help you, 

Mr. Gift Department Manager, to 
cash in to the fullest possible extent on the 
many excellent ideas carried from time to 
time in the gift department of THE JEwet- 
ER’S CIRCULAR: 

As you read the various items, clip out 
those which you feel that you could use in 
your own business at some future date. 
File these items in envelopes which will 
classify the items. For instance, file all 
items relating to the advertising of the de- 
partment in an envelope marked “Advertis- 
ing.” File all items relating to window 
displays in an envelope marked “Window 
Displays.” File all items relating to charge 
accounts in an envelope marked “Charge 
Accounts.” And so on. 

Then when you are ready to put in a 
new window display, for instance, and when 
you feel that you simply can’t think up a 
good new idea for a display yourself, go to 
the window display envelope, open it and go 
through all the various items it holds. 
From all these various items you will be 
sure to find some ideas which will be just 
the sort of thing you want for your win- 
dow. 

Again, if you are looking for some new 
ideas along the line of special sales, go to 
the envelope which holds the items relating 
to special sales and from these items se- 
cure some one item which strikes you as 
being just the thing you want. 

By doing all this you won’t trust ex- 
clusively to your elusive memory in trying 
to keep track of all the good stuff publish- 
ed in this department. Also you will be 
able to put your hand on the desired material 
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with the least possible amount of fuss and 
trouble. All of which will be of very real 
help to you in conducting your gift depart- 
ment even more successfully in the future 
than in the past. 

Why not start using this constructive 
little plan right now, Mr. Gift Department 
Manager ? 





Visit Other Stores for Gift Depart- 
ment Ideas 

(THER jewelers may get worth while 
ideas out of a proposition which has 

been of big help to a western jeweler in 

building more business for the gift depart- 

ment of his establishment. This jeweler 

explains the proposition in this way: 

“I try to never let a month go by without 
visiting one or more gift departments in 
other jewelry stores. I feel that the more 
gift departments in otker jewelry stores I 
visit the better able I will be to operate my 
own department successfully because I'll 
absorb good ideas on these visits and get 
freshened up and so keep out of a rut when 
operating my own department. 

“Also I try every month to visit some 
regular gift shops for the same purpose. 
In making these visits I frankly tell the 
owners of the shops that I am operating a 
gift department in my own store and that 
I am looking for good ideas that will help 
me in getting more business and in making 
more money. All of the stores and depart- 
ments on which I call always greet me cor- 
dially and frequently they go the limit in 
trying to be of real help to me. I’ve secured 
innumerable good ideas by making these 
visits. 

“Frequently when I feel cramped in my 
style gr tired of business I'll take a half 
day off and get on the train and go to some 
other town where I’ll call on the gift de- 
partments in the jewelry stores and on the 
gift stores in the town and every time I go 
on a trip of that sort I come back feeling 
renewed, refreshed and invigorated.” 

And isn’t there a mighty good suggestion 
in this for all other jewelers who are anx- 
ious to make the gift departments in their 
stores supremely successful ? 








Decorated Cluster Bowls as Gift 
Offerings 





OMEN are very susceptible to bowls, 

particularly pretty bowls and cluster 
bowls. They have cluster bowls for use in 
the kitchen and the decorated cluster bowls 
in round and octagon shapes are so fetch- 
ing that the jeweler need not hesitate in 
stocking them. Women, as a rule, love 
color, and also love to match their articles 
for the table. A cluster of black bowls 
with a colored border or flower decorated 
bowls which can appear on the table together 
with the dinner service, the bowls all 
being of the same pattern though of assorted 
sizes meet a wish Milady has had for a 
long time. 

These bowls, or rather cluster of bowls, 
are of more value to the woman customer 
than the jeweler can conceive. He cannot 
feature them too often or too strongly and 
they deserve a place in his show window 
and in the front of his store. 
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NEW HIRSCH Designs in METALLIC BRONZES 


The production of these beautiful designs, in 































Metal. 


2502 — ‘‘Pointer.’’ 


bronze finish. 
Length 12%”. 


Novelty Lamp. 
Crystal Snowball. French 
Wired. Height 8%”. 
Price $7.00. 


low-priced bronzes, is an 
possible by the use of The Hirsch Process which 
cannot be equalled for durability, price, and 
French bronze finish. 


Console Sets, Candlesticks, 
Novelties, Beaded Shades, Smoking Stands, Electroliers, French 


achievement made 


Bookends, Ash Trays, Souvenir 


Bronzes, Novelty Lamps, Torchieres. 


Send for New Illustrated Circular 


J. B. HIRSCH COMPANY 


432 E. 17th STREET 


IMPORTERS AND MANUFACTURERS 
NEW YORK CITY 

















“The Twins’’—Novelty Lamp. Metal, 
Crystal Snowball. French bronze 
finish. Wired. Height 8”, Base 
5” x 8”. Price $7.00. 





















inches. 


Dial. 


Radium 





No. 1149/1—Diameter of Clock 3 


Galalith 


Mounting in Assorted Colors. 


AN IDEAL GIFT THAT LASTS 


The clocks we import are distinguished 


by both elaborate elegance and the 
works they contain. 
Carefully selected cases of handcraft- 


manship when fitted with these clocks 
make an ideal gift. 


Reasonable prices make your profits 
substantial. 

Write for price list. Samples sent on 
request. 


CHARLES H. RYAN 
The French Mart 
1 West 30th Street New York City 





No. 1129. Diameter 2 inches. 
One Jeweled Movement in 
Delicate Colored Tints in 


Mother of Pearl. Radium 
Dial Encased in French Gilt. 



























served in such delightful sweetmeat sets! 


Price—Only $2.00 a set. 











101 Fifth Ave., New York 


Gifts That Are Always Acceptable— 
SWEETMEAT SETS 


Sweets to the sweet—so they say—But how much sweeter when daintily 


Made of a heavy quality, lustrous lacquer—hand-painted in Chippendale, 
scenic, bird and floral designs—with beautifully colored and decorated 
china or lustre compartments—they form gifts which will be accepted 
gladly—And not only for gift business—but for common, every-day sell- 
ing—these sweetmeat sets net a nice profit. 

Let us send you a few samples. 


Send for our 1925 catalog—full of splendid gift items. 


TAIYO TRADING CO., Inc. 


Importers of Japanese Goods Since 1899 


327 W. Madison St., Chicago 


Free on request. 
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PUL\ TAG CIGARETIEC 
REGISTERED) PAT. JULY 3i- aw 











Pul-Tab Cigarette Case 


709 Pine St. 


GARDNER’S 


Made of the Finest Tooled Leathers 


Our 1926 Number Means Ready Sales. 





Write for Samples and Prices 








Over 100 Pul-Tab Assortment Numbers in Our Line 


P. A. GARDNER LEATHER WORKS, Inc. 


ST. LOUIS, MO. 
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Gift Suggestions for the Men 





DIFFICULT problem so often con- 
A fronts the feminine purchaser who is 
looking for a gift suitable for a man. A 
combination pipe rack and tobacco jar, is 
an object of beauty that would give any 
smoker a thrill of pleasure. It is made of 
South American hard woods, the woods be- 
ing arranged so that the grain gives 
heightened color and life to the design. A 
glass jar of ample size to hold at least a 
pound of tobacco, fits snugly into a box of 
inlaid South American woods. The inlays 
are of ivory, ebony or jade. Racks fastened 
to either side of this box in the same woods, 
furnish space for six pipes, grooved spaces 
at the base amply providing a resting place 
for the bowl of the pipe. The beauty of 
design, splendid workmanship combined with 
general serviceability makes it an ornament 
for a den, living room, office, in fact any 
place where pipe smokers congregate. 

Another distinctive gift for a man is a 
personal initial for the motor car. With 
the thousands of cars now in use, it is a 
source of satisfaction to get something that 
will add a clever personal touch. The 
initials are made of solid German silver, 
heavily sterling silver plated, oxidized and 
lacquered. They are the last word in smart- 
ness and elegance and are certain to appeal 
to the man who takes great pride in his car, 
as they are an individual identifying mark. 
With the present vogue of marking initials 
on handkerchiefs, stationery, belt buckles, 
etc, what could be more elegant than the 
same idea carried out on the door of your 
motor car. 

They are packed in sets of two, in a hand- 
some, cotton-lined gift box, with a vial of 
special cement for attaching. They are con- 
siderably less expensive than the old style 
painted initials and can be removed when the 
car is repainted, or changed from car to 
car and they will last a lifetime. 





Kighteenth Century Lacquer and 
Enamel Vogue 





JAPAN, in the middle of the 18th century, 

in combination with China, indirectly 
tuled over the destinies of the jewelry trade 
of western Europe. The fine craftsmanship 
and decorative talent exhibited in the pieces 
of lacquer work imported by the Dutch cap- 
tured the royal courts and a vogue for lac- 
quer furniture, trays, ornaments, caskets, 
even Jewels of this varnished papier-mache 
body became the vogue, which spread from 
royalty to al! the wealthy classes. The ex- 
prt Paris joiner created a good imitation 
of these fine Oriental lacquer-gum products 
mthe person of Robert Martin (1706-1765), 
and “vernis-Martin” became the rage. With 
the mansions overrun with lacquer cabinets, 
“teens, even chairs, bright in their varnished 
coats and embellished with truly artistic 
paintings and blazing in gold, the demand 
or an appropriate jewelry for such sur- 
foundings was but natural. 

And the jewelers “rose to the occasion”; 
a” rushed out their “enameled” pieces. 
Mold snuff-boxes all began to boast paint- 
mgs in enamels on every hand. The minia- 
turist thrived immeasurably. Watches, even 
nger-rings and earrings displayed exquisite 
Pictures in enamel with every detail presented 
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in their almost microscopic space. The gen- 
tlemen’s -canes had handles of porcelain or 
gold resplendent with varicolored enamel 
decoration; the ladies waved their Watteau- 
pictured fans with enamel-painted handles 
and splints. The vogue reached England 
and Jansson started his Battersea works in 
London, becoming soon unable to keep up 
with the demand. Toussaint, the Soho, Lon- 
don, jeweler did more refined work in deli- 
cately painted scenes and portraits. 

The output in London must have been 
enormous, for the number of examples still 
surviving is great, all museums maintaining 
large collections not mentioning the hundreds 
of collections in private hands. Their 
beauty is conceded by all; their brilliant 
colors are still as though just from the 
muffle. Why, is the eternal question, do we 
not do such work now? A few enamel 
artists are to be found in France and Eng- 
land, but good work calls for art talent and 
patient caftsmanship—and these are costly 
commodities —C. W. C. 





The Bottle Collector 





(THE Volstead Act may suppress the con- 

tents but the bottles in all their glory of 
shape and color are here to stay; collectors 
have attended to that, even the museums hold 
an array safely housed in their glass-cases. 
Mrs. Emma Carlton, of New Albany, In- 
diana, is an enthusiastic bottle collector of 
many years standing. She justifies her tend- 
ency as only connoisseurs can. She tells us: 
“In the whole field of what are undeservedly 
regarded as fads there is probably no inter- 
est more unusual, and in the eye of super- 
ficial inspection more unwarranted, than the 
quest known as ‘bottle collecting.’ * * * All 
true lovers of form and color, however, must 
meet on common ground, and admit that, 
viewed from the most serious and studious 
standpoint, the bottle—merely as a creative 
achievement—is entitled to high artistic rank. 
Surely no emanation from the brain of man 
is nearer pure poetry in structure than these 
same breath-born glass bubbles named bottles. 
That the bottle, as an object for special ap- 
preciation and admiration, has been so long 
ignored is doubtless due to the fact that it 
has hitherto stood almost entirely for utility, 
and has been largely devoted to man’s prosaic 
needs in health and out of health. But the 
bottle is coming into its own, and bottle 
collectors are confident in their belief and 
earnest in their testimony. 

“Of first interest to those whose collections 
are devoted to American antiquities stand the 
historical flasks and bottles; curious old de- 
signs in glassware, which in the first half of 
the nineteenth century were issued in illus- 
tration of important national events, as well 
as in tribute to personages of national dis- 
tinction at that period. Setting aside what 
may be termed the intentionally artistic 
bottles, the high-class Venetian, Bohemian, 
and French specimens, the inadvertently 
artistic bottle seems to have a choicer joy 
to the eye. This tall clear glass cone of 
American manufacture repeats the outlines 
of an ancient Venetian water-bottle, minus 
the exquisite decoration of lily-pads and 
pond-lilies. Crackleware bottles in clear 
glass and golden amber, and stately old bits 
of lovely Bohemian glassware are now and 
then discovered. 
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Gift Department Gossip 





The past few days have brought home the 
fact that Summer is decidedly on the wane. 
The cheery crackling of logs in an open fire- 
place will soon seem most cozy. The Cape 
Cod firelighter would therefore seem a most 
seasonable gift. It not only gives an added 
artistic touch to the fireplace, but does away 
with the necessity of preparing kindling 
wood for the log or coal fire. The tankard 
is made of wrought iron, hammered brass 
or hammered copper. It may be hung at 
any convenient place under the mantel or 
stand upon the hearth, a tray to match the 
different styles of tankards being furnished 
when desired. A pint of kerosene is placed 
in the tankard and the torch, when not in 
use, is left immersed in the kerosene. The 
torch, when lighted, will burn for about 15 
minutes with a steady flame, at the end of 
which time the logs or coal have begun to 
burn cheerily. 

* * * 

Chinese opium bowls resting on teakwood 
bases are being used considerably for grow- 
ing bulbs, as fruit bowls or sometimes just 
simply for decorative purposes. It is most 
artistic in design and of good weight. The 
low prices at which these bowls are selling 
is an added incentive to gift shop buyers to 
stock up well on this item. Other good 
numbers in this line of Chinese brass are « 
variety of cigar and cigarette boxes, incense 
burners, vases of unusual shape and design, 
card trays, smoking sets, beside many other- 
novel items. 

x * * 

A new line of boudoir clocks are of metal 
enameled in a variety of colors to correspond 
with any color’ scheme and in mother-of- 
pearl is shown in various sizes and shapes. 
The movements, of German make, are good 
timekeepers with the mechanism simplified 
as much as possible. They are equipped 
with an alarm, not the usual shrill alarm, 
but a soft bell-like ‘tone, which may be 
stopped by merely turning down the handle 
on the top of clock. The one winder does 
for both the winding of clock and alarm. 
Traveling watches which have also been 
imported by William F. Sprague & Co., 440 
Fourth Ave., New York, are cased in leather 
and have either eight-day of 30-hour move- 
ments, in regulation styles and patterns. 
This concern also sells the leather cases 
separately. The flasks are quite unique in 
their unusual combinations. One particu- 
larly popular number is a long cylindrical 
glass affair with a metal cup fitting over 
each end. Another consists of just two 
complete sets of nested cups of four each, 
encased in leather. One set is thimble size 
and shape and the other larger. They are 
all highly nickel finished with gold linings. 


* * * 


The quick change bag is one that will be 
appreciated by newsboys, conductors and 
others who wish to see the proper change 
presented, thereby saving the time of all 
concerned, for instead of having to delve 
into an inside coin purse, the woman may 
find small change in a holder just beneath 
the flap that serves as a fastener for the 
bag. Inside. of course, there is a larger 
purse, a mirror and all other equipment of 
the modern hand bag. 

THE RAMBLER. 
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No. 485—Flower Basket— Artisti- 






lined box—assorted exquisite per 
Ss basecssoaeencite $12 dozen 








Distinctive 
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Always 


Something New 


A New Innovation for Jewelers 

French Perfume novelties whose very 
uniqueness create sales. Many Jewelers are sell- 
ing Rochambeau novelties with exceptional profit. 
Rochambeau has items appropriate for any season 
or occasion during the year. Particularly adapted 
to the Jewelry trade are “Perles de France” and ; 
arrings.” There are many other designs Of yo, 495 wedding Bell—A popular 
cally hand decorated in a satin Parisian origination. number, selling quickly for showers, 
Send for illustrated Catalogue 


ROCHAMBEAU EXPORT & IMPORT CO., INC., 105 W. 40th Street, New York 
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engagements, 


Assorted dainty perfumes. .$8 dozen 
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No. 1421 Vanity Leather Bag, Gifts 


Mirror, Lipstick. $1.20 each. in 











































OW quickly such 
bring the charm 


tidious patrons. 


Don’t miss the profits. 
the prestige these gifts 
as having “the loveli 
town.” 


RENA ROSE 


New York 


Middle West Representative: 
E. D. Leavitt 
Manufacturers Sales Service 





17 N. Wabash Ave., Chicago, III. 683 Sutter St., 


Loveliest 


Town 


news travels, 


when you sell articles which 


of the Euro- 


pean shops and bazaars to your fas- 


Then the distinctive novelties created 
exclusively in our own studio which 
make your patrons exclaim, “So dif- 
ferent! So fascinating.” 


Don’t forget 
build for you 
iest gifts in 


NTHAL 


520 Madison Avenue 
Near 53rd Street 


Coast Representative: 
Personal Service Bureau 


San Francisco, Cal. 


inevitably 
parisons. 


obtainable 





Door Stops 


Door Knockers 
— 
— a oad 
andelabra 1B 
Wall Sconces oe 


Sun Dials Coffee Sets Gongs 














BRASS 


Pre-eminence in any line 


to compare the values 


the manufacturer here 
with those offered any- 
where—we are confident 
of the result. 


Write for Complete Catalogue 


Art Metal Products Co. 


Manufacturers of Distinctive Brass and Copper Ware 


291 Monroe Street New York City 


leads to com- 
We urge you 


direct from 


Tea Sets 
Vases 
Lanterns 
Writing Sets 
Smoking Sets 
Bridge Lamps 
Book Ends 
Humidors 


—— 






































The MOHR ART CO. 
Relief Ship Models 


MAYFLOWER 
SANTA MARIA 
FRIGATE 
HALF MOON 
VENETIAN ARGosY { Single Model 
SPANISH GALLEON 


6 Assorted - 


The Best of Design and Workmanship. Illustrated Catalog on Request. 
1475 Buckeye Street, TOLEDO, OHIO 


- $88.75 


- $15.50 
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Louis |’. Rosenberg is making arrang- 
ments for an early visit to Florida. 

Danforth K. Barrett, of the Wilcox Co., 
was a business visitor in New York the 
oe om 

Reginald G. W hite, of the J. J. White Co., 
returned last week from a business trip 
through the west. 

A mortgage of $3,500 against property of 
lames L. McCabe has been discharged by 
the Cook-Dunbar-Smith Co. 

A mortgage of $20,000 against property 
of George C. Arnold has been discharged 
by the Citizens Savings Bank. 

‘Benjamin Brier, of the Brier Mfg. Co., 
was in New York and vicinity last week 
in the interests of that concern. 

William Kilkenny, manager of the New 
York office of the Strathmore Co., has 
heen at the firm’s factory here the past 
week, 

Mrs. Caesar Misch, who is making a trip 
of the South Seas, has left for South Africa 
after visiting Australia, New Zealand and 
Tasmania. 

At the annual meeting of the Edgewood 
Yacht Club on Monday evening L. E. Ful- 
ford was re-elected treasurer, and George 
Ff, Sawyer a director. 

Harry Burt, of the Rex Mfg. Co., is 
preparing an exh‘bit of the firm’s goods to 
be placed in the lobby of the Rhode Island 
Hospital Trust Co. here next week. 

At the 106th annual meeting of the Provi- 
dence Institute for Savings on Tuesday last 
Frank W. Matteson was elected first vice- 


president and Henry D. Sharpe, second 
second vice-president. 

The case of Krasnow & Co. against 
George Smith was heard before Judge 


Rueckert in civil session of the Sixth Dis- 
trict Court last Tuesday and decision given 
the plaintiff for $45 and costs. 

The contract has been awarded for a two- 
story brick manufacturing building, 65 by 
% feet at the corner of Clifford and Ship 


Sts, for the W. H. Coe Mfg. Co. It will 
be used for a workshop and office. 
Ellis W. MacAllister, secretary of the 


Irons & Russell Co., and Frederick A. Bal- 
lou, of the B. A. Ballou Co., Inc., returned 
last week from a two weeks’ fishing trip 
to Forest City, Me., where they had some 
ine salmon fishing, 

The final hearing in the case of the Parker 
Fountain Pen Co. against the Rex Mfg. Co. 
lor alleged infringement of patent rights 
has heen assigned for Nov. 2 in the United 
States District Court for Rhode Island, 
before Judge Arthur L. Brown. 

At the annual meeting of the William 
H. Hall Free Library Association at 
Cranston on Monday evening among. the 
iffcers elected were Harry M. Mays, as a 
trustee Walter <A. Griffith, member of 
mance committee; Horace F. Carpenter, 
of library committee and Herbert S. Tanner, 
! building committee. 

— annual conclave of St. John’s Com- 
re a No. 1, Knights Templar, on Mon- 

Petter Past Commander Robert. i; 
‘ “" off ciated as Master of Ceremonies. 

the election of officers Edward I. Mul- 
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chahey was elected prelate emeritus; 
Cyrus B. Blake, drill master. Among the 


guards appointed was Earl R. Mulchahey. 

Ernest F. Rueckert has sold his hub and 
die cutting and toolmaking business at 144 
Pine St., to Nicholas Saccoccia, who will 
continue it. Mr. Saccoccia has had several 
years’ experience as a toolmaker for various 
manufacturing jewelry concerns. Mr. 
Rueckert will devote his attention to other 
lines of business, especially the selling of a 
patented pneumatic drop hammer manufac- 
tured in Boston. : 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Messrs. Loeck and Buck- 
lin of Carson, Pirie, Scott & Co., Chicago; 
Mr. Kazakotts, of Hillman’s, Inc., Chicago; 
Miss Birkenbuhl, of Marshall Field & Co.; 
Miss Hill and Mr. Herz, of Mandel Bros., 
Inc., Chicago; Ben Felsenthal, of Ben Fel- 
senthal & Co., Inc, New York city; 
Charles Davies, of Butler Bros., New York 
city; Mr. Oppenheimer, of Sears, Roebuck 
& Co., Chicago; Messrs. Ostby and Fried- 
man, of Ed. Schuster & Co., Inc., Mil- 
waukee, Wis. 
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Joseph F. Rioux and Wheaton Gray left 
last week on an extended western trip for 
the Bliss Bros, Co.. 

John A. McDonald, of this city was 
granted a marriage license at Providence on 
Tuesday, the bride-to-be being Lenora E. 
Gearin. 

A telegram received a few days ago an- 
nounced the death of Walter Sadler in 
Berkeley, Cal., whe formerly lived at South 


Attleboro. He was a brother of Thomas 
G. and Herbert A. Sadler, local manu- 
facturers. 

The schedule for the Shop Bowling 


League that opened last Monday evening 
and is to continue until Feb. 18 has been 
adopted, the Sweet and Briggs shop teams 
being the curtain raisers. There are six 
teams in the league. 

A good sized contingent of manufac- 
turers from the Attleboros journeyed to 
East Providence last Tuesday afternoon to 
participate in the Fall tournament of the 
Manufacturing Jewelers’ Golf Association 
at the Agawam Hunt Club. 

3y outrolling the Bigneys in the last 
string of the Shop League Bowling game 
Tuesday evening, the L. G. Balfour Co.’s 
team prevented the Colonels from making 
a clean sweep. The results were: Bigney— 
529, 547, 539: total 1,606. Balfour—517, 
449, 571: total 1,537. 

The C. O. Sweet Co. team took two 
strings and high total from the D. F. Briggs 
Co, team in the opening game of the Shop 
Bowling League on the Elite alleys last 
Monday night. The totals were: Sweet— 
554, 498, 547; total 1,599. Briggs—535, 


534, 493; total 1,562. 

At the recent trap shoot held by the 
Assinet Gun Club, Samuel Holman, of the 
J. M. Fisher Co., won a silver loving cup 
as second prize in Class B. Mr. Holman 
also hung up some new records at the Angle 
Tree Stone Rod and Gun Club last week, 


‘ aA? a 
K- ee ba" . 
‘ 


143 


making the high score of the season, 24 
birds out of 25 and also the largest con- 
secutive score of 23 out of 25. He also 
won first prize in Class C at Greenwood, 
R. I, making 84 out of 100. 











SAS 


J. L. Sharon has taken bench room with 
the Hart Jewelry Co., Baronn St. 

A. T. Reach, watchmaker, formerly of 
Levy Bros., Natchez, Miss., has taken a 
position with J. B. Laramore, of Gulfport, 
Miss. 

The following out-of-town jewelers were 
in New Orleans on business trips last week: 
H. Montgomery, Rayne, La.; Carl Fosold, 
Gulfport, Miss.; E. Waldmeier, Gulfport, 
Miss.; Frank Mann, Bay St. Louis, Miss.; 
'H. L. Lyon, Natchez, Miss.; Ira Proctor, 
Pontchatoula, La.; P. F. Esnard, Baton 
Rouge, La. 

Traveling men in New Orleans last week 
included the following representatives of 
New York concerns: J. S. Alexander, of 
B. Zolotar Co.; W. H. Coombs, of Bernard 
West; W. R. Poucher, of Carter-Gough & 
Co., Newark, N. J.; R. J. Bork, of Klein- 
berger & Katz, Inc.; E. F. Dienst, of Suss- 
feld, Lorsch & Schimmel; H. L. Gardner, 
of L. & M. Kahn & Co.; Louis Rothschild, 
of D. Lisner & Co.; J. R. Hewett, of Enos 
Richardson & Co. 

Hausmann, Inc., sold the four magnificent 
solid silver loving cups which were pre- 
sented to Messrs. Vaccaro and D’Antoni on 
Oct. 5 by a committee of representative 
business men at the great banquet held in 
the New Roosevelt Hotel. The banquet 
was given as a Civic appreciat‘on of the 
efforts of Messrs. Vaccaro and D’Antoni in 
contributing so amazingly to the progress 
of New Orleans as a port and a city, in 
establishing great steamship lines, erecting 
one of the finest hotels in the country and 
adding generally to the commercial and in- 
dustrial life of the metropolis of the south. 
It came as a surprise to the chief guests. 
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Frank Fitzpatrick, of this place, has ac- 
cepted a position with Morse & Andrews, 
at Attleboro. 

Mr. and Mrs. Harry W. Fisher attended 
the conclave of New England Rotarians at 
Poland Springs, Me., last week. 

Fred Cook, New York representative ot 
the Whiting & Davis Co., has been confined 
to his home the past week by influenza. 

E. Ira Richards has written an interest- 
ing article on the old coaching days that 
is going the rounds of the New England 
newspapers. 








J. Lasaruff, jeweler of Fresno, Cal., and 
now at 918 Broadway of that city, will move 
into new quarters about Dec. 1. Extensive 
alterations have been planned for the new 
home of the firm which is at 1142 Fulton 
St. 
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Greeting Cards and 
Distinctive Announcements 






Start now to plan for the coming holidays. 
The high grade imported deckle edge an- 
nouncements and papers carried in stock by 
the 


JAPAN PAPER COMPANY 


form a background for the unusual in design 
and sentiment. 









The public is seeking new ideas in hand 
colored or printed cards and folders, and the 
services of this company are offered to manu- 
facturers desiring to meet this demand. 














nel Sample sent on request 
Folding Traveling Watches 
in Genuine Leather Cases—Assorted Colors. Ji apan P a per Company 





Established in 1901 
Importers of High Grade Papers from Japan, China, 





Time and Alarm, 8 Day and 1 Day Movements 












We also carry Korea, France, Italy, England, Spain, Sweden, Hol- 
Cuckoo Clocks, Black Eagle Brand land, Belgium, Switzerland, Germany, Austria, 
Kitchen Plate Clocks Musical Alarms India, and Czecho-Slovakia. 
Novelty Boudoir Alarms 109 East 31st Street, New York 
Witherspoon Building 453 Washington Street 
° ° Philadelphia, Pa. Boston, Mass. 
\Y Uliam F ° Sprague & Co., Ine. Permanent Exhibit 
Bush Terminal Sales Bldg., 130 West 42nd Street, New York 





440 Fourth Avenue New York 
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MOUNTAIN 
COMMUNITY 


TOOLED AND 
ILLUMINATED LEATHER 
IN WONDERFUL COLORINGS 














Door Knocker Door Stop Book Ends 


SOLID BRONZE 


Come in a set of three or in single pieces, 
handsomely packed in boxes. 


When you select an assortment of 
Tooled Leather, you naturally 
seek what is both beautiful in 
coloring and exclusive in design. 








in America. 


Individuality in Bronzes We are the creators of the rare 


While these animal bronzes correctly interpret to- 
day’s vogue, they have a distinct individuality that 
adds immeasurably to their worth. As a result of 
their individuality these Animal Book Ends, Door- 
stops and Door Knockers in your Gift Depart- 
ment are never passed over lightly. They arrest 
the attention of discriminating buyers. 

They make the work of selling easy. 

Can you afford not to introduce them? 


HOUSE of ORIGINATIONS 


(Intertrading Corporation) 
2 Elm Street, New York, N. Y. 
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and fine in Leather, for many of 
the most distinguished jewelers 


In our salesrooms, you will find 
only such merchandise that has a 
ready sale. 


(MMM) 


You take no risk in ordering a 
sample order as every piece is a 
work of art with a good margin 
of profit. 
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The Big Season Is Coming ®" pong 




















° 
Cleopatra Cigarette Holders 
The Cleo will prove its merit if given a chance. Improved facilities 
and increased production have enabled us to reduce prices on the 


Cleo as follows: 


Plain without hand decorations..........$3.60 per dozen net 


Grade B—Limited hand decorations. soos 7.28 per dozen net 
Grade A—Extra fancy decorations...... 10.80 per dozen net 

The abcve are packed in individual boxes 12 assorted to display carton. 
Grade B—In plush lined boxes............ $14.40 per dozen 
Grade A—In leather covered boxes....... 21.60 per dozen 


To prove how readily the Cleo sells we offer a special trial assortment 
of 16 Cleos for $12.00 to be retailed for $24.00. Mail this coupon 
today and you will be better able to judge the quantity that you will 
require for holiday purposes later. eo is a big success because it is 
the smartest and most practical cigarette holder ever made. Ideal 
gift or card party prize. Cleo is held securely and comfortably on 
the index finger like a ring while - drive, read or play at games, 
Cleo is a long, cooling smoke and prevents soiling of the fingers. 
Cleo also prevents burns on furniture and coverings. 


Only 1 Assortment to Any One Dealer ai This Trial Offering Price 


CARDINELL SALES COMPANY, Montclair, N. J. 
Please send me one trial assortment of 16 Cleo holders for $12.00 to 
be retailed for $24.00 as illustrated above. 
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No. 402/108 
$1.85 Each 


No. 402/103 ; 
$6.50 Per Doz. Pcs. 


Japanese 


White Metal 
Wares 


Cigarette Boxes 

Jewelry Cases 

Ash Trays 

Ash Receiver and 
Match Holder Sets 

Flower Vases 

Candle Sticks No. 23/9 

Crumb Trays China Condiments. Luster; colors: 

Salt and Pepper Sets Red, Gold and Blue 


Price $9.00 Per Doz. Set 





All Kinds of Small Attractive Giftwares 


Circular Importer of 
and Price 

List Sent D.GQOQO) = 
on Request T. Goods 








3 East 17th Street, New York 




















Retail Jewelers realizing the importance of their GIFT 
SECTION read 


GIFTWARES 


The Monthly Magazine of the Gift Trade 


Replete, each month, with illustrations of new mer- 
chandise to widen the scope of your department and 
stimulate increased sales. 


Write for FREE Sample Copy 


or send $1.00 for a year’s subscription 


GIFTWARES PUBLISHING CO. 


1181 Broadway New York, N. Y. 





























JAPAN ART STUDIO 


NECKLACES, PENDANTS and CARVED 
FIGURES in JADE, CARNELIAN, AMBER, etc. 
Mounted Colored Silk Cords for Pendants. 

We repair, mount and restring. 

624 Lexington Ave. (at 53rd St.), New York 













































THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 














(%. ARISTO 


the decorative 
candle. 






A candle that will last—that will not bend, chip 
or discolor. Made of clear Bohemian glass 
filled with silk floss in a wide variety of exqui- 
site color schemes that harmonize perfectly with 
any room. 





Aristo Candles are the latest vogue in home 
decoration and are proven repeaters. 

7” lists at $1.75 pair 

9” “ec “< $2 00 “ 

44" “ '“ $2.40 &s 


Send for samples and discounts to your nearest 
jobber or write us. 








Handsome Counter Display 
Case with Every Order—Big 
Advertising Campaign Coming. 


HEMILL 
PRODUCTS, Inc. 


Dept. J 
105 Mott St., 
New York City 
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No. 83 
Height, 102 Inches; Width, 27 
Inches; Depth, 17 Inches. 


NEW YORK SALESROOM 
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Clock Designs 


HIMING HALL Clocks have 
C become very popular and the 
well appointed home is not 
complete without its stately presence. 
Surely no article of the home com- 


bines such beautiful art and everlast- 
ing service as a HERSCHEDE 


clock. 


As the oldest makers of Chiming Hall 
Clocks in this country, we point with 
pride to the endless number of homes 
enjoying the restful ticking and beautiful 
chimes of our clocks. 


Cases are of exclusive design and have 
been the recognized leaders in the art 
for years. They are ‘made of solid 
mahogany. 


Our movements are made on specially 
designed automatic machines and _ fin- 
ished by hand, insuring the greatest ac- 
curacy and finest finish at minimum cost. 
Solid cut steel pinions used throughout. 


The chimes are made from “Triple 
Process” refined metal of our own for- 
mula, together with the most careful 
tuning by one of Cincinnati’s leading 
Professors of Music, and are really very 
beautiful. 


The cost to the consumer is no more 
than ordinary clocks and leaves a good 
margin of profit for the dealer, beside the 
continuous reminder to your customer 
that you sell the finest quality clocks. 


CHIME HALL CLOCKS, List $162.00 to $1710.00 
CHIME MANTEL CLOCKS, List $52.00 to $126.00 
HALF-HOUR STRIKE MANTEL CLOCKS, List 

$17.00 to $57.00 


DESK CLOCKS, with fine 11]-jewel Lever Escape- 
ment, List $26.00 to $34.00 


Send for our latest Hall and Mantel Clock Catalogs 


THE HERSCHEDE HALL CLOCK COMPANY 
dhe ne aity rh, SO 
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No. 89 
Height, 82 Inches; Width, 22 
Inches; Depth, 15 Inches. 


A. I. HALL & SONS, INC. 
Pacific Coast Representative, San Francisco, Calif. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
JEWELERS’ Crrcutar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business, 











Records That Build Business 





Written Expressly for The Jewelers’ Circular 














HIS is the day of modern equipments. 

Time saving devices are in use in every 
type of business. Routine has been cut 
down to a minimum. Yet, there is one 
system of inexplainable value that is not 
used universally—even fully appreciated in 
the majority of cases. 

Have you installed a “Law of Compen- 
sation” attitude in your store? 

As a boy, you may have read Emerson’s 
essay on Compensation and wondered if 
his statements were not inclined to be slightly 
theoretical. The principle of his writing 
may have followed you through the years. 
You may have seen the piper receive full 
pay. You may have seen the good-doer reap 
his harvest. It may be your conviction that 
it is impossible to take without giving, give 
without taking. 

Service. Webster tells us that it is “any 
work performed for the benefit of another.” 
Why not add, as a supplement to this 
definition, “See Law of Compensation”? 

True service never fails to compensate. 
Reward may come very indirectly, at times, 
and seem very obscure, but, nevertheless, it 
comes, 

Concerning this system of compensation 
in your store. Are you giving your cus- 
tomers that type of service that makes them 
boosters? There are probably a thousand 
and one little personalities which you can 
add to your routine that will increase your 
Prestige and earning capacity. 


FLAT SILVER 


Que 


PRESENTS 


gagements and all that follows.” 

We will say that Jim Murphy has been 
courting Mary Brown and there has been 
a mutual agreement as to the announcement 
of an engagement. Murphy goes to Shiff- 


Service with a personal interest—that is 
what the Shiffman Jewelry Co. of Greens- 
boro, N. C., can well brag of. They have 
realized that records present facts from 
which conclusions and plans for action may 











SALES 
MAN 
ENGAGEMENT 
enices 
enooms 
ENGRAVED 
ENGRAVED 





PRE-WEDDING GIFTS QUANTITY 


NAME 





j 
His BIRTHDAY j 
FUTURE ADDRESS 
NAME 





DATE OF ] 
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No. 1 


be drawn. Records are like the feather of 
an arrow which enables a project to cleave 
a straight course and arrive at its ultimate 
goal with greater accuracy. 

The record in use might be termed “En- 


man’s to purchase a diamond engagement 
ring. As the selection is being made, the 
common course of conversation runs towards 
the probable date of the wedding, future 
address, maiden name of wife, etc. Of 
course, it is not possible, or logical to obtain 


a a this information through other than a very 





impersonal way. It is, in many cases, un- 









































STE |__ratrenn | ARTICLE | QUANTITY i pate | PATTERN | ARTICLE | QUANTITY necessary i question as newspaper an- 
———— nouncements or friends give details. 
ee All available information is recorded on 
— t } the card illustrated, which is indexed ac- 
a ‘1 | cording to name and wedding date. This is 
a. ’ filed alphabetically. 

| 7 During the course of an engagement there 
a oe | is bound to be purchasing activity. There 
a | will be the bride’s wedding ring, the groom’s 
es | i wedding ring, announcements, invitations and 
a | ! so on. The Shiffman Jewelry Co. is able 
= J to follow through all of these articles, 
ENGRAVING SILVER making suggestions and assisting the “to-be” 





husband so that there will be no possibility 
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Timely Improvements 


You have ample time, if you act immediately, to add a case or two to help this 
season’s sales. 





No. 122 Wall Cases and Mirror Section 


(single or in sets) 





‘7 C.JORGESON GO. if é 
MARUFACTU RER , 
WIG GRADE 


| JEWELERS FIXTURES 









No. 104 Case and Table. 


§ 

¢ 
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, : * 

Frameless plate glass without metal corners or holes in the glass f 
p 

T 


Send for Circulars 
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F. a J ORGESON & CO. Designers and Builders of High Grade Jewelry 


159-167 Ann St., Chicago Store Fixtures for Over 40 Years. : 
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of forgetting any necessary item. As each 
article is obtained, record is made of it on 
the card. 

Then there are the pre-wedding gifts. 
So many people are at loss to know just 
what to purchase. Recommendations made 
by the average jeweler may have little bear- 
ing because the purchaser may feel that he 


ARTICLE QUANTITY 


PRESENTS 





THE JEWELERS’ CIRCULAR 


a birthday occurs. Therefore, during the 
month of January, cards carrying flashes 


are carefully examined, and impersonal 
recommendations made to friends and rela- 
tives, 


The “China and Cut Glass” also “Silver” 
cards carry space for the recording of any 
materials purchased. From them it is always 
possible to make suggestions should anyorfe 
ever desire to purchase a present. 

The service possibilities of this record 


CUT GLASS 


| QUANTITY 


ARTICLE 


CHINA ANQ CUT GLASS 


No. 3 


is duplicating an article which his already 
been bought, 

The Shiffman Jewelry Co. is able to 
recommend certain gifts, knowing that they 
have not been duplicated, in that the entire 
pre-wedding purchase campaign is being 
carefully followed through. Engagement 
gifts are recorded, as are gifts from bride 


are all apparent. The prospect is helped 
in every way and through the “compensa- 
tion” way, shall we call it, places his busi- 
ness with Shiffman. 

The application of this very unique sys- 
tem is applicable, as a general rule, to only 
those towns having a population of 75,000 
or under. The principle can, however, be 


NAME ANDO ADDRESS RELATIVES AND FRIENDS 








BIRTHDAY RECORDS 


No. 


to groom, bride to bridesmaids, groom to 
bride, 

To explain an example of personal 
service and effective selling—a number of a 
certain design of dishes are purchased. A 
customer desires to present an engagement 
gift but is at loss to know what should be 
purchased. Recommendations for further 
pieces of the same design can be made. 
The Prospect appreciates receiving accurate 
information and buys. 

This “engagement” record remains per- 
manent even after the marriage ceremony 

8 been performed. Three over-riding 
cards tab cut so that the headings “Birth- 
tay Records,” “China and Cut Glass,” and 
Silver” appear, are locked in the notch at 
the top of the card. 

The birthday record carries space for 
names of children and birthday dates, also 
hames and addresses of relatives and 


friends. A color flash is placed in the visible 
Margin of the card over the month in which 
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applied in any store, regardless of its loca- 
tion. Information might not be as complete, 
but it would be sufficient to warrant intelli- 
gent service to the customer. 





Bailey’s, Dallas, Texas, have been fea- 
turing a special silver pattern in an adver- 
tisement occupying six inches, double col- 
umn. <A 23-piece set was advertised and 
comprised six stainless steel knives, six 
forks, six teaspoons, three tablespoons, one 
butter knife and a sugar shell, in a velvet 
tray, at a popular price. 

Mr. Bailey’s slogan is, “Where quality 
jewelry sells for less.” He features a well 
known national advertiser’s plated ware. 








Teacher—“What is the plural of mouse, 
John?” 
John—“Mice.” 
Teacher—“Correct. 
spouse ?” 
John—“Spice.”—Widow. 


Now the plural of 
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Christmas Suggestions 





CON SIDER the candle. A fashion has spon- 
sored the use of many candles for in- 

terior decoration of the home, and there are . 
few housewives who feel that they possess 
all the candlesticks and different colored 
candles that they would like for the sake 
of variety and charm. So candlesticks and 
candles are always a very popular gift. 

During the holiday season The Broadway 
of Los Angeles featured handsome sterling 
silver candlesticks at a special price, with 
candles free with each purchase. This little 
extra inducement attracted many a thrifty 
gift-seeker, 

Here is pretty sentiment expressed by 
Coulter’s of Los Angeles in advertising fancy 
candlesticks and candles, 


“Candles have always been associated 
with the celebration of happy festivals. 
An old legend says that Christmas comes 
on the 25th of December because that 
is the first day that we, begin to see 
dayhght lengthen, and candles symbolize 
the hope and cheer that the sun’s light 
promises.” 


Candlesticks and Christmas greeting cards 
make a good window display together. 
Candlesticks and silver fruit bowls or bas- 
kets make an interesting combined display. 
A window that attracted attention had a 
large holly wreath with a candle in a silver 
candlestick. Bright red candles were used, 
and kept lighted. The wreath served as a 
frame for the burning candle. There may, 
however, be some fire hazard to this plan. 

Placing small cards beside the various 
pairs of candlesticks and candles with hints 
as to the suitable room is a good idea. Such 
comments as: These are attractive for the 
den or library; you'll like this pair to en- 
hance the daintiness of your boudoir; what 
more suitable for the buffet than these 
over the fireplace to companion the mantel 
clock; here’s a wee one for the kiddies’ 
room! etc. M. H. A. 





The Display Shows "Em How to Mail 
Christmas Packages 





GOOD Christmas plan used last year 

was found in the practice of a jeweler 
who placed a small sign in the window read- 
ing—“How to Mail Christmas Packages.” 
Then by lettered instructions and actual 
samples he showed the proper way to tie up 
and address packages to be sent through the 
mails. This information was accurate, as 
he procured it from his local postmaster. 
Then inside the store he carried out the 
same idea and exhibited one or two model 
packages and also announced his service in 
this direction for any goods purchased which 
might be desired to be sent by mail else- 
where. He also made arrangements with 
a local insurance agent to have the facilities 
of registered mail insurance and in this way 
not only offered but advertised a construc- 
tive Christmas service. 








She: Qh, 
audacious, 

He: On the contrary, dear, every time I 
see you I lower my eyes.—Texas Ranger. 


Clarence, your gaze is so 
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LEITZ BINOCULAR STEREO MAGNIFIERS 


For Precision Examination and Control in the Jewelry and Allied Shops, 








Model “BSM-I” 


The “Binocular Stereo Magnifier’ 
assembling of 
examination of jewels and precious stones. 
operator to inspect minutest parts, to control technical details and to adjust 
the smallest units to their relative positions in a most accurate and reliable 


ing, and 


manner. 


The “Binocular Stereo Magnifiers” offer a total relief from eye-strain, and 
permit of varying magnifications up to 30 diameters, covering a large field 
of view and the equipment can be furnished in a variety of stands to meet 
every industrial purpose. 

It insures the advantages of highest efficiency, permits accuracy in pro- 
duction and the lowering of operating costs. 


Agents for Western States: California, Washington, Oregon, Idaho, Utah, 
Montana and Arizona. Spindler and Sauppé, 86 Third St., San Francisco, Cal. 





is adapted for use in engraving, mount- 
watch movements as well as the 
This instrument enables the 


fine parts as 


Write for Pamphlet CG 
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AQUAMARINE 
18K White Gold Ring 








One of the most popular and best 


selling Rings. 
ORDER NOW. 


HENRY DAVIDSON 


51-53 Maiden Lane 
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NEW YORK 
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Syywwieowy 
PAPER CASES FOR JEWELRY 


Satin and velvet lined 


Several attractive styles at popular 
prices, cushioned to hold the usual 
articles of jewelry. Satin top linings 
may be printed with die or type. 
No. gooX Line illustrated is covered with 


leatherette papers and gold tooled. Stocked 
in white and green, lined with white. 


Dennison ming So 


MAKERS OF FINE BOXES 


Department 60-L  =-Framingham, Mass. 


- 
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SEND US YOUR SPECIAL ORDERS FOR 


eXBLEMS= BAD 


~MEDALS .. 


GE» 


~=- SCHOOL- COLLEGE-CLASS & FRATERNITY PINS 


INTERBORO MEDAL& BADGE CO. 


123 FIFTH AVE. NEW YORK 








the Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in 14K Yellow, White and 
Green Gold 


- The Lien Safety Pin Clutch Co. 


Pat. Feb. 26, 1917 100 W. Zist St., Room 411, New York Pat. May 25, 19 
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“Finest Float in the Parade” 





ERE is an illustration of a float which 

was adjudged the handsomest and most 
original in a community parade in Pine 
Bluff, Ark. The owner of the float is Miss 
Selma Schloss, said to be the youngest busi- 
ness woman in the State and one of its lead- 
ing jewelers. Miss Schloss was awarded a 
check for $100 by the committee in charge 
of the celebration. 

The color scheme of the float was purple 
and gold. Miss Schloss’s name and trade 
mark were embellished on it in an attractive 
manner. On the hood of the car was 
mounted a huge gold ring. Miss Schloss 
succeeded to the business of R. H. Stearns 


& Co. 





This Jeweler Intends to Double His 
Advertising Appropriation 





A JEWELER in Scranton, Pa., Leon Jo- 

seph, located at 407 Spruce St., that 
city, does not worry much about the seasonal 
character of the jewelry business. Joseph, 
known as the “Square Deal Jeweler,” does 
not worry because he keeps the crowds com- 
ing all the year round. Some months of 
course they come in larger numbers than 
during other months, but like the fellow 
who drove a Wills St. Claire from New 
York to Los Angeles, he keeps the wheels 
constantly turning. His letter head has the 
inscription, “The Crowds Prove the Wisdom 
of My Business Policy—You Must Be Sat- 
ished.” 

Joseph uses dynamic methods and methods 
which perhaps some jewelers would not ap- 
prove of. Some might think he shouts too 
much, but as he stated in an interview some 
time ago, “competition is so great today that 
the retailer is obliged to do some shouting 
in order to make himself heard in the din 
of competition.” 

We asked Joseph if he would tell us what 
he is going to do this Fall to boost business 
and here is what he said: 

“Just because it’s hot doesn’t pay bills to 
your creditors. . . . It is money they 
want and it is business you want and how 
are you going to get it? 

“With miners talking strikes and a lot of 
limber-spined babies crying bad business, 
that’s something to think about. If it isn’t, 
I'm a plumber and if I don’t do some think- 
ing on just that subject maybe the plumbing 
business will get a new recruit about January 
first. 

“I'm going to run my nose down my sales 
record, see what’s selling fast and on a hur- 
ied inventory of my stock I won’t need an 
hour glass’ to see what isn’t selling fast. 
I'm going to assemble this merchandise and 
lorget the price tags and pile it in the win- 
dow and sell it, ‘cause I believe in the prom- 
se that ‘a dollar in the cash register beats 
two in somebody else's.’ I’m not going to 
do this next January, I’m going to do it 
this September because customers convinced 
m September come back in December and 
there’s no ‘maybe’ about that one, mister. 

‘The fast selling merchandise, with new 
goods coming in, backed by straightforward 
advertising will, I figure, tend to keep cus- 
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tomers ‘on the come’ and clerks ‘on the go’ 
from then on till the last stocking’s hung. 

“And, when I say straightforward adver- 
tising, 1 don’t mean business cards or readers 
but invitations big and strong enough that 
folks with fair eyesight and lots of foresight 
will understand. 

“I’m going to double my advertising ap- 
propriation for the month of December ana 
let the increase in sales I know will come 
automatically cut this expense down to where 
it belongs. 

“IT feel like the ‘rake’ man; let her ride 
and pay you double. 

“On the strength of my convictions I have 
scheduled the largest amount of advertising 
for that month ever used by a jewelry estab- 
lishment in my city and, if I may, as large 
as you'll find in any town or city. 

“In September after a reduction of my 
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because the customer must judge the quality 
and value of every article in my store by 
the quality and value of that special. 

“I’m going to enforce harder and see that 
every member of my organization enforces 
harder the ironclad rule of this store that 
‘the customer must be satished’? Read that 
last line again. 

“What I’m not going to do is to sit back 
in my rocking chair and wish for business. 
I found out (working for somebody else) 
that backbone, not wishbone, rings the cash 
register and I’m out to learn the latest tunes.” 





A Thanksgiving Window Twist 





A DIFFERENT way of handling a dis- 
play window is found in the selling 











= ~ 


000 eRe on oct Od Ge 





PRIZE WINNING FLOAT OF SELMA SCHLOSS, P INE BLUFF, ARK. 


slow moving merchandise has been accom- 
lished I am going into an intensive ‘save 
your money’ proposition for Scrantonians. 
I have ordered 1,000 dime pocket banks and 
I’m going to advertise these heavily for dis- 
tribution, keeping the master key and besides, 
apologies to John Rockefeller, I’m going to 
slip the first dime into the bank. Even 
Rockefeller has some ideas. 

“Bank filled, customer returns, we fit the 
master key and the dimes roll out. If they 
roll into my cash register as the first pay- 
ment on a good diamond or watch, fine! If 
they don’t and the customer goes around the 
corner and makes a first payment on new 
furniture, that’s fine, too. Joseph has made 
it possible for the customer to own some- 
thing or, perhaps, taught someone the saving 
habit and whoever that someone may be, he 
won't forget. The ‘shes’ remember, too. 

“I’m going to use ‘specials’ every week, 
maybe twice a week. I’m going to bring 
customers ‘in’ and I know it can’t be done 
offering just diamonds and watches and other 
everyday merchandise. [Volks can get that 
anywhere. 

“I’m going to price these ‘specials’ right 
and I’m going to see that the quality is right 


thought embodied in the exhibit about to be 
described. In this window several silver 
pieces of a suitable nature for the Thanks- 
giving table were displayed. The display 
as far as the goods themselves were con- 
cerned, was no more than ordinary, but the 
prices and the tie-up of the price announce- 
ment were quite different and built around 
a little sales hook. The various articles 
were prices from $2.80 up to a little over 
$11.40. <A placard, included, made the en- 
tire lay-out intelligent in these words— 
Thanksgiving Suggestions You Can 
Heve for Abcut the Cost of a Turkey. 








Several applications for certification by the 
Horological Institute of America have re- 
cently been received from Stanley A. Pope, 
Supervisor of Time Service, Southern 
Pacific Railroad, San Fancisco, Cal. The 
increasing interest taken in certification by 
watchmakers generally including those 
interested in railroad time service is note- 
worthy. Mr. Pope has succeeded in enlist- 
ing the interest of a large number who 
realize the importance and the advan- 
tageousness of the procedure. 
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Swiss 
Pattern 


Rrerent “eae” 


~No finer Files 
at any price! 
o highest-skilled 


craftsmen in your 
shop will take pride 
and genuine delight in 
tacklin3,a job with X.F. 


Swiss Pattern Files. 


The uniformity of 
these files is amazing. 
The delicacy---yet ex- 


treme sturdiness--- of 


their keen, eager teeth, 
adapts them admirably 
to all fine filing. 


NICHOLSON FILE CO. 
Providence, R.1., U.S.A. 
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J ewelers’ 
Advertising! 


Al. Bruckner Service Will 
Make Your Advertising Pay 





Nov. and Dec. Advertising Service—$30 
(Cash or Time Payment) 


Complete Time Payment System— $45.00. 
(All Forms and Records Necessary) 


Catalogue of Cuts and Mats—New Issue 
(New Low Prices) 


Attractive Diamond Ring Circular 
($25 for 1000—Quantities at Less) 


52 Splendid Optical Ads—$15.00 


Write—Tell us your wants in 


detail. WE CAN HELP YOU. 


Al. Bruckner Service 
828 Eastwood Ave., CHICAGO 


Oldest Successful Service in the Country 























— y 

Y 
l Utmost Value— j 
# | You see it in VALUE Y 
y BELLS—best quality mer- 4 
y chandise at value giving cf 

) prices. If you are not re- 

y ceiving our publication, y 
é N write us at once. Don’t 4 
y "Bi | miss a single issue. Y 
4 AISENSTEIN-WORONOCK & SONS, Inc. Y 
Y 20-22 Eldridge St. Established 1885 New York, N. Y. j 
~~ 





ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 
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Thanksgiving Selling Suggestions 


Timely Copy to Increase Sales of Table Requisites 





Written Expressly for The Jewelers’ Circular 























HANKSGIVING—a word that con- 

jures up a myriad of happy events— 
with the renewal of the ties of family and 
friends. 

Certainly if there is one occasion above 
all others that calls for beautiful silver, it 
is the Thanksgiving feast. While every 
real hostess is aware of this, the obvious 
fact must crystallize into the purchasing 
desire through your advertising and window 
displays presenting the same old truths in 
as compelling and attractive a manner as 
possible. 

Here in brief little paragraphs are ex- 
pressions of Los Angeles merchants. 


Sterling Silver for Thanksgiving 
Tables 
The sheen of fine linen and the 
daintiness of excellent china is greatly 
enhanced by the gleaming silver on 
one’s Thanksgiving table, particularly 
if that silver is sterling. 


For the Thanksgiving Dinner 

One of the most delightful festive 
occasions is the Thanksgiving Dinner 
at home. And much of its success or 
, failure depends on the little essential 
details to its proper serving. 


Father and the Carving Knife 


A dull Carving Knife— 

Will spoil Dad’s disposition— 

And perhaps somebody’s shirt front! 

See our display of Carving Sets be- 
fore Thanksgiving. 


Brighten Your Table with Silverware 

Thanksgiving will be here’ on 
schedule—family dinners and reunions— 
the turkey and trimmings to be 
carved and served. 

You will probably need extra spoons, 
salad forks, knives, forks, soup spoons. 

Why not get them now—you will 
be thankful and so will we! 


Poultry and Game Shears 
A help in carving the Turkey. 
These shears make serving the Thanks- 
giving fowl much easier. They quickly 
divide the joints. 


The Thanksgiving Spirit—H ospitality 

Folks will soon be home-coming. 
Guests will arrive for the holiday feast. 
Your table must look its best for that 
festive occasion. Beauty and refine- 
ment will predominate at your table set 
with or silverware. 
Come in and see our beautiful display 
of fine China. 


Sterling Silver for Y our Thanksgiving 
Table 


viands—sparkling 





Delicious 


eyes— 


joyous laughter and the flash of Sterling 
Silver ! 

This is the scene to be witnessed 
in thousands of American homes next 
Thursday. 

Have you everything to complete 
the picture in YOUR home? We have 
particularly in mind the Sterling 
Silver—always the symbol of substan- 
tial well-being and the crowning feature 
of the well-appointed table. 

If you lack anything in this respect 
come in and select from our unequalled 
collection of the following notable pat- 
terns of Sterling Silver: 


An exceptionally beautiful display was 
seen last year in the windows of Robinson's, 
of Los Angeles, Cal. An oval mirror hung 
on the wall, and before this was placed a 
long, narrow table, from which was dis- 
played an exquisite hand-embroidered table 
cloth. On this table was a tall silver vase 
full of perfect chrysanthemums, reflected in 
the mirror. From the mirror hung rich 
heavy drapes of red velvet. A tea wagon 
served to display interesting pieces of silver, 
and was also adorned with a smaller silver 
vase of chrysanthemums. Large platters, 
handsome flower baskets, vegetable dishes, 
and carving sets were effectively arranged 
on the floorimg and on low stands. It was a 
display that shone in sparkling splendor both 
day and night. 

Thanksgiving as well as Christmas and 
other holidays calls for a greeting-advertise- 
ment. 

These usually state reasons for thankful- 
ness, such as this: 


Why We Are Thankful 


We are thankful to our numberless 
customers who have favored us with 
their patronage and sung our praises 
to their friends. 

We are thankful for the confidence 
the public has in us. 

We are thankful our merchandise 
carries the distinctive mark of quality 
that is causing our business to expand 
in keeping with the growth of our 
beautiful city. 

We are thankful for the future 
which promises untold prosperity and 
achievement. 
ry a poster in the window this is good: 

In our pursuit of happiness today, 
let us not forget to pause and give 
thanks for what happiness we have 
already had. 

We thank you for a pleasant rela- 
tionship and your friendly patronage. 


Illustrated with a picture of the landing 
of the Pilgrims this advertisement rang with 
sincerity. 


On this day of Thanksgiving we lift 





our hearts and, with utmost reverence, 
salute those brave Pilgrims of Progress 
whose faith was the foundation and 
inspiration of our beloved America. 
And in the same spirit of gratitude 
we extend our thanks and appreciation 
to our loyal friends and patrons; their 
confidence in us shall be held a thing 
sacred; we pledge ourselves to con- 
tinue serving them as faithfully as in 
the past."—M. H. A. 





Special Department for Party :Prizes 
and Favors 





W HEN the average woman is giving a 

bridge party her mind turns naturally 
to the jeweler as the source of the prizes, 
but often the thought enters her mind that 
if she goes to the jeweler she will spend 
more than she wishes to. The jeweler who 
caters to this class of trade should make his 
position clear. The women giving parties 
must be told that the prizes she desires can 
be bought for the prices she wishes to spend. 
One of the best ways of doing this is to 
advertise a special “Prize and Favors De- 
partment.” ' 

In this department, which need be only a 
showcase, or a section of shelving in the 
store, in its proper place, there should be a 
large variety of merchandise that can be 
purchased at such prices as $5, $3, and as 
low as $1. 

3y having the different articles on dis- 
play arranged according to price instead of 
according to class of merchandise the sales 
are made easier for both the jeweler and the 
customer, and the extent of each display 
will further the sales of more prizes in the 
jewelry store. 

The advertising should distinctly offer the 
merchandise as prizes and favors, although 
in selling gifts the same articles may be 
shown to customers. 

A good show card for the window is: 

Buy Your Party Prizes Here 
Special Prizes at Popular Prices 


Thanksgiving Thanks 








A QUICK after “flash” can be worked as 
a selling suggestion in the way of a 
window fixed up with smaller gifts exhibited 
along with their prices as suggestions for 
people to choose from in the way of gifts 
to give those who, perhaps, acted as Thanks- 
giving hosts to them. There are many people 
who are unexpectedly invited as guests to 
Thanksgiving dinners and others who are 
specially indebted through Thanksgiving 
favors and a proper appeal observed at a 
timely moment, can induce them to express 
their gratitude through some “thank you” 
gift chosen from your store.—C. T. H. 
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Dixon’s Assay Sand Crucibles and Clay Refractories 


(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. 


For silver and gold they are safe in every way. [or enamel they will not discolor. 
Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City >< Established 1827 Dee New Jersey 
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CUPELS SCORIFIER 
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REL COMPANY 


13 DUTCH ST. NEW YORK CITY 






We Buy Phone: We Sell 
SWEEPS 
HN 0233 GOLD—SILVER 
POLISHINGS JO PLATINUM—SOLDER 






PLATINUM AND 
GOLD FILINGS 





BURNING JOBS AT ALL TIMES 











OLD GOLD and SWEEPINGS 


We place at your service our years of experience in refining precious metals. 











Send us your next shipment. You will find our returns prompt and satisfactory. 


THE WILLIAMS GOLD REFINING CO. 


2978 Main St., BUFFALO, N. Y. BRIDGEBURG, ONTARIO. 
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Useful Step-Gauge for Watchmakers 








Written Expressly for The Jewelers’ Circular by Wendell F. Foster 














HE cut below illustrates a -step-gauge, 

which is contributed to fellow-craftsmen 
hoping it will prove as useful to them as it 
has to me, since it was designed in 1880. At 
the time of its conception, balance staffs for 
every known make of watch, put up in neat 
little cabinets, were not as common as at 








STEP-GAUGE DESIGNED BY W. F. FOSTER 

present. Watches were dropped and pivots 
broken, just as they are today, and it was 
necessary to be able to set a new pivot, or 
make a new staff, be it Swiss, English, 
\merican, or other make, and this step- 
‘auge (my name for it) and a large dial, 
Wiss jaw-gauge to measure diameters, 
proved a rapid and accurate way to get re- 
wults, even with the first attempts of appren- 
tees. It was not only useful in measuring 
the various steps of a broken staff and trans- 
‘erring the measurements to the new one 
‘eng made in the American lathe, but was 
‘ound useful in many small measurements of 
lathe work, such as length of head or threads 
of screws to be duplicated. It is not essen- 


tal that this exact form be used, the lower 


or straight blade can be square and the upper 
or curved blade fastened to a sliding boss 
having a set screw for adjustment. The cut 
as illustrated is of the following dimensions: 

The total length of gauge is 3 inches. 
Diameter of handle, which may be of bone 
or black rubber, 3/16 inch. The ferrule can 
be of brass or German silver and is one-half 
inch long, with a diameter of 3/16 inch, 
drilled out nearly its entire length with a 
\% inch drill. The small hole at the point 
of ferrule is 1/16 inch. The blades of the 
gauge are made from Stubs wire, flat or 
round, the flat parts to be 3/32 inch wide. 

After filing up the two blades, tapping hole 
for adjusting screw, which can be an Ameri- 
can plate screw with fine thread, file the 
shanks half round so that when put together 
they will fit tightly in the 1/16 inch hole 
in point of ferrule. Finish both blades care- 
fully, making the point of the curved blade 
an even taper to its sharp point. Bevel the 
point of the straight blade to 45 degrees. 
Smooth up with French emery paper and 
harden separately in oil, and draw the temper 
to a pigeon blue color. They may be left 
this color or polished bright. With an oil 
stone slip grind the points of each blade to 
a sharp edge and perfectly square across the 
end. This is a most important matter. 

Keep the points of blades together while 
fitting the rounded shank into the end of the 
ferrule: a bit of solder inside will make 
them secure. Turn the handle to a close 
fit and drive in. If the work has been care- 
fully done and the jaws ground to fit, the 
spring of the upper blade will keep the points 
close when not separated by the adjusting 
screw. Do not have the screw any longer 
than the range of work requires. 








A wise jeweler placed an old fashioned 
ladies’ watch alongside of a modern 
platinum and diamond wrist watch of small 
size and placed a card back of them read- 
ing: “You wouldn’t buy your wife an old- 
fashioned watch, would you? Then, why 
let her wear her old-fashioned jewelry?” 

Rather pointed, of course, but that’s what 
he wanted it to be. Some men have to be 
jolted into action.—A. E. E. 











Influence of Speed on Watches 





Paris, France, Sept. 30, 1925. 
Technical Editor, THe JeweLers’ CircuLar: 


Dear Sir:—Among the new questions 
which are coming up before the technical 
experts of chronometry in Switzerland, is 
one the study of which is interesting. It 
is the question dealing with the influence of 
the speed of transportation on a watch and 
the performance of the same. 

It would seem that this influence is quite 
perceptible. Very noticeable even, if we 
believe an observation recorded in the 
monthly notices of the Royal Astronomical 
Society, of London, for 1915. A railroad 
engineer, who at that time had a record of 
30 years of service, reports that his watch 
which would perform normally on an engine 
running at the speed of 30 miles, would 
show an advance of 60 to 90 seconds when 
it was carried on an engine running at 50 
miles, 

It would be very interesting to have, on 
this subject, a concurrence of methodical 
observations. And such observations would 
be of special interest in the United States 
where there is a special type of railroad 
watch, whereas, in Europe, in general, every 
engineer carries the watch which suits him. 

Would it not be possible for the Horo- 
logical Institute of America or the U. S. 
Bureau of Standards to take the initiative 
in consulting the principal railroad compa- 
nies in the United States, with a view to 
bringing together facts which would ulti- 
mately make it possible, by comparing them 
with such observations gathered in other 
countries, to make up tables for correcting 
performances, by taking the speed into ac- 
count ? 

Builders of airplanes 
could also be consulted. 

In order to obtain useful results suitable 
for comparison, it would be sufficient to 
have a certain number of engineers or pilots, 
carrying watches, the characteristics of 
which are well known, have the performance 
of their watches checked up very carefully 
upon their departure and arrival. 

In the particular case of airplanes, it 
would also be necessary to take into account 
the barometric pressure, the influence of 
which is also very perceptible. 

Everyone will easily realizé how impor- 
tant it would be to solve this question. It 
is absolutely useless to carry a well regu- 
lated watch, if this watch does not perform 
in the same manner when at rest, or when 
it is carried along on a walk, in a carriage 
or by rail. If it were only a question of a 


and automobiles 
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upply you with 
platinum _ plates, 
yiders and wires, also 
and 15 irid 


Sweeps, 


elecaeteteben 


Ring Blanks. 
Mountings. 


Purchasing and Sales Dept.: 


5 So. Wabash Ave. 





Refiners 


Gold 
Silver 
Platinum 








Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 
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Polishings, 
Platinum and Plated Scraps. eit ales while cok 
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THOMAS J. 
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REFINERS 


We manufacture real reen 
green gold ta tes, wires 


s in 10Kt l4Kt 


Gold, Silver, 


and = solde 


red golds DEF ( GOI DS 


MANUFACTURERS } tal Re | 


Platinum and White Gold Wedding 


Fancy White Gold 





Selections Sent on Request. 


CHICAGO 


Refining and Manufacturing Plant 


317-319 E. Ontario St 
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New Price ro on Request 


PLATINUM SOLDERS 


ih i) St MD vas carebnedieeeenee 000 M.P. 
| eee vixceieeie 1100 M.P. 
f{(0lUllUl—— ee 1200 M.P. 
= errr 1300 M.P. 
ie re 1400 M.P. 
No. 5 (A welding solder) .......... 1500 M.P. 


Supplied in any desired form. 


GOLD SOLDERS 


Green—Yellow—White 
In Pwt. pieces unless otherwise ordered. 
Low Kt. 6 8 10 12 “ 18 Kt. and 18 Kt. White hard 
(a special solder) 
Special solders ened for special purposes. 


WHITE GOLD (L. L. Standard) 


Green—Yellow 
20 Kt. 18 Kt. 14 Kt. 10 Kt. 
Supplied in sheet or wire to gauge. Send today for the new price list. 


ALLOYS 


W 18—For 18 K White Y-1—For 14 K Yellow 
W 2—For W@ K White G-1—For 14 K Green 

(Very soft) (Without silver) 
WwW 10—For. 10. K White G-2—For 14 K Green 
W 14—For 14 K White (With silver) 


Electrolytic Nickel and Copper, C. P. Zinc, Cadmium, Tin ete. 


L. LELONG & BRO., INC. 


MANUFACTURERS 
Metallurgists, Refiners and Sweep Smelters 
GOLD—SILVER—PLATINUM 


: New York Office: 
Plant: Newark, N. J. 145 W. 45th St. 
Founded 1858 



























Make More Money‘: Hoke-Jewel! 


The Hoke-Jewel Soldering Torch makes 
money for the owners and work a pleas- 
ure for the workman. 

Because it is ten times better, 
quicker, than the old-fashioned 
blowpipe. 

It uses ordinary gas and oxygen, no blower 
or foot bellows needed. 


It solders platinum, gold, white gold, silver, 
welds—makes rings seamless; melts, brazes, 
broad or thin flame;—regulated at a touch. 


Ask for Catalog C. S. 
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few seconds a day, the variation could be 
ignored. But if the difference may reach one 
minute and a half when passing from 50 to 
100 kilometers per hour, this is important. 
A correction is imperative, as it is for dis- 
placements in height. 

Sincerely yours, 

LEOPOLD, REVERCHON. 





The “Certified Watchmaker” 





WALTHAM, Mass., Oct. 7, 1925. 
Technical Editor, JEWELERS’ CIRCULAR: 

Dear Sir: I believe the public considers 
a certified watchmaker as an expert in his 
profession. I cannot see any object in ob- 
taining this distinction unless both the em- 
ployer and the public consider this a fact. 

To deserve the distinction the watchmaker 
should at least be able to do a first class 
job on the public’s watch and he should 
know theory well enough to clearly under- 
stand why he performs the operation. This 
is not expecting too much of him as time, 
experience and investigation will convince 
that there is much more to know in regard 
to practical nad theoretical horology beyond 
what he is obliged to know to obtain this 
important document. 

I will try to answer your three questions. 
Please note that I do not claim that the 
applicant should be an expert five position 
adjuster. 

Question 1—How much knowledge should 
sich an applicant have of adjusting? 

Answer.—He should know how to make 
alterations in the positions of balance 
screws for the correction of variations in 
temperature. He should know the causes 
of position variation and how to adjust 
watches to at least three positions, viz: 
Dial Up, Dial Down and Pendant Up, 
within an allowance not greater than seven 
seconds for variation from one position to 
either of the others. He should also under- 
stand that “adjusted to positions” has a real 
significance only when the limits of allow- 
ance for variation are defined. He should 
understand the theory of terminal pinning 
points of the hairspring. He should know 
how to recognize and correct isochronal 
Variations such as occur through balance 
out of poise and poor motion, and he should 
understand the effect of such errors on posi- 
tion rates. He should of course know how 
to true balances, true hairsprings, form or 
correct overcoils, match escapements, finish 
Pivots, etc., in addition to his ability to 
make practical repairs. 

Question 2—Should he be able to answer 
the ordinary questions as to the theory of 
horology which enable him to know why 
he performs certain operations ? 

Answer.—Yes, by all means. 

Question 3—Will you please submit two 
or three questions or examples of what you 

lieve such an applicant should be able 
to answer ? 

Answer.—The following are submitted as 
examples of suitable questions: 

_l. What is the chief cause of variation 
in different temperatures ? 

2. How and why does the compensation 

lance correct temperature variation? 

3. State five causes of variation between 
dial up and dial down with explantaions as 
to why ? 


4. State three causes of variation in the 
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pendant up position as compared to the 
horizontal rate with explanations? 

5. What effect does a poor motion and 
balance out of poise have upon the isochronal 
rate? 

6. What effect does a poor motion and 
balance out of poise have upon the position 
rate. 

7. If the end of a balance pivot is flat 
and you make it slightly round will it cause 


- a slower or a faster rate on that pivot and 


why? 

8. How are the relative points of attach- 
ment of the hairspring to collet and stud 
ascertained ? 

9. In adjusting to reasonable three posi- 
tion rates is it of any importance that the 
relation of pinning points of the hairspring 
at collet and stud be observed? 

10. Explain effect of opening or closing 
the regulator pins on the position rate? 

Sincerely yours, 
“OBSERVER.” 





Commendation for Ye Contributor 


SEATTLE, Wash., Oct. 5, 1925. 
Technical Editor, JEWELERS’ CIRCULAR: 

Dear Sir:—-It has been with extreme 
interest that I have perused and studied 
Mr. Thissell’s articles which you have been 
running in the Horological Department of 
THE JEWELERS’ CrircULAR and I am con- 
vinced that you have found the man who 
can get the knowledge he has acquired out 
of his system in an understandable manner. 

You are to be congratulated in having 
acquired such a writer, and I freely hand 
him the pen. He has me beaten. 

Kindly advise the gentleman for me to 
watch his motive closely, and while the 
checks are ever acceptable, not to let the 
ambition override the service he is render- 
ing to the trade. He will go a long ways 
if the “mother to the act” is right. 

He seems to have acquired the knack of 
telling old things in a new way, and I think 
most watchmakers and students will appre- 
ciate the amount of study and meditation 
required to develop a series of this kind. 

I have ever appreciated and valued our 


pleasant relations and sincerely hope they 


may continue for many years. 
Yours very truly, 
A. 3% 





A Suggestion 





Newsurcu, N. Y., Sept. 27, 1925. 
Technical Editor, THe JEWELERS’ CIRCULAR: 

Dear Sir:—I wish to offer a suggestion 
which might be of some use to readers of 
Tue Jeweters’ Circutar. I make this 
suggestion in view of some very helpful in- 
formation which you recently published. 

I find that in taking the lacquer off silver 
plated ware, a good varnish remover works 
very nicely. This will take lacquer off and 
will not scratch or tarnish the silver. The 
method may be tried by any jeweler who 
will see results for himself. 

Sincerely yours, 
EaArL WALKER, 
With Werre & BruNDIDGE. 








An interesting article describing some in- 
genious inventions by J. P. Stevens will 
shortly appear in this department. 
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Reckoning Sidereal Time 





(Correspondence of Augustine F. Fitz Gerald in 
the N. Y. Times) 


In a Times article on Sept. 27, under the 
title, “Astronomer Sets His Watch by the 
Stars,” are some interesting observations 
by Professor Charles C. Wylie, of the Uni- 
versity of lowa. I think, however, that his 
method of marking time by the stars is too 
complicated, with its “additions and sub- 
tractions,” to make it of general use “for 
the man in the street.” But it can be much 
simplified as follows: 

Consider the northern sky as a huge clock 
face, just as Dr. Wylie suggests, with the 
twelve above and the six below the pole star. 
October, which is the tenth month, will show 
the pointers on the Dipper resting at twelve 
on the imaginary clock face and pointing 
directly south to Polaris. The time is then 
exactly 9 p, mM. Using the pointers as an 
hour hand, they travel in the reverse of the 
hands of the clock, but when you get accus- 
tomed to fixing their position on the face 
of the imaginary clock regular clock time 
can be read correctly and easily. 

For every hour point reached the pointers 
have traveled two hours of time, so if the 
pointers are at three on the imaginary clock, 
they have traveled three-hour points, or six 
hours from the position they were in at 6 
or 9 o'clock, and it is now 3 A, M. 

Example: Always counting from the 
lower part (six) of the imaginary clock, 
which is 9 o’clock, we add to the nine the 
number of hour points passed, which in this 
instance is three or six real hours, making 
fifteen, or 3 a. M. When the pointers are 
at nine on the imaginary clock, we deduct 
three hour points, or six real hours, from 
the nine and we have three, or 3 p. mM. By 
always using the month of October- as a 
base (because the pointers parallel the twelve 
and the six of the clock) we can readily 
find any time in any month. 

For instance, if the pointers are at three 
in the month of November we must allow 
for the two hours of time elapsed since Octo- 
ber and say, nine less two are seven, which 
added to, as in the preceding example of 
three hour. points or six real hours elapsed, 
gives thirteen, or 1 A. M., viz.: 9—2= 
7+6=13, or 1 a. M. Fractional parts of 
the hour can be worked on the same simple 
basis, provided you fix the position of the 
pointers on your imaginary clock ex- 
actly. 

In the day time, when the sun can be 
seen, actual time can readily be determined 
by placing a pencil vertically in the clinched 
left hand and face the true south. The 
shadow from the pencil will denote the hours 
and minutes, as in a sun-dial. Of course, 
this will be sun time, which varies in some 
months more than sixteen minutes from 
clock, or mean time, owing to the equation 
of time. On Oct. 5 the sun is in advance 
of mean time eleven minutes and twenty-one 
seconds, which would have to be deducted 
from the pencil shadow to get real clock 
time. 








Major Paul M. Chamberlain, M.E., of 
Chicago, but at present sojourning in New 
York, was a recent visitor to Boston, 
Mass. 
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REFINERS and SMELTERS 


Precicus Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 





Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 





Chicago customer says: “The returns are 


very satisfactory.’’ 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. 


Opportunity offered to every Jeweler for big 
UNBRE AK ABLE W ATCH R L profits in the sale of Unbreakable Watch 

Crystals fitted with the Ideal Crystal Machine 
The Complete IDEAL crystal fit- 
ting machine consists of: 











With the IDEAL crystal fitting ma- 
i chine here illustrated, every jeweler 
can fit the IDEAL unbreakable 
crystals of any size or shape 
promptly and efficiently in less than 
a minute. The IDEAL machine is 
operated by hand, has no motive or 
foot power and does not put any 
strain or pressure on the bezel. 
IDEAL unbreakable crystal will 
not break, is the clearest substitute 
for glass. 


1. Machine cabinet with 20 discs of 
different sizes to fit all sizes of round 
crystals. 


do 


Separate discs with seven different 
sizes and shapes for fitting irregular 
and odd shaped crystals. 


3. 60 dozen IDEAL unbreakable crys- 
tals, one dozen of each size to ft 
any size watch, especially hunting 
cases. 


Price complete 


$35.00 Net 


Reorders of IDEAL crystals at any time at 


Write us direct for full particulars 50 cents per dozen. 





IDEAL CRYSTAL MACHINE MFG. CO., 23 Duane Street, New York 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Oct. 6, 1925 


1,556,184. SIMPLE REPEATER MECHANISM 
7 FOR CLOCKS AND WATCHES.  Jacos 
VoLro, Jerusalem, Falestine. Filed April 24, 


1923. Serial 634,280. 8 Claims. 

In a repeater mechanism for timepieces, a toothed 
rack movable towards an outward position, hand 
actuated means for advancing said rack toward 
its outward position step by step, striking mechanism 
actuated by the step by step movement of said 








rack, a locking member movable to engage and 
lock said hand actuated means when said rack 
reaches its outward position, said locking member 
being movable by hand into inoperative position for 
disengaging said hand actuated means, yielding 
means urging said rack inwardly, means for freeing 
said rack for inward movement when said locking 
member is moved to inoperate position and means 
controlled by the timepiece for limiting the inward 
movement of said rack. 


1,556,223, ORNAMENTAU 
Kotustepe, Providence, R. I. 
1925. Serial 48,046. 1 Claim. 

In a device of the type specified, a series of 
hollow connected units provided with openings in 





CHAIN. 
Filed 


GEORGE 
Aug. 4, 





their ends, slidable connecting plates in the units 
extending through the openings, flanges upon the 
corresponding ends of the plates, compressible 
tongues upon the opposite ends of the plates, the 
units being provided with holes in substantial align- 
ment with the tongues, and springs engaging the 
flanges and the adjacent ends of the units. 


1,556,398. VANITY CASE. Howarp M. Battovu, 
North Attleboro, Mass., assignor to R. Black- 
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inton & Co., North Attleboro, Mass. Filed 
Nov. 22, 1923. Serial 676,446. 9 Claims. 

A vanity case embracing in its construction an 

annular body with open ends, covers for closing the 
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respective ends, the body being provided with an 
interiorly projecting ledge, and powder-carrying 
plates provided with means for detachably con- 
necting them together with their edges in engage- 
ment with opposite sides of said ledge, substantially 
as described. 


1,556,465. GEM MOUNTING. Frans’ Bertie 
WENDEL, Cranford, N. J., assignor to Hercules 
Novelty Mfg. Co. Inc., Newark, N. J. Filed 


Feb. 7, 1925. Serial 7,645. 3 Claims. 

As a new article of manufacture, a gem mount- 
ing comprising a base section including a bottom 
portion having a pair of upstanding opposite walls, 
said base section being open at its top between said 
upstanding walls, and a section having a 


cap 





o 
tubular portion fitting on the upstanding walls of 
the base section and having an inturned flange at 
its upper end fer cooperating with the upstanding 
walls of the base section to clamp edge portions of 
i gem against the upper edges of said upstanding 
walls of the base section, and means for fastening 
said sections together, said fastening means com- 
prising slotted portions of the upstanding walls of 
the base section and tongues on the tubular portion 
of the cap section engageable with said slotted por- 
tions of the base section. 


1,556,471. GRAVER SHARPENER. Epwin 
Merritt Anprus, Macon, Ga. Filed May 10, 
1924. Serial 712,411. 1 Claim. 

An apparatus of the character described, com- 
prising a solid block constituting a base having a 
vertical bore therein, a shaft mounted to turn in 
said bore, a plug in the lower end of the bore, 





an anti-friction bearing interposed between the 
plug and the lower end of the shaft, a pulley fixed 
to the upper end of the shaft and having an en- 
larged upper portion constituting a table adapted 
to support a disk or wheel, the upper extremity 
of said shaft above the table being screw-threaded, 
and a nut on said upper end adapted to clamp the 
wheel or disk on the table. 


DESIGNS 


68,375. FINGER RING. Samuet Grossman, New 
York, assignor to David Klebanoff and Samuel 





| 


Grossman, Copartners trading under the firm 
name of Klebanoff & Grossman, 


New York. 
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Filed Aug. 15, 1925. Serial 14,439. Term of 
patent 3% years. 
68,376. FINGER RING. SamMuet Grossman, New 


York, assignor to David Klebanoff and Samuel 





Grossman, Copartners trading under the firm 
name of Klebanoff & Grossman, New York 
Filed Aug. 15, 1925. Serial 14,440. Term of 
patent 3% years. 

68,378. RING. 


Harry G. Kaurman, New York 








Filed June 11, 1925. Serial 13,737. Term of 
patent 7 years. 
68,379. FINGER RING. Sot Kaurman, New 


York, assignor to David Klebanoff and Samuel 


<(! 


Grossman, Copartners trading under the firm 
name of Klebanoff & Grossman, New York. 
Filed Aug. 15, 1925. Serial 14,441. Term 
of patent 3% years. 


68,382. VANITY CASE. Wi tiiam H. Lester, 
Elgin, Ill., assignor to Elgin American Mfg. 





Co., Elgin, Ill. Filed Aug. 13, 1925. 
14,411. Term of patent 3% years. 


68,4066. RING FOR PERSONAL WEAR. ALFRED 
Spear and J.ours Susskunpb, Providence, R. I. 


Serial 
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Filed May 29, 1925. 
patent 31% years. 


Serial 13,590. Term of 





68,412. ENGAGEMENT RING. Leo G. THeurier 
and Cart M. Jonnson, San Francisco, Cal. 
Filed Aug. 8, 1925. Serial 14,357. Term of 


patent 7 years. 
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OR SIMILAR ARTICLE. 
Filed 


68,416. BUCKLE 
Detmar A. Watrsu, Kansas City, Mo. 





June 29, 1923. Term of patent 


7 years. 


Serial 13,953. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published Oct. 6, 1925 


Ser. 217,243. (CUDASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Tue Amer- 
can Stiver Co., Bristol, Conn. Filed July 
i3, 1925. 


S37 


Particular description of Goods.—Plated Table- 
ware, Including Spocns, Forks, Knives, and Ladles. 
Claims use since about Nov. 1, 1894. 
Ser. 217,523. (CLASS 28. JEWELRY AND 
PRECIOUS-METADL WARE.) JoserpnH Mazer 
Co. Inc., New York. Filed July 17, 1925. 


SEMARY) 


description of goods.—Wedding, En- 

gagement, and Other Finger Rings for Men and 

Women; Charms, Amulets, Bracelets, Lockets, 

Brooches, Bar Pins, Stick Fins, Cuff Buttons, Cuff 

Links, Necklaces, Necklace Clasps, Earrings, Ear 

Screws, Flat and Hollow Silverware Sterling and 

Plated, Beit Buckles, Tie Clasps, and Watch Chains. 
Claims use since May, 4, 1925. 

Ser. 217,546. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Detta Sicma 
Fur Fraternity, Inc., Washington, D. C. 
Filed July 18, 1925. 


Particular 


Particular de$cription of goods.—Jewelry for 
Personal Wear, Not Including Watches. 
Claims use since 1900. 


Trade-Mark Registration Granted Oct. 6, 1925 


Ser. 204,108. CLOCKS AND PARTS THEREOF. 
HaMrurG-AMERIKANISCHE U HREN FABRIK, 
Schramberg, Germany. 

Filed April 20, 1925. 

LISHED JULY 21, 1925. 


Serial 213,019. PUB- 
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The Federal Reserve Bank announces 
in its monthly summary of business condi- 
tions in the Philadelphia district that 
“Jewelry at wholesale is selling in good 
volume. Price changes are small and few; 
platinum wedding rings are somewhat 
higher but specialties in platinum and white 
gold have in some cases been lowered. 
Diamonds, diamond jewelry, platinum rings 
and mountings and watches are some of the 
articles in best request.” 
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Pleasure in Business 
By Price Cutting 


Sees 


BSERVING “an Indian Summer. of 

price cutting,” J. H. Tregoe, executive 
manager of the National Association of 
Credit Men, commented recently on business 
observations recently conducted by his asso- 
ciation. 

“Price cutting,’ Mr. Tregoe said in an 
interview, “is not a healthy stimulant for 
business. Our chief problem these days is 
high costs, and unless profits are sufficient 
to absorb the costs and leave a little for 
compensation to capital investment, there is 
neither safety nor pleasure in a_ business 
enterprise. 

“Unless an article is well sold,—that is, 
has been sold at a reasonable profit,—it Had 
better not be sold at all, according to my 
point of view, and yet this philosophy may 
be attacked by some who believe that volume 
distribution is the safeguard of a business. 

“T am confident that in some particular 
lines,—and I need not mention them—price 
cutting is being indulged in for the sake of 
making sales. This kind of business jeop- 
ardizes the existence of many of the busi- 
ness operators who fail to realize that there 
must be a margin between cost and selling 
price that will take care of the overhead 
and leave something for capital. 

“Price cutting is indulged in too frequently 
by business operators who cannot afford it, 
who face failure as their little capital is 
eaten up by costs which the profits of dis- 
tribution were insufficient to absorb. 

“Credit managers are on tender hooks 
when realizing that: their debtors are doing 
this kind of business, and thus increasing 
the dangers of the credit risk. 

“IT have realized of late that if one thing 
above another needed constant pounding at 
and continued emphasis, it was the courage- 
ous control of costs and sales on a proper 
margin of profit, 

“Tf there are more operators in a particu- 
lar field than can distribute at a reasonable 
profit, then something should be done to 
eliminate the unsafe margin, and allow the 
remaining merchants a reasonable oppor- 
tunity for success. 

“Nothing appeals to me as more impru- 
dent, unsafe and unbusinesslike than the 
slashing of prices for the purpose of making 
sales. 

“Business executives should be valiant and 
prudent enough to keep this unsafe feature 
of business constantly in mind and to urge 
their debtors to abstain from it. Not many 
business operators are foolish enough to 
skate on thin ice when they are told that the 
ice is thin, 

“So many believe that sales must be made 
in order to maintain a business. Whenever 
volume is sought at the cost of profits, then 
business can offer no greater danger than 
volume. 

“Price cutting is uneconomic from every 
viewpoint, so far as I can see it, particularly 
uneconomic when the abilities of a debtor 
to meet his obligations rests upon the man- 
ner in which he makes his sales. 

“Business service has in price cutting a 
worthy object of attack, and, to the need 
of reasonable caution and extreme urgency 
when necessary, every credit department 
should rise.” 
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STATEMENT OF THE OWNERSHIP, May. 
AGEMENT, CIRCULATION, ETC., RE 
QUIRED BY THE ACT OF CON. 
GRESS OF AUGUST 24, 1912, 
Of THE JEWELERS’ CIRCULAR, Published 
weekly at New York, N. Y., for Oct. 1, 1925, 
State of New York, Iss 
County of New York, as 


Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared VY, Ss. 
Mulford, who having been duly sworn accordi 
to law, deposes and says that he is the vical 
dent of The Jewelers’ Circular Publishin Co., pub. 
lishers of THz JEWELERS’ C1RCULAR and that the 
following is, to the best of his knowledge and be 
lief, a true statement of the ownership, manage. 
ment (and if a daily paper, the circulation), 
of the aforesaid publication for the date shown jg 
the above caption, required by the Act of August 
24, 1912, embodied in secticn 411, Postal Laws 
and regulations, printed on the reverse of this form, 
to wit: 

1. That the names and addresses of the publisher 
editor, managing editor, and business managers are: 

Publisher, The Jeuelers’ Circular Publishing Co, 
11 John St., New York. ‘ 

Editor, T. Edgar Willson, 11 John St., New York. 

Managing Editor, None. 

Business Manager, H. A. Robertson, 11 John St, 
New York. ‘ 

2. That the owner is: (If owned by a corpora 
tion, its name and address must be stated and algo 
immediately thereunder the names and addresses of 
stockholders’ owning or holding one per cent ‘or 
more of total amount of stock. If not owned bya 
corporation, the names and addresses of the individ. 
ual owners must be given. If owned by a firm, 
company, or other unincorporated concern, its name 
and adress, as well as those of each individual 
member, must be given.) 

The Jewelers’ Circular Publishing Co., 11 John 
St., New York; V. S. Mulford, 11 John St., New 
York; Estate of M. D. Mulford, Montclair, N. }i 
L. J. Mulford, 11 John St., New York; John A. 
Philbrick, Foot of 97th St., New York; H. A, 
Robertson, 11 John St., New York. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per 
cent or more of total amount of bonds, mort 
gages, or other securities are: (If there are none, 
so state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and securi- 
ty holders, if any, contain not only the list of 
stockholders and security holders as they appear 
upon the books of the company but also, in cases 
where the stockholder or security holder appears 
upon the books of the company as trustee or in any 
other fiduciary relation, the name of the person or 
corporation fcr whom such trustee is acting, is 
given; also that the said two paragraphs contain 
statements embracing affiant’s full knowledge 
belief as to the circumstances and conditions under 
which stockholders and, security holders who do 
not appear upon the books of the company as 
trustees, hold stock and securities in a ca 
other than that of a bona fide owner; and this 
affant has no reason to believe that any 
person, association, or corporation has any interest 
direct or indirect in the said stock, bonds, or ot 
securities than as so stated by him. ue 

5. That the averace number of copies of eaci it- 
sue of this publication sold or distributed, through 
the mails or otherwise, to paid subscrihers during the 
six months preceding the date shown above is...--- 
(This information is required from daily publica 
tions only.) 

The Jewelers’ Circular Publishing Co. 
V. S. Mulford, Vice-Pres. 

Sworn to and subscribed before me this 29th day 
of September, 1925. , ‘ 
[SEAL] J. E. Muniz, Jr., ay Public, 

Queens Co. Registry No. 4402. N. Y, Co, 4 
Clerk’s No. 613. Reg. 746. Kings Co. Clerk’s No 


69. Reg. 7350. 
(My commission expires March 30, 1927.) 








A decision by the United States Supreme 
Court on the petition of the Department 0 
Justice for rehearing in the trade associa: 
tion “bill of rights” cases, in which t 
Maple Flooring Manufacturers Association 
and the Cement Manufacturers Protective 
Association were absolved of charges 
brought by the Government under the Sher- 
man law, is expected in the near future. 
The Department of Justice maintained that 
it petitioned for rehearing of the cases, 
“not because,” in the words of Assistant 
Attorney General William J. Donovan, tt 
contests the principle of the decisions | 
rather because it desires to have emphasi2 
and clarified, as a new tenet, the rule t 
court laid down.” 
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